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Sixteenth Century Cup of Jasper and Gold with Enamel and Gems in the Style of Cellini; 
Now Preserved at the Metropolitan Museum of Art, New York. 
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The Gorham Master Craftsmen’s 


newest creation in Sterling salver ica 
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VERY so often a book—a play 
—a restaurant — or a pattern 
leaps to popularity over night; 
makes a wholesale capture of pub- 
lic fancy 1n some mysterious way. 
Princess Patricia is such a pattern. 
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Pages from the History of Goldsmithing” 


Officer d’Academie; Head of the School of Gold and Silversmithing, L. C. C. 


(Continued from the issue of March 9) 
EARLY STONE CARVERS 


er eres 08 showing the per- 
fection of the prehistoric workers in hard 
stone—I might mention that granite and 
porphyry were worked as freely as lime- 
stone and alabaster and, upon the authority 
of Professor Sir Flinders Petrie, they cut 
exquisite forms by hand without any turn- 
ing, or any circular grinding upon the out- 
side. 

Amulets (or charms as we call them to- 
day) were carved in prehistoric days. Quite 





By W. Augustus Steward 


nelian, hematite, lazuli, serpentine, tur- 
quoise and quartz. Paste of a vitreous na- 
ture was used quite early by the Egyptians 
who made the well-known light-blue opaque 
necklaces, probably 5,000 years B. c. Glass 
beads were made in the eighteenth dynasty, 
1,400 or 1,500 8. c., and the use of glass or 
paste became common about 1,000 years B.c. 

The four bracelets of the Queen of Zer 
(First Dynasty, 5400 3B. c.) are indicative 
of the high standard to which goldsmiths’ 
work had attained at that time. An out- 
standing example, among the several found 
in the Queen’s tomb, is composed of a series 


Central School of Arts and Crafts, London. 


J. de Morgan is excellent proof of this. 
Many of the ornaments are of great beauty, 
and the delicacy of technique which en- 
hances the dignity of the designs cannot be 
unappreciated. The goldsmiths of this period 
knew how to use color in their schemes, 
for gold personal ornaments were inlaid 
with slabs of colored stones, such as car- 
nelian, lapis-lazuli, and turquoise in a man- 
ner which has called forth the admiration 
of all artistically minded people. The pec- 
torals of Senusert II. and III. and Ame- 
nemhat III. are monuments of fine metal 
craftsmanship. That of Senusert II. 
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Fic. 1—PECTORAL. 


early in the charm to ensure love and friend- 


ship for women and for men strength and 
long life, a bull’s head was commonly carved 
out of carnelian or hematite, and the fly out 


-of lazuli or serpentine. The hawk—emblem 


of the soul—which figures so frequently in 
Egyptian decoration, has been found carved 
from quartz and limestone. 


THE USE OF IMITATION GEMS 
Colored beads made from semi-precious 
stones, and glass imitations of the same, are 
so much the vogue today that it is interest- 
ing to recall that beads were cut in pre- 


historic Egypt from amethyst, agate, car- 


*All rights reserved by the Authur. 





From Arts & Crafts of Ancient Egypt 


of hawks, which are delicately mounted upon 
solid gold plates alternating with turquoise. 
But all are wonderful examples of clean 
soldering. The Sixth Dynasty (4100-4000 
B. c.) has left us interesting gold chains of 
the loop-in-loop variety, also a gold seal, 
which was worn as a button, and indicates 
the genesis of the fob seal. A gold cylinder 
seal engraved with signs, made over 4,000 
vears B. c., is also indicative of the quality 
of early Egyptian craftsmanship. 


PECTORALS 


During ‘the Twelfth Dynasty some re- 
markable specimens of the goldsmith’s art 
were produced. The find at Dahshu~ by 





GOLDEN HAWK WITH RAM’S HEAD HOLDING SEALS 


charms us by its proportion, the disposi- 
tion of the units which go to make up the 
design and the consequent dignity and re- 
straint. It is an interesting piece because, 
at the time of its production, the inlaying 
of gold with semi-precious stones and col- 
ored glass had begun. This pectoral, set 
with inlays of red carnelian and blue paste, 
is a splendid example of goldsmithing. The 
pectoral of Senusert III. is by no means 
as successful in design; the open spaces are 
not well disposed, and the units are ill 
balanced. But one cannot do other than 
admire the delitacy of the modelling and 
chasing. The framework of the ornament 
is based upon a Naos, or temple, the slender 
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columns of which are capped with a lotus 
flower. These, with the entablature, en- 
close an openwork design representing two 
hawk-headed griffons, emblems of the god 
of war, striking down and treading under- 
foot captive Asiatics. The central feature 
is a cartouche over which an all-too-mas- 
sive eagle hovers; the bird dominates the 
whole scheme. ‘This creature is symbolic 
of power and, perchance, the goldsmith 
wished to make the most of its significance 
in connection with the deceased king. The 
pectoral of Amenemhat III., last of the 
Dynasty (3300-3259 8. c.), is clumsy for 

















Fic. 2.—PEcCTORAL SIMILAR TO JEWELS 
FOUND AT DAHSHUR. PROBABLY BADGE OF 
RANK OF AN EGYPTIAN NOBLE; NOW IN 
THE MANCHESTER MUSEUM. 

(Front above; back below) 


a breast ornament; moreover, so confusing 
is the decoration that only close inspection 
would make it possible for anyone to read 
its significance. The pectoral of Senusert 
II. is an admirable example of what an 
ornament of this kind might be. 

At Riqquet cemetery—a few miles to the 
north of Meydam—Reginald Englebach, 
while excavating a tomb of the twelfth 
dynasty, discovered some very interesting 
pieces of jewelry. 

One was a portion of a jewel of Senu- 
sert II. (Kha-Kheper-ra) and another a 
shell of gold bearing a cartouche of Senu- 
sert III. (Kha-Kau-ra) made of gold wire 
soldered on to the centre of the shell, an 
araeus being arranged on either side. 

A pectoral delightful in its simplicity and 
color scheme, is made of a pierced plate of 
gold wherein cloissons have been soldered; 
these form the settings for carnelians, lapis 
lazuli, and turquoise, each stone being cut 
to form the head and breast and wing and 
tail of the pair of birds—probably hawks— 
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which, standing on nub-signs, seem to act 
as supporters of a central sign, which is 
believed to be the Sekhem. Mr. Engle- 
bach suggests that this jewel may have been 
presented as a badge of the rank of a noble 
who carried the Sekhem-sceptre. At the 
top of the pectoral is a pair of Uzat eyes, 
with the sun between them. These pieces 
are in the museum of the University at 
Manchester. 

During this Dynasty (3400-3300 s. c.) 
granulated or grain work was wrought by 
Egyptian goldsmiths and became, 3,300 
years later, the national type of decoration 
upon the gold ornaments made in Etruria 
which, today, we call Etruscan. 

A floral diadem of lace-like character 
made in gold for a princess of the 12th 
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of a decline in quality from the work of 
the 12th Dynasty, although the same 
methods were employed in their production. 
There is not the same dignity in design 
and the construction is less substantial. A 
bracelet which once adorned the arm of this 
queen is of the broad band type, which we 
remember well as dominating in the 
"sixties and ’seventies and even later, but 
the interesting features of it are the human 
figures and signs which are disposed around 
it in very low relief with a lapis back- 
ground, the pieces being cut as nearly as 
possible to fit, and any gaps filled in with 
a dark blue paste. This was the forerunner 
of the latest type of brilliant and colored 
gem set bracelet of today. Thus does his- 
tory repeat itself in our craft. It is no new 
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Fic. 3—EcGyYpPTIAN GOLD BRACELET. IN MUNICH MUSEUM. 


Dynasty is very interesting for its lightness 
and the fact that it has six crosses, set 
at intervals, shaped like the Maltese variety, 
but with rounded ends to the arms, simi- 
lar to the D.S.O. The florets and ber- 
ries are disposed upon very light wires, and 
as the florets, which are entirely fashioned 
by hand, were set with four stones and 
the berries cut out of lazuli, this ornament 
is more akin to the modern jewelers’ than 
the goldsmiths’ craft. 


THE SCARAB OR SACRED BEETLE 

During this period the scarab ornament 
became quite common. By 2000 B. c. it 
was known in Crete, from whence it 
reached the Continent, passed along the 
Moldau and Elbe to the northern shores 
of Jutland into Scandinavia and, it is 
thought, by way of Spain, had reached the 
British Isles early in the Bronze Age. 

Four thousand years ago Egyptian 
women were wearing rich diadems set with 
pearls, while about their necks several rows 
of the then known precious stones formed 
a collar; Phoenician women were similarly 
adorned. 

It is noteworthy that over 3,000 years 
ago Egyptians alloyed the gold they used 
for jewelry. So much so that many finger- 
rings of the Eighteenth Dynasty were little 
better than copper. Dishonest trading is 
no new thing, neither is the effort to pro- 
vide for the fancies of the common folk. 

The jewels of Queen Ash-Hotep, 1587- 
1562 Bs. c., 18th Dynasty, show something 


experience. So much do we look back; 
so fearful are we to look forward. 
FINE WIRE AND GRAIN WORK 

It surprises one to see how delicately, but 
fearlessly, the ancient Egyptian smiths 
worked. We marvel at their ability to 
solder such minute patterns in grains, and 
we seem somewhat puzzled to know how 
they made their wires. You may read in 
the thirty-ninth chapter of Exodus that 
(1491 3s. c.) the Israelites “did beat the 
gold into thin plate and cut it into wires,” 
and the same may be said of the Egyptian 
method. The wires produced in this way 
were soldered together to make the neces- 
sary length. On the authority of Professor 
Sir Flinders Petrie, I may state that drawn 
wire has not been found in any ancient 
work. The fine quality of the wire referred 
to in the Bible may be inferred from the 
fact that it was used “to work in the blue, 
and in the purple, and in the scarlet, and 
in the fine linen with cunning work.” 
SPINNING, AND ANTI-SPLASH BASINS 3,000 

YEARS AGO 

So far as heavier work is concerned we 
also have surprises. During the Eighteenth 
Dynasty (1414-1344 B. c.) the source in 
Northern Syria whence the Hittites pro- 
cured their supplies having been opened to 
the Egyptians, silver was utilized, possibly 
because of its ready response under the 
smith’s hammer and possibly also because 
it was “White Gold.” 

But most of the known silver dishes of 
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this period are comparatively massive and 


coarsely shapen, the hammering being 
rather crude. A silver bowl found at Bu- 
bastis shows that light work was being 


made a couple of centuries later, and so 
thin that Professor Sir Flinders Petrie 
states that this particular object seems to 
have been made by spinning. Now, as it 
has the brim rounded inward and the lip 
is turned horizontal to the base (like the 
modern anti-splash basin), if we accept the 
theory of the learned Professor we must 
make the only deduction possible, namely— 
that, not only was spinning done sometime 
between 1202-1129 B. c., over three thou- 
sand years ago, but that the section chuck 
had been invented. I do not think there is 
any data to confirm such an early inven- 
tion, but perhaps some of my friends inter- 
ested on the mechanical side will pursue the 
question further. 


FLUTED WORK 


In the Cairo Museum are some elaborate 
silver bowls, probably wrought during the 
26th Dynasty 


(the Ethiopian period 720- 





ANCIENT EGYPTIANS WEIGHING GOLD 
664 B. c.). They are splendidly ham- 
mered, and it is stated that the surfaces 


are so fine that no trace of the hammer 
is left. The question arises were they 
spun or hammered? The designs are tra- 
ditional but soundly developed, being based 
upon the fluted metal work of the Eigh- 
teenth Dynasty. It is observable, however, 
that more confidence is shown in the use 
of the tools employed, the fluting and 
bosses are more pronounced and the lighter 
ornamental details are clearly put in with 
a cutting tool akin to our graver or scorper. 
It is noteworthy that the number of flutes 
and ribs are evenly indivisible, being 18, 
26, 28, 30. They are not, consequently, 
planned upon triangle or hexagon bases. 
As Professor Petrie remarks, a_ suitable 
size of rib being determined it was repeated 
an even number of times, and, the division 
not being truly radial, eye design must have 
been fellowed rather than geometric 
scaling. 
FROM UTILITY TO ORNAMENT 

The Etruscan gold V-shaped bowl in the 
British Museum is based upon this type, 
but it was made many years later. Fluting 
and bossing was done quite early as a 
means of stiffening and strengthening. In 
the Bronze Age the resistant value of 
bosses upon a warrior’s shield was soon dis- 
covered and, later, used to serve the pur- 
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pose of ornamentation also, and resulted in 
a very pleasant surface decoration. On 
Egyptian yases and vessels it was used to 
serve the double purpose of stiffening and 
ornamenting, the method being also em- 
ployed in pre-historic Greece. Besides using 
gold and silver for domestic purposes the 
Egyptians beat out gold to the 5,000 part 
of an inch thick—which means that a pound 
weight would cover about six square feet 
—so that the covering of furniture, doors, 
and obelisks was not impossible. Indeed, 
we have ample proof. 
(To be continued) 








Tourmaline* 





By Molly Pearce 

OURMALINE is the birthstone for the 

first 22 days of June. On the first day 
of summer the sun enters the sensitive moon 
sign Cancer, making the pearl, favored jewel 
of brides, the gem for the last eight days of 
the month and most of July. 

By some students of Eastern alchemy the 
tourmaline is believed to be the ancient 
“Philosopher’s Stone.” Linnaeus, the Swed- 
ish savant, called this gem of varied colors 
the “Electric Stone” because of its definite 
properties of attraction and repulsion. 

Symbolical of wisdom, strength of mind, 
learning and the power to convey knowl- 
edge, the tourmaline is peculiarly the gem 
of the author, poet, editor and teacher. So 
it is singularly appropriate for that period 
in which nearly all college and preparatory 
school commencements occur. 

Found in a great variety of colors many 
writers have confused the tourmaline with 
the beryl. The brown variety is known as 
Brazilian or Ceylonese topaz. To some ex- 
tent it resembles topaz and is nearly as hard. 

Blue tourmaline is known as Brazilian 
sapphire; green, is the Brazilian emerald. 
Other specimens are pink, white, amber, 
lilac, grey, blue-grey, indigo, water-green 
and lovely parti-colors. Ruskin described 
the interesting black tourmaline as “one of 
the prettiest of the very few pretty black 
things in the world.” 

This versatility of color makes it a favor- 
ite setting for the new engagement rings 
for men, and in costume jewelry, as the 
June-born may have birthstones to har- 
monize in hue with nearly every costume. 

In all colors the tourmaline is under the 
heavenly Gemini, which is astrologically 
ruled by Mercury, the planet of mind. 
Typical Gemini people have been described 
as quick witted, usually tall and distin- 
guished in appearance. They love change 
and are often great travelers. Their birth- 
stone is credited with the power to give 
them success on journeys. 

Both the tourmaline and pearl are talis- 
manic gems for the United States, as Gemini 
was rising and the sun was in Cancer when 
the Declaration of Independence was signed. 

The fragrant honeysuckle is the flower for 
the month. The supposed power of the 
tourmaline is described in this jingle: 
“Who comes with summer to this Earth 
And owes to June her hour of birth, 

With tourmaline ring on her hand 

Can wisdom, health and wealth command.” 





*Furnished by National Jewelers Publicity 
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Concerning Gems in General 


By P. B. Prior 
JD URING the last generation the decrees 


of fashion have been felt more realis- 
tically by members of the artistic crafts than 
by any other part of the community, and, 
although it is to their benefit to pander to 
and supply whatever her wants may be, it 
is extremely difficult to keep up the supply 
once a pattern is set. 

Precious stones are undoubtedly in this 
category, and, owing to their rarity and 
high intrinsic cost, this difficulty is more 
intense than in many artistic trades. When, 
perhaps, Royalty, or maybe the discovery of 
a new gem, sets a new vogue the “falling 
into line” is a difficult proposition. 

Within the last 20 years all green stones 
have been very fashionable. This com- 
menced with emeralds, which are still in 
favor, followed by the less expensive but 
beautifully pretty green chrsoprase and jade, 
then the olivine, with its verdigris green, and 
the still popular Egyptian peridot. 

During the same period gems which were 
known as “old-fashioned” stones when we 
were young have been reinstated in popular 
favor. Among these are the golden brown 
Brazilian topaz, the sea-green and sky-blue 
varieties of aquamarine, the amethyst, and 
the rose-pink topaz. We can say that we 
may not find ourselves admiring again this 
or that stone as it is impossible to perceive 
much beauty in them, but fashion may 
again look in their direction, and they may 
again become a la mode. There are many 
beautiful stones which are almost unknown 
to the general public, but which, from a 
purely artistic point of view, can vie with 
the stones which are most sought after. 

The group of gem stones which consist 
of corundum, not only includes ruby, sap- 
phire, Oriental emerald (green sapphire), 
Oriental amethyst (purple sapphire), 
Oriental topaz (yellow sapphire), but also 
gems of the greatest delicacy of coloring 
and great amount of brilliancy and lustre, 
which have become somewhat unhappily 
know as “fancy sapphires.” 

The ranges and shades of color in which 
these stones occur is practically unlimited ; 
no collection of them can ever be complete. 
Not only do we find such colors as blue, 
yellow and purple, but there are soft and 
refined tones, which can only be described 
by such expressions as silvery grey, pale 
lemon, lilac, peach pink, etc. Certain 
varieties of the corundum gems possess the 
curious and beautiful property of changing 
color when exposed to a different kind of 
light, in much the same way as the alex- 
andrite changes from green to red in natural 
and artificial light. 

Zircons (jargoons) in their wide ranges 
of orange, yellow, green, brown and blue, 
are also among _ to-day’s unappreciated 
stones, as well as the beautiful flame-red 
spinel, which is seldom seen in jewelry now, 
although fine specimens are keenly sought 
by connoisseurs of precious stones. 

Fashion, however, seems to have her per- 
manent favorites among precious stones, 
for diamonds, rubies, emeralds, sapphires, 
opals, and turquoises are never completely 
banished from favor, although one or the 
other is for the time being placed in the 
foremost rank. 
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Deltah 


“Heart’s Desire” 


Assortment 

Deauville Necklace (At 
Left) 

Riviera Necklace (At 
Center) 

Ritz Pendant Necklace 
(At Right) 

“Heart’s Desire’? two-tone 
three-fold satin window 
display 

3 Satin-lined gift boxes in 

which to deliver these 
necklaces. 


a a 








Price tickets, cards, etc. 














ou Need This Assortment! 


For Bride and Graduate Gifts—New 
and Beautiful Necklaces of Deltah Pearls 


A beautiful, appealing display of 
pearls, right now, is sure to result in 
extra business. Hundreds in your 
neighborhood are thinking of gifts for 
Brides, for Bridesmaids, for Graduates 
and for Anniversaries. 

For this purpose—to help you dress 
a more beautiful and more seasonal win- 
dow—we have created the Deltah 
*“‘Heart’s Desire’ Assortment. Three 
exquisite necklaces of pearls are dis- 
played on a beautiful satin background 
of large golden hearts mounted on 
American Beauty panels. 

Three gift boxes, two lovely display 
cards (not illustrated), price cards, etc., 
are included with the assortment. 


The Deauville. Shown on left panel. 
High grade 18” Deltah Pearl necklace, 
beautifully graduated, with newly de- 
signed pierced and engraved Solid Gold 
clasp. Retails for $8.50. 


The Riviera. Shown on center panel. 
A 60” rope of lustrous matched pearls 
separated by finest quality, full tin-pol- 
ished crystal rondels. An outstanding 
feature retailing at $16.50. 


The Ritz. Shown on right panel. A 
lovely Deltah necklace with brilliant 
pendant set with imitation crystal and 
imitation diamonds. Solid gold clasp. 


Retails for $13.50. 


You should be showing this excep- 
tional Assortment to stimulate pearl buy- 
ing. Mail your order to-day, and as you 
sell a necklace replace it on the display, 
keeping this Assortment alive all 
through May and June. 





Kindly order from your 
wholesaler 


L. Heller & Son, Inc. 


15 West 47th Street, New York 
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The News from England 





London Jewelers Making Special Displays for Court Season— 
Crystal Jewelry Gaining in Popularity—Gold Bracelets 
of Twelve Separate Strands Now Being Shown— 
Conditions in the Plate and Cutlery Market 
—Bandits Smash Jewelry Store Win- 
dow and Escape with Pearl 
Necklace 


Lonpon, April 30.—The big season starts 
here, May 2, when the King and Queen 
come to Buckingham Palace from Windsor 
Castle and retailers of all kinds have their 
windows newly trimmed in readiness for 
the increased business that sets in about 
this time of the year. This is the season 
particularly interesting to the jeweler and 
some fine displays of valuable goods are 
made in Bond St., the Mecca for the fashion- 
able. Bond St., jewelers have been busy on 
their new season’s goods the past few days. 
One jeweler has window trims valued at 
$2,500,000. Americans are beginning to 
arrive here now, and the Americans usually 
are good customers of the Bond St., jewel- 
ers. Visitors like to get here in time for 
the royal debut in the metropolis. For it is 
the time of year when Winter has definitely 
disappeared and all the new goods in dress 
and jewelry are displayed in readiness for 
the great out-door season. Debutantes are 
preparing for the Courts that will soon be 
held by royalty. These preparations call for 
much care and thought in the purchase or 
remodeling of court jewelry. Court func- 
tions entail the use of tiaras, bandeaux, 
necklaces and much jewelry of a high qual- 
ity and value. And all these pieces must 
be kept up-to-date. Bond St. jewelers say 
they become rather busy in May with 
wealthy clients and that visiting American 
women prefer to buy their new jewelry in 
Bond St., rather than “back home.” How- 
ever true this may be Americans usually 
predominate inside and outside the exclusive 
jewelry establishments of Bond St., during 
May and June. 

x ok Ox 


Crystal jewelry seems to be gaining in 
popularity, especially when combined with 
other decorative media. Crystal buckles are 
worn on the narrow belts of the jumper 
suits and large crystal drops suspended on 
fine platinum chains hang from the ears. 
Crystal necklaces and bangles complete the 
outfit. The jewelers say that the attention 
given by the dress designers and makers 
to crystal ornamentation this season is large- 
ly responsible for its popularity as jewelry. 

x ok * 

According to the Weekly Dispatch gold 
jewelry is very much in fashion just now. 
The new gold bracelets are made of a dozen 
separate strands of very fine pure gold 
featured by an ornamental clasp. One new 
type of bracelet out, the newspaper says, 
resembles a police handcuff, but is worn on 
only one wrist. 

* * * 

A fashionably dressed woman was before 
the Marlborough St. magistrate last week 
on a charge of obtaining by false pretense 


from Wilson & Gill of Regent St., a dia- 
mond drop necklace valued at around $1,400. 
The police say there may be other charges 
of a similar nature. The woman entered a 
plea of not guilty, and the case has been 
remanded on bond. 

oe! ee 


A bracelet having suspended from it a 
golden bell has made its appearance here. 
The bracelet itself is broad and of gold 
braid. It is unlike the once popular silver 
bell bracelet which did not tinkle, the bell 
being merely for ornamental purposes. 


* * * 


The outlook for the Rand gold industry 
appears to be bright and there is talk of the 
Johannesburg interests manipulating gold 
mining share prices to still higher levels. 
These shares remain the most bouyant sec- 
tion on exchange. One of the earliest com- 
panies to win gold from the reefs of the 
Witwatersrand in the Transvaal is the 
Meyer and Charlton. To date it has paid 
nearly $20,000,000 in dividends, an aggregate 
of 2,440 per cent on issued capital. The 
owner of a block of shares worth $5,000 has 
thus received an average return of $3,200 
per annum for the past 38 years. Sir George 
Albu, Bart., is chairman and managing 
director of this company. In 1915 it paid 
130 per cent dividend, and 100 per cent 
between 1921 and 1924, since when it has 
dropped to 70 per cent, and (last year) to 
35 per cent. The rich main reef has grad- 
ually become exhausted the past three or 
four years. 

* * * 

The home demand in plate and cutlery 
still is very poor and until this improves 
Sheffield manufacturers cannot expect to 
work full time. It is true that the do- 
minions market is much more satisfactory, 
but this is not sufficient in itself to keep the 
folk in the midlands well occupied. At the 
recent exhibition of foreign cutlery at Shef- 
field under the auspices of the Board of 
Trade stainless samples made at Solingen, 
Germany, and purchased in the Argentine, 
were displayed. Sheffield stainless cutlery, 
it seems, can be sold in the Argentine at 
lower prices than the German goods which 
are inferior in quality to the Sheffield ar- 
ticle. Yet the Germans monopolize the 
Argentine market in stainless goods. This 
fact undoubtedly is due to the disinclination 
of the British manufacturer to accommo- 
date his designs to suit the requirements of 
Latin-America. 

*x* * * 

Although the manager of the W. Bat- 
tersby jewelry shop in Chelsea pursued 
motor bandits in a taxi-cab this week-end 
after the shop window had been smashed 
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and a $1,500 pearl necklace stolen by the 
latter he was unsuccessful in causing their 
arrest. The raid was carried out with 
great rapidity and other jewelry was un- 
touched. The manager, summoned to the 
sidewalk by the crash of breaking glass, 
saw one of the bandits running to a wait- 


‘ ing car whose occupants encouraged the 


thief to greater speed. Several people en- 

deavored to intercept the runner. The ban- 

dits got too good a start in their car for 

the manager to overtake them in his taxi. 
* * * 


South Africa is to have a diamond jubi- 
lee this year, according to the Johannes- 
burg correspondent of the Daily Mail. 
Since the first South African diamond was 
found by an Irishman on a hunting trip 60 
years ago diamond digging in the Union 
has produced stones of a value of some 
$1,500,000,000. It was in 1870, the Mail 
says, that the rich “blue pipes” at the place 
known today as Kimberley, were discov- 
ered. Since 1923, when 1,400 white men 
and 18,000 natives were occupied with al- 
luvial claims, the diggings have increased 
four-fold, it is said. 

* *k * 

Gold chains of big square and rectangu- 
lar links now are twined around the left 
forearm giving a bracelet effect of barbaric 
suggestiveness. Similar gold linked chains 
with a gold padlock are used around the 
waist. With striped woven jumpers pearl 
jewelry is now worn. Not so very long 
ago jewelry was considered quite out of 
place with a wool jumper, especially a 
pearl necklace. 








Exports of Platinum During 


February 

Wasuincton, D. C., May 4.—Figures 
just announced by the Department of Com- 
merce show that during the month of Feb- 
ruary platinum valued at $145,223 was sent 
out from this country. Of this amount 
$141,263 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $3,960 was the value of the manufactures 
of platinum, except jewelry, exported dur- 
ing the month. 

The figures showing the amount and the 











countries to which the metal was_ sent 
follow: 
Ingots, Sheets Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 
A p= 
"'. & ae 
Oz. Oz. 
Countries Troy Value Troy Value 
Germany ....... 698 $59,516 
Hungary. ....... 1 127 
United Kingdom. 99 4,498 oe woos 
Canatia 2 .c...50 5/2 25 2,663 56 $3,875 
MERGES cccccecns 60x wade 4 85 
Argentina ...... 26 3,400 
Japan, inc. Chosen 700 71,059 
Z| 1,549 $141,263 60 $3,960 








Successful sales at the Ellis Jewelry Co., 
Ensley, Ala., are reported. On each Satur- 
day some special line of goods is featured 
in one of the show windows and in news- 
paper advertising, and during the sale the 
price on the featured articles is reduced. W. 
W. Ellis, the proprietor, reports that the 
plan is bringing many people in the store 
who have never visited it before. 
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When Are Beads Dutiable as Jewelry 





U. S. Court of Customs Appeals Hears Government’s Appeal 
Involving Classification of Galalith Bead Necklaces 


WasHINGTON, D. C., May 2.—Galalith 
bead necklaces are jewelry and dutiable as 
such at 80 per cent ad valorem under Par. 
1428, Tariff Act of 1922, the Government 
contended in an argument before the U. S. 
Court of Customs Appeals on an appeal 
taken from the judgment of the U. S. Cus- 
toms Court at New York, holding that the 
beads were properly dutiable as beads at 60 
per cent ad valorem under Par. 1403 and 
sustaining the protest of William E. Flory 
& Co., of New York City, importers. 

The issue presented in this case is the 
same as that decided by the U. S. Court 
of Customs Appeals, April 16, in U. S. v. 
May Department Stores Co., except that the 
galalith beads are not imitations of precious 
or semi-precious stones. In the May De- 
partment Stores case the appeals court held 
by a 3 to 2 decision that colored glass bead 
necklaces, in imitation of rubies, permanently 
strung, were dutiable as jewelry at 80 per 
cent under Par. 1428 and not as beads in 
imitation of precious or semi-precious stones 
at 45 per cent under Par. 1403. 

Fred J. Carter, of counsel for the Gov- 
ernment asserted that the testimony as to 
the commercial designation of the galalith 
bead necklaces, whether as jewelry or simply 
as bead necklaces was conflicting and that 
consequently the importer did not meet the 
burden which rests upon him of proving 
that the necklaces are not commercially in 
the class of jewelry. Counsel submitted that 
the lower court erred in holding that the 
burden was on the Government to establish 
that the merchandise in question is com- 
monly known as jewelry. It was classified 
by the collector as jewelry. Mr. Carter 
argued, and it was up to importer to dis- 
prove the correctness of that classification. 

Mr. Carter also contended that the lower 
court failed to follow the principles laid 
down by the appeals court in the Inter- 
national Forwarding Co., Hirsch and Dora- 
gon cases. He argued that those decisions, 
as to the common meaning of the term 
“Jewelry,” are conclusive. In those de- 
cisions, he said, the common meaning of the 
term “jewelry” is held to include necklaces 
of bone, ivory, mother-of-pearl, jet, etc., 
worn for adornment. 

The Government’s attorney argued further 
that Congress, in the present Tariff Act, has 
made “use” the test in determining the 
classification of jewelry. The galalith neck- 
laces, he said, are exceedingly ornamental 
and worn strictly for adornment, as testified 
to, not only by witnesses called by the 
Government but also by those called by the 
importer. He argued in conclusion that by 
broadening the provision for jewelry in the 
1922 Tariff Act, the Senate Finance Com- 
mittee intended to include all articles of that 
nature and that “certainly” the beautiful 
galalith necklaces in the case at bar are 
within the class of ‘jewelry . . . of what- 


ever material composed,’ in Par. 1428, act 


of 1922.” 
George J. Puckhafer, the attorney for the 
importing company argued on the other 


hand that, inasmuch as various decisions of 
the appeals court had held under prior tariff 
acts mounted strung beads when in imitation 
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of precious or semi-precious stones, or imi- 
tation pearls, dutiable as articles commonly 
or commercially known as jewelry, Congress 
in its choice of the very specific language in 
Par. 1403 of the present act intended to that 
extent to invade the jewelry paragraph and 
make such things dutiable under the bead 
paragraph. He also declared that the gala- 
lith beads never have been held dutiable 
under the jewelry paragraph of any recent 
tariff act. 








Clock neal Watch Imports 





Comparative Statistics of Timepieces Brought in During March 


and First Quarter of the Year 


Wasuincton, D. C., May 4.—The total 
imports last month of clocks, watches, etc., 
had an aggregate value of $990,529, as com- 
pared to $876,735 in the preceding month and 
$1,062,840 in March, 1926. Imports of both 
clocks and watches and also watch move- 
ments showed some gain over February and 
clock imports were larger than a year ago. 
Imports of watches and watch movements, 
however, were smaller than in March last 
year. 

The imports of watches and watch move- 








IMPORTS OF CLOCKS AND WATCHES, 


Clocks, watches and timepieces, total............. 
Chronometers, clocks and partsS.............ccecece 
Watches and watch movements.................4. 
Cases, dials and parts of watches, n.e.s........... 
Jewels for watches, clocks, meters or compases.... 
Recorders, meters, regulators and similar instru- 

ee a a et 


are declining, the value of such imports for 
the first quarter of this year being $379,423, 
against $411,249 in the corresponding period 
of last year. Imports of clocks and chrono- 
meters are showing some gain, with a value 
for the first three months of this year of 
$192,675, as compared to $178,761 in the first 
three months of 1926. 

The imports of watches, clocks and other 
timepieces in March and in the first three 
months of this year, as compared to imports 
in the corresponding periods of last year are 
itemized in the following table: 


MARCH, 1927, AND MARCH, 1926 





Three Months Ended 

March, March, - — —~, 

1927 1926 March, 1927. March, 1926 
$990,529 $1,062,840 $2,735,450 2,610,826 
79.508 72.994 192.675 . 178,761 
619,399 679,900 1,791,313 1,670,510 
123.851 96,680 309,928 255,737 
141,425 169,486 379,423 411.249 
26,346 43,780 62,111 94,569 








ments last month had a total value of $619,- 
399, as compared to $600,591 in February. 
and 679,900 in March, 1926. The imports of 
clocks, chronometers and parts thereof were 
valued at $79,508, against $59,385 in the pre- 
ceding month and $72,994 a year ago. The 
imports last month of recorders, meters, 
regulators and similar instruments practically 
doubled the February figure but remained 
much smaller than last year. The total was 
$26,346, as compared to $14,629 in February, 
and $43,790 in March last year. 

Importations of cases, dials and _ parts 
of watches in March reached a value of 
$123,851, as compared to $95,618 in Feb- 
ruary and $96,680 in March, 1926. Jewels for 
watches, clocks, etc. were imported last 
month to the value of $141,425, as compared 
to February imports valued at $106,512 and 
March, 1926 imports of $169,486. 

The importation of timepieces is showing 
a tendency to increase this year over 1926. 
Total imports for the first quarter of the 
year had an aggregate value of $2,735,450 
as compared to $2,610,826, in the first three 
months of last year. The greatest increase 
has been contributed by watches and watch 
movements which in three months have 
amounted in value to $1,781,313, as com- 
pared to $1,670,510 in the corresponding 
period of last year. Imports of cases, dials 
and parts of watches also have been run- 
ning larger, totaling $309,928, against $255,- 
737 last year. 

Imports of jewels for watches, clocks, etc., 


Market Prices for Silver Bars 


_The following are the quotations for 
silver bars in London and New York as 
reported for the past week. 


Selling Price 
London U. S. Gov't New York 
Date Oficial Assay Bars Official 
May 3.025. 253 58% 56% 
ee Sore 25% 585% | 56% 
ceed Fee 26 58% 56% 
ieee 2675 583% 56 
Mey ere 25% 58% 56 
rads 26ys 58% 56% 








According to a French jeweler and gem 
expert, the fashion for one particular stone 
or gem that is preferred above everything 
else as an ornament over a long period de- 
pends on very deep causes, and this fashion 
may be said to change every 15 years or so. 
Sometimes these modes are the result of 
physiological phenomena, depending again 
on political events, as for instance, 
after the Franco-Prussian war in 1870, the 
sapphire came into fashion, as people’s minds 
required calm after great shocks. The emer- 
ald is now the fashion, the result of the 
coming of a renaissance in art and work 
after the war troubles of the past few years. 
He boldly prophesies that the ruby will come 
in after the emerald. These theories are 
very interesting, and it is very certain that 
as far as gems are concerned deeper in- 
fluences than any dictates of the Rue de la 
Paix are at work in determining fashions. 
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Platinum and Allied Metals in 1926 


Bureau of Mines Releases Statistics on Refining, Importation and Consumption of the Metals of 
the Platinum Groups—Domestic Production Drops and Year Shows Decreased Prices 


Wasuincton, D. C., May 4.—The plat- 
jnum refiners of the United States in 1926 
purchased 171 ounces of crude placer plat- 
inum of domestic origin and 43,096 ounces 
of foreign crude platinum, according to 























PRICES 
Quotations’ on platinum at the first of the 
year were $120 an ounce, but the price began 
to sag at the end of January and at the end 





$108 the third week of May. 


of February was $112, which price was 
maintained until the second week of May 
when it reached $110 and again dropped to 
The middle 








IN THE UNITED STATES, 1925-1926, BY METALS. 




































































PLATINUM METALS IMPORTED FOR CONSUMPTION 

J. M. Hill, of the United States Bureau of 1925 1926 
Mines, Department of Commerce. In 1925, _——~ ee ‘~ ~ wai 
the refiners purchased 251 ounces of domestic Troy —————-- —— Troy —— 

E : Metal Ounces Total Average Ounces Total Average 
crude platinum and 47,297 ounces of foreign = pyatinum: 
. , a ee sine 

ans — ——- vgenin <a geo al par aaa 757 $71,386 $94.30 1,221 $124,668 $102.10 
chased in 1926 included one ounce from Grains, nuggets, sponge, or 

Alaska, 110 ounces from California, and 60 SCTAP verse see eee essen 58,718 5,725,015 97.50 87,162 8,683,359 99.62 

. : Ingots, bars, sheets or plates 

ounces from Oregon. Purchases of foreign not less than one-eighth _ 
crude platinum in 1926 were: Australia a | a re . oe a Phencid ee 2,995,582 112.68 

4.242 ounces, Canada 23 ounces, Colombia 106,477 $11,300,469 $106.13 114,968 $11,803,609 $102.67 

. - Manufactures of. except 
37,564 ounces, and Russia 1,267 ounces. TOMEI adi csace ta caess 62 6,991 Race” —xeaetn ' corateee ie ) eee 
: i idi 2 586, 249.86 3,305 
Refined platinum metals recovered in 1926 orc iia aa eieeien — presen rec 3,305 411,646 124.55 

from crude platinum, from ore and concen- Osmium ................. 1,050 120,845 115.09 f 6,141 658,756 107.27 

trates, and from gold and —— refining a | | . - ion conaee sass 8,258 460,015 55.71 

amounted to 84,981 ounces of which 11,165 Ruthenium ............... 1,856 115,618 62.29 f 2,120 117,163 55.27 

ounces is believed to have come from do- wee Sheen Seas oasen guneeaca poor 

mestic materials. EE = 

NEW PLATINUM METALS RECOVERED BY REFINERS IN THE UNITED STATES, 1922-1926, IN TROY OUNCES. of June prices began to recover first to $110 

Plati- Palla- Osmirid- and to $114 the first of July, $116 the first 
num dium Iridium ium Others Total of August, and $118 at mid-September, but 

UE eho eaRinvannKnindeneeh 54,142 1,943 210 1,301 122 57,718 in the middle of October the price sagged 

rr er 46,780 1,934 280 787 be 49,797 to $112, which figure was maintained to the 

MS each allele taal pind myo — —— a poser end of the year. Refiners report the high 

laa tech lithe — itor ote aan a“ g4.9g1 Price for platinum as $120, the low $101, 

Re a reer ee 76,154 6,437 234 113 3 t std tha gray he ta eee 

NEW PLATINUM METALS .RECOVERED BY REFINERS IN THE, UNITED STATES, 1925-1926, BY SOURCES, IN TROY ounce. 

OUNCES. Palladium quotations followed much the 
Veer Plati- Palla- Osmirid- same course, opening the year at $78 to $82 
1925 num dium Tridium ium Others Total an ounce, reaching a low of $66 to $70 in 

Domestic: oo - , sine mid-September, rising to $68 to $72 during 
Crude platinum .........-..eseeeeeees 136 ee Se a : eaat December and closing the year at $63 to 
od eek cibehe velaiig ........000- 4,189 3.952 12 8.153 $66 an ounce. Refiners report a high of 

— - - —— —— $83, low of $63, and average price for the 
4,325 6,794 36 31 ’ 11,209 year $70 an ounce. 

a —— aes ; Iridium was quoted at $380 to $390 an 
BD orca. acvexieuhurdsaavredaeenre 36,740 259 237 597 51 37,884 ounce the first of the year and at $300 to 
Gold and copper refining .........-.- 235 305 10 _— $325 the end of February. With the arrival 

36.975 564 247 597 5] 38.434 Of large supplies from Australia and South 

Africa (via England) the price began to 

TOL. TECOVETY 6. cscisvcccsscesescese 41,300 7,358 283 648 54 49.643 sag, reached $200 to $215 the first of May, 
ee and $125 to $135 the first of July, which 

Re price was maintained until the end of Octo- 
Crude platinum ..........2esseeeeeees 96 a. 23 13 7 140 ber when the low of $120 to $125 an ounce 
WDE Seaidiss ocwiwainenrn ees pete eee teen eee bees : — : “ a was reached and was maintained to the end 
Gold and copper refining .......----- 4,827 co __3 sce Bins ok te year. Refiners give the following 

4,923 6.187 26 13 16 11,165 prices: High $390, low $115, and average 

‘ = for the year $169 an ounce. 
orciga: ; 25 208 2.100 - 35.253 The average selling price of osmium was 
oo ae oeaet in . ire : 33,563 $78, of rhodium $77, of ruthenium $69, of 

—— —— the five-per-cent platinum iridium alloy 
71,231 250 208 essai ” 73,815 $116, and of the ten per cent alloy $123 an 
si 37 3 2,113 43 84,981 ounce. 
TORE POCOVETY oo. 6.08 0.0 685 seldeese a dicice's 76,154 6,4 234 oaenitin 
SECONDARY PLATINUM METALS RECOVERED IN THE UNITED STATES, 1922-1926, IN TROY OUNCES. At the end of 1996 stode of platinum 


Pati- Palla- 

Year num dium Tridium 
ee aE OL aA iG ie BROS HO 40,062 4.193 1,937 
nes aly 39,152 6,246 2,021 
RS eee ere 45,474 5.784 2,200 
Ra SR ae enter renee 35,578 4,680 1,827 
, 38,795 5.647 1,478 





Others 
496 
453 

1,013 
1,189 
217 


Total 
46,688 
47,872 
54.471 
43,274 
46,137 


metals in the hands of refiners was 105,571 
1 Engineering and Mining Journal-Press, 
121 and 122, 1926. 


vols, 





(Continued on page 61) 
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If Ifs 
PRECIOUS STONES 


SEMI-PRECIOUS STONES 
SYNTHETIC or IMITATION STONES 


S. (NATHAN & CO. 


Amazing Promptness 


and at the 
Lowest Prices 


consistent with Quality 
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No Order Too Large 


None Too Small 


Through the purchases of all the colored stone stock of 
R. A. Breidenbach, Inc. 


OUR STOCK IS NOW 
ONE OF THE LARGEST 


IN THE COUNTRY 


It includes an assortment of the finest stones in all the popular 
shapes and sizes together with a large variety of unusual stones. 


S. NATHAN & CO. 


INCORPORATED 


Everything in the Stone Line 
71-73 Nassau St. NEW YORK 
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Russian News Notes 





Soviet Custom House Tries to Catch Watch and Clock Contra- 
band Inside of Russia—Rare Byzantine Silver Goblet 
Added to Hermitage Collection—Soviets Convert 


Cathedrals Into “Museums of Ecclesiastic 
Jewelry’ —Czar’s Diamonds Sub- 


ject of Wild Fiction 


The Moscow Custom House has pub- 
lished lately a list of imported wares that 
must be brought to the Custom House to 
be stamped. Among other goods, watches 
and clocks “of all kinds” are named. The 
order concerns all individuals and _institu- 
tions that have the listed merchandise in 
wholesale quantities intended for sale, and 
it is calculated to catch the contraband that 
had managed to cross the border safely 
during the few recent months. The mer- 
chandise must be delivered to the Custom 
House not later than May 15, along with 
documents establishing legality of owner- 
ship and proof of duty paid. Persons or 
institutions failing to conform with the new 
order will be prosecuted as contrabandists, 
even if they will prove that the duty was 
paid. This order of the Moscow Custom 
House is based on the decree of the Soviet 
Department of Commerce of March 21 last. 


* * * 


Russian newspapers publish reports that 
diamonds are getting cheaper of late, but 
voice their opinion that the new prices have 
come to stay for some time at least. 
The Russian press points to the West Euro- 
pean newspapers as their authority in this 
statement and add their own explanation 
that “discovery of new diamond fields in 
South Africa is responsible for this new 
situation on the diamond markets of Eu- 
rope.” Thus a wrong statement of some 
irresponsible journal spreads like wildfire 
into farthest corners of the world. 

ees 


The ancient silverware collection of the 
Hermitage, the world-renowned museum of 
Leningrad, has been augmented recently by 
a rare specimen of Byzantine craftsmanship. 
It is a silver goblet dating back to 910 A.D. 
and unique because of the pagan subject 
matter of its ornaments. It has the figure 
of Neptune, the ancient Greeks’ god of sea, 
on its handle and scenes of fishing on its 
sides. Silversmiths of the Byzantine period 
were for the most part faithful Christians 
and avoided ancient mythology as their in- 
spiration and models. The new goblet of 
the Hermitage collection is therefore, in- 
deed, an exceedingly rare object. There 
are only 12 known silver pieces of this type 
in the whole world. Two of them are in 
the world’s museums West of Russia and 
the remaining 10 belong to the silver collec- 
tion of the Hermitage. Why is it that 
Russia was so favored in this respect? Ex- 
perts explain that the ancient Byzantium 
traded with Slavs extensively, exchanging 
their beautiful silverware and other objects 
of luxury and embellishment for furs and 
other raw materials of which the land of 
Slavs was ever so rich. Thus the Byzan- 
tine silverware headed eastward instead of 





westward. It is significant to note that 
most of the Hermitage collection of Byzan- 
tine silver had been found in the fields and 
hills of Mid Ural, as if some unknown 
catastrophe buried the goblets and plates 
there stopping them on their way further 
east. The new addition to the Hermitage 
collection also comes from Ural, being 
struck by a peasant’s plow some time in the 
1860’s. The goblet was photographed and 
described at that time and then trace of it 
was lost, as is sometimes the case. 
The Russian savants came across it again 
accidentally only a few weeks ago. 
*x* * x 


A new way of preserving ecclesiastical 
jewelry has been invented in Russia lately. 
Instead of confiscating the riches and haul- 
ing them to some already overstuffed mu- 
seum, the Soviet officials make a museum 
out of this or other church, leaving the 
riches of the “art value” there and selling 
the ‘rest at a public auction. A curator is 
appointed, tablets with description of the 
ikons, mitres and other objects are sup- 
plied, and visitors are admitted, not as 
churchgoers, for the church ceases to be a 
place of worship, but as museum-goers. 
The first experiment of this kind is being 
now conducted in the famous St. Isaac’s 
Cathedral of Leningrad, renowned for its 
dome and cross of pure gold, for its gilded 
malachite pillars valued at $136,000 and for 
the wealth of lapis lazuli, jasper, porphyry 
and other Ural stones that went to beautify 
the church and its miniature shrine. 

x ok * 


Another church jewelry theft has been 
reported late in April. This time the un- 
known thieves selected the old St. Catherine 
Cathedral in Yamburg. Ancient silver robes 
were taken from the ikons among other 


valuable objects. 
* * * 


The latest sale of Czar’s jewels in Lon- 
don and general interest that is being felt 
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in Russian Crown gems throughout the 
world in recent years coincide with publica- 
tion of a few novels that take these jewels 
as the center of their plots. The palm of 
a most fantastic plot undoubtedly belongs 
to N. N. Breshko-Breshkovsky, a Russian 
writer, with his novel entitled “Czar’s Dia- 
monds,” and published in Berlin, Germany. 
The novel starts with an assertion that 
Czarina Alexandra, before being exiled with 
her husband and family to Siberia, had sent 
a diamond necklace, the richest piece of 
Czar’s diamonds, to Grand Duchess: Elisa- 
beth for safekeeping. In 1918, according to 
the novelist, the Bolsheviki, not finding the 
necklace among the belongings of the as- 
sassinated family, traced it to the rooms of 
the Duchess. They took it away from her 
along with her own diamond necklace, cele- 
brated for its India emerald set in the cen- 
ter, and a necklace of 320 pearls, all of 
tremendous value. They killed the Duchess, 
who managed, however, in her last breath- 
ing moment, to invoke God’s wrath upon 
the Soviet officials responsible for this deed. 
Then follow the thrilling adventures of these 
Russian men and women, who take the 
three jewelry pieces abroad for sale. The 
White officers trace them from Odessa to 
Constantinople, Paris and Albania. Battles 
of wits and arms are fought in rapid suc- 
cession and end with triumph of the White 
side. No Constantinople or Paris jeweler 
wants to buy the jewels as if seeing the 
blood of the Czar family and Duchess upon 
them, the Soviet officials and soldiers who 
confiscated the jewels die one after another, 
thus justifying the threat of the dying 
Duchess, and finally the jewels themselves 
become the Imperial property once more, 
being returned to a Grand Duke. 








Platinum and Allied Metals in 1926 
(Continued from page 59) 
cunces, an increase of 33 per cent as com- 
pared with stocks at the end of 1925 and 
larger than stocks at any time since the close 
of the World War. 


STOCKS OF PLATINUM METALS IN THE HANDS OF 
IN THE UNITED STATES, DECEMBER 


REFINERS 
31, 1918-1926, IN TROY OUNCES. 
Palla- 

Year Platinum dium [Iridium Others Total 
1918... 51,504 10,086 3,224 er 64,814 
1919... 29,228 10,235 3,359 610 43,432 
1920... 46,747 16,565 4,196 216 67,724 
1921... 38,514 21,042 4,991 103 67,660 
1922... 41,900 24,975 7,559 1,583 76,017 
1923... 36,554 26,266 5,208 2,697 70,725 
1924... 40,464 27,400 3.622 3,053 74,539 
1925... 44,024 26,740 3.720 4,609 79,093 
1926... 64,203 31,950 3,933 5,485 105,571 


AS REPORTED BY REFINERS, 1925 anv 1926, BY 


TROY OUNCES. 
Percentage 











Industry Platinum Palladium Tridium Others Total of total 
1925 

CHUIOAL cisjescccccsseeese 12,558 383 71 685 13,697 8 
Lg | 18,845 3,157 1,579 111 23,692 13 
oS aT err cca er 9,293 14,952 9S snaees 24,340 = 
ee 93.293 10,950 2.840 2,280 109,363 62 
Miscellaneous ............- 3,356 520 220 1,414 5,510 3 
4 37,345 — 29,962 4.805 4,490 176,602 100 
ae 10,839 6 

SREMMOAL ag sicmceseceeqeees 10,253 145 213 228 ,83 
Electrical patie anare emia! ei ae 16,765 1,608 3.508 185 22,066 13 
eee ee 8,542 131 T1065 0k wiemase 19,736 11 
Jewelry ....-cccccccsccces 85,908 2,949 7,770 454 97,081 57 
Miscellaneous ........-.-. 17,381 581 2,181 1,751 21,894 13 
i 138,849 5,414 24759 2,618 171,616 100 


| 
| 
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Diamond Control by South Africa 


American Trade Commissioner Reports That Precious Stones Bill Passed Second Reading of 
Union Parliament and Will Surely Be Enacted. Drastic Control of Alluvial 
Fields Will Stabilize Diamond Market in the Future 


WasuinctTon, D. C., May 5.—The South 
African alluvial diamond control bill has 
passed a second reading in the Union par- 
liament, according to a cable received in the 
Department of Commerce from Trade Com- 
missioner Perry J. Stevenson, at Johannes- 
burg. 

The measure, which is known as the 
Precious Stones Bill, 1927, repeals all ex- 
isting laws relating to precious stones. It 
provides at the outset that the right of min- 
ing for and disposing of all precious stones 
is vested in the Crown. Clause two, dealing 
with the application of the act, differs 
fundamentally from the act of 1926, which 
was dropped after the second reading for, 
whereas the act of 1926 declared that noth- 
ing in the act should apply to land in the 
Cape Province held by private persons un- 
der a title which did not contain a reserva- 
tion of previous stones in favor of the 
Crown, the new act says: 

“Notwithstanding anything contained in 
any other law, this Act shall apply to land 
in the Province of the Cape held by private 
persons under a title which does not con- 
tain a reservation of precious stones in 
favor of the Crown.” 

APPLICATION OF ACT 


Save for the provisions of Section 28 
(dealing with the lease of the Crown’s in- 
terest in small proclaimed mines) and Part 
2, Chapter 5 (Administrative provisions), 
nothing in the Act shall be deemed to affect 
“any existing mines referred to in Part 8 
of Ordinance 4 of 1904 of the Orange Free 
State, or to any proclaimed or abandoned 
mine existing in any Province of the Union 
at the commencement of this Act, and all 
provisions of the law in force at such com- 
mencement relating to such mines shall, 
notwithstanding the repeal of those laws by 
this Act, continue to be in force insofar as 
they are not repugnant to Part 2 of the said 
chapter.” 


MINE OWNERS’ OBLIGATIONS 


The bill generally is a consolidating 
measure. ‘Under the chapter dealing with 
the rights of owners and surface owners of 
lands, the Minister is empowered to ignore 
any sub-division of private land in regard 
to the allocation of owners’ alluvial claims. 
Chapter 6 deals with the working of the 
mines, and under Part 2, referred to above, 
namely, the administrative provisions ap- 
plicable to the working of new and existing 
mines, it is provided that the mine-holder 
shall keep all books, accounts, etc., deemed 
necessary by the Minister for conveying a 
full account and record of operations, all of 
which shall be open to the inspection of 
the Minister or persons authorized by him. 
The documents which may be _ inspected 
comprise books, including minute books, ac- 
counts, plans, contracts, records and other 
documents. 


ALLUVIAL DIGGINGS 
The chapter dealing with alluvial dig- 








gings provides that the Governor-General 
may distribute claims on alluvial diggings 
by pegging or by drawing of lots with a 
maximum of three claims to an individual 
digger. It is also provided that no corpo- 
rate body or association of persons shall be 
capable of holding a claim license or dig- 
ger’s certificate or any right of interest in 
or in connection with any claim, and that 
no person shall directly or indirectly hold 
any such interest on behalf of or in trust 
for any corporate body or association of 
persons. 

The Alluvial Diamond Board will replace 
the former Board of Control for alluvial 
diamonds interests with similar powers. 


GOVERNOR-GENERAL’S POWERS 


Important powers are conferred in regard 
to the limitation of output from alluvial dig- 
gings, the Governor-General being empow- 
ered to determine by proclamation in the 
Gazette or by regulation, the maximum 
quantity in value of any precious stones re- 
covered from alluvial diggings or disposed 
of. Whenever the maximum quantity if 
value has been exceeded, or is likely to be 
exceeded, the Governor-General may do all 
or any of the following things: 

Discontinue : 


1. The issue of new digger’s certifi- 
cates ; 

2. Claim licenses ; 

3. The proclamation of further al- 
luvial diggings; or he may prohibit 
prospecting. The Governor-General 
may also fix the minimum price for 
which any precious stones or any class 
of precious stones may be sold, and may 
further, notwithstanding the provisions 
of Section 20 of the Diamond Control 
Act, apply all or any of the provisions 
of that Act to alluvial diamonds, and 
(a) to producers of such diamonds 
throughout the Union; and (b) to all 
producers of such diamonds in any area 
defined by proclamation. 


The foregoing is an unofficial digest of the 
bill, the enactment of which by the Union 
Parliament is a foregone conclusion. 

The South African alluvial fields are one 
of the two uncontrolled diamond producing 
areas, the other being British Guiana, where 
the output is fairly stationary. 

The large increase in the South African 
alluvial output during the past year has 
made it necessary for the Diamond Syndi- 
cate to bid for the surplus supply in the 
open market, but, even with this makeshift 
arrangement, a break in prices has occurred, 
especially during the periods of peak pro- 
duction. 

Ever since the middle of 1926 new fields 
have been successively proclaimed in the 
Lichtenburg district of the Transvaal, and 
increasing numbers of diggers have been 
drawn to the diamond fields until the yield 
of alluvial stones has become so enormous 


that the Government was constrained to take 
action to protect the public interest as the 
diamond diggings absorb a large number of 
workers, and the diamond mines are also a 
profitable source of revenue. 

The production of alluvial stones in 1926 
amounted to £3,983,681, as compared with 
only £1,906,618 in the preceding year. This 
was more than a threefold increase in vol- 
ume of production and the highest level of 
output yet recorded for the alluvial field. 
Values, however, dropped 38 per cent. as the 
above figures indicate, the average being 98 
shillings 7 pence per metric carat last year, 
as compared with 159 shillings 9 pence in 
1925. This drop is doubtless due in part to 
the inferiority of the stones recovered in 
the past year, but the primary reason is to 
be found in the heavy output. 

The production of the mines meanwhile 
also advanced so that the total 1926 output 
(both pipe and alluvial) reached 3,217,966 
metric carats, the largest annual yield for 
the past thirteen years. The value, £10,683,- 
597, was the highest since 1920, when the 
average price of diamonds was inordinately 
inflated. 

The tremendous development in alluvial 
production is the outgrowth of the opening up 
of rich deposits in the Lichtenburg district. 
It is estimated that there are in excess of 
15,000 whites and 60,000 natives engaged in 
exploiting this area. At these diggings a new 
city has sprung up overnight. 

The projected limitation of output is 
fraught with many difficulties, says the re- 
port, but may prove ultimately to be of 
benefit to the diggers themselves and prevent 
a severe decline in carat value. 

A report of the Government mining en- 
gineer discusses at length the advisability 
of proclaiming new diggings at regular in- 
tervals of six months instead of all the year 
round. Such a system would, it is con- 
tended, give full employment to the perma- 
nent diggers without attracting large num- 
bers of additional temporary diggers. A 
stationary output of alluvial diamonds would 
result to the benefit of the diamond trade 
as well as to producing interests, other than 
alluvial, of which the South African mines 
are the most important. 





SYNDICATE’S CONTROL STRENGTHENED 


The above was confirmed by cables sent to 
Barnato Bros., of the Diamond Syndicate in 
London, to New York dealers. That sent 
to Jacobson Bros., 551 Fifth Ave., read as 
follows: 

“SouTH AFRICAN PARLIAMENT UNANI- 
MOUSLY PASSED SECOND READING DIA- 
MOND BILL; ALSO THEY HAVE TAKEN 
PROMPT STEPS TO REGULATE TOTAL OUT- 
PUT. LONDON SYNDICATE HAVE ENTERED 
INTO ARRANGEMENTS WITH OUTSIDE BUY- 
ERS CONCERNING PURCHASING AND 
SHOWING ALL DIAMONDS. 

“BARNATO.” 
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Oklahoma Jewelers Hold Convention 





Members of State Association Meet at Oklahoma City, April 28 
and 29—Trade Topics Discussed and Officers Elected 


OKLAHOMA City, Okla., May 4.—Mem- 
bers of the retail jeweiry trade could in- 
crease their business materially if they would 
study up a bit on the romance in which 
jewelry has played a part for many cen- 
turies past, and apply such information in 
the effort to interest prospective buyers; 
a little more of the golden rule treatment 
as between competitors in the same town, 
and more interest by the business man and 





M. B. SMITH, PRESIDENT ELECT 


the average citizen generally in the matter 
of selecting public officials, from the high- 
est to the lowest office, were thoughts pre- 
sented for consideration by speakers before 
the 21st annual convention of the Oklahoma 
Retail Jewelers’ Association in this city, 
April 28 and 29. 

The meeting was presided over by Presi- 
dent Frank Ward of Anadarko, and Sec- 
retary George R. Holmes of Hennessey. 
President Ed. Overholser of the Chamber of 
Commerce welcomed the members of the 
association to the: city. Some 50 members 
of the organization ‘attended the session, 
taking an active interest in the program and 
discussions incident to different points of 
interest concerning their occupation. 

In the matter of protection against crime 
hazards which in the past few years—par- 
ticularly since the World War—have 
materially affected the jewelry business in 
numerous burglaries, L. A. Ferrel, banker 
of Hennessey, admonished the members of 
the association of their duty and obligation 
to themselves and the public generally in a 
closer study of the men they placed in 
public office of whatever kind. Mr. Ferrel 
called attention to the survey of the crime 
Wave made recently by the Missouri crime 
commission, saying that what it revealed 
would practically apply to Oklahoma. He 
spoke from the viewpoint of a business man 


on the subject of “Law or Crime—Which?”’ 

Crime is increasing the hazards of the 
jewelry business, and applications for pro- 
ceedings in bankruptcy reflects this to no 
uncertain extent, he said. Too many laws, 
with a tendency to lax enforcement of them, 
and maudlin sentiment frequently displayed 
in behalf of a criminal and politics in the 
various police departments of State or city 
interfering with the enforcement of laws, 
have contributed to the general weakness of 
law enforcement. , 


On the grounds of too many pardons and 
paroles, and too free use of executive 
clemency, Mr. Ferrel advocated taking from 
the chief executive of the State the pardon 
and parole power and lodging it in some 
commission, or the senate. Usually, a 
prisoner does not care much what happens 
to him in a prosecution for crime when he 
has good reasons to believe that confinement 
for him would be a mere temporary incon- 
venience. These things can be remedied, 
Mr. Ferrel declared, if the average citizen 
would take the trouble to inform himself 
of the qualifications of the men he helps 
place in public office. “Look to the quali- 
fications of the members of your school 
board,” he said, “then of the justices of the 
peace, police judge, chief of police, mem- 
bers of the legislature, all officials who will 
have something to do with the making of 
laws and their enforcement.’”’ Members of 
the judiciary should be selected for their 
ability, honesty and integrity, and appointed 
for life, Mr. Ferrell declared, and the pres- 
ent jury systetn should be abolished. We 
place a premium on ignorance ‘under the 
system as practiced now. 

The certainty of punishment for a crime 
committed is a greater deterrent than the 
severity of the punishment, was the opinion 
expressed by Mr. Ferrel, but the uncer- 
tainty of punishment and the easy way to 
escape imprisonment, if convicted, has made 
the professional criminal bold and thereby 
adds to the hazard of business in which that 
of the members of the jewelers’ association 
has suffered in the southwest as well as 
other States. But public opinion guided in 
the right direction would work a wonderful 
change in the conditions referred to. 

Reverting to other points affecting the 
jewelry trade, as well as other business, 
Mr. Ferrel said the “installment business is 
increasing by leaps and bounds.” A _ halt 
should be called, because this, too, is a 
contributing factor to delinquency and crime. 
“We should not do too much of it.” 

J. A. Chambers, of the Pinkerton De- 
tective Agency of Dallas, which serves 
Oklahoma jewelers, said that the biggest job 
was to convict men after they had been 
arrested. “We can get the men, but we 
can’t keep them in jail when we get them 
there,” he said. Urging the system in vogue 
in Canada, he said that “swift and just 
punishment is the important thing.” He 
cited numerous cases where men were ar- 
rested he knew were guilty but in a few 
days they would be free and on their way. 
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He was opposed to the idea of suspended 
sentence, and urged the members of the 
association to “fight paroles.” 

“There is lots of romance about the 
jewelry business,” said Arthur A. Everts, 
Dallas, Texas, a former president of the 
American National Retail Jewelers’ Asso- 
ciation, who told about the work of the 
Harvard Bureau of Business Research and 
commented upon the world’s debt to the 
jeweler. “We have allowed others to take 
our share of the public attention. We 
should be liberal in the matter of publicity 
of the business, and must create consumer 
demand so that the manufacturers will not 
be compelled to go out and get the business 
they need. Always be on the lookout and 
give bargains. Show the people in the store 





G. R. HOLMES, SECRETARY 


what you have and tell them a story about 
it,” he said. e 

“Before the research work was in- 
augurated there was no thought given to 
the cost of operating a store. But changes 
occurring since establishment of the work 
have been voluntary. The work that has 
been accomplished by this system has pre- 
vented ruinous price cutting in the business. 
Many jewelers who had been operating for 
a long time had no way of determining what 
they should have done in the business. In 
short, it is a service for the jeweler which 
will show him how his business is running 
and whether or not he is making reason- 
able returns on his investment,” declared the 
speaker. 

In the further discussion of the research 
work and its benefits, it was revealed that 
members of the association had not availed 
themselves of the service, and on motion 
it was decided that the association invest 
$100 in the service for the association, and 
that individual members could secure further 
service if they desired. 

In question box discussion members ex- 
pressed an improved feeling towards their 
competitors. They were getting around to 
the belief in a neighborly business attitude 
and if a fellow competitor was short some 
article in his store for which there was 


immediate demand, help him through the . 


difficulty. In this way there had been a 
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change of feeling from the old cutthroat 
days. 

In a few words President Ward reviewed 
the past year’s progress as very en- 
couraging, although the membership had not 
increased as rapidly as it should. The re- 
port of Secretary Holmes showed the organ- 
ization in good financial condition, with all 
debts paid and money in the treasury. The 
association voted the secretary $100 for his 
services for the past year. 

Moving pictures showing the making of a 
watch was given by representatives from the 
Elgin National Watch Co. 

As in the past meetings, a number of 
useful and splendid presents, given by 
manufacturing and wholesale jewelers of 
the larger cities, were secured by members 
presented with tickets after they had re- 
ported at the meetings. 

The matter of selecting the next place of 
meeting was left to the judgment of the 
executive committee, and officers for the 
next year elected are: M. B. Smith, Pauls 
Valley, president; J. J. dMontgomery, Shaw- 
nee, secretary-treasurer. The vice president 
will be selected later. Fred Holmes, Sayre, 
J. W. Owsley, Chickasha, and Ben Smith, 
Alva, with the officers form the executive 
committee. 








New Solution of Opal’s 


Phenomenon 

POSSIBLE solution of what has re- 

mained mystifying to the scientists— 
the opalescence of opal—has been placed be- 
fore us in an indirect manner. The Paris 
Revue de UHologeric-Bijouterie tells its 
readers that, at a conference on liquid air, 
F. P. Mills, of Postal Savings by Miners of 
Scotswood, gave the following demonstration 
recently before the Newcastle Rotary Club. 
He stated that pieces of rosin, as is well 
known, plunged in liquid air for a few 
seconds become hard as marble, and if hit 
with a hammer break into pieces like a 
stone. A leaden bell immersed in liquid air 
gives out a note like silver, and so on. The 
internal structure of the material is changed. 

A Mr. Leo Reid got Mr. Mills to ex- 
periment with opal in liquid air. As is 
generally supposed, this stone’s opalescence 
is caused by infinitesimally small particles 
of water occluded throughout the stone in 
innumerable fissures. If, said Mr. Reid, the 
cause is this water in the fissures, if frozen 
in this terrifically low temperature (200° 
below zero) the crystallized water will 
burst the stone, as does water frozen in 
other stones. Mr. Reid’s opal was dropped 
into liquid air, but it stayed intact after 
prolonged immersion. 

And now Sir David Brewster maintains 
that the unique characteristic of opal is 
caused by just infinitesimally delicate and 
mnumerable fissures alone which reflect and 
decompose light. And the scientists agree 
that such a condition would bring about the 
effect seen in the case of opal. 








_ Extensive additions to his stock and many 
improvements in his store have been an- 
nounced by H. L. De Young, proprietor of 
the Diamond Shop at Newton, Ia., as his 
Plans immediately following the conclusion 
of an auction sale. 
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jMaterial Jobbers Meet 





Members of Western Material Jobbers As- 
sociation Hold Convention 
in Los Angeles 


Los ANGELEs, Cal., May 4—Well known 
jewelry concerns of the Pacific Coast at- 
tended the convention of the Western Ma- 
terial Jobbers’ Association held in this city 
April 22 and 23. The trend of business, 
according to reports of the delegates, was 
such as to make the jewelry trade for this 
Summer more secure and certain than it has 
ever been in any previous year. The losses 
from failure were practically nil. In fact, 
to quote a San Francisco delegate, “There 
were no failures in business as far as our 
organization is concerned during the whole 
of the fiscal year. 

The initial session of the jobbers’ conven- 
tion was called to order in the Elite Cafe 
on Flower, between 6th and 7th Sts., at noon 
on Friday, by the president, Arthur P. Care. 
The banquet which was served was in ac- 
cordance with the menu of this well-known 
convention headquarters. The main dining 
hall was well filled and a resumé of the 
year’s business was given in a series of re- 
ports, which were short and snappy. Every- 
thing was optimistic and the outlook for 
1927 was declared to be particularly bright. 

Bert Nordman, of Nordman & Aurich 
was elected secretary pro tem as A. V. 
Davidson, the regular secretary, was absent. 
The roll call brought responses from the fol- 
lowing named firms, each of whom had from 
one to four delegates in attendance; Robert 
Myers, of R. L. Myers & Co., San Fran- 
cisco; L. J. Miller and E. Dunn, of Armer 
& Brown Jewelry Co., Los Angeles; Bert 
Nordman, of Nordman & Aurich, San Fran- 
cisco; Kenneth Sischo, of C. S. Sischo & 
Sons, Los Angeles, and Paul Sischo; J. 
Friedman, of Friedman & Gessler Co., Los 
Angeles; Arthur P. Care, of E. W. Rey- 
nolds Co., Los Angeles, with E. L. Dayton 
and L. Hagman, both of the same firm, re- 
porting. 

The new firm of Williams & Peterson, 
with offices in the Jewelers’ building, 150 
Post St., San Francisco, was admitted to 
membership in the association, and was given 
a hearty sendoff by several of the speakers, 
who told of the growth of the jobbers and 
of the success which has attended the firms 
composing the membership of the organiza- 
tion. A bright future was prophesied for the 
concern which had made formal application 
for membership about four months ago, pre- 
ferring to be brought into the Western Ma- 
terial Jobbers’ Association at the convention 
in Los Angeles, as it was argued this would 
do much to show the bond of friendship and 
co-operation that really exists between the 
jewelers of San Francisco and of this city. 


Hugh Williams became a part of the con- 
vention business even though he could not 
attend as a telegram from him was read. He 
stated that he is on a trip on the Pacific 
Coast and could not be one of the delegates. 
Greetings were also received from M. Clabo 
of Oakland, who is recovering from a recent 
illness. He stated that he was unable to be 
present, but was with the convention in 
spirit. 

Matters pertaining to the betterment of the 
material business were discussed during the 
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aiternon. It was found that the trade is 
showing more co-ordination in that material 
of all kinds can be secured on a qu.cker de- 
livery basis than heretofore. The soundness 
of trade was remarked upon and a number of 
speakers told what they had learned during 
their tours of the west and the Pacific north- 
west. The business in San Francisco, Oak- 
land, Los Angeles, San Diego and points in 
Arizona was given consideration, and it was 
shown that plans have been made for keeping 
the small town jeweler supplied with upto- 
date material so that he can do business on 
the same basis that his larger associate en- 
joys in the larger cities. 

One of the novel affairs of the convention 
came on Friday evening when a banquet was 
served with prominent business men of Los 
Angeles and San Francisco as special guests. 
A message was read from His Honor Mayor 
Cryer, who extended a welcome to the dele- 
gates and offered them the keys of the city, 
urging them to “take in all of the sights with 
the same eagerness they would endeavor to 
take in the seven wonders of the world.” 

The Mayor expressed his greetings to the 
visiting delegates and declared his willing- 
ness to work in co-operation with those in 
other cities for the stimulation of trade and 
for the advancement of the jewelry business, 
which he stated has become one of the im- 
portant industries of the Pacific Coast, both 
as to manufacture and supply of materials to 
be used in the trade. 

The invitation of the Mayor was accepted, 
and after the banquet the delegates attended 
a play “Is That So” at the Belasco Theater. 
This is a most interesting production and 
was particularly enjoyed by the large dele- 
gation, the house being entirely sold out for 
the occasion. 

Saturday, the second day of the confer- 
ence, was spent in sight-seeing. The enter- 
tainment committee arranged for a tour of 
the beaches after the delegates had visited 
the various material houses here in this city. 
An innovation came when the luncheon on 
Saturday was served at the Surf and Sand 
Club headquarters on the sands at Hermosa 
Beach. The handsome beach home is built 
practically on the edge of the ocean, and 
many of the delegates enjoyed a dip in the 
Pacific. This convention was voted as one 
of the best the Western Material Jobbers 
have ever enjoyed. 








After 52 years in the jewelry business in 
Galesburg, Ili, George H. Chapman, has 
decided to retire and has sold the Chapman 
& Armstrong store to A. F. Odell, Quincy, 
Ill., who will continue the business as Odell’s, 
Inc. Mr. Chapman is well known as one 
of the progressive jewelers of the State and 
has been an active member of the Illinois 
Retail Jewelers Association and the Ameri- 
can National Retail Jewelers Association 
since their organization. While one of the 
oldest jewelers of the State, he has the dis- 
tinction of being located in one room for 
more than 52 years. He has been progres- 
sive and has remodelled the store room and 
front of the store a number of times. The 
best merchandise was always a hobby with 
Mr. Chapman and he built an enviable 
reputation. As yet Mr. Chapman has no 
plans for the future but accompanied by 
Mrs. Chapman, he will do some traveling 
and sightseeing within the next few years. 
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Delaware-Maryland Jewelers Meet 


Jewelers of Twin State Body Hold Successful Two-Day Convention at Wilmington, Del., and 
Choose Officers for Coming Year—Harmony the Keynote of Meeting Which Is 


WitmincTON, Del., May 6.—The Mary- 
land and Delaware Retail Jewelers’ Associa- 
tion has concluded its 13th annual conven- 
tion in this city after what was considered 
the most successful annual meeting ever 
held by the retail jewelers of the two States. 
From the start until the close of the con- 
yention the meeting was marked for its un- 
usual good fellowship and courtesy to one 
another. This was evidenced in the rush 
of the closing hours of the business session. 

The problem of raising the dues and the 
deciding upon the next place of meeting were 
questions which were warmly debated, but 
at all times the proponents of an idea always 
showed a willingness to defer action if the 
jewelers from the other State seemed seri- 
ous in the request. This remarkable har- 
mony, so often absent from conventions, is, 
according to the officials of the organiza- 
tions, the reason why the Maryland-Dela- 
ware combination is considered in national 
circles the most progressive and hardest 
working group of retail jewelers in the 
United States. 

When Howard Millikin, the progressive 
president of the Twin-State organization, 
was re-elected president, he received an ova- 
tion that anyone, even a president of the 
United States, might be proud to receive. 
He was the unanimous choice, as were all 
other officers elected. The election resulted 
as follows: 

C. Howard Millikin, Baltimore, president 
(re-elected) ; Robert Little, Cumberland, 
Md., first vice-president; John Kuhn, Salis- 
bury, second vice-president; Elwood A. 
Davis, Wilmington, secretary (re-elected) ; 
E. Mealey, Baltimore, treasurer. 

A resolution was adopted thanking the 
press of Wilmington for its generous sup- 
port of the convention. 

Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Associa- 
tion, made a most emphatic and vigorous 
appeal to the Maryland and Delaware re- 
tailers to support the effort being made na- 
tionally to place the jewelry trade on the 








Addressed by Many Notables 


map through the advertising of the National 
Jewelers’ Publicity Association. 

He quoted what other industries were 
doing nationally and also locally and told 
the members frankly that unless they fully 
realized the value of advertising and would 
do in equal measure what other crafts were 
doing there could be only one end. 

H. S. Mosher, head of the criminal depart- 
ment of Pinkerton’s National Detective 
Agency, stirred the jewelers by his thrilling 
stories relating to the ways in which the 








C. HOWARD MILLIKEN, RE-ELECTED PRESIDENT 


Jewelers’ Security Alliance operates. This 
is a co-operating organization, the members 
of which are protected by this detective 
agency. 

Mr. Mosher outlined to the members how 
they could assist the Alliance, giving in de- 
tail information that the underworld would 
like to learn. 

The report of J. S. Kreeger, retiring 
treasurer, showed a balance of $80.71. 


A movement to increase the dues to enable 
the organization to do important work dur- 
ing the coming year was defeated. 


Thursday 

The convention assembled for the first 
business session at 2 o'clock on Thursday 
afternoon, May 5. Thursday morning was 
devoted to the reception of delegates and 
registration, and at noon luncheon was served 
in the Gold Ballroom of the Hotel duPont- 
Biltmore, the convention headquarters. 
President Millikin presided at the luncheon 
and Henry F. Isaacs, a local attorney, ad- 
dressed the convention on the necessity for 
co-operation. 

At the afternoon business session Raymond 
Rubican, of Young & Rubican Advertising 
Co., discussed various phases of jewelry ad- 
vertising. The convention delegates also 
discussed plans looking forward to the or- 
ganization of a Retail Jewelers’ Association 
in Washington, D. C. 

During Thursday afternoon the women 
guests to the convention were entertained 
with a sight-seeing trip to the magnificent 
floral conservatory of P. L. S. duPont at 
Longwood. 

The Banquet 

On Thursday evening more than 400 guests 
attended the annual banquet in connection 
with the convention in the ballroom of the 
hotel. 

The keynote of the dinner throughout was 
the good fellowship and spirit of comrade- 
ship demonstrated between the jewelers of 
the two States. 

The toastmaster was William J. High- 
field, Potentate of Lulu Temple of Phitadel- 
phia. As Mr. Highfield is a Delawarean 
and his wife a former Marylander, this made 
his position as toastmaster a welcome one to 
the convention. 

The two chief speakers were U. S. Sen- 
ator Thomas F. Bayard, son of former Am- 
bassador Thomas F. Bayard to the Court of 
Great James’s, and whose forebears for four 
generations have been honored with positions 
of prominence in the legislative halls at 








SOME OF THE JEWELERS WHO ATTENDED THE DELAWARE-MARYLAND CONVENTION HELD AT WILMINGTON, DEL., MAY 5 AND 6 
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Washington, and Josiah Marvel, first presi- 
dent of the Delaware Bar Association. 

Senator Bayard addressed the convention 
concerning the proposed child labor amend- 
ment before Congress, contending that the 
Children’s Bureau at Washington had 
evaded the purpose for which it was created. 

Mr. Marvel, who was the concluding 
speaker of more than a dozen, made one of 
the most remarkable addresses of his career. 
His knowledge of Delaware and Maryland 
placed him in a position to reminisce and at 
the same time entertain. 


Friday 


Governor Robert P. Robinson of Dela- 
ware, Mayor George W. K. Forrest of Wil- 
mington, David C. Winebranner, 3rd, Secre- 
tary of State of Maryland (who represented 
Governor Albert C. Ritchie of that Com- 
monwealth), Congressman Robert G. Hous- 
ton of Delaware, Bishop Phillip Cook, who 
delivered the invocation; Charles M. Banks, 








ELLWOOD DAVIS, SECRETARY 


former president of the Maryland-Delaware 
Retail Jewelers’ Association, George Kleitz, 
leading spirit in the Maryland and Delaware 
Association, made addresses Friday. 

On Friday noon the delegates and guests 
motored to Brinton Lake Club, where lunch- 
eon was served, after which a tour of the 
Brandywine Battlefield and a visit to Long- 
wood followed. 

The question of the next place of meeting 
was left to a committee which President 
Millikin should name, and which will report 
back at an early date. 








E. W. Morris, well known Galesburg, III., 
jeweler, has been appointed in charge of the 
watch department of the A. F. Odell jewelry 
store here, purchased by the Quincy, IIl., 
chain firm from George Chapman. Harold 
Huff, formerly of Quincy, will be in charge 
of the merchandising department. Mrs. Huff, 
formerly Nadine Odell, a Knox College, 
Galesburg, student, will assist her husband in 
the business. Mr. Morris has been in the 
Jewelry business here 25 years, and since 
the death of E. B. Wade in charge of that 
Store as owner. 
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Prepare to Fight Tax 





Alabama Retail Jewelers Will Resist Any 
Proposition of Legislature to Include 
Jewelry Sales in Proposed 
Revenue Law 
BiRMINGHAM, Ala., May 7.—Recess com- 
mittees of the State Legislature are working 
on plans to increase the revenue of the State 
government something like $4,000,000 over 

what it is at the present time. 

It is believed that a special tax will be 
placed on practically everything sold, in 
order to raise this increased revenue. Re- 
tail jewelers, druggists and other merchants 
are of the opinion that a: large portion of 
this tax will be placed upon goods sold by 
them. It is also believed that automobiles 
and the automobile industry will be called 
upon to bear their portion of the burden of 
this increased revenue. 

The recess committees of the State Legis- 
lature have been working on this matter of 
revenue for several weeks past, but it is not 
known at present just what method they 
will recommend or what class of merchandise 
the burden will be placed upon. 

However the retail jewelers of the State 
are working with a view to defeating any 
bill, if possible, which may come up before 
the State Legislature placing a State tax 
on jewelry. A research committee has been 
appointed by the jewelers of Alabama to 
collect data on the conditions of the retail 
jewelry business of the State. This com- 
mittee is headed by Robert Bromberg, of 
Birmingham, a graduate of the Harvard 
Bureau of Business Research, and a mem- 
ber of the firm of Bromberg & Co., of 
Birmingham. While this work has not been 
completed, Mr. Bromberg told the JEWELERS’ 
CIRCULAR correspondent that he was con- 
fident that the retail jewelry business of 
Alabama would not be able to bear the burden 
of such a tax, should the State Legislature 
make an effort to place such a tax upon 
the jewelers. Mr. Bromberg is confident 
that his investigation into the retail jewelry 
business of Alabama will prove conclusively 
that he is correct in his surmises. 

The retail jewelers of this State are well 
organized and will contest the passage of 
any bill in the legislature which niay be 
introduced to place a special State tax upon 
jewelry. 

The State Legislature has been in recess 
for several weeks and during this time 
various committees have been at work. The 
legislature will reconvene on June 7. 








Simons Bros. Co., Philadelphia, Pa., 
Purchases Thimble Business 
of Waite-Thresher Co., 


Providence, R. I. 


PHILADELPHIA, Pa., May 5.—Much _ in- 
terest has been created in the jewelry trade 
in this city by the announcement of the 
recent sale of the Waite-Thresher Co.'s 
thimble business of Providence, R. I., to the 
Simons Bros. Co., 269 S. 9th St. 

his transaction marks the end of a long 
negotiation for the possession of this valu- 
able plant and is a happy ending of the 
many years of friendly competition between 
these two well-known concerns. 

The Waite-Thresher Co., will hereafter 


7\ 


devote all of its attention to the manu- 
facture of jewelry and the Simons Bros. Co. 
will further strengthen its famous thimble 
line by the addition of the Providence ma- 
chinery. and ‘stock. 








Fred Nielsen Fails 


Involuntary Bankruptcy Petition Filed 
Against Chicago Jeweler Who Is 
Reported to Owe $90,000 


Cuicaco, May 9.—An involuntary petition 
in bankruptcy was filed last week against 
Fred Nielsen, retail jeweler at 1511 E. 53rd 
St. A meeting of creditors was held last 
Friday in the offices of Goldman, Allshouse 
& Healy, and Louis Goldman submitted a 
report to the creditors of his preliminary 
investigation which indicated that liabilities 
were in an excess of $90,000, and that the 
assets, including equity in pawn were claimed 
by the bankrupt worth $44,000. 

The following creditor’s committee was 
appointed :—Fred C. Emerson, of the Eisen- 
stadt Mfg. Co.; Deane Weinberg, of Deane 
Weinberg & Co.; Walter F. Newmann, of 
W. R. Newmann & Co.; H. M. Kohn, of 
Stein & Ellbogen Co., and Louis Silver. 
There will be further examination made of 
the bankrupt in the bankruptcy court and it 
is planned to have an audit made for the 
purpose of ascertaining the cause of the 
failure and to compel bankrupt to account 
for the enormous shrinkage of assets which 
is apparent. 











Window Smasher Gets Five Diamond 
Rings from Cleveland, O., 
Store 


CLEVELAND, O., May 9.—A daring crook 
walked up to the window of the Webb C. 
Ball Co. at 9:30 Saturday morning, calmly 
threw a brick through the window, scooped 
up five diamond rings, valued at $8,500, and 
escaped in the crowd. The window had just 
been trimmed when it was smashed. The 
sales force were all on duty and several cus- 
tomers were in the store. 

The usual crowd of early shoppers were 
on Euclid Ave., and it was the most unlikely 
time and place for such a happening. The 
noise of the breaking of the window at- 
tracted the attention of the salesmen, who 
rushed out, but too late to even catch a 
glimpse of the thief. 

The brick made a hole about 18 inches in 
diameter, which was plenty large enough for 
the crook to reach through to grab the gems. 
There were approximately $40,000 worth of 
diamond jewelry in the window, but the 
most of it was out of reach, as the hole 
was in a corner. 

In his flight, the thief bumped into Miss 
Eva Saphire, who was entering a milliner’s 
store a couple of doors away, and nearly 
knocked her down. She was too dazed to 
be able to give any description of the thief. 

Police believe that the man slipped into 
a office building for a few moments and then 
stepped out and got away in a car. The 
only description authorities have is that he 
was wearing a gray cap and overcoat at the 
time of the robbery. The police are making 
a careful search in the hope of finding trace 
of the man. 
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IMPORTERS and CUTTERS 


Unusual Gems and Necklaces 
Not Found Elsewhere 


15 Maiden Lane, New York City 


We take pleasure in announcing that we have taken larger space on the 
Nineteenth Floor (Suite 1904) of this building where three private offices 
will make it possible to give undivided and uninterrupted attention to the 
needs of our clients and also afford ample space to show our stock of 
precious and semi-precious stones. 
You are cordially invited to visit our new suite and see the new 
importations which are constantly arriving. ey 
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AVAILABLE IN COMPLETE ATTRACTIVELY COLORED CHESTS 
HOLLOWWARE & FLATWARE WITH A RANGE OF COMBINATIONS 
SERVICES TO MEET EVERY REQUIREMENT 


NOW READY FOR DELIVERY 


Phone or Write Service Dept. for Illustrations and Price List 
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Anti Trust Law Cases Ended 





Government’s Actions Against California Jewelers Settled 
After Members of Eighteen Karat Club Plead Nolo 
Contendere and Pay Fines Aggregating $26,850 


WasHINGTON, D. C., May 5.—Prosecution 
of the Government’s cases, both civil and 
criminal, against the members of the Eigh- 
teen Karat Club of California has ended 
with the payment of fines totaling $26,850 
and the entry of a consent decree enjoining 
them from further engaging in the activities 
alleged, and prohibiting organization in the 
future of any similar association. The Club 
has disbanded. An announcement which was 
given out by the Department of Justice to- 
day states: 

“A proposed settlement of both the civil 
and criminal cases instituted by the Gov- 
ernment against the members of the Eighteen 
Karat Club, an organization composed of 
the principal retail jewelry stores in Cali- 
fornia, has been accepted by the Department 
of Justice and upon submission to United 
States District Judge James at Los Angeles 
yesterday, the cases were disposed of by the 
acceptance of pleas of nolo contendere and 
the payment of fines aggregating $26,850, 
and the entry of a consent decree enjoining 
the activities complained of in the Govern- 
ment’s petition and prohibiting the organiza- 
tion hereafter of any similar club or associa- 
tion. The Eighteen Karat Club is being dis- 
solved, as the defendants preferred voluntary 
dissolution to having such provision included 
in the decree. 

“The indictment, which was returned in 
the United States District Court for the 
Southern District of California on May 28, 
1926, charged the members of the Eighteen 
Karat Club with combining and conspiring 
to eliminate competition of so-called ‘up- 
stairs’ and ‘price-cutting’ jewelers by means, 
among others, of forcing and requiring 
manufacturers to exclude them from pur- 
chasing jewelry and silverware, in violation 
of Section 1 of the Sherman Anti-trust Law. 

“The defendants upon whom fines were 
imposed are as follows: Shreve, Treat & 
Eacret, $3,000; Shreve & Co., $3,000; Brock 
& Co., $3,000; Montgomery Bros., $2,000; 
J. Herbert Hall Co., $2,000; Donavan & Sea- 
mans Co., $2,000; Hirschman & Co., $2,000; 
H. Morton Co., $2,000; Godfrey Eacret, 
$1,000; George Lewis, $1,000; George A. 
Brock, $1,000; James A. Montgomery, 
$1,000; J. Herbert Hall, $750; Julius A. 
Young, $750; James G. Donavan, $750; 
Marion C. Hirschman, $750; Constant J. 
Auger, $750; Carl G. W. Noask, $100. 

“The Government’s petition in equity was 
filed in the same court on Nov. 24, 1926, and 
charged the Eighteen Karat Club, its mem- 
bers and certain individuals representing the 
corporate members of the Club with the 
same unlawful practices as charged in the 
indictment. 

“The offer of settlement by defendants in 
these cases followed the entry of an order 
by Judge James denying a motion and sup- 
plemental motion to quash the indictment, 
overruling pleas in abatement and additional 
pleas in abatement, and overruling a demur- 
rer to the indictment.” 





Los ANGELES, Cal.—Interest of jewelry 
firms in the United States has centered 
on the trial of 18 jewelry concerns in the 
United States District Court here in Los 
Angeles. Judge James presided and the 
charge was “conspiracy to violate the Sher- 
iman Antitrust Act.” Legal talent on both 
sides fought valiantly and well and there 
was no conviction. 

Significant however, was the decision of 
the firms and the action taken by each of 
the 18 concerns. In view of the seriousness 
of the charge the defendants took the posi- 
tion of not contesting the charge, and thus 
placed themselves at the mercy of the court. 
They took the action of “nolo contendere” 
and won for themselves the respect of the 
community. 

Charged with forming the Eighteen Karat 
Club, which it was alleged was organized 
for the purpose of boycotting jewelry job- 
bing houses and upstairs jewelry concerns, 
the organization began to flourish and was 
accomplishing much in the business world 
if a general stir can be counted on as ac- 
complishing a great deal. Whatever the 
Eighteen Karat Club did, however, incurred 
the enmity of some of the business men of 
Los Angeles who believe whole-heartedly in 
the business integrity of the jewelry trade 
here. 

The volume of business as judged by the 
bank clearings here for the jewelry business 
is immense. The Eighteen Carat Club was 
beginning to force some of the smaller 
jobbers to the wall. United States District 
Attorney McNabb who prepared the briefs 
in the case reviewed the concerns and the 
firms that were being injured and_ stated 
just what the Eighteen Karat Club was 
accomplishing. 

In fairness to the members of this club 
it must be stated that the results perhaps 
were unlooked for when the club was 
organized. Each stated that there was no 
desire on the part of any one of them to 
restrain trade but rather to bring it to a 
more firm basis. However the results were 
becoming disastrous. No firm was entirely 
run out of business as a result of the 
activites of the club; but there was a general 
unrest on the part of a number of firms 
hence the court action. 

The court decision rendered by Judge 
James has a particular bearing on the 
jewelry business in this country. Judge 
James imposed fines on all of the 18 de- 
fendants. 

Charges against Chester Montgomery of 
Los Angeles and J. C. Higginbotham and 
R. L. Frick of San Francisco were ordered 
dismissed. 

According to U. S. Dist.-Atty. McNabb 
the jewelry companies violated the Sherman 
Antitrust Act by forming the Eighteen Karat 
Club for the purpose which it pursued. 

This particular case has resulted in a 
stabilization of business here, according to 
leading jewelers that could not have been 
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obtained in any other manner. Business is 
booming, they say and promises to eclipse 
the records for any other summer in the 
history of Los Angeles. The momentous 
decision was rendered by Judge James on 
May 6 and all of the concerns mentioned 
will continue in business as formerly. 

The court decision carries with it a per- 
manent injunction against the defendants 
forming a new combination. However the 
California firms in meeting this morning 
voted unanimously to dissolve the Eighteen 
Karat Club and agreed to abide strictly and 
religiously by the terms of the decision as 
rendered by the United States District Court 
judge. 








President McTeigue Appoints Stand- 
ing Committees of Jewelry Crafts 
Association of New York 


During the past week, Walter P. Mc- 
Teigue, president of the Jewelry Crafts Asso- 
ciation, New York, announced the standing 
committees for the association for 1927. 
These committees are as follows: 

Finance: Paul H. Oppenheimer, chair- 
man; Benj. S. Katz, Meyer L. Robbins, 
Newton H. Rogers. 

Membership: Henry Agate, chairman; 
Paul Timen, Mare S. Goldsmith, Richard 
Goldsmith, Frank J. Keller, Edward C. May, 
Newton H. Rogers, Frank Schaller. 

Publicity: De Witt A. Davidson, chair- 
man; Henry Agate, Joseph L. Herzog, New- 
ton H. Rogers, Frank Schaller. 

Legislative: Meyer L. Robbins, chairman; 
Henry Agate, Joseph L. Herzog, De Witt 
A. Davidson, David Shiman. 

Executive Committee: Walter P. Mc- 
Teigue, chairman; Henry Agate, De Witt 
A. Davidson, Robt. B. Steele, Paul H. Op- 
penheimer, Meyer L. Robbins, David Shi- 
man. 

Platinum Committee: De Witt A. David- 
son, chairman; Henry Agate, Benj. S. Katz, 
Frank J. Keller, Meyer L. Robbins, Robt. 
B. Steele. 

Selling Terms Committee: Robt. B. Steele, 
Newton H. Rogers, Paul H. Oppenheimer, 
Henry Agate, David Shiman, Richard Gold- 
smith, De Witt A. Davidson, Oscar Hey- 
man, Josh Mayers, Meyer L. Robbins. 








Watchmakers and Jewelers Continue 
to Emigrate to the United States 
but Few Leave the Country 


Wasurincton, D. C., May 7.—The num- 
ber of jewelers and watch and clock makers 
emigrating to this country continues un- 
diminished. The records of the Bureau of 
Immigration show that from July, 1926, 
to March last, the first nine months of the 
current fiscal year, 324 immigrant jewelers 
were admitted to the United States and in 
the month of March alone the number was 
37. The number of watch and clock makers 
which have come to American shores to 
date during this fiscal year is 184. The 
number which entered in March was 26. 

The number of jewelers and watch and 
clock makers leaving this country is com- 
paratively small, according to the figures 
compiled by the Bureau of Immigration. In 
nine months ended with March, 36 jewelers 
and 11 watch and clock makers emigrated. 
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Death of W. T. Hixson 


Prominent El Paso, Tex., Jeweler Passes 
Away in Los Angeles 


Et Paso, Tex., May 4—W. T. Hixson, 
head of the W. T. Hixson Co., jewelers and 
silversmiths of this city, died on April 29 
in Los Angeles. Word of his death was 
telegraphed to Frank J. Turner, member of 
the jewelry company. 

The death of Mr. Hixson removes -an- 
other pioneer merchant of El Paso, for he 
was closely identified with all the early 
movements which lifted the struggling bor- 
der town into a modern business center. He 
was well known by traveling men covering 
this territory, and had been in the jewelry 
business here for the last 40 -years. 

Mr. Hixson was born in Ithaca, N. Y., 
and went to Santa Fe, N. M., in the early 
80’s, where he established a jewelry busi- 
ness, the firm being Hickok & Hixson. It 
was in 1886 when the firm came to El Paso 
and opened for business in the Bronson 
Block on San Antonio St., the site now oc- 
cupied by the First National Bank building. 
Later the firm moved into the Sheldon 
block, where it remained for a number of 
years. Mr. Hixson moved the store into 
its present location, the Roberts-Banner 
building in 1910. 

Shortly after his arrival here, Mr. Hixson 
displayed a civic pride and loyalty to the 
city he had chosen for his permanent home, 
which was characteristic of him up until the 
time his health failed. In the early days he 
was active and one of the foremost leaders 
in the social business and civic life of the 
city. 

To be of greater individual assistance in 
the upbuilding of the town, Mr. Hixson be- 
came a member of the social and business 
clubs, the first of which was the old Cactus 
Club, organized by W. S. Hills in 1882. 
Even in those days many prominent visitors 
were coming to El Paso, arid it was an em- 
barrassing fact there was no place in which 
to entertain them. Mr. Hills, one of the or- 
ganizers, put up the club building, which 
was located on the property where the hand- 
some Hills building now stands. - Incident- 
ally, this was El Paso’s first brick building. 

The club remained in existence until the 
organization, about 1902, of the Toltec Club, 
of which Mr. Hixson was a charter member. 
He was at one time a director. 

Mr. Hixson also was one of the early 
pioneer citizens who realized the necessity 
for a social club and he, along with James 
Magoffin and others, organized the El Paso 
Social Club. 

Mr. Hixson was highly respected and 
esteemed by all who knew him. He gave 
away much money in charity. 

It was in 1890 that Mr. Hixson and Miss 
Jeanie Campbell of Chicago were married 
in that city. He and Mrs. Hixson returned 
to El Paso. 

Mr. Hixson was a member of the Mc- 
Ginty Club, a Shriner, being a member of 
El Maida, a member of the Scottish Rite 
bodies here and a Knights Templar of the 
El Paso Commandery. He was also a mem- 
ber of the El Paso Elks Lodge. 

Surviving are: Mrs. Hixson, a sister, 
Miss Ellen Hixson, and sister-in-law, Mrs. 
J. F. Hixson, both of Fresno. 

The body will be taken to the old home, 
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Ithaca, N. Y., for burial, by Mrs. W. T. 
and Mrs. J. F. Hixson. 








Death of Frederick B. Luther 


Former Manufacturing Jeweler Succumbs 
At His Home in Providence 





ProviDENCE, R. I., May 7.—Frederick B. 
Luther, a former manufacturing jeweler, 
died at his home, 163 Niagara St., last Sun- 
day night, after an illness of about a month. 
He was in his 61st year and is survived by 
his widow, Mrs. Nettie B. Luther. Funeral 
services were held at noon Thursday from 
his late home and burial was at Norton, 
Mass. 

Frederick Blanding Luther was born in 
Providence, Sept. 12, 1866, the son of Wil- 
liam H. and Mary E. Luther, and received 
his education in the public schools and at 
the Mowry & Goff School, in his native city. 
His father was engaged in the manufactur- 
ing jewelry business, which he had estab- 
lished in 1864, and upon his graduation from 
school, Frederick entered his father’s em- 
ploy as a bookkeeper and later was admitted 
to the firm, which became William H. Luther 
& Son, the son being superintendent of the 
factory. The concern manufactured high- 
grade electro-plated jewelry of every de- 
scription and attained not only a national but 
international reputation, and its plant for 
several years was the largest in its line in 
the world. 

The firm became especially noted for its 
enterprise and activity in the Presidential 
campaigns between 1880 and 1900, having 
ready for immediate delivery pins, badges, 
buttons and other campaign insignia appro- 
priate for the various candidates and con- 
taining photographs, medallions or something 
characteristic concerning the Presidential and 
Vice-presidential nominees. These goods 
were made up in thousands of grosses, weeks 
from the respective conventions, and as soon 
as word was received by telegraph as to 
who the nominees were huge cases of goods 
would be en route from the factory “within 
minutes,” as the senior member of the con- 
cern often explained. 

When Mr. Luther was elected Fire Com- 
missioner of Providence in 1895 the son 
took entire charge of the business and con- 
tinued at its head from that time until the 
business was discontinued some 10 years ago. 
A great lover of flowers, Mr. Luther in- 
dulged his hobby by cultivating a large gar- 
den near his home and gradually developed 
a commercial value to his recreation and 
erected several large greenhouses on Atlantic 
Ave. which, under the name of the Atlantic 
Greenhouses, did a very thriving and lucra- 
tive business, so that when the “cheap” 
jewelry business slumped Mr. Luther closed 
out the manufacturing jewelry plant on Ox- 
ford St., and had since devoted himself to 
the florists’ business. 








A. J. Potter, jeweler, and C. H. Niles of 
the Niles Machine Co., Lebanon, N. H., have 
returned from a 25 days’ tour through the 
southern States, motoring 4,200 miles and 
enioving the beautiful mountain scenery of 
Virginia, North Carolina and Tennessee and 
visiting the historical places in the several 
States. 
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Death of William C. Parks 


Prominent Manufacturing Jeweler Passes 
From Life After an Illness 
of Fifteen Years 





After an illness of 15 years, William C. 
Parks, president of the firm of Parks Bros. 
& Rogers, Providence, R.I., one of the 
most prominent manufacturing jewelers in 
the trade, died last Saturday night at 8 
o’clock at Cromwell, Conn. The direct cause 
of Mr. Parks’ death was paralysis, which 
made him inactive during the years of his 
sickness. Funeral services were held yes- 
terday (Tuesday) in the funeral parlors 
at Broadway and 66th St., with Rev. Henry 
C. Cobb, officiating. Burial followed in 
Greenwood Cemetery, Brooklyn, N. Y. 

William C. Parks was a native son of 
Brooklyn, N.Y., where he was born on 
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July 7, 1860. He received his education in 
that city and started his business career as 
a young man with Arnold Constable & Co. 
His first connection in the jewelry trade 
was with Stanley Bros., with which con- 
cern he became affiliated as a salesman in 
1880. Eleven years later or in 1891, he 
joined his brother, George W. Parks and 
Everett R. Rogers, forming the firm of 
Parks Bros. & Rogers, which succeeded the 
business of Howard & Son. The concern 
has always specialized in manufacturing ¢ oi- 
lar buttons and cuff buttons and is known 
throughout the country. While active, Mr. 
Parks was always in charge of the New 
York office of the concern. 

He was an old member of the Brother- 
hood of Traveling Jewelers and from 1903 
to 1904 served as president of this organiza- 
tion. He was also a member of the Travel- 
ing Jewelers’ Association and was likewise 
affiliated with the Jewelers’ 24 Karat Club 
of New York and the Maiden Lane His- 
torical Society. 

Deceased is survived by his widow, 
Martha L, Parks, one son, William F. 
Parks of Hollywood, Cal., one daughter, 
Mrs. Norman W. Van Nostrand and two 
grandsons. 
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Shall Retailers Be Permitted to Join? 





National Jewelers Board of Trade Sends Out Questionnaire to 
Members Asking Opinions on This Proposition 


For sometime past, there has been agita- 
tion among retail jewelers and among mem- 
bers of the National Jewelers’ Board of 
Trade to have the constitution of the latter 
amended to admit retailers as members. At 
present, the membership in the National 
Jewelers’ Board of Trade is confined to 
those who sell to the jewelry trade and the 
membership, therefore, consists of manufac- 
turers, wholesalers and importers. There 
have been meetings between committees of 
the Board and the retailers (who were rep- 
resented by the American National Retail 
Jewelers’ Asscciation) and the proposition 
has been under discussion for sometime. 

The majority of the directors now favor 
admission of retailers along lines agreed on in 
conference by the committees and the Board 
has finally decided to question its members 
generally on the proposition before taking 
definite action. Under date of May 6, the 
Board sent out the following letter to mem- 
bers in all sections of the country: 


“New York, May 6, 1927. 
“To Members of the National Jewelers’ 

Board of Trade: 

“The question of extending the scope of 
the National Jewelers’ Board of Trade so 
as to include retail jewelers in its member- 
ship has Jong been under discussion by 
succeeding administrations. 

“The National Retail Jewelers’ Associa- 
tion at their last annual meeting passed a 
resolution requesting consideration by the 
National Jewelers’ Board of Trade of this 
question. 

“When this matter was brought to the 
attention of the present administration, a 
Committee was appointed to confer with a 
Committee of the American National Re- 
tail Jewelers’ Association to try to arrive at 
a satisfactory solution. This conference 
agreed on the following main points: 


‘a! IT IS THE SENSE OF THE MEETING 
THAT MEMBERSHIP OF RETAILERS IN THE 
NATIONAL JEWELERS’ BOARD OF TRADE IS 
DESIRABLE UNDER CERTAIN CONDITIONS TO 
BE NAMED. 

‘B: IT IS THE SENSE OF THE MEETING 
THAT THE RETAILERS SHOULD BE REPRE- 
SENTED ON THE BOARD OF DIRECTORS TO 
THE EXTENT OF ONE DIRECTOR FOR EACH 
OF THE CINCINNATI AND SAN FRANCISCO 
DISTRICTS, AND TWO DIRECTORS FOR EACH 
OF THE NEW YORK, CHICAGO, AND NEW 
ENGLAND DISTRICTS. 

‘THE EXECUTIVE COMMITTEE OF THE 
AMERICAN NATIONAL RETAIL JEWELERS’ 
ASSOCIATION IS TO RECOMMEND NOMI- 
NEES FOR DIRECTORSHIPS TO THE VARIOUS 
NOMINATING COMMITTEES IN THE FIVE 
DISTRICTS FOR THEIR APPROVAL, AND FOL- 
LOWING SUCH APPROVAL, THE EXECUTIVE 
COMMITTEE OF THE AMERICAN NATIONAL 
RETAIL JEWELERS’ ASSOCIATION SHALL 
THEN APPOINT THE NOMINEES so 


APPROVED. 

‘IN THE EVENT OF A NOMINEE FAILING 
TO OBTAIN THE APPROVAL OF THE NOMI- 
NATING COMMITTEE OF ANY OF THE FIVE 


DISTRICTS, THE EXECUTIVE COMMITTEE OF 
THE AMERICAN NATIONAL RETAIL JEWEL- 
ERS’ ASSOCIATION SHALL SUBMIT OTHER 
NAMES. 

‘SUCH NOMINEES AS RECOMMENDED 
NEED NOT NECESSARILY BE MEMBERS OF 
THE AMERICAN NATIONAL RETAIL JEWEL- 
ERS’ ASSOCIATION. 

‘Cc: IT IS THE SENSE OF THE MEETING 
THAT DUE CONSIDERATION BE GIVEN TO 
THE APPOINTMENT OF RETAIL MEMBERS 
ON THE FOLLOWING COMMITTEES OF THE 
NATIONAL JEWELERS’ BOARD OF TRADE: 
ADJUSTMENT COMMITTEE; ARBITRATION 
COMMITTEE; GOOD AND WELFARE COM- 
MITTEE. 

‘THAT NO RETAILERS BE APPOINTED ON 
THE BOARD'S FINANCE COMMITTEE. 

‘THAT RETAILERS HAVING MEMBERSHIP 
IN THE NATIONAL JEWELERS’ BOARD OF 
TRADE SHALL BE KNOWN AS “RETAIL 
MEMBERS.” 

‘D: THE ANNUAL DUES OF THE RETAIL 
MEMBERSHIP SHALL BE TWENTY-FIVE 
(25) DOLLARS PER ANNUM, PAYABLE IN 
ADVANCE, OF WHICH FIVE (5) DOLLARS 
SHOULD BE SET ASIDE TOWARDS THE 
FIGHTING FUND AND FIVE (5) DOLLARS 
TOWARDS THE WORK OF THE GOOD AND 
WELFARE COM MITTEE. 

‘ANY RETAIL MEMBER DESIRING THE 
RATING BOOK SHALL BE ENTITLED TO 
SAME UPON PAYMENT OF TWENTY (20) 
DOLLARS FOR EACH COPY, AND ANY RE- 
TAIL MEMBER DESIRING A SPECIAL CREDIT 
REPORT SHALL BE ENTITLED TO IT AT THE 
RATE OF TWO (2) DOLLARS FOR EACH 
REPCRT..’ 


“The report of the conference which ar- 
rived at the foregoing conclusions, was sub- 
mitted 10 the National Board of Directors 
for their vote, and it was found the majority 
of the Board is in favor of carrying out 
the recommendations above set forth. This 
being, however, a very important matter af- 
fecting the very basic structure of the Board 
of Trade, it was considered advisable that 
the Board of Directors take no definite ac- 
tion until they had obtained an expression 
of opinion from the entire membership so 
as to guide them in this important decision. 
Those favoring the admission of retailers 
feel the retailer should have access to in- 
formation about the people from whom he 
buys, just as the wholesaler should have 
this information about those to whom he 
sells. 

“The point is also made that important 
decisions affecting the trade are often made 
by the Adjustment Committee, the Arbitra- 
tion Committee, and the Good and Welfare 
Committee, in which decisions the retailer 
is concerned, and in which he should have 
a voice, 

“The financial control of the Board, it 
will be noted, will remain with the whole- 
sale members. 

“After you have given the above your 
careful consideration, will you kindly ex- 
press your approval or disapproval cn the 
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enclosed card, and return same as soon as 
possible to this office. 
“Respectfully, 
“NATIONAL JEWELERS’ 
“BOARD OF TRADE, 
“By F. C. Backus, Secretary.” 








Escapes from Hospital 





Man Wanted in Five Indiana Cities Shot 
by Cincinnati Policeman but Eludes 
Hospital Authorities 


Cincinnati, O., May 9.—Ralph Moore 
alias “Louis Seiveking” of Louisville, Ky., 
wanted in five Indiana cities for jewelry 
and other store robberies escaped from the 
Strong Ward of the General Hospital Sun- 
day. In some manner he released himself 
from shackles and escaped through a win- 
dow dressed in a khaki shirt, bath robe 
and carpet slippers. It is thought he was 
aided on the outside in his escape from the 
hospital grounds and the police are making 
a thorough search of Cincinnati and vicinity. 

Moore was shot by Detective James 
O’Brien when he tried to escape from the 
officer at 6th St. and Central Ave., Saturday. 
He is said to have been implicated in the 
robbery of a jewelry store at Lawrence- 
burg, Ind., Friday night, and the Cincinnati 
police were holding him to see whether he 
was involved in robberies of other jewelry 
stores in the State of Indiana. 

Moore was taken into custody by Detec- 
tive O’Brien in the Pioneer Jewelry & Loan 
Co., 601 Central Ave. The officer started 
walking from the store with Moore when 
he noticed that the prisoner was eyeing his 
holster. O’Brien started into a corner drug 
store to call an auto patrol when Moore 
suddenly hit him on the jaw. The pair 
grappled for a little while and then the 
prisoner kicked O’Brien in the stomach 
felling him. From the ground O’Brien 
pulled out his revolver and fired at Moore 
who was brought down with a bullet wound 
through the right leg. The escapade at- 
tracted a vast throng of pedestrians. 

A number of watches were found on 
Moore. who told officers on the way to the 
General Hospital, that he obtained them by 
smashing a window in a jewelry store at 
Lawrenceburg, Ind. He also asserted that 


“he escaped from the Indiana City during a 


running revolver battle with several citizens. 

The police say they have been watching 
all local pawnshops during the last few days 
in an effort to locate some of the watches 
that were stolen in a jewelry store robbery 
at New Albany, Ind. 

Moore, according to physicians at the 
General Hospital, only suffered a flesh wound 
when shot by the detective and was not in 
a serious condition at the time that he 
escared. 








The Gabriel Jewelry Co., Mobile, Ala., has 
celebrate1 its 25th anniversary and in the 
April 28 issue of the Mobile Register, a 
four-page section was devoted to advertis- 
ing the store and telling about the anni- 
versary. The material included half tone 
photographs of the members of the firm and 
the employes and the whole section made 
an unusually attractive advertisement. 
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Death of J. M. Fitz Gerald 


Retired Providence, R. I., Jewelry Manu- 
facturer Passes Away Suddenly 
at His Home 


Provipence, R. I., May 7.—Jerome M. 
Fitz Gerald, a retired manufacturing jeweler, 
owner of the extensive Fitz Gerald building 
on Eddy St., devoted entirely to manufactur- 
ing jewelry and co-ordinate concerns; civic 
leader and military man, died suddenly at 
his home, 42 Taber Ave., this city, last 
Monday forenoon. Funeral services were 
held from St. Sebastian’s Church, Thursday 
morning at 9:30 o’clock, where a solemn mass 
of requiem was celebrated, attended by a 
large gathering of his associates in various 
walks of life. 

The death of Mr. Fitz Gerald, who was 
58 years old, was unexpected, despite the fact 
that he had been in ill-health for several 
months. During the last few weeks he had 
been feeling much improved and was pre- 
paring to remove with his family to their 
country home on Narragansett Bay at But- 
tonwoods. He was at his home when he was 
attacked by spasms around the heart and ex- 
pired in a few minutes. 

Mr. Fitz Gerald was born in Providence, 
March 1, 1869, the son of the late Michael 
and Sarah Ann (Morgan) Fitz Gerald. He 
received his education in private schools and 
was a graduate of Mowry & Goff’s School, 
this city, where he received a thorough com- 
mercial training. For a time after leaving 
school he was associated with his father, who 
as Michael Fitz Gerald Co., conducted an ex- 
tensive manufacturing jewelry business. Later 
he went to Toronto to engage in a similar 
business, and from there went to Chicago, 
where he was for a time employed by Mar- 
shall Field & Co. before returning to Provi- 
dence. He again engaged in the manufactur- 
ing jewelry business here for several years, 
but finally disposed of it to devote his entire 
time to his real estate holdings, which have 
become very extensive. These included the 
great brick block on Eddy St., extending 
from Friendship to Clifford Sts., which was 
built by his father especially for manufac- 
turing jewelry purposes and to have been the 
first building in this country given over spe- 
cifically to the jewelry industry. 

During his entire business career Mr. 
Fitz Gerald found time to devote to many 
civic organizations. He was for several 
years a director of the Providence Chamber 
of Commerce and, as chairman of its con- 
ventions committee, was largely instrumental 
in bringing many international organizations 
to Providence for their yearly gatherings. 
He also gave largely of his time to the Provi- 
dence District Nursing Association and to 
the Providence Tuberculosis Association as 
trustee. He was a member of the corpora- 
tion of the Rhode Island Hospital. 

During the World War, Mr. Fitz Gerald 
organized the “Four Minute Men” in Rhode 
Island, a band of volunteer workers, and was 
also active in Liberty Loan campaigns, and 
was also a distributor of War Savings 
stamps in Rhode Island. Last year he served 
as chairman of the annual Red Cross Roll 
Call in this city, and its success was de- 
clared largely due to his personal efforts. His 
latest interest in civic affairs was centered on 
the Reeves Memorial in honor of D. Wallis 
Reeves, “The March King,” at Roger Wil- 
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liams Park, 
directed. 

As a young man he became interested in 
military affairs and joined the Fourteenth 
Company, Rhode Island National Guard, as 
a private, in July, 1887. Through successive 
promotions he became captain of the com- 
pany in 1912, after serving for a time as aide 
on the staff of Brig. Gen. Hiram Kendall, 
commander of the Rhode Island National 
Guard. He resigned his captaincy in 1914, 
but when William S. Flynn became Gover- 
nor of Rhode Island in 1923, Capt. Fitz Ger- 
ald was made a member of his staff with the 
rank of Colonel. 

On July 7, 1915, Mr. Fitz Gerald married 
Charlotte L. Clarke of this city, who sur- 
vives him, with two daughters. He is also 
survived by a brother and two sisters. 


the campaign for which he 








Pennsylvania Retail Jewelers Unde- 
cided as to Dates for Annual 
Convention 


PHILADELPHIA, Pa., May 10.—Plans for 
the holding of the annual convention of the 
Pennsylvania Retail Jewelers’ Association 
are not yet definite, either on the place or 
date. At the 1926 convention, held here in 
connection with those of the National 
Wholesalers and the American National Re- 
tail Jewelers’ Associations last August, the 
place and date of the State gathering this 
year were left open, the choice to be made 
by the officers, but up to date they have not 
been able to agree on either. 

There is a possibility the convention may 
be held at Allentown, but Harrisburg, York, 
Reading and Lancaster are also under con- 
sideration. It is expected the convention will 
he held in August, the date to be announced 
as soon as the place. is decided upon. A 
number of the members are in favor of hold- 
ing the session in Philadelphia, but officers 
of the association prefer to go elsewhere this 
year, as the convention was held here last 
vear. Pittsburgh was the scene of the 1925 
session and the opinion this year is that a 
more central point is desirable. Allentown, 
although the northeastern end of the State, 
was suggested, as it has been several years 
since a State gathering was held there. 
Harrisburg, Lancaster, York and Reading 
have advocates on the official board. A de- 
cision is expected within a week or two. 

President Frank L. Davis, of this city, and 
other officers of the State body are awaiting 
news that Governor Fisher has signed the 
new State-wide auction bill, which, if en- 
forced, will curb activities of the “fly-by- 
night” and “fake” auctioneers who are hurt- 
ing legitimate jewelers and auctioneers 
throughout the State, especially in the 
smaller cities and towns. Philadelphia also 
is cursed by these gentry and the Chamber 
of Commerce now has opened war on their 
activities and has sponsored an ordinance im- 
posing a heavy, in some cases, almost pro- 
hibitive license fee on all itinerant merchants 
who come here, rent a vacant store, sell 
their merchandise and leave town. The or- 
dinance was drawn up by a committee of the 
Retail Merchants’ Association, of which sev- 
eral jewelry firms are members. 

At Harrisburg it is said the Governor has 
not yet reached the auction bill in the flood 
of several thousand measures he has to scan 
and sign or veto since adjournment of the 
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Legislature. The auction bill was one of the 
last: measures to be. passed in the Senate and 
consequently is near the bottom of the ile 
of bills awaiting action. Those close to 
Governor Fisher say no opposition has been 
heard to the measure and they believe he 
will sign it when it reaches him. 

Once the bill becomes law, a general and 
determined campaign against the fake auc. 
tioneers, itinerant merchants and other 
sharks preying on the legitimate retail jewel- 
er will be opened by the State association 
Members all over the State will be asked to 
co-operate and see that the law is enforced 
in their particular localities, and in this way 
it is expected these evils will be curbed, if 
not eliminated in this State. 








London Diamond Market 


South African Precious Stone Bill Creates 
Confidence in London 





Lonpon, May 1.—More animation is like- 
ly in the polished diamond markets the next 
few weeks the outlook being considerably 
brighter. The influx of American visitors 
usually gives a fillip to business, while 
buyers generally visit the Antwerp and 
Amsterdam diamond centers in greater 
numbers after Easter. 

The confidence created by the statement 
of the South African Union government's 
finance minister to the effect that the bill 
controlling alluvial diamond _ production 
likely will be passed soon in making itself 
felt in the London industry. It is now felt 
that the sooner the Precious Stones Bill 
is passed the better for the industry as a 
whole. Even Mr. Havenga did not con- 
ceal the fact that had he not been assured 
of pending government control of alluvial 
output he would have had to curtail his esti- 
mates of revenue anticipated from diamonds 
far more drastically than he has done. The 
minister considered it necessary to anticipate 
a reduction in the government’s share of the 
Premier mine’s output and a reduction in 
the diamond export duty. He estimated a 
revenue from diamonds of some $8,250,000 
or $1,300,000 less than last year. 

The sharés of West African Diamond 
Syndicate are considered by the stock mar- 
ket here to posses possibilities since sooner 
or later the London Diamond Syndicate will 
control output and prices then will not be 
under par. West African Syndicate is at 
present outside the selling syndicate and 
has a free hand in the sales of its alluvial 
stones. Production, in another six months 
it is thought, will be substantially bigger. 








Harold B. Pritchard, aged 19, son of Mrs. 
Bettie Pritchard, of the Sound Neck com- 
munity in lower Pasquotank, is the winner 
of a handsome bronze medal presented by 
the Bright Jewelry ‘Co., Elizabeth City, 
N.C., to the American history student m 
Weeksville High School preparing the best 
essay on the life of Abraham Lincoln. The 
members of the American history class m 
the school, comprising both juniors and 
seniors, took part in the contest. The judges 
were Misses Maude Leigh and Bessie Hart, 
members of the high school faculty. The 
award was made by R. T. Ryland, principal 
of the school. 
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Cleveland 24 Karat Club Banquet 





Spring Gathering Proves Most Successful Event in the History 
of the Organization 


CLEVELAND, O., May 9.—An_ important 
meeting of jewelers was held by the 
24 Karat Club of Cleveland and Northern 
Ohio on Friday evening. It was important 
for two outstanding reasons. First, because 
some of the most important men in the 
local retail trade were present, some of 
whom had never attended a gathering of 
this kind before. The second reason was 
that 160 persons connected with the jewelry 
trade were present, by far the largest num- 
ber at any meeting held in Cleveland. The 
attendance would have been still larger but 
for the fact that many had planned weeks 
ago to attend performances of the Metro- 
politan Grand Opera Co., and had already 
secured tickets. 

The banquet was served at 7 Pp. M. and 
seated at the speakers’ table with President 
H. Bruce McCague were, A. T. Hubbard, 
R. Avery, O. T. Loehr, E. Quinlan, E. W. 
Chamberlin, Hf. W. Burdick and other men 
prominent in the industry. The Lattice 
room of the Hotel Statler was filled to 
capacity. 

At the conclusion of the banquet President 
McCague made a brief address in which he 
told of the aims of the club and what it 
had accomplished and its plans were for the 
future. He stressed the point that the prin- 
cipal aim of the club is to get the retailers 
to co-operate with each other to the greatest 
extent and that they have certain problems 
to meet which they can not meet alone. 
Campetition, he said, from outside sources 
is becoming keener right along and that the 
jewelers’ weapons to fight it are, reliability, 
service and quality. 

He said he hoped that it would be possible 


for the trade under the auspices of the club 
to put on a co-operative advertising cam- 
paign in the Fall. He took the retailers to 
task for their lack of co-operation with the 
manufacturers whom he said he had found 
willing to go nine-tenths of the way but 
many retail jewelers had simply turned their 
backs. He felt that it was high time that 
the retailer changes his point of view and 
co-operates with the manufacturer to the 
fullest extent. 

He said that the club would probably 
organize a sales class this Fall for members, 
and that this was only one thing of a number 
that is planned. He called attention of 
non members to the fact that the board of 
trustees of the club has decided to close the 
charter in the near future, and charge an 
initiation fee in addition to the yearly dues. 
He also pointed out that the club is able to 
accomplish many things for the trade that an 
individual alone could not do. 

Concluding he said that this would be the 
final general meeting until the first Friday 
in September, when the club would again 
assemble for its Fall and Winter activities. 

Mr. McCague then introduced Gordon 
Lang, manager of sales development of the 
Gorham. Co., who gave a short address 
along merchandising lines. He traced the 
manufacturers’ problems from prior to the 
war to the present time. He aroused a 
great deal of interest as he told of the 
merchandising plans of other lines of trade. 
He also told of the mail order houses and 
the new methods some of the large ones 
are using. He urged that all retail jewelers 
take notice of these developments so that 
they may be ready to meet new forms of 
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competition. He said that manufacturers 
are seeking the best methods to use in co- 
operating with the retail jewelers and urged 
the jewelers in turn to co-operate for their 
mutual benefit. 

A film depicting the manufacture of silver 
and bronze entitled: “Fine Arts in Metal” 
the property of the Gorham Co., was then 
shown. It aroused the greatest interest. 

President McCague then announced that 
the film would be shown in the Cleveland, 
East Cleveland, Lakewood and Cleveland 
Heights schools the week of May 9th under 
the direction of W. M. Gregory who is in 
charge of the Visual Education Museum of 
the Cleveland School of Education. The 
meeting then adjourned. 








Death of John J. Pfordresher 


Cuicaco, May 7.—Funeral services for 
John J. Pfordresher were held last ‘1uesday 
morning at 10 o'clock, at St. Martins 
Church, at 59th and Princeton Aves. Inter- 
ment was at St. Boniface Cemetery. Mr. 
Pfordresher passed away on Friday evening, 
April 29, at Mayo Bros. Hospital, at 
Rochester, Minn., following a serious opera- 
tion. His remains were brought back to 
Chicago ty his son, Albert. 

Deceased was born in Elgin on Dec. 27, 
1857. When a boy he started his jewelry 
career by starting to work for Albert 
Schuette, a retailer at Chicago. He re- 
mained with him until he was 21 years of 
age, then engaged in the retail business for 
himself on the south side of Chicago. He 
had been located at his present address, 
5844 Wentworth Ave., for a great many 
years. 

Mr. Pfordresher is survived by his son, 
Albert, and one brother, Henry G. Pfor- 
dresher, who is associated with the Harry 
Baby Co., of Chicago. He was a member 
of the Catholic Order of Foresters and the 
Illinois Retail Jewelers’ Association. 





MEMBERS AND GUESTS OF THE CLEVELAND 24 KARAT CLUB WHO ATTENDED THE BANQUET MAY 6 
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Connecticut Jewelers Hold Convention 


Members of State Retailers’ Association Meet at Shuttle Meadow Club Near New Britain for 
Fourteenth Annual Conclave—Trade Questions Discussed, Reports Submitted, Addresses 
Delivered and Officers Re-elected in One-Day Session — Banquet in the Evening 


New Britain, Conn., May 5.—The beauti- 
ful Shuttle Meadow Club nestling on the 
crest of one of the many rolling hills which 
makes this part of the State one of the 
garden spots of New England furnished the 
background for the 14th annual convention of 
the Connecticut Retail Jewelers’ Association 
held here today. Into one day was jammed 
all the activity anyone could desire, such as 
the reading of important and interesting re- 
ports, a general discussion on certain trade 
conditions, the election of officers and a 
banguet which brought the conclave to a 
close. 

That the 1926 administration, headed by 
George H. Dyson, retail jeweler of this city, 
performed its duties well was evidenced by 
the fact that the entire official staff was re- 
elected. Mr. Dyson will continue as presi- 
dent for at least another year and will be 
ably assisted by George W. True, Middle- 
town, first vice-president; William Deakin, 
Danbury, second vice-president; and Stur- 
man F. Dyson, New Britain, secretary and 
treasurer. The executive committee was also 
re-elected and is composed of Anthony Hull, 
Wallingford; C. C. Costello, New London; 
Fred Weber, Meriden; Louis L. Gregory, 
Derby; M. W. Bassett, Hartford; R. J. 
Atwell, Middletown; George P. Spaar, Tor- 
rington; George Lux, Hartford, and 
Frederick C. Crabb, New Haven. 

Jewelers from all parts of the State were 
in attendance, many of them making the trip 
by automobile. After the adjournment of the 
morning session, the jewelers joined with 
the Rotarians in their luncheon held in thc 
dining room of the clubhouse. This was 
followed by the afternoon session and then 
the banquet in the evening. 


Morning Session 


It was with some delay and a little diffi- 
culty that the jewelers were lured from the 
golf links into the convention room of the 
club. When President George H. Dyson, 
president, called the 14th annual convention 
of the Connecticut Retail Jewelers’ Associa- 
tion to order at 11 a. M., practically every 
seat in the room was occupied. Because 
Mayor George C. Weld, of this city, was 
scheduled to speak at the dinner of 
Rotarians and Connecticut jewelers held 
after this session was adjourned, he did not 
appear in the morning to deliver his address 
of welcome. In the absence of the Mayor, 
President Dyson continued with the program 
and submitted his annual report. This report 
reads as follows: 


REPORT OF PRESIDENT GEORGE H. DYSON 


In presenting my report to you, at this time, 
of the activities of our association for the past 
year, I will be very brief in detail. 

When I accepted the presidency of the associa- 
tion a year ago, I realized that there was con- 
siderable work ahead to bring the association up 
to the standard and the level where it belonged. 
It has been my endeavor to conduct its affairs 
as economically as possible, with the funds at our 
disposal, which are very inadequate for the amount 





of work that is required of your executive officers 
in order to make your organization effective. 

The lack of funds has been a handicap in doing 
some of the things which are very important to 
the association, for the simple reason that I did 
not want to bring on any more indebtedness than 
necessary. Consequently we had to pass up some 
of the minor activities of the association. One of 
the important questions that must be considered 
and action taken up at this convention, is to 
devise ways and means of increasing cur reve- 
nues. The membership fee at the present time is 
$10 per year. Of this, $5 has to be sent to the 
national association, which leaves us very little 
to conduct activities of any kind, let alone reduc- 
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ing our indebtedness at the bank. It is no credit 
to our association for the officers to have to keep 
asking the bank to renew the note which we owe. It 
does not Icok well on the face of it, and the mem- 
bers of the association should realize that if we 
want to look well before the community, our slate 
should be clean, and I sincerely hope that you 
will take some definite action at this time for the 
purpcse of raising revenue enough to liquidate 
our note at the bank and give the association funds 
enough with which to work during the coming 
year. It is the opinion of your president that the 
activities of the association should not be im- 
paired through lack of finances. 

The members of the association and those who 
are not, shou'd realize the importance of organi- 
zation. We have had a very recent forcible dem- 
onstration of what organization and co-operation 
can do, when a crook who had been cperating all 
over the country met his “Waterloo” in Connec- 
ticut through co-operation on the part of the mem- 
bers of the association. 

There is one very important factcr that you 
must bear in mind, and that is when anything 
of a questionable nature is brought to your at- 
tention in your community, make a personal in- 
spection of these conditions, and if you are not 
able to cope with them locally, they should be re- 
ferred immediately to the executive officers. I 
refer to the conditions that were brought to our 
attention last Fall in Norwich and New. London; 
also to localities where auctions are being con- 
ducted. If the members of the association have 
not the courage nor the inclination to handle these 
things locally, especially members of the execu- 
tive committee, the least you can do is to let the 
executive officers know about these conditions, 
and they can be remedied without anyone being 
wiser as to the source of the information obtained. 


But we must have your whole-hearted co-opera- 
tion, otherwise your organization will be unable 
to function as it should for the mutual benefit of 
its members. What the jewelers of Connecticut 
need is a stronger and more active association, 
The jeweler who has the impression that he doesn’t 
need the association is going to wake up some 
morning with a start and realize his mistake. 

The thousand and one schemes that are being 
promoted by unscrupulous people for the purpose 
of taking advantage of the public at the expense 
of the jeweler are innumerable. I would urge 
you to read more closely your trade papers. Study 
them carefully and you will be surprised at the 
amount of constructive information that can be 
obtained through these papers for your personal 
benefit. 

Also, I would recommend that closer co-operation 
and communication be established between the New 
England associations. I hope that in the near 
future an executive board can be organized through 
representatives of the several New England or- 
ganizations for the purpose of stronger co-opera- 
tion and activities, and I would recommend that 
this part of my report be taken up for your con- 
sideration at this session, as I believe that the 
time is not far distant when the jewe'ers of New 
England will have to co-operate for their mutual 
welfare and protection more than they have in 
the past. 

I would also recommend that a copy of the 
Auction Law be prepared in such manner that it 
can be hung in a conspicuous place in the store or 
office of every member of the association. I would 
also recommend that abstracts from our Code of 
Ethics be arranged in like manner. I make these 
recommendations as I have learned to my surprise 
that there are members of our association who have 
never heard of the Jewelers’ Code of Ethics, nor 
the Auction Law. 

I sincerely hope that the committee on resolu- 
tions will take action on some of the reccmmenda- 
tions in this report, as I feel that they are for 
the mutual benefit of the State jewelers’ asso- 
ciation. 


The next order of business was the read- 
ing of the secretary’s report by Sturman F, 
Dyson, which was later accepted and 
ordered placed on file. 


REPORT OF SECRETARY STURMAN F. DYSON 


In his report, Secretary Dyson stated that 
during the year two executive committee 
meetings had been held, and that two assor 
ciate members were admitted into the asso- 
ciation, namely, Landers, Frary & Clark, of 
New Britian and the Handel Co., of Meriden. 
During the year there were three resigna- 
tions, all of them claiming that they had re- 
tired from active business. 

As secretary, Mr. Dyson told the conven- 
tion he has spent considerable time endeavor- 
ing to arouse the interest of members in 
their organization. He interviewed a great 
number of Connecticut State jewelers and 
pointed out that only about 60 members are 
actually doing the work. He suggested that 
volunteers be recruited from among the 
members to “talk up” the association to 
other jewelers throughout this State. 

The secretary pointed out that one of the 
cutstanding accomplishments of the associa- 
tion during the year was the arrest of a 
notorious swindler in Norwich who had been 
fleecing Connecticut jewelers. Through 
warnings read in the trade papers and a 
letter sent out by the Jewelers Security 
Alliance, combined with the efforts of the 
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State Association, this man, using bogus rail- 
road bonds to get merchandise, was finally 
apprehended. 

During the year 1,700 pieces of mail were 
sent out from the office of the secretary and 
treasurer and Mr. Dyson also reported that 
32 members have paid their dues for 1927, 
In: closing, the secretary told the members 
that he was indebted to ex-secretary, George 
Spaar for the aid he had rendered during 
the past year, and also to other members of 
the association for their co-operation and 
consideration. 

After the reading of this report, President 
Dyson announced the following committees : 

Reception Committee: Oscar Thomas, 
Chairman; Howard Bronson, Lee Roberts, 
M. P. Leghorn, Charles J. Hayak, B. 


Georges. 





C. C. COSTELLO 
CHAIRMAN COMMITTEE ON TRADE CONDITIONS 


Committee on Resolutions: C. C. Costello, 
Frank M. Todd, Frederick G. Crabb. 

Nominating Committee: George Lux, 
Chairman; George W. True, Fred Weber, 
William Deakin, Wm. C. Hawley. 

Auditing Committee: George P. Spaar, 
Anthony W. Hull, Carl W. Lindquist. 

The only other report submitted at the 
morning ‘session was one read by C. C. 
Costello, chairman of the committee on trade 
conditions. Mr. Costello’s report was most 
interesting. It reads as follows: 


REPORT OF COMMITTEE ON TRADE CONDITIONS 
BY C. C. COSTELLO 


My talk to you today is not for the purpose of 
informing you of anything new in trade condi- 
tions, but rather with the intent of bringing out 
in the discussion to follow, an exchange of views 
and opinions as to what methcds should be em- 
Ployed that will be of material advantage to better- 
ing conditions in the jewelry industry. You are 
all practical men, as well as business men, and 
are as familiar with conditions as I am, and often 
hear the much repeated question, ‘‘What is wrong 
with the retail jewelry business?” In my opinion 
the fault is not with the business itself, but rather 
with the jewelers themselves. 

When you stop and think of the large number 
of high class retail jewelry stores that are not 
members of their State association who are per- 
fectly willing te receive all the benefits of the 
tax reduction, and who only recently were saved 
hundreds of dollars through the efforts of President 
Dyson and his son, Secretary of the association, in 
notifying all of the jewelers of the State of the 
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cever swindler who was among us, by broadcast- 
ing to them at the expense of the association. Then 
again there are members of the association who do 
not take their membership seriously enough to help 
themselves. You will find men paying dues and 
giving their time and services to clubs and lodges 
who will not give hardly a minute of that time to 
any association work, which is really a benefit for 
themselves and their own business. 

We have often blamed the manufacturers for 
doing things we thought unfair to the jewelers, 
but if the members of the association do not take 
the time and trouble to acquaint the wholesalers 
and manufacturers with conditions, we should not 
b'ame either of these sources. For instance, in 
our own city we found the sale of Sterling silver 
falling off to a marked degree; we learned that 
others not in the jewelry business were selling 
this merchandise from 20 to 40 per cent less than 
the established retail selling prices, and therefore 
were getting the business. You can readily see 
the reason why the jewelers were losing out cn 
this business which they were rightfully entit'ed 
to through carrying a big stock and the investment 
involved. When these facts were brought to the 
attention of the manufacturers they immediately 
took steps to protect the jewelers by not selling 
these persons any more of their merchandise. 

In the case of the watch manufacturers, how- 
ever, we were not able to compete with the prices 
quoted, inasmuch as civilian and government ¢m- 
ployes of the local Navy Base are able to buy 
well known American made watches and jewelry 
through jobbing concerns, and in some cases the 
price paid is less than what we are able to buy 
these articles for. We also know: of cases where 
the office help in factories located here are able 
to buy through the purchasing department, watches 
and diamonds at cost. This is unfair to the Iccal 
jewelers, who are helpless to prevent them, unless 
they can impress upon the minds of the jobbers 
and manufacturers, who sell to people that are in 
no way connected with the jewelry industry, the 
unfairness and the unethical detrimental practice 
of it should stop. 

The manufacturer, jobber and retailer, each have 
their own place in industry, and it should be the 
work of each jeweler through his association to 
bring about a condition that is absolutely fair 
to all the interested parties. In our city we find 
the drug stores with their counters covered with 
alarm clocks, fountain pens, helt buckles, Walde- 
mar chains, wrist watches and numerous other 
articles of merchandise which were formerly con- 
sidered to be strictly the merchandise of the jeweler. 
We find clothing stores, department stores, hard- 
ware stores, millinery stores, crockery stores, news- 
stands, in fact nearly every other line of retailing 
is going into the jewelry business, but fortunately 
or unfortunately the jeweler cannot put in a stock 
of drugs and hats, and the cther lines to com- 
pete with the people who are now competing with 
him. 

I make these statements to call to your atten- 
tion these facts, but at the same time I want 
to give full credit to those manufacturers and 
wholesalers who conduct their business on a very 
high level of ethical practice, and the retailers 
should be mindful of this fact when they are 
buying their merchandise. Good houses send out 
good lines represented by good fellows who quote 
gcod prices, and while we would like to do 
business with every one, at the same time the 
jeweler should be mindful of the obligation he 
owes to those members of the industry who are try- 
ing to assist him in the proper conduct of his 
business. 

It has been brought to my attention that in 
other cities there are employes of factories who 
conduct gift shons in their homes and sell the 
product of these factories at less than the sug- 
gested or established retail prices. If this is true, 
and my statement is based on the assumption that 
it is, then the fault lies with the local jeweler if 
he does not notify the factory. and I am sure the 
manufacturer would co-cperate with him to adjust 
an unpleasant situation in the town or city. It is 
the lack of interest on the part of the jeweler 
that is to blame if these practices continue. 

In cther localities silver plated sets, both flat 
and hollow ware, are sold from house to house 
on the installment plan by persons not in the 
jewelry business, and prices are quoted much higher 
than the regular jewelry store quote, and repre- 
sentation is made that the price is lower than the 
jewelry store. This condition existed in Norwich 
and locality, and through the efforts of a live 
jeweler the attention was brought to the manu- 
facturer who sold the goods, and who took steps 
to curtail the distribution of the silver. 


Sl 


_ I notice the policy of some of the large manu- 
facturers is to sell the retail jeweler exclusively, 
and provide a line of fine merchandise on which he 
can be safely confident that there is a minimum of 
undesirable competition, and a maximum of oppor- 
tunity to sell with full and unhampered profit, 
and to furnish a service that p’edges a définite 
usefulness to the retail jeweler. If a policy like 
that is fully carried out, it is obligatory on the 
part of the jeweler to co-onerate with the manu- 
facturer, and in cases where there is an estab- 
lished price or sugested resale prices, that before 
the retailer sells at a lower figure he should first 
notify the manufacturer of his desire to reduce 
his stock and act on the advice or suggestion of 
the manufacturer. For if the jeweler wants pro- 
tection in maintaining prices he must work with 
the wholesa'er in the maintainance of those prices. 
In the case of some pieces of merchandise that 
have nu. moved perhaps the manufacturer can 
suggest so.ae method that does not lower the prices 
and cause feeling and friction among the other 
jewelers in the trade. 

Another matter brought to my attention is that 
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REGIONAL VICE-PRESIDENT A. N. R. J. A. 
auctions have been conducted in Connecticut in a 
few places after six o’clock in the evening. State 
law provides that no auctions can be held legally 
in the evening, and it is the duty of the jewelers 
in the different cities to call the attention of the 
Prosecuting Attorney to this fact and have him 
take proper action according to law. One jeweler 
states that the State Police advised him that the 
Auction bill is so full of holes that it dcesn’t 
do much good, but I do not give that opinion of 
the policeman much thought, as I think the per- 
sons best qualified to pass judgment on the merits 
of the law are the two capable jurists who come 
piled the bill, Attorney John Buckley, United 
States, District Attorney, and Attorney Alex Cree- 
don, former Judge, Hartford City Court. But 
regardless of how effective a law is on the statute 
books, if the average jeweler has not got back- 
bone enough to complain to the local prosecutor 
when he knows a violation of the law is taking 
place that is detrimental to his business, you cannot 
blame the law. ; 

Several other matters of interest to the jewelers, 
such as the National Stamping Law and a stand- 
ardization of widths in the watch lugs should be 
of interest to members of the jewelry trade. If 
the jewelers will confine purchases to men’s % and 
34 inch straight, and women’s Ye straight and % 
curved, it will help to abolish this nuisance of 
the large number of different sizes. 


At the conclusion of Mr. Costello’s report 
he read to the members a letter sent to the 
trade under date of April 16, by the 
National Jewelers Publicity Association, 
calling attention to the publication of an 
article on platinum which appeared in several 
papers. The letter went on to state what 
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the publicity association had done to correct 
this foolish article and pointed out that one 
of the government authorities whose name 
was mentioned was misquoted and that the 
entire article itself was absolutely erroneous. 
This report concluded the morning session 
and after a few minutes, the jewelers ad- 
journed to the dining room where they 
were greeted by a number of New Britain 
Rotarians. 


The Luncheon 


Aiter the singing of the National Anthem, 
the jewelers and Rotarians enjoyed a tasty 
luncheon, during which Bert Armstrong, 
local business man, lead in the singing of a 
number of old-time medleys. 

When the brief business of the Rotarians 
was compieted, the meeting was turned over 
to George H. Dyson, president of the State 
jewelers association who immediately intro- 
duced Mayor Gardner C. Weld. The Mayor 
expressed his pleasure over the fact that the 
jewelers had selected New Britain for their 
convention this year, and extended to them 
a most hearty welcome. He called atten- 
tion to the fact that New Britain was situated 
in an unusual spot in New England, being the 
half-way mark between Boston and New 
York. He also told the visiting jewelers 
that New Britain is known for its many 
products which it manutactures and called 
attention to the fact that hardly a person in 
this country could exist without using some 
article coming from this city. The Mayor 
did not lose the opportunity to boost New 
Britain and closed by urging the jewelers 
to come back again. 

President Dyson next called attention to 
the fact that this was Boy’s Week and 
that he had secured Bartley J. Doyle, of 
Philadelphia, to speak on the subject of 
“Boys,” which proved interesting. Before 
the afternoon’s session started the jewelers 
were given an opportunity to walk around 
the grounds of the country club but at 2:30 
Pp. M., President Dyson proceeded with the 
balance of the program. 


Afternoon Session 


After the president called the meeting to 
order he introduced James H. Noyes, secre- 
tary of the Jewelers Security Alliance, as 
the first speaker. Mr. Noyes in his talk 
called attention to what the Alliance is doing 
in the way of warning jewelers of the opera- 
tions of various thieves and how with the 
services of the Pinkerton National Detective 
Agency the organization is causing the 
arrest of many of those preying on the trade. 
He called particular attention to the recent 
arrest of the bogus railroad bond swindler 
in Connecticut and assured the jewelers that 
they are still endeavoring to recover the 
property which this man stole. 

After Secretary-Treasurer Dyson submitted 
his financial report, which had been audited 
hy the auditing committee, found correct and 
then placed on file, he read his report as 
delegate to the 1926 convention of the 
American National Retail Jewelers Associa- 
tion. Mr. Dyson made a comprehensive re- 
port on this meeting and touched on most of 
the important business which took place in 
Philadelphia last August. 

This interesting report was followed by 
an address by H. L. Coburn, head of the 
New Hampshire Retail Jewelers’ Association 
and regional vice-president of the American 
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National Retail Jewelers’ Association. Mr. 
Coburn came as a representative of the 
national association and as such brought 
greetings to the Connecticut jewelers and 
the hope that their convention would be a 
success. His talk was confined principally 
to the Harvard Research Bureau and the 
important part the surveys made by this 
bureau played in having the excise taxes 
eliminated. He pointed out that because the 
funds provided for this research were ex- 
hausted in 1926 it had been found necessary 
to abandon the proposition for the time being 
but that now another campaign was under 
way for raising another fund. He urged every 
jeweler to subscribe to this fund, taking his 
subscription out of the savings effected by 
the repeal of the excise tax. 

After Mr. Coburn had concluded his talk, 
C. C. Costello moved that the executive com- 
mittee take recognition of this appeal for 
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subscriptions, and when it was found that the 
organization was financially able, it would 
subscribe to this fund. This suggestion met 
with the hearty approval of the convention 
and it was decided that as soon as the asso- 
ciation was able, a contribution would be sent 
forth. 

Frank M. Todd, of Bridgeport, was the 
next speaker presented to the convention. 
Mr. Todd gave an interesting talk on better 
lighting for diamond displays and to demon- 
strate his remarks, he had a small working 
model into which had been installed a 
special arrangement of movable lights. This 
method of rotating lights made the diamond 
pieces which he had on display scintillate 
and dance with fire. Mr. Todd’s talk and 
demonstration appealed to many of the 
jewelers present and after the session they 
gathered around the model and had the 
Bridgeport jeweler demonstrate his display. 

The nominating committee headed by 
George Lux, of Hartford, submitted its re- 
port and recommended the re-election of the 
entire slate. Before the election took place, 
President Dyson told the jewelers that he 
would rather the committee had selected 
someone else for the office of president as 
his time was limited. He stated though that 
if re-elected, he would look for the co-opera- 
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tion and assistance of every other officer and 
member. On one vote cast by the secretary 
the entire slate, as mentioned in the first 
part of this story, was elected. 

Under the heading of new business, George 
Spaar, of Torrington, chairman of a special 
committee appointed to devise and suggest 
a method of raising funds for the organiza- 
tion, recommended that the dues of the 
organization be increased from $10 to $15 a 
year. Mr. Spaar called attention to various 
fixed charges under which the association js 
operating and told the members that the 
revenue received was insufficient to take care 
of the outlay. The raise in dues was unani- 
mously agreed upon by the members and will 
become effective Jan. 1, 1928. As a for- 
mality, two amendments were made in the 
by-laws, stating that the dues in the future 
would be $15 a year. 

The report of the resolutions committee 
was next submitted by C. C. Costello and 
was accepted by the convention. The resolu- 
tions adopted are as follows: 


Resolutions 


Resotvep: That the Connecticut Retail Jewel- 
ers’ Association is indebted to the officers of the 
organization, to the Shuttle Meadow Club, New 
Britain Rotary Club and Mayor Weld of New 
Britain for their courtesy in welcoming the Asso- 
ciation to New Britain. 


* * * 
ResotvepD: That we endorse the efforts for the 
betterment of the National Jewelers’ Publicity 


Association, the Harvard Bureau of Research, the 
trade papers and the Jewelers’ Security Alliance, 
and we appreciate the wonderful service of Bart- 
ley J. Doyle, Philadelphia, for his splendid ad- 
dress before the local Rotary Club and the jewel- 
ers’ banquet at the evening session; and be it 
further 
* * * 

RESOLVED: That we endorse the policy of those 
manufacturers whose intention it is to sell the 
retail jeweler exclusively, and we urge that the 
manufacturer refuse to sell anyone, large corpo- 
rations and all others, not directly connected with 
the retail jewelry business. We feel that the 
inside buying in the jewelry business works a real 
hardship for the retail jeweler, and is unfair com- 
petition. We feel that the manufacturer and 
wholesaler should sell to the retail jeweler and 
not independent of him. We again thank all 
those who have contributed by their presence and 


help to make this convention a_ success. 
* * * 
REsoLtvep: That a copy be sent to the American 


National Retail Jewelers’ Association, and request 
their hearty co-operation in our efforts to eliminate 
the different trade abuses. 

Following the adoption of these resolu- 
tions there was a general discussion which 
lasted until 6 Pp. M. when the convention ad- 
journed. 

Banquet 


In the same room where the Rotarians and 
jewelers held their lunch at noon the 
annual banquet of the organization was 
staged in the evening. After almost two 
hours’ respite from their active business ses- 
sions, the jewelers marched into the dining 
room ready to take part in the closing 
event of the 14th annual convention of the 
State association. Every seat in the banquet 
hall was filled when President Dyson called 
upon Rabbi Gershon Hadas, New Britain, to 
pronounce the invocation. The jewelers and 
their guests then sang one verse of “My 
Country ’Tis of Thee” and then enjoyed an 
excellent menu. As at dinner, Bert Arm- 
strong lead in the singing. 

President Dyson introduced Rabbi Hadas, 
of New Britain, as the first speaker of the 

(Continued on page 85) 
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evening. Rev. Hadas gave an interesting 
interpretation of the jewelers’ code of ethics 
which incidentally was printed on the menu 
card. His talk was interesting and in it 
he called attention to the fact that the 
earliest known craftsmen were jewelers, as 
the Bible shows. He sketched interestingly 
his interpretation of each paragraph of the 
code and concluded by stating that the adop- 
tion of this code is really the carrying out 
of an age-old tradition. 

The last speaker of the evening was B. J. 
Doyle, who talked on the subject, “What Is 
Wrong with the Jewelry Business.” Mr. 
Doyle dwelt with his subject in three 
different phases, past, present and future. 

At the conclusion of Mr. Doyle’s remarks, 
the convention was brought to a close, but not 
until President Dyson expressed the hope 
that everyone had had a pleasant time and 
that they would return to their stores inspired 
by the addresses and reports they had heard 
during the day. 








Managing Director of Winnipeg 
Branch of Henry Birks & Sons, 
Tells of Trip Abroad 


Toronto, Ont., May 4.—R. N. Haultain, 
managing director of the Winnipeg branch 
of Henry Birks & Sons, has returned from 
a three months’ purchasing tour in Europe 
and gives an interesting account of his im- 
pressions as to trade conditions abroad. 
He stated that the general opinion among 
buyers returning from overseas was that 
the artistry of the craftsmen of Europe has 
this year surpassed all previous efforts. 

In England he visited the British Indus- 
tries Fair where he saw the finest wares 
of England on display. “The slogan of the 
British manufacturer is quality, always 
quality. This high standard is undoubtedly 
what draws the buyers from all parts of 
the world to this fair,” he said. From 
London he went to Paris. “Perhaps the most 
outstanding feature of this great center,” 
said Mr. Haultain, “was the hat ornaments 
of mademoiselle. We did not see a chic 
Parisian without a really gay adornment in 
her hat, rhinestones being the favorite, and 
such weird designs such as only the French 
artist can conceive. Paris was very pro- 
ductive of new ideas out this year.” 

From Paris he went to Italy where he 
visited the principal art centers, and was 
much interested in the manufacture of 
Venetian glass in Murano of which he gives 
the following description: “A visit to the 
glass blowing factories is an event never 
to be forgotten. Craftsmen, experts through 
generations of experience, blow and shape 
the vases, bowls and center-pieces just as 
their forefathers did many years ago. The 
only tools employed are an arm-chair, a 
long iron blow pipe, which is rolled on the 
flat arm of the chair to spin the soft heated 
glass and a large pair of tongs held in the 
right hand with which the most wonderful 
shapes are worked. When the glass cools 
and becomes too hard to work, it is warmed 
up again in a roaring open-hearth furnace 
fed with birch logs. These glass blowers 
start as boys of 12 or 13 years of age to 
learn their trade but it takes many years 
to become a skilled craftsman.” 

Concerning his visit to Vienna, Mr. Haul- 
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tain said, “Anyone visiting Vienna on busi- 
ness must be prepared to climb many stairs 
for there are no elevators and it seems that 
the rarest merchandise is always found on 
the topmost floor. The factories are little 
family affairs usually in what used to be 
the guest rooms of very spacious apartments. 
There are made by hand very wonderful 
bronzes, toilet sets, leather desk sets, hand 
bags and countless varieties of unusual 
novelties. Our commissionaire took us to 
see Baroness H., a lady young in years but 
an artist to her finger tips, inspired by 
recollections of her pre-war Viennese home. 
She now makes ladies’ hand bags the equal 
of which for breath-taking beauty we saw 
nowhere else in Europe.” 

Returning to England Mr. Haultain placed 
large orders for his firm, as importations 
from Britain come in under the preferential 
tariff rendering it the most advantageous 
market for Canadian buyers. 








Talks on Diamonds to Be Broadcast 
This Week 


Mrs. Flora W. Hoffmann, of “Ostrich 
Feather Fame,” is broadcasting this week 
from three stations two talks, entitled “Dia- 
mond Mining” and “The Lore of Precious 
Stones.” 

The first talk from Station WPCH took 
place yesterday, May 10, at 4:30 p. m., while 
the others will be on the air from Station 
WAAT tomorrow, May 12, at 11:45 a. M., 
and from Station WGBS, May 14, at 10:25 
A. M. 

It is suggested that the trade “tune in” at 
these hours, and opportunity is afforded the 
retailer to notify his customers that they 
may “listen in” on these talks. 








Lore of the Opal 


IF you were born in the month of October, 

opal is your natal stone. Wear one con- 
stantly, for the beauty of its softly fired 
light is symbol of hope, innocence and pur- 
ity. In olden times, it is true, opal was 
termed the “patron of thieves” because they 
said it rendered its wearer invisible—which 
is not true. Perhaps we may believe our 
forefathers who declared that opal brought 
good fortune to those born in October, and 
that it sharpened the wearer’s hight as well 
as his faith, We know what wonders that 
latter quality (faith) will work for its wearer. 
Another marvelously rare quality is that 
each opal is different to its fellows, so the 
opal you wear is absolutely unique—what 
other stone can claim this rare virtue of in- 
dividuality? Opal’s Zodiacal signs are Leo 
and Aquarius; the fiery stone belongs to 
Leo, the dark one to Aquarius. 

Pliny, the ancient writer, tells the follow- 
ing story: “There exists today a green 
opalus, on account of which Nonius was 
proscribed by Antony. Seeking safety in 
flight, he took with him all his possessions. 
This very ring alone, it is certain, was val- 
ued at $1,000,000, and it is as large as a 
hazel nut.” The lovesick Antony wanted 
that opal for his Cleopatra, but love for the 
stone by Nonius was stronger than love of 
a quiet home life. Wear one yourself and 
watch its varied play of color and the sub- 
dued fire that shines forth from its midst. 
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Paris Fashion Notes 





ANDLES and the end of ferrules of 
Tom Thumb umbrellas are being made 
very thick and in all kinds of fancy sub- 
stances. Pale tortoise shell, real and imita- 
tion, is used as well as jasper, galalithe and 
crystal. 
* * * 

Necklaces in coral, pink for preference, 
although some white is seen, are popular; 
topaz is also used for this purpose, while 
sapphires are very much worn for necklaces 
and for bracelets. Pendants in amber and 
black onyx are seen, while brooches are in 
opaline substances attractively encrusted with 
gold. 

x x x 

Two kinds of butterflies are being sold 
for trimming hats—a single butterfly being 
sufficient for the purpose—one is a natural 
butterfly or moth in gay colors, with a 
jeweled body, that gives stiffening to the 
whole. Butterflies, carved in horn and 
signed by the artist who produced them, are 
also finding a ready sale. 

*x* * * 

Moonstones are having a growing popu- 
larity for certain ornaments, and are being 
worn as pendantifs. 

x k * 

Long, tight sleeves, worn with evening 
gowns, have a number of plain gold brace- 
lets that prevent the sleeve slipping up or 
down. One is worn at the wrist, another 
some inches higher and another again on the 
upper arm, all being made to fit the arm 
very exactly. 

x * * 

Turbans, in cloth of gold or silver, richly 
sewn with brilliants and colored gems are 
being worn for evenings. They entirely 
cover the head and conceal the fact that the 
hair is bobbed. 

x *k * 

A small, somewhat rounded bag is seen in 
cloth of old gold, embroidered with seed 
pearls and fine gold thread to make leaves 
and flowers, the gold thread being used for 
the former, the seed pearls for the latter. 
The same bag in silver is also seen and is 
very effective, but in this case silver thread 
is used instead of gold and silver beads re- 
place the pearls. A gold or silver mount 
and a chain to match complete this very 
pretty trifle. The bag comes very costly, 
owing to the richness of the materials used 
and is very effective. 

*x* * x 

Serpent skin is becoming so popular for 
hats, for trimmings of all kinds, that it is 
prophesied that the extermination of the 
serpent may be in view, for it must require 
thousands upon thousands of skins to supply 
the present demand. 

*x* * & 

Among the multitude of queer cups pre- 
sented to winners of various events, a pink, 
black-veined marble cup, quite solid, deco- 
rated with garlands in brass work, was ex- 
hibited in a show window. 

kk Ok 

Brooches made of a chain of gold links, 
interlaced at an oblique angle, with a pin 
to keep the whole in place, are . popular 
again. 
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Illinois Jewelers Gather at LaSalle 


Twentieth Annual Convention of State Retailers’ Association at Kaskaskia Hotel, May 2 and 3, 
Proves Big Success and Is Marked by Interesting Addresses and Discussions—V isitors 
Royally Entertained by Local Clock Company 


LASALLE, Ill., May 4—A_ dinner-dance 
held last evening in the grand ballroom of 
the Kaskaskia Hotel marked the closing of 
the 20th annual convention of the Illinois 
Retail Jewelers’ Association. The conven- 
tion was in session on Monday and Tuesday 
and many important business problems were 
discussed. There were many talks and ad- 
dresses made that proved both instructive 
and interesting. 

The busines session came to a close yester- 
day afternoon with the election of the fol- 
lowing officers: David C. Nelson, Chicago, 
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president; Fred Sanders, Ottawa, Ist vice- 
president; George H. Rodelius, Evanston, 
2nd vice-president, and Herman C. Stern 
was re-elected for the fourth time secretary- 
treasurer. 

The convention was well attended by retail 
jewelers from all over the State. They 
drifted in during the few days of conven- 
tion and had a pleasant time renewing old 
acquaintances, attending all business sessions 
and enjoying the entertainment that was pro- 
vided by the committee. A great deal of the 
success of this convention is due to the of- 
ficers of the association who devoted a great 
deal of their time and efforts in its behalf, 
the retail jewelers, of LaSalle, their wives, 
the Chamber of Commerce of this city and 
the entertainment furnished by the Western 
Clock Co. 


Sunday 


On Sunday, May 1, Chicago jewelers and 
those living in the immediate suburbs, ac- 
companied by their wives, gathered at West- 
ern Ave. and 95th St., at 10:30 a. mM. and 
motored to Joliet, where they were met by 
the local jewelers and their wives. They ar- 





rived there about noon and enjoyed an appe- 
tizing dinner at one of the local hotels. 
After motoring through Joliet and visiting 
places of interest the party moved on to 
Starved Rock, where a few hours were spent. 
Some of the party climbed the Historic Rock 
while others found pleasure in rambling 
around the river. From here the party went 
to LaSalle and went direct to the convention 
headquarters, the Kaskaskia Hotel, where 
they were greeted by the local jewelers, their 
wives and officials of the Western Clock Co. 

At 6:30 p. M. those in attendance gathered 
in the main dining room of the hotel, where 
a dinner party was held. The evening was 
enjoyed in the club rooms of the hotel, where 
cards and billiards seemed to be the favorite 
forms of diversion. 


Monday 


Monday morning, from 9:30 until 10:30, 
was devoted to the registration of members; 
this was followed by the opening of the busi- 
ness sessions of the convention. President 
Harry E. Stout presided over the meeting 
and introduced Mayor Joseph S. Brzygot, 
who delivered an address of welcome in be- 
half of the city. 

Mayor Brzygot in his address said he felt 
honored to welcome the jewelers to LaSalle 
as this was the first time he had the honor 
of welcoming any organization to their city, 
as he was only recently selected as chief 
magistrate of the city. 

Benjamin J. Hagamann, Chicago, re- 
sponded to the mayor and stated the mem- 
bers of the Illinois Retail Jewelers’ Associa- 
tion certainly feel honored on being wel- 
comed to LaSalle by their youthful mayor. 
He extended the well wishes of the organiza- 
tion, and stated he felt sure the city would 
flourish under his capable leadership. Henry 
Linnig of LaSalle then took the floor and 
welcomed the jewelers in behalf of the retail 
jewelers of the city. 

President Harry E. Stout then delivered 
his annual address, which is as follows: 


PRESIDENT STOUT’S ADDRESS 


Brother Jewelers: 

In opening this, our 20th annual convention, I 
greet you one and all. Our association has com- 
pleted a score of years and we should all feel proud 
of it. This test of time has proved its worth. There 
is no doubt as to the value of our organization 
and all like organizations connected with our in- 
dustry. They present a unified effort in attacking 
any problems that come before us. You members 
who give your time and co-operation to the associa- 
tion are the ones to whom the credit belongs for 
carrying on this valuable work. 

Many things come up during the course of the 
year that require prompt and efficient action. As 
an example I will mention two different articles that 
appeared in a couple of our large metropolitan news- 
papers which were extremely detrimental to our 
business. One was in reference to the diamond 
market and the other in regard to platinum. These 
matters were promptly taken up by both the na- 
tional and State organizations. 

Organizations have been formed in the last year 
that have done very good work in combating the 
crime situation. The men at the head of these or- 
ganizations have fearlessly gone ahead, and we 
should all greatly appreciate the work they have 


done. 


Local organizations all over the country are today 
making it possible for jewelers to get together, to 
get better acquainted and to co-operate together, 
And it is through this spirit of co-operation that 
we can progress. For as we often hear the other 
jeweler is no longer our largest competitor. Other 
industries outside ours are the strongest competitors 
that we have. Therefore, to protect this great in. 
dustry of ours (which dates back to the very dawn 
of civilzation), we should band together in a strong 
city, State and national organization. In that way 
we can develop our business, overcome trade abuses 
and bring about many needed reforms. 

I attended a meeting in Chicago last Wednesday 
night of the Greater Chicago Retail Jewelers’ Asso- 
ciation. This is a new organization and already 
has 300 members in good standing. It was a very 
enthusiastic meeting. They are bringing forth strong 
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efforts to impress on those wholesalers and manu- 
facturers who sell at retail that their actions are 
unethical and vill be met with strong resentment. 
You will no doubt all profit by the work which 
they are doing. 

It is hardly possible for us to engage a field 
secretary to go out and solicit memberships among 
the jewelers that are cold or only lukewarm to our 
organization. Therefore, I would suggest and urge 
that every member of you talk to your brother 
jeweler who is not a member and get him in and 
get him active. In that way we can be more 
efficient in meeting our problems. 

The association appreciates the interest taken by 
many of the men on the road from manufacturing 
and wholesale concerns who have boosted our con- 
vention along the line. We appreciate also that co- 
operation of the wholesalers and manufacturers who 
have advertised so generously in our program. I 
hope that each one of you will take the time to 
lcok through your programs and read these ads. 

Our program has been arranged so that it will 
give you time to visit with the salesmen and inspect 
the goods on display. We hope that you will do this. 

We feel greatly indebted to retail jewelers and 
chamber of commerce of La Salle for their very 
cordial invitation to hold our convention in their 
city and for the time and effort they have given 
towards making it a success. 

We also appreciate the interest and contribution 
to the success of this convention by the Western 
Clock Co. for the fine entertainment arranged for 
us. I am sure that you will all enjoy the trip 
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through their wonderful factory. Also the dinner- 
dance tomorrow evening. ; 

In conclusion I want to take this opportunity to 
thank the members for the support given me during 
my year in office. For whatever efforts or sacrifices 
I may have made, I feel repaid many times over 
by the friendships I have formed. I shall value 


them always. 
Secretary-treasurer Stern was then called 
upon to read his annual report. It follows: 


REPORT OF THE SECRETARY-TREAS URER 

In making my report, Mr. President and brother 
jewelers, I first want to mention the wonderful co- 
operation I have received from A. W. Anderson, 
our national secretary, and the effort he has put 
forth in procuring membership for our State asso- 
ciation. It is very true that, owing to conditions 
in our industry, the members have been slow in 
paying their dues. To date we have 115 paid mem- 
bers, but our membership does not close until the 
national convention that will be held in Milwaukee 
Sept. 26. 

Your secretary has been quite active this last year 
in co-operating with the good and welfare committee 
of the Wholesale Jewelers’ Association, and through 
the personal friendship of Judge Lyle, who several 
years ago was the attorney for our association, 
action was taken. I have a letter that I will 
read in appreciation of this work. Your secretary 
has also been very active in representing the asso- 
ciation in bringing before our legislature an act per- 
taining to the stamping of platinum, also several 
communications with reference to auction laws. 

A short time ago an appeal came to me from the 
jewelers of Ottawa, and in answer they received 
two decisions fitting their case, which enabled them 
to stop the auction in their city. 

A new organization was formed in Chicago at the 
suggestion of A. M. Hirsh, from whom you will hear 
on the program. This originally was started to be 
a city organization; the bylaws and the name has 
been changed so as to permit all jewelers in the 
State to become members. We are assured that not 
only every jeweler in the State, but most of the 
jewelers throughout the United States will be bene- 
fited by the association through this work that is 
being done for the beneht of the retail jeweler. 
Your officers feel that your secretary will report 
at least 100 per cent increase in membership by 
the next State convention. 

Respectfully submitted, 
HERMAN C. Stekn, Secretary-Treasurer. 


Following the secretary’s report, Presi- 
dent Stout appointed the following commit- 
tees: 

Resolutions—A. M. Hirsh, Chicago; EI- 
mer A. Rich, Chicago, and George H. Ro- 
delius, Evanston. 

Nominating—Henry Linnig, LaSalle; M. 
Lipkin, Chicago, and C. A. Jensen, LaSalle. 

‘Auditing—Benjamin J. Hagamann, Chi- 
cago; E. Thoendel, Chicago, and David C. 
Nelson, Chicago. 

Before adjourning for lunch, the meeting 
was open for discussion. Wholesale and 
manufacturers’ representatives that were 
present pledged their support to the associa- 
tion. Many members took the floor and 
made suggestions for the betterment of the 
organization. 


MONDAY AFTERNOON 


President Stout called the meeting to order 
at 2:00 o’clock and called on A. M. Hirsh, 
Chicago, to give an- address on co-operation 
of the wholesalers with the retailers to 
eliminate the retailing jobber. Mr. Hirsh is 
Ist vice-president of the Greater Chicago 
Retail Jewelers’ Association, and he told of 
the progress and purpose of this organization. 
He told about the meetings held with mem- 
bers of the wholesale trade and the outcome 
of these meetings. He received the hearty 
applause of members for his talk, which was 
very interesting. 

Mr. Hirsh was followed by John G. 
Leiner, vice-president of the Benjamin Allen 
& Co. Chicago, who used for his subject 
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“Why the Retailer Should Patronize the 
Jobber.” His talk is as follows: 


ADDRESS OF JOHN G. LEINER 


There are many reasons why the retail jeweler 
should patronize the jobbers. When I say jobber 
I mean the wholesaler that sells to the dealer only. 
Not one who is a jobber most of the year and in 
December retails. 

It is economy to buy from the jobber for this 
reason that you can buy practically everything that 
goes to make up a first-class jewelry store, and in 
that way elminating a lot of unnecessary trips to 
different manufacturers in order to obtain an as- 
sortment of merchandise such as is needed in the 
retail jewelry store. It saves you many a trip, much 
energy and a great deal of patience. 

You also save in the way of carrying charges 
such as express, freight, mail, etc., for in buying 
from the jobber you make one shipment of your 
entire line. In buying from the manufacturers you 
have many shipments which all goes to add to your 
expense. 

Then, too, you benefit by the many years of ex- 
perience of the buyers of the jobbers who, by the 
way, not only make trips to the markets of the 
world, but also have many lines brought to them 
which enables them to select only such items as they 
feel are best suited for our line of business; or, in 
other words, pick the cream of these different lines, 
for it is the ambition of every jobbing house to se- 
lect only such merchandise as will prove ready 
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sellers not only to the jobber but the retailer as 
well. For you can readily see if the retailer does 
not dispose of his merchandise, the wholesaler can- 
not sell him any more, which, of course, is not 
good business. 

Another advantage in buying from the jobber— 
you do not have to wait for your merchandise any 
length of time. It is shipped immediately after 
you have made your selection. As you well know, 
large stocks of everything are always carried on 
hand, and should you at any time have any arti- 
cles returned to you from your customer, you have 
immediate redress with your jobber for the reason 
that he only buys quality merchandise, and there- 
fore you have the privilege of guaranteeing every- 
thing you buy from the wholesaler to give satis- 
faction. 

Then, too, you eliminate a lot of unnecessary 
bookkeeping as you have but one account to contend 
with. Whereas, if you buy from many manufac- 
turers who have but a limited line to show you; 
or, in other words, of their manufacture only, it 
is necessary to have many accounts which entails 
quite a lot of work. You all know that an account 
with your wholesaler running into the thousands 
of dollars naturally receives and is justly entitled 
to more consideration than many one, two or three 
hundred dollar accounts with the manufacturers. 

Another subject that I wish to dwell on is con- 
fining your purchases to as few accounts as possible. 
Many a merchant has gotten into a pack of trouble 
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and grief by being a good fellow and buying from 
every Tom, Dick and Harry that comes along with 
some bait, in most cases special discount, dating 
and whatnot. You know well that no one is in 
business for his health. Neither can one stay in 
business without a profit. If it is not made up in 
one way, it is in another. There are none of us that 
can carry prices in our mind all the time. So 
that on staple items you may make a saving, but 
on merchandise that you are not as familiar with 
as to price, you more than make up for the loss 
on the eut-price items. 

Another great advantage in patronizing your job- 
ber, there are times when you have calls for mer- 
chandise that you do not care to stock regularly. 
The jobber is always ready to co-operate with you 
so that you need not lose a sale. You can obtain 
this class of merchandise on memorandum and in 
that way make your sale. 

There are so many ways that a jobber can be 
of help to you, but he in turn, of course, expects 
your co-operation. In other words, we need the 
retailer and you need the jobber. So let us put our 
shoulder to the wheels and make it a better business 
for all concerned. 

Now, as to the elmination of the retailing whole- 
saler, that is a very easy process and is entirely 
up to the retailer. Ali he needs to do is to refuse 
to patronize him and not “‘fall,” if I may use the 
slang expression, for a little extra discount or some 
other bait, and in that way patronize your own 
competitor. It is easy for some of these people to 
give that extra bait, so to speak, when they make 
it up in December and a good part of the year 
on retail business. So you see your absolute whole- 
sale jobber must have your co-operation in order 
that our business will get back again to the honor- 
able position in the comme.cial world to which it 
is justly entitled. 


E. J. Weiss, assistant superintendent of 
Pinkerton’s National Detective Agency, who 
was next called upon, spoke on “The hold- 
up man and your protection.” He cited many 
cases, told how the hold-up men and burg- 
lars work; how they plan their jobs and how 
the retail jeweler can prevent some of their 
losses by being more careful as to where 
they place their safe and finding out who 
their neighbors are. He urged them to get 
acquainted with their policeman on beat and 
have him patrol the alley as well as the 
street. He told how their operatives work 
and results obtained at the completion of his 
talk. Mr. Weiss answered several questions 
that was put to him by members. 

B. J. Hagamann, Chicago, then told of the 
good work that had been accomplished by the 
Pinkerton detectives working for the Jewel- 
ers’ Protective Union and the Jewelers’ Se- 
curity Alliance. 

He told of a hold-up that occurred at his 
store more than seven years ago, and how 
the remaining member of the gang had been 
caught just a few weeks ago by the Pinker- 
tons. 

Much credit was also given by him to the 
Good and Welfare Committee of the Chicago 
Jewelers’ Association and to their attorney, 
Francis V. Healy, of Goldman, Allshouse & 
Healy, for the prosecution of several cases 
and ridding Chicago of one of the worst 
gangs of jewelry criminals. 


FILM SHOWING MAKING OF A WATCH 


Major J. B. Caughey, of the Elgin Na- 
tional Watch Co., Elgin, who was called 
upon at this time, entertained the members 
by showing a motion picture of a watch in 
progress. He told about the first watch made 
and the output, and then lectured, illustrating 
the new model watch in progress of construc- 
tion. 

This feature met with a great deal of ap- 
plause and enthusiasm. In conclusion, Major 
Caughey invited all present to come to 
Elgin and make a tour of their factory. 

Major Caughey’s talk ended the business 
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session for Monday and President Stout 
asked all members to be sure and inspect 
the merchandise displayed by wholesalers 
and manufacturers in the adjoining room. 


MONDAY EVENING 

The members of the association and their 
guests were entertained with a theatre party 
in the evening. They met in the lobby of 
the hotel a little before 8 o’clock and went 
in a body to the theatre, a block away. The 
program was good, but the hit of the evening 
was the trio comprised of members of the 
party, who took it upon themselves to fur- 
nish some entertainment. 


Tuesday 


When President Stout called the meeting 
to order at 10:20 a. mM. he introduced A. W. 
Anderson, secretary of the American Na- 
tional Retail Jewelers’ Association. Mr. 
Anderson is one of the best known men in 
our industry, and he was welcomed with 
hearty applause. 

ADDRESS OF NATIONAL SECRETARY 


Mr. Anderson talked on national publicity. 
He told how this department had been 
founded, its struggles and how it had prog- 
ressed to date. He told how the bureau 
functions, and how it assists the entire 
jewelry industry. He read many letters from 
prominent members in the wholesale, manu- 
facturing and retailing jewelry trade ex- 
pressing their opinions as to the economical 
and effective manner in which the bureau 
operates. They mentioned the good returns 
yielded to jewelers in the series of advertis- 
ing in nationally known magazines. 

At the conclusion of Mr. Anderson’s talk 
President Stout thanked him for attending 
and delivering his helpful talk. He then in- 
troduced Emerson Bishop, of Bacchus & 
Bishop, public accountants, Springfield, Ill. 
Mr. Bishop talked on budgeting of expense 
and purchases, and was listened to with in- 
terest. He said in part: 

ADDRESS OF EMERSON BISHOP 


I was asked by your president to prepare and 
discuss a budget for jewelers whose annual business 
is approximately $25,000. He suggested a budget 
of purchases and expenses, and owing to the inter- 
relation of purchases and sales the latter has been 
included. 

I find it quite hard to discuss facts and figures 
without an outline before me, consequently I have 
had sufficient copies of an outline that I believe 
each may have one before him. 

It is, of course. absolutely impossible to prepare 
a budget that will fit the individual needs of all. 
This is quite apparent because some may own their 
buildings, others may do a strictly cash business, 
and still others may be sufficiently financed that it 
is unnecessary to borrow in order to obtain the 
maximum cash discounts allowed by wholesalers. 

This outline, laid before you, is based on an an- 
nual volume of $30,000. This figure was chosen 
because of the ease by which it might ke expanded 
or contracted. This outline is based largely upon 
the 1923, 1924 and 1925 reports of the Harvard 
Bureau of Business Research. Their tabulations 
and averages would, I believe, because of the large 
number of reporting jewelers, be nearer to an 
average than any I might have learned from the 
few jewelers in comparison that it has been my 
pleasure to serve. 

It is further based on the theory that stocks are 
clean—that is they contain in about the right pro- 
portion the mercandise being called for by custom- 
ers; also repairing receipts have been included as 
sales. 

About the only deviation from the reports by the 
bureau is in the item of interest. They included 
as interest an annual charge of interest on the in- 
vestment. Included in this outline is interest on an 
average annual borrowing of $2,500. 

In days gone by it was not necessary for a 
merchant to prepare a budget of his business, but 
conditions are rapidly changing so that it is almost 
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imperative for a merchant to anticipate his sales 
volume in crder to plan his purchases. You have 
all been doing this, but have not been putting your 
plants down on paper; however, you have probably 
not been planning and laying out your expenses. 

Not one of you would think of building a build- 
ing without plans and estimates of its cost. You 
would want plans to determine its particular fitness 
for the use to which it was to be put and further, 
and probably the most important reason, to know 
how it would look when completed. 

In your business you are going to spend about 
95 per cent. of your sales for merchandise and ex- 
penses. Why not have a picture or plan of your 
business? In the present day this is necessary 
if you expect a reasonable return on your invest- 
ment and for your time. 

To arrive at your picture or the final result of 
your plan you must plan a full year to see if the 
result is what you want. It may be necessary to 
increase sales or decrease some expense items in 
order to obtain a result that is satisfactory. 

The first thing necessary to start your budget 
is to obtain some 13 column paper. This provides 
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a column for each month and one for the year. 
Next have your prior year’s result before you to 
use as a guide. 

Then plan your sales month by month. You 
should provide for a normal increase in sales over 
those of the prior year. 

If your inventory at the beginning is normal, 
provide for purchasing each month about 60 per 
cent. of the succeeding month’s sales. You should 
turn your stock slightly better than once each 
year. This is on a $30,000 annual volume; your 
average stock should not be quite $18,000. 

The next item in your plan would be gross 
profit. This should be approximately 40 per cent., 
therefore 40 per cent. of each month’s planned sales 
equals gross profit. 

Next lay out your expenses. 
the hardest class of items to handle. Many ex- 
penses are fixed and cannot be controlled. These 
are rent, light, heat, insurance and taxes. The total 
planned expenses should be about 35 per cent. of 
planned sales, both sales and expenses being the 
totals for the year. 

If you own your building you should either 
charge your business rent or expect it to pay a 
larger return. It is preferable that rent be charged 
to the business—handling your building entirely 
separate from your jewelry business. 

You should charge a reasonable salary for your 
own services. Your business should make a reason- 
able return on your investment in addition to a 
salary for yourself. 

I would suggest that two lines be used on your 
budget for each item therein—one for the plan 
and one for the actual result. 

After the month’s results have been entered on 
plan, study the causes for any differences. By so 
doing you may and possibly will be able to deter- 
mine the cause. 
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If sales have increased purchases may be likewise 
increased ; however, if they have decreased, con. 
sider the condition of your stock carefully before 
decreasing purchases. Ordinarily purchases should 
be automatically decreased if sales have been de. 
creased; however, the condition of your merchan- 
dise stock may be the cause. 

On an increase in sales you will probably find 
that expenses are over plan. In the event of in. 
creased volume, hold these items to your plan if 
possible. In the case of decreased volume you 
should reduce expenses at once else you will end 
the year at a loss. 

Lastly, do not become discouraged with your 
budget operation. It is your guide—your yardstick. 
Just a little thought and study and it will help you 
solve your problems. : 


Following Mr. Bishop’s talk, President 
Stcut announced that Harry R. La Lowsky, 
who was slated as the next speaker, would 
not arrive for at least another half hour, so 
while waiting the balance of the program 
would be carried out. He then called on 
Benjamin J. Hagamann, chairman of the 
auditing committee, who made the following 
report, which was signed by B. J. Haga- 
mann, E. Threndel and David C. Nelson, 
which was accepted: 


REPORT OF THE AUDITING COMMITTEE 


In making my report of finances according 
to your audit committee’s report there was 
a balance on hand of $1,651.30. 

RECEIPTS FROM MAY 1, 1926, To APRIL 30, 1927 


Advertising program, 1926......... $590.00 
iiterest on bonds. .....5...5.6 6606 69.75 
Membership dues................ . 912.50 


1,572.25 


DISBURSEMENTS 





US 2 2S ee Ssttias 48.60 
BGHUS PHECHASER ....6565s6% 0000005 470.92 
Delegate expense to National...... 100.00 
Bonds for treasurer..... pianeiis a aneeays 10.00 
SEChetALy S SAIALY> <i45% 046asessccs 400.00 
a 53.75 
Convention expense, Springfield.... eer 
LaSalle directors’ meeting.......... 66.50 
Printing, including program........ 329.25 
$1,479.02 
Bas ite ns oe ies hates coe ata 2,000.00 
Cash on hand........ Rpsteie's so rida 244.53 
$2,244.53 

Amount due from Anderson for 
rr rrr .... 70.00 
Due from advertisers in program... 587.00 
$657.00 


Grand total balance on hand and ac- 
counts receivable eee $2,901.53 
A. M. Hirsh, chairman of the resolutions 
committee, was next called on and presented 
the following resolutions, which were 
adopted as read: 


The Resolutions 
Whereas: The Greater Chicago Retail Jewelers’ 
Acscciaticn received their charter under the laws of 
the State of Illinois for the uplift of the retail 
jewelers and for the betterment of conditions in 


our industry; be it 

RrecorveD: That we, the members of the Illinois 
Retail Jewelers’ Association in convention at La- 
Salle, May 2. indorse the action of the Greater 
Chicago Retail Jewelers’ As-ociation. 

Whereas: The Wahl Pen Co., through their good 
graces presented a beautiful desk set to be awarded 
to one of the retail jewelers or their wives. — 

REsoLveD: That we extend the Wahl Co. a rising 
vote of thanks. 

* * * 

Whereas: Through the efforts of the jewelers of 

TaSalle. in co-operation with the officers of the 
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Illinois Retail Jewelers’ Association to make this 
convention a success; be it 
Rrsotvep: We also, give them a vote of thanks. 
* * * 


Whereas: The Western Clock Co., through their 
home officers, have extended such wonderful cour- 
tesy in providing the dinner dance, badges, etc., be it 

RESOLVED: That they also receive a vote of thanks 
and an acknowledgment from our officers. 

* * * 


And also the association extend a vote of thanks 
to the exhibitors, and the jobbers and manufactur- 


ers, for their attendance; and, be it 
* * * 


RESOLVED: We extend a vote of thanks to the La- 
Salle Chamber of Commerce in co-operating and 
to the trade papers who have given us such wonder- 
ful publicity. We also extend a vote of thanks to 
the speakers on our program. 

Following the passing of the resolutions 
Secretary Stern advised the members he had 
received word that one of their members, 
John J. Pfordresher, Chicago, had just 
passed away but he did not know the details. 
A motion was made and carried that the sec- 
retary draft a proper resolution and send it 
to the bereaved family. 

Henry Linnig, chairman of the nominat- 
ing committee, followed with his report. All 
of the officers nominated were elected, name- 
ly: David C. Nelson, Chicago, president; 
Fred Sanders, Ottawa, Ist vice-president ; 
Geo. H. Rodelius, Evanston, 2nd vice-presi- 
dent, and Herman C. Stern, Chicago, secre- 
tary-treasurer. 

Members of the executive council are 
Benjamin J. Hagamann, Chicago; A. M. 
Hirsh, Chicago, and Walter Kiep, Joliet. 

Following the election, President Stout 
called on all the new officers. They pledged 
themselves to make every effort possible to 
make their office a big success, and do their 
best to increase the prosperity of the asso- 
ciation. 

Just as the business of the committees was 
disposed of, Harry R. La Towsky, of the 
Merchants’ Service Bureau, of the National 
Cash Register Co., Dayton, O., put in his 
appearance and was introduced. 

Mr. La Towsky spoke on the difference 
between the workman at the bench and the 
salesman. He explained how a salesman, 
whether he has ever handled jewelry before, 
will increase the sales of your store. He 
then explained some of the methods of good 
salesmanship. 

In his talk Mr. La Towsky touched on the 
store front of a jewelry store. He said with 
very little expense the store front can be 
kept looking prosperous, either by giving an 
old front a coat of paint or polishing up the 
brass of a new one. Cases and stock should 
also have the appearance of tidyness. All 
merchandise should be well displayed, as this 
is one of the largest assets in any business. 

He explained an article displayed on an 
individual display pad and introduced prop- 
erly by the salesman would invariably bring 
a sale to a close. 

Following Mr. La Towskys talk, retiring 
President Harry Stout advised those present 
that Chicago would be the next meeting 
Place of the association, and that each and 
every member would put their shoulders to 
the wheel and make the convention in 1928 
the biggest ever held. 

He then asked the newly elected president, 
David C. Nelson, to come to the front. 
With a few well chosen words he congratu- 
lated Mr. Nelson on his election, and pre- 
sented him with the gavel. Mr. Nelson 
thanked the members and then adjourned the 
meeting. 


THE: JEWELERS’ CIRCULAR 
THE VISIT TC THE CLOCK FACTORY 

After lunch members met in the lobby of 
the hotel for a tour through the Western 
Clock Co. factory. 

They were escorted through the factory 
with guides and officials of the company. 
They were shown how each piece of material 
was manufactured and how the clocks and 
watches were assembled. It was voted a 
very instructive and interesting tour. The 
party returned to the hotel at 4:30 to give 
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them plenty of time to rest and dress before 
the dinner-dance. 


The Dinner Dance 


About 125 members, their wives and friends 
gathered in the lobby of the hotel at 6:30 
P. M. as guests to the dinner-dance tendered 
by the Western Clock Co. To the strains 
of the orchestra the guests found their places 
in the ballroom, and a very delicious dinner 
was served. All during the courses a quar- 
tet of singers entertained and community 
singing was enjoyed. Before clearing away 
the tables Secretary Stern announced it was 
time to decide for the winner of the desk set 
that was donated by the Wahl Co. of Chi- 
cago. Fred H. Sanders, Jr., of Fred H. 
Sanders, Ottawa, IIl., was the lucky jeweler. 
Dancing was then enjoyed until the early 
morning hours. 

The following representatives assisted 
and pledged their support to the association. 
Their presence did much to make the con- 
vention successful. George Herring, presi- 
dent Associated Silver Co., Chicago; C. F. 
White, president Mulholland Silver Co., 
Aurora, Ill.; D. W. Bergstrom, of the Diri- 
gold Corp., Chicago; Dan Bennett, of the 
Untermeyer, Robbins & Co., New York; 
John H. Detrich, Chicago; W. H. Conklin, 
and W. L. Morgan, Oneida Community, Ltd., 
Oneida, N. Y.; J. A. Schwartz, Henry Paul- 
sen Co., Chicago; Charles Jensen and O. R. 
Lemke, Swartchild & Co., Chicago; Carl 
Kruse, Bluebird Syndicate; Connie Haugh, 
J. W. Forsinger & Co., Chicago; A. Long, 
A. C. Becken Co., Chicago; Walter Mellor, 
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Keystone Watch Case Co., Riverside, N. J., 
and F. W. Engelmann, Chicago. 


The Ladies’ Auxiliary 


Monday noon the ladies of the Auxiliary 
of the Illinois Retail Jewelers’ Association 
met in the lobby of the Kaskaskia Hotel, 
and in a body left by motor for the Peru 
Hotel, Peru, Ill., where they were luncheon 
guests of the Illinois Retail Jewelers’ Asso- 
ciation. Mrs. Shoemaker of LaSalle was 
chairman of the entertainment for the ladies, 
and she was assisted by the wives of other 
local jewelers. 

After a delightful luncheon, the ladies 
again entered the automobiles and were taken 
for a sight-seeing tour through LaSalle and 
Peru. They returned to the hotel about 
4:30 P. M. 

Tuesday noon members of the auxiliary 
again met in the hotel lobby and adjourned 
to the main dining room, where a luncheon 
meeting was held. 

After the luncheon, Mrs. B. J. Hagamanrn, 
vice-president, called the meeting to order. 
Mrs. Hagamann presided on account of the 
absence of Mrs. Sadie Spero, president. 

Mrs. Hagamann instructed the secretary 
to read the minutes of the last meeting, which 
were accepted as read. The secretary also 
delivered a message from President Spero, 
who regretted her inability to attend. 

Election of officers resulted in electing 
Mrs. B. J. Hagamann, Chicago, president ; 
Mrs. David C. Nelson, Chicago, vice-presi- 
dent, and Edna Hahn Graham, of THE 
JEWELERS’ CircULAR’sS Chicago office, as sec- 
retary-treasurer. 

A motion was carried that Mrs. H. C. 
Stern meet with the secretary and an appro- 
priate gift of appreciation be sent to retiring 
President Mrs. Sadie Spero. 








Notes from Here and There 





R. W. Johnson, who terminated 17 years 
of service with the recent closing of the 
jewelry store of A. W. Cornelius in Asbury 
Park, N. J., last October, is now associated 
with the Vogue Jewelry Shop, 629 Mattison 
Ave., Asbury Park. 

Announcement has been made that Louis 
Fuchs and Roy Drury, have purchased the 
former O. J. Fuchs jewelry store, Chilli- 
cothe, O., from H. P. Leiendecker. Prior 
to Leiendecker’s ownership, the endeavor 
was made by Messrs. Fuchs and Drury to 
continue the business but at that time no 
positive location could be secured for oc- 
cupancy, after expiration of the lease on 
the present premises, which will be taken 
over by the Kresge Co. Finally an option 
was secured on a room centrally located. 

Warren Burch, chief of police of Mobile, 
Ala., has asked THe JEWELERS’ CIRCULAR 
to publish a description of a watch found 
on the body of an unidentified man. The 
body was found in the swamp lands, 20 miles 
below Mobile. The watch was an Elgin 
open face, 12 size, 20 year case containing a 
15 jewel movement with works No. 2213992. 
The case was a Dueber case, No. 10116219 
ond carried a jeweler’s sales or repair mark 
No. 17494N. This information is published 
in the hope that some jeweler may recog- 
nize one of the marks and thus help the 
Mobile authorities in identifying the body of 
the dead man. 
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Oregon Jewelers Elect New Officers 


Members of State Association Meet at Corvallis, May 2 and 3—Interesting Addresses by Oregon 
Agricultural College Professors and by Jewelers Features of the Convention—Resolutions 
Adopted and Other Business Transacted—Banquet Much Enjoyed 


CorvaLiis, Ore., May 4.—The 1927 annual 
convention of the Oregon Retail Jewelers’ 
Association opened at Corvallis, Monday 
afternoon. The president, W. H. Saxton, 
presided at all regular sessions. He made 
no formal speech of greeting. 

Greetings were tendered the association by 
E. T. Reed, editor of the college paper. He 
spoke of himself as the mouthpiece of both 
the city and the Oregon Agricultural Col- 
lege and alluding to the fact that the golf 
tournament had preceded the business ses- 
sions of the convention, said the sports had 
been put ahead of the program and that in 
college they had the same problem—of pre- 
venting sports from being put ahead of the 
entire educational program. 

He reviewed the history of the jewelry 
profession, tracing its progress through the 
ages and said that business men are taking 
the leadership in present-day affairs serious- 
ly, as their various organization slogans 
show. He finished his address of welcome 
by saying that in Corvallis “town and gown” 
were one. 

Carl Greve, Portland, gave the response 
to the address of welcome. He said that he 
found it hard to respond adequately to Mr. 
Reed's remarks, after being told that the 
American business men are rulers of the na- 
tion. He mentioned the fact that business 
had been undeniably slow on the Coast, and 
especially in Portland, the last few months, 
but said that business statisticians prophesied 
that the last six months of the year would 
be much better than the first and therefore 
the jeweler should meet his problems with a 
buoyancy of spirit. Mr. Greve, who has 
suffered a loss in the last few months 
through a safe robbery, alluded to the new 
law passed in several States, and soon to be- 
come a law in Oregon, concerning such felo- 
nies. 

The program committee had taken advan- 
tage of the proximity of the Oregon Agri- 
cultural College to obtain the services of 
some of its professors, and it was the con- 
sensus of opinion of those present that with- 
out exception the addresses made by these 
professors were exceedingly helpful, em- 
bodying as they did the viewpoints of men 
who were outside of the jewelry business 
and who presented some new and original 
ideas. 

Newall H. Cornish, professor of Eco- 
nomics and Sociology, delivered an address 
on “Economic Aspects of Merchandising 
Jewelry.” 

The next address was on “Making an 
Asset of Your Membership,” and was de- 
livered by F. M. French, veteran jeweler of 
Albany. Mr. French first read a letter from 
Mr. Anderson, national secretary, in which 
he stressed insurance. 


ADDRESS OF F. M. FRENCH 


Mr. French said in part: 
“You have heard the expression ‘Get Ac- 
quainted with your neighbor—you may like 





How well this applies to getting ac- 
You 


him.’ 
quainted with your brother jeweler. 
may like him better than you thought. 
“There are many advantages in organiza- 
tion, not only for the jewelry business but 
for all lines of industry. Last Thursday in 
my home town there was a: district meeting 
of bankers, and every bank was closed so 
that the entire force could attend the meet- 
ing. If every jewelry store in Oregon was 





FRENCH, WHO ADDRESSED THE 
CONVENTION 


F. M. 


closed during this meeting, with the full 
working force in attendance, it would be 
worth double the loss of business. 

“You realize the benefits—that’s why you 
are here. But how are we to induce the 
‘stay-at-home’ jeweler to come to these meet- 
ings? In union there is strength. No 
jeweler acting alone has sufficient power to 
influence legislation—local, State or national. 

“But the benefits we get from the State 
association are not to be compared with what 
the national association is doing for us. 
Take the work of the war tax committee for 
instance, that is but one small part of what 
it has accomplished.” 

Mr. French also touched on the benefits of 
insurance at reduced rates, and then alluded 
to the publicity fund. 


ADDRESS OF W. J. HINDLEY 


The next speech was on “The Jeweler and 
His Competitors,” given by W. J. Hindley, 
managing director of the Washington State 
Retailers’ Association. 

‘He said in part: 

“The retail jeweler is facing his present 
competition because he failed to discharge 
his duty to the community. The manufac- 
turers would not have sought outlets in the 
department store, hardware, drug and spe- 


cialty shop if you had occupied your full 
area. You did not offer a large enough out- 
put; were not big enough merchants; did not 
create enough of a demand. You are too 
content with the routine you have always 
gone through. Massed production means 
also massed distribution, or else there will 
be commercial stagnation. The failure to 
magnify your calling is the reason for the 
existence of your competitors. 

“Besides the competitors I have mentioned, 
there are also the mail-order houses and the 
house-to-house peddler. Almost every form 
of merchandise is sold from door to door. 
Not less than $12,000,000 was sold last year 
in the State of Washington in this manner. 
You can’t legislate them out of business in 
any fashion, yet these peddlers are a menace, 
because they are nomads. They do not build 
up the community. They do, however, dis- 
cover customers and build trade. They sell 
to people who because of ignorance or preju- 
dice will not buy from you. 

“Newspapers have helped give the public 
the correct idea of the position of the re- 
tailer. Use the Harvard figures for your 
business—show people just how much you 
make, and what your overhead is—do it even 
in your advertising—you are building up a 
fence against the peddler. 

“Most retail jewelers are not good adver- 
tisers. Compare the advertisements of vari- 
ous lines of business in the papers. The ad- 
vertisements of the jewelers are not attrac- 
tive, interesting and appealing as the others 
—you fall down in this. 

“The jeweler is not a good display man as 
a rule. He uses too little originality. All 
of your windows are too much alike. You 
put tuo many things in the windows—employ 
too little art and imagination. 

“You fail also in giving necessary infor- 
mation. People do not know how to take 
care of their watches—they do know about 
an automobile, for the dealers tell them. 
Outside people do not know enough of your 
business. 

“The slogan of the druggist is ‘more than 
a merchant,’ but he is failing because he is 
not enough of a merchant. This is true, too, 
of the jeweler—he must become a better 
merchant. * * *” 

“Meet your competitor on something else 
than price or cold facts—on perpetuity, con- 
tinuity and personality. You are in a per- 
manent business, you must be permanently 
original. Exalt your business—be better 
merchants. It is a great thing to build up a 
clientele that has faith in you. Repairs and 
adjustments are still in your hands—build up 
your repair business. 

“The unit sales of chain stores are larger 
than yours—they help get bigger returns. 
The trend in most stores now is toward ‘help 
yourselves.’ Cash in on ‘helpful service.’ 
The chain store system, whatever we may 
think of it, is here to stay. It is selling 
goods better than you do. You must stand- 
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ardize your stocks, get rid of so many varie- 
ties, beautify your store fronts, simplify your 
line. 

“You have too much competition in your 
own store—too much duplication. The un- 
fair competitor will eliminate himself—your 
worst competition is yourself—competition in 
your own mind. It isn’t the buying power 
of your competitor. That is not dangerous. 
It is his selling power.” 

Round-table discussion resolved itself into 
a discussion of a guarantee on silver plate 
for a lifetime, or even for 25 years. But, as 
one member said, there can be no prosecu- 
tion except where the manufacturer refuses 
to make gcod and replace silver that does 
not stand up to the guarantee. 

Another question that came up was in re- 
gard to carrying outside lines. Some of the 
jewelers felt that it was better to devote at- 
tention to developing the legitimate lines of 
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the trade, such as increasing the repair work, 
Mr. Jones, of Seattle, said that his repair 
work runs $15,000 a year. 

Mr. French felt that outside lines were the 
salvation of the jeweler—that clever novel- 
ties and side lines were essential. That with 
an overhead of 35-40 per cent. in the jewelry 
business, goods with a margin must be 
pushed. His store carries a number of side 
lines, among them glass and umbrellas, and 
finds these excellent sellers. But he issued a 
warning not to cut prices. 

Mr. Keen said that he had put. in an 
“Oriental Gift Room” at the back of the 
store, where people must pass through the 
store to get to it. He had lately added col- 
ored glass at popular prices, and found it 
selling well. He wraps up inexpensive goods 
in tissue paper, ties with a paper ribbon im- 
printed with the firm’s name, and fastens 
with a sticker, also with the firm’s name, 
thus saving the price of an expensive box. 
This provoked a discussion as to saving in 
such a manner. Some of those present ad- 
vised always putting a gift into a firm box, 
and charging the cost up to publicity. 
Others felt, in the case of moderately priced 
gifts, the cost of the box was out of propor- 
tion to the profit gained. 
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Mr. Delschneider said he felt the gift shop 
was very valuable for getting people into 
the store. , 

Mr. Zell said, apropos of the box ques- 
tion, “Don’t sell anything for so little profit 
that you can’t afford to box it. People take 
pride in the box with the name of the jeweler 
on it.” He also remarked, “We have to keep 
our own fingers clean if we expect the hard- 
ware man or the druggist to keep out of our 
business.” 

There was a dance in the evening in the 
ballroom of the Benton. 


Tuesday 


Armond Jessop, vice-president of the 
A. N. R. J. A., spoke on the work of the 
national association at the Tuesday morning 
session. 

ADDRESS OF ARMOND JESSOP 

“The national association can’t fix prices 
cr eliminate legitimate competition, but it 
can help to eliminate the ‘fakers.’ It was 
only by combined effort that the war tax was 
eliminated. The platinum stamping bill is 
now assured of passage. 

“T hope the time is coming when every 
watchmaker in California, and possibly on 
the Coast, will be certified. The old ones 
are a bit suspicious, but the young men 
should be required to take the examinations 
and be certified. As the watches grow 
smaller and thinner, the work of repairing 
grows greater. Few are now learning the 
business—there are many tinkers, and the 
public does not know the difference. 

“Opticians and druggists must be cer- 
tified, why not the watch repair men? 


Expert work would eliminate the sale and | 


repair of cheap watches. 

“The guarantee for watches is 75 years 
old and based on antiquated standards. 
Automobile dealers are up to date, so are 
their contracts. They don’t give something 
for nothing. 

“We give a guarantee with every lady’s 
watch for six months, for material and work- 
manship; it does not stand good for dropping 
on the floor, getting wet sand: into the bear- 
ings, etc., and has done away with much 
repair work that was free before. 

“Oregon jewelers do not get enough for 
their watch-repair work. In California a 
watchmaker can make $50-$60- weekly; this 
is not much, compared with the pay of the 
plumber or plasterer, but is a mark of prog- 
ress. Professional men, like lawyers and 
doctors, expect to retire after 10 or 15 years 
with a competence, but never a watchmaker, 
who takes some eight years to learn his 
work. 

“Watch examinations should be given in 
detail. Don’t hire a watchmaker unless he 
is certified, or willing to be. 

“The national association has again en- 
gaged the work of the Harvard Research 
Bureau for a period of five more years at 
$5,000 a year. Without these statistics we 
could never have proved to the government 
that the war tax ought to be eliminated. 
Others applied for relief and didn’t get it. 
And these figures will still be needed, for 
many persons still think luxuries should be 
taxed. 

“They have helped individual jewelers 
with the figures of the Harvard Bureau. 
We did watch-work for 10 years at a loss 
without knowing it; now this department 
earns a net profit of 10 per cent. 
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“Manufacturers have increased their re- 
sale prices as a result of seeing these figures. 
There is still no profit, but at least no loss. 
Take the Harvard figures and check up 
your own business by them—send in a report 
on your own business. The work is abso- 
lutely confidential. We ought to support 
this work financially.” 

W. J. Hindley next gave a talk, which 
was much enjoyed. 

There was a question box this session, 
with O. L. Skeies, of Eugene, presiding. 

The first question was on how to get all 
watchmakers certified, and the best solution 
seemed to be to stop hiring uncertified 
ones. 

The second question was on how to in- 
crease interest in the State association and 
bring more jewelers out. 

A complimentary luncheon was tendered 
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the members and their wives by the local 
Chamber of Commerce. It was served in 
the large room on the mezzanine floor of the 
Benton Hotel, which was the headquarters 
for the convention, and a delightful time was 
enjoyed by the delegates, as well as by the 
local business men. A fine menu was served. 
W. J. Hindley, of Seattle, was the speaker 
and made an eloquent address on ‘Whither 
and Why.” He told many excellent stories, 
and enlarged on the fact that once several 
of the western States were part of the Ore- 
gon country, so that in going to Corvallis 
they were just “coming back to mother’s 
house.” He emphasized the fine co-opera- 
tion existing in Oregon between the State 
institutions and the business world. 


TUESDAY AFTERNOON 

At the opening of the Tuesday afternoon 
session a letter was read from the Milwau- 
kee District Jewelers’ Association inviting 
the members to attend the national conven- 
tion there. A second letter was also read 
from Sidney Y. Ball. 

Various reports and committee resolutions 
were read. 

Prof. J. Leo Fairbanks, of the O. A. C., 
spoke on “Art and the Jewelry Industry.” 
He made a remarkably interesting address. 
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The report of the nominating committee 
was as follows: President, Carl Greve, 
Portland; vice-presidents, R. G. Warren, 
Corvallis; Felix Bloch, Portland; P. T. 
Burbar, Roseburg; secretary-treasurer, A. A. 
Keene, Salem; executive committee, W. H. 
Saxton, Portland; F. W. French, Albany. 

It was decided that the 1928 convention 
will be held in Portland the last Monday 
and Tuesday of April—April 26 and 27. 


Resolutions 


Whereas: The research work of the Harvard 
Bureau of Business Research has been of great 
value to the jewelry business in providing us with 
accurate information and data as a basis as to 
cost of doing business and other information neces- 
sary for the proper and successful operation of 
our respective businesses; therefore, be it 

RESOLVED: That we heartily approve of the work 
of the Harvard University, and that we recommend 
to the American National Retail Jewelers’ Asso- 
ciation that strong efforts be made for its contin- 
uance, and we ask that all members of the Oregon 
Retail Jewelers’ Association make such contribu- 
tions as they can for the furtherance of this work. 
We also recommend that the Oregon Association 
vote a contribution to this fund. 

* * * 


ReEsoLvep: That we note with much satisfaction 
the action of the Elgin National watch factory in 
continuing this year the same form of co-operative 
advertising as initiated by them in 1926. 


* * * 


RESoLVED: That we thank the Corvallis Chamber 
of Commerce, the Hotel Benton, the Corvallis 
Country Club, the Corvallis Women’s Club and 
Auxiliary to the Chamber of Commerce, and the 
jewelers of Corvatlis for their kind hospitality and 
for their efforts in making this a most successful 


convention. 
* * * 


RESOLVED: That we extend our thanks to E. T. 
Reed, Professor Newall H. Comish, Professor J. 
Leo Fairbanks, Professor Douglas C. Livingston, 
from the Oregon Agricultural College, and W. J. 
Hindley, of Seattle, for their well prepared and 
very instructive addresses, which were much ap- 
preciated by all present, and that our secretary 
write a personal letter of thanks to each one of 
them. 

* * * 

Resotvep: That our association: go'on record as 
endorsing the good work of the Horological Insti- 
tute of America, and that we pledge our hearty cc- 
operation and support. 


* * * 


RESOLVED: That this association heartily approves 
of the work of the National Jewelers’ Publicity 
Association, and that we congratulate them on the 
work they have started and accomplished, and we 
call upon our members to subscribe to this fund 
as liberally as possible, and we offer as a suggestion 
that a solicitor be sent out from the National Pub- 
licity Association to canvass the jewelers, both 
wholesale and retail, of the State for contributions 
to carry out this work successfully. 


* * * 


ReESoLvED: That we appreciate to the fullest ex- 
tent the action of our national officers in sending 
to this convention Armand Jessop, of San Diego, 
the regional vice-president, thus showing their co- 
operation in making the 1927 convention a success- 
ful one, and that we also thank Mr. Jessop for his 
good talks and helpful efforts in carrying on our 
work. 

* * * 

Whereas: It is the sincere conviction of all the 
members of the Oregon Retail Jewelers’ Associa- 
tion that there is a great need for legislation 
which will insure prosperity, the stabilization of 
prices of merchandise, and which will prevent the 
ruin of many manufacturers and retailers by sub- 
jecting them to the unfair practices of unscrupulous 
and piratical price cutters; and, 

Whereas: We believe that the enactment of the 
Capper Kelly bill will afford a remedy and will 
promote a fair and honorable means to this end, 
and economically will be of great benefit to the 
consumer, and will promote a continuity of fair 
prices; be it 

RESOLVED: That the Oregon Retail Jewelers’ As- 
sociation is strongly in favor of the passage of 
this bill in Congress, and we endorse it to the 
fullest extent; be it further 
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RESOLVED: That we call upon our senators and 
representatives in Congress, and urge that they 
use their utmost efforts in the passage of this bill, 
making it a law. 

RESOLVED: That the secretary of the Oregon 
Retail Jewelers’ Association send a copy of this 
resolution to each of Oregan’s senators and repre- 
sentatives in Congress. 

* * * 

RESOLVED: That the members of the Oregon Re- 
tail Jewelers’ Association, in convention assembled, 
send kind greetings to our national president and 
assure him our best support and_ co-operation, 
and congratulate him for the good and efficient 
work he is doing in guiding our national association 
in its splendid work in bettering the conditions 
under which the jewelers labor. 

Respectfully submitted, 
Resolution Committee, 


FranK A. HEITKEMPER, 
W. W. Bristow, 
Wan. DELSCHNEIDER. 


Ladies 


Although many of the jewelers’ wives like 
to attend at least part of the sessions of 
every convention, there is always special en- 
tertainment provided for them, and Corvallis 
was no exception to this rule. Being a col- 
lege town, there was much to see and do. 
The entertainment committee consisted of 
four Corvallis women, Mrs. R. G. Warren, 
Mrs. William Konick, Mrs. R. H. Huston 
and Mrs. Minnie Bosworth. 


Entertainment for the 


Most of the women who were in Corvallis 
at that time enjoyed watching the golf tour- 
nament staged at the Country Club at nine 
o'clock Monday morning. In the afternoon, 
automobiles were provided to take the ladies 
out to the Children’s Farm Home, several 
miles outside the city. This is a very fine 
home for orphan children, the fund for which 
was originally raised by the various W. C. 
T. U. branches of the State. The children 
are housed in cottages, each with a house- 
mother, and are well looked after. 


After the ride, the ladies came back to the 
Corvallis Woman’s ‘Club, where they were 
given a reception by the Corvallis women. 

On Tuesday morning no special entertain- 
ment was provided, and a majority of the 
women attended the regular session of the 
convention, but some took occasion to go 
through some of the college buildings and 
stroll over the beautiful campus of the in- 
stitution. In the afternoon, from three to 
four o’clock, tea was served on the mezza- 
nine floor of the Hotel Benton, after which 
automobiles took the visitors to various of 
the college buildings, including the Practice 
House, Home Management building, and the 
fine new Women’s building, not yet dedi- 
cated. 


The paper written by Supt. Dillard, of the 
Pinkerton Detective Agency, was read by 
Mr. Ellis, of Portland, owing to the illness of 
Mr. Dillard. He compared old time criminals 
with those of the present day and contrasted 
the methods they employed. He said in part: 

“To-day, bandits engage expensive apart- 
ments, and pretend to be gamblers, boot- 
leggers, or business men. They are widely 
scattered, and live in districts where business 
men ordinarily live. They telephone from 
pay stations, make appointments to meet in 
hotel rooms or their apartments, and seldom 
meet on the street. 


“The old time criminal was unkempt, un- 
shaven, dirty and slouchy in appearance. To- 
day the hold-up man, thief, swindler or forger 
buys the most expensive clothes, is well 
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groomed, and has the appearance of a college- 
bred person. 

“Victims of robberies are often called up- 
on to identify the criminal from photographs, 
Some victims can do this, while other wit- 
nesses in the same case, having seen the same 
man, under the same conditions, were unable 
to identify him. Many witnesses, looking 
over such photographs are confused by the 
large number.” 

Then the matter of actually apprehending 
a criminal after a hold-up has occurred was 
discussed. 

“In jewelry robberies, one man who actual- 
ly does the deed is protected by his pals from 
the time he enters the store until he leaves 
his associates. Arrangements have usually 
heen made with a ‘fence’ to dispose of the 
goods. Diamonds are removed from the set- 
tings; metals are melted up. A trade-mark 
is to a certain extent a method of identifica- 
tion, but a private ‘scratch mark’ is better,” 
he said. 

“Tn conclusion, it is my belief that if the 
jewelry trade would take more interest in 
learning the true facts concerning the diffi- 
culties encountered, they would have a better 
understanding of detective work, and would 
sacrifice more of their time in assisting the 
detectives than they do now.” 

Professor Livingston, Professor of 
Geology, spoke on “Gems from a Mineral 
Point of View.” He said in part: 

“I shall take up for more or less general 
discussion the diamond, the ruby, sapphire, 
emerald, and, at the request of some of the 
delegates, platinum. 

“The combinations existent in the diamond 
occur only in this one stone. It is really 
crystallized carbon, and all life depends on 
combinations of carbon. Therefore, it ex- 
emplifies life. Graphite is identical in com- 
position. . . . 

“Platinum is a heavy metal, harder than 


gold. It is principally employed to set off 
gems. It has high value for many industrial 
purposes, but the cost is too high. In 


chemistry it is fine for vessels, not being at- 
tacked by acids. In the electrical field it is 
an excellent conductor of electricity. It is 
found in basic igneous rocks. Its principal 
locations are Columbia in South America; 
the Ural Mountains, Russia; Canada; and a 
little in the United States.” 

Armond Jessop talked briefly on the work 
of the publicity association, principally with 
relation to the advertising it is doing. He 
called attention to the fact that the jewelers 
by themselves could not get over propa- 
ganda, and told of some of the ways by which 
the association secured desirable publicity. 
Mr. Jessop also explained how styles origi- 
nate. 

The Banquet 


The annual banquet was held Tuesday eve- 
ning, taking the form of a dinner dance at the 
Benton, and although a good many of the 
jewelers had already left for their homes, 
those who remained had a delightful time, 
and enjoyed a wonderful menu. 

Mr. Coleman, of Corvallis, rendered a 
very fine whistling solo, and as an encore 
gave a number of bird calls in realistic 
fashion. His accompanist was Miss Beryl 
McLaughlin, also of Corvallis. Mr. Cole- 
man was for seven years with the Warren 
store, but has now opened a small store of 
his own in the Hotel Benton building. 
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Sent to Prison 





New York Jewelers Must Serve a Year and 
Pay $500 Fines as Receivers of 
Stolen Goods 


The sending to jail of three receivers of 
stolen goods in four days was an unusual 
and gratifying event of the past week in 
New York. As reported in these columns 
last week, Isidor Pearl, a second hand 
dealer convicted of receiving stolen jewel- 
ry was sent to jail for one year, and on 
Friday Ernest Belmont and David R. 
Jacobs, both jewelers at 12 John St., were 
each sentenced to serve one year in jail 
and pay fines of $500. The sentences of 
all these defendants were imposed by Judge 
Mulqueen in the court of general session 
before whom they had previously been 
iried and convicted. 

As told in these columns, Pearl was sen- 
tenced and fined $500 on Tuesday, May 3 
just as THE JEWELERS’ CIRCULAR was going 
to press. He had been convicted of crimi- 
nally receiving stolen goods only a week 
before. It developed that Pearl when ar- 
rested had in his possession jewelry be- 
longing to a man in the Bronx, which was 
identified through the efforts of Richard C. 
Murphy, counsel for the Jewelers National 
Crime Committee. 

A great part of the evidence on which 
Belmont and Jacobs were convicted was 
also supplied by Mr. Murphy and his agent. 
His agent testified at the trial that he bought 
from Belmont for $75, jewelry worth $500. 
The jewelry, it was claimed, was later iden- 
tied by James T. Lee, a lawyer of East 
Hampton, L. I., whose home was _ robbed 
on July 23, 1926. On the stand, both de- 
fendants testified they had never had the 
jewelry in their possession. 

Mr. Murphy’s agent, however, told the 
court that at the time he made this pur- 
chase, he was also dickering with Mr. 
Jacobs to buy a large quantity of pearls but 
negotiations were broken off when Jacobs 
learned with whom the supposed customer 
was connected. This informant was cor- 
roborated in his testimony by a watchmaker 
who had desk room in the offices occupied 
by Belmont and Jacobs. 

The prosecution of all these defendants 
was handled by Assistant District Attorney 
William R. Maloney. It is understood that 
within the next week, two pawnbrokers 
charged with receiving will be placed on 
trial. 








Untermeyer-Robbins Co., New York, 
Upheld in Suit to Protect Design 
Patent on Rings 
Trenton, N. J., May 6.—Judge Bodine, in 
the United States District Court, this city, 
in a decision handed down from the bench 
today, upheld Untermeyer-Robbins & Co., 20 
W. 47th St., New York, in an equity action 
instituted sometime ago, against the Stern 
Mfg. Co., Isidore Stern, proprietor, of 


Newark, N. J. The suit involved design | 


letters patent 68639 which covers a design for 
a ring. 

In his decision, Judge Bodine held the 
Patent valid and infringed and decided the 
plaintiff was entitled to a decree for an in- 
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junction and accounting for damages and 
profits. 

This action was started sometime age by 
the New York concern and the Stern firm in 
its answer, denied the validity of the letters 
yatents and the infringement. The defendants 
were represented by Everett & Rook while 
the Untermeyer-Robbins concerns was repre- 
sented by Edward M. Evarts, New York. 








Flood Fund 


Subscriptions Continue to Be Received to 
Help Sufferers in Mississippi 
Valley 


Subscriptions to the fund being collected 
through the National Jewelers’ Board of 
Trade for the Red Cross to be used for the 
relief of the Mississippi Valley Flood victims, 
have reached the total of $7,766.25. Checks 
may still be sent to the Board’s office at 22 
W. 48th St., New York. 

The latest contributions are as follows: 

$250—Hammel, Riglander & Co.; $200— 
J. R. Wood & Sons; Arnstein Bros. & Co. 

$100—L. Heller & Son, Inc., Handy & 
Harman, Oppenheim & Strauss, Charles 
Marx, Inc. 

$50—Arthur Lorsch, Jan W. Paris, Inc., 
Ingomar Goldsmith & Co., S. Kaplan & Co., 
J. W. Johnson. 

$30—L. & C. Mayers Co. 

$5—Wolfsheim & Sachs, Inc., Henry 
Bodenheimer & Co., I. Hochberger & Sons, 
Kantor Bros. Jewelry Corp., E. & J. Swigart 
Co., O. J. Somers Co., C. W. Sommer & 
Bro., Inc., Dreher Bros. & Wider, Julius 
Rauhheim, Inc., John Lamont & Son, Inc., 
Zimmern, Roos & Co., Edward S. Smith Co., 
Inc., Kramer & Bick, Goldsmith & Loopuit, 
Goldmuntz Bros., Arthur H. Kirkpatrick. 

$24.25—Employes of Albert Lorsch & Co., 
Ine. 

$20—American Watch Case Co. 

$15—Elbaum Freres, Sylvan Levy. 

$10--J. Guntzburger & Co., W. B. Brandt 
& Co., Mr. L. F. Carter, J. F. Mansfield, 
Rogers, Lunt & Bowlen Co., J. A. Golby, G. 
A. Henckel & Co., C. Frederick Loch, A. C. 
Smith, Elgin National Watch Co., and M. 
B. Bryant & Co. 

$5—Robert Stoll, Newark Jewelry Find- 
ings Co., Inc., Paul Schauer, A. D. Leve- 
ridge, A. H. Ficken Co., L’Aida Co., Fisher 


Bros. 


Jewelers’ 








Additional Subscriptions by Chicago 
Concerns 


Cnicaco, May 7.—The following ad- 
ditional contributions to be used for the relief 
of the victims of the Mississippi Valley 
have been received by the Chicago Jewelers. 

$225—Morris, Mann & Reilly. 

$143—Norris, Alister, Ball-Bridges Co. 
Employes. 

$100—Waterbury Clock Co., International 
Silver Co., Associated Silver Co., and Spauld- 
ing & Co., Otto Young & Co. 

$55—Hipp & Coburn Co. 

$50—Goldsmith Bros. Smelting & Refining 
Co., Scott & Barger, A. C. Becker & Co., 
L. H. Schafer & Co., Swarthschild & Co., 
Almer Coe & Co. 


$25—A. Hirsch, J. Frank 


Schnering, 
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Moran, Ft. Dearborn Watch & Clock Co., A. 
H. Cohn, Inc., Graffee & Stanek, J. Milhen- 
ing & Co. 

$20—Keystone Watch Case Co., Harold 
Lachman Co. 

$15—Wm. Lambrecht. 

$10—Forrester & Schjoldager, Nordahl & 
Olson. 

$5—Newmark’s, J. H. Watson, L. A. Horn 
& Son, Jos. O. Lane, L. A. Sachs, C. L. 
Hensley, Paul & Adolph Braude, Louis 
Schwartz & Son. 

$3—Walter Wojtowicz. 

2.50—C. J. Lewis. 

The early subscriptions were published in 
THE JEWELERS’ CIRCULAR last week. 





Additional Subscriptions by Providence 
Jewelers to Mississippi Valley 
Flood Fund 

ProviDENCE, R. I., May 7.—Additional sub- 
scriptions during the past week to the fund 
being raised for the benefit of the sufferers 
in the Mississippi river floods under the 
auspices of Providence Chapter of the 
American Red Cross included the following 
from persons connected with the jewelry 
industry : 

Mr. and Mrs. Arthur Henius, $100; Mr. 
and Mrs. Theodore B. Pierce, $25; J. J. 
White Mfg. Co., $25; Henry Fletcher, $20; 
Thomas H. Tarbox, $10; Kay Jewelry Co., 
$25; Blacher Bros., $15; George C. Rueck- 
ert, $10; William P. Chapin, Jr., $25; Mrs. 
Alfred K. Potter, $10; Harry T. Daniels, 
$5; D. M. Watkins Co., $100; The Outlet 
Co., Employes’ Beneficial Association, $100; 
Mr. and Mrs. Frederic Hamilton, $100; Mr. 
and Mrs. Martin S. Fanning, $25; Kasten- 
man Mfg. Co., $10; Charles A. Maeley, $10; 
Joseph M. Tally, $10; Mr. and Mrs. C. A. 
Rupprecht, $5; Mr. and Mrs. Paul C. Nichol- 
son, $100; Edmund C. Mayo, $50; Mrs. 
Frank W. Matteson, $50; Hardening De- 
partment of the Brown & Sharpe Mfg. Co., 
$18.05; Capitol Welding Co., $10; The Out- 
let Service Co., $50; Cohen Mfg. Co., $5; 
O. Kuehner & Co., $5; S. P. Department of 
the Brown & Sharpe Mfg. Co., $12.26. 

The total amount of subscriptions received 
up to tonight indicates that the fund has 
gone well over $30,000, the original quota 
assigned to Providence, and one-half the 
quota as revised after the extreme gravity 
of the flood situation was realized. 








East New York Retail Jewelers Elect 
Officers and Members of Board 
of Directors 


The East New York Retail Jewelers’ As- 
sociation, Inc., held a regular business meet- 
ing in Brooklyn, N. Y. on Thursday eve- 
ning, May 5, at which time, officers and 
members of the Board of Directors were 
elected. The meeting was well attended 
and the election was spirited. 

The following officers were chosen: 
President, D. Agran; vice-president, L. 
Rosen; financial secretary and treasurer, M. 
Sherman; recording secretary, Mr. Hecht- 
man and_ sergeant-at-arms, C. Newman. 
The following were chosen to serve on the 
board of directors, D. Agran, H. Goldin, 
C. Heinstein, L. Katzwein, L. Hoffman, L. 
Rosen and Mr. Kirshbaum. 
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John Kelso, of Dorrance St., was a busi- 
ness visitor in Boston last week. 

Charles Silverman has been chosen to head 
the $40,000 drive here in the interests of 
Palestine. 

Mr. and Mrs. R. Foster Reynolds have 
returned from a week-end stay in New York 
and vicinity. 

Edmund C. Mayo, president of the Gorham 
Mfg. Co., was in New York the past week 
on business. 

Frank B. Thurber, of the Tilden-Thurber 
Corp., has returned from a several weeks’ 
trip in Europe. 

Charles Brief, of the Brief Mfg. Co., is 
arranging to leave on a six weeks’ European 
tour early in June. 

Benjamin Brier, of the Brier Mfg. Co., 
returned last week from a three months’ 
business trip in Europe. 

The Inlaid Co., Inc., has been adding to 
the facilities of its mechanical department of 
its plant at 1058 Broad St. 

Major John J. Collins, of the Ostby & 
Barton Co., is on an extended business trip 
for the firm through the west. 

Frank J. Dunn, of Dunn Bros., has re- 
turned from an extended business trip 
through the west for that concern. 

Gregor Krichbaum has returned from a 
business trip through New York and Penn- 
sylvania for the L. Krichbaum Co. 

Harry Ballon & Co., manufacturers of 
special order work, have removed from 26 
Customs House St. to 78 Dorrance St. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was in 
New York and Newark the past week. 

The United Wire & Supply Co. has trans- 
ferred to the United Wire & Supply Corp. 
the land on Elmwood Ave., occupied by its 
plant. 

Col. and Mrs. Joseph Samuels returned 
last Wednesday from French Lick Springs, 
where they have been spending the past few 
weeks, 

Frank R. Budlong has returned from an 
extended western trip in the interests of 
the William C. Greene Co. and Arnold & 
Steere. 

Frederick G. Perry, superintendent of the 
George H. Fuller & Son Co. of Pawtucket, 
is at the firm’s Chicago headquarters for a 
10 days’ stay. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity last week on 
revisional work. 

Mr. and Mrs. Frederick V. Kennon have 
arrived in Italy and are now in Rome, after 
a short stay in Florence on their tour of the 
Mediterranean ports. 

The Howland Silver Polish Co., 351 Point 
St., is being conducted by Nathaniel B. 
Howland, according to information filed at 
the city clerk’s office. 

The tax rate for Providence the coming 
year was fixed by the City Council the past 
week at $23.50 per $1,000, an increase of 50 
cents over present rate. 

The case of Cannon-Brown, Inc., against 
the Beverly Electro-Plating Co. that was on 
the docket of the Superior Court last week 
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for a hearing was passed for a reassignment. 

The next meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head Club, this 
city, on Friday, May 20. 

The case of J. Briggs & Sons Co. against 
F. E, Ashmun ‘Co., which was on the calen- 
dar of the Superior Court for trial last week, 
was continued for reassignment. 

The case of John K. Stone against the 
Lyons Mfg. Co., which was on last Wednes- 
day’s calendar of Superior Court for a hear- 
ing, was continued for further assignment. 

Employes of the American Standard 
Watch Case Co., to the number of about 200, 
celebrated their annual theater party last 
week by attending the opening of the 1927 
Albee Stock Co. season at the Albee Theater. 

The case of the L. G. Balfour Co. against 
James Hanley was heard before Judge 
Nathan Wright in the civil session of the 
Sixth District Court on Wednesday in sup- 
plemental proceedings. It was ordered and 
decreed that the defendant pay $2 per week, 
beginning May 11 and continuing until the 
judgment and costs are paid in full. 

The New England directors of the Na- 
tional Jewelers Board of Trade held their 
monthly meeting on Monday at the Provi- 
dence office, with Honorary Vice-President 
for New England George C. Rueckert pre- 
siding. Considerable business pertaining to 
the district was discussed and several ap- 
plications were recommended to the associa- 
tion for membership. 

The Progressive Engraving & Electrotype 
Ce., Inc., was incorporated last week under 
the laws of Rhode Island, to be located in 
this city, with an authorized capital stock of 
$15,000, consisting of 150 shares preferred at 
$100 each and 300 of common with no par 
value. The incorporators are Myles B. 
Preston, 2nd, of Cranston; George J. 
Sheehan and Julia A. Noon. 

Jules P. Goldstein, of J. P. Goldstein & 
Co., was elected first vice-president, and Al- 
fred Spear, of Spear & Susskind, second 
vice-president, and Samuel M. Magid, Bernar 
M. Goldowsky, Louis Bolotow, Joseph Fin- 
berg, Leon Samuels, Col. Joseph Samuels 
and Samuel H. Workman, directors of the 
Jewish Community Centre, at its annual 
meeting held last Monday evening. 


At the closing session of the United States 
Chamber of Commerce convention at Wash- 
ington, D. C., last Thursday, Henry PD. 
Sharpe, president of the Brown & Sharpe 
Mfg. Co. of this city, who is chairman of 
the foreign commerce section of the cham- 
ber, spoke very encouragingly of the outlook 
for trade between the United States and 
Latin America, a subject that was under dis- 
cussion the better part of the week before 
his branch of the conference. 

Rene Machini, alias “John Tilley,” who 
was declared not guilty last week of the 
charge of breaking and entering the retail 
store of the Kay Jewelry Co., here, and was 
delivered by the Providence police to the 
Worcester authorities after his release, was 
arraigned in District Court, Friday, at 
Worcester, on two charges of breaking and 
entering jewelry stores there. The cases 
were continued until May 17 at the request 
of the police to allow further investigation. 

A number of those connected with the 
jewelry and kindred industries are active in 
the local drive that is being conducted to 
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raise $600,000 for additional facilities at the 
Homeopathic Hospital. Among these are 
the following: Mr. and Mrs. George ]. 
Cahoone, Mr, and Mrs. Frederick Hamilton, 
George F. Berkander, Arthur Henius, Wal- 
ter S. Lederer, Erling C. Ostby, Theodore 
B. Pierce, Charles A. Russell, Emery J. San 
Souci, William P. Chapin, Jr., Albert W, 
Claflin, Alfred B. Lemon, Paul A. San 
Souci, Mrs. Ralph K. Stone and Mrs, Ed- 
ward M. Wheeler. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Ed Heim, of A. H. Bend- 
heim & Co., New York city; Mr. Wilson, 
of the Barnard Hirsch Co., San Francisco, 
Cal.; S. Reinschreiber, of Cahn & Co., New 
York city; Miss Hill and Mrs. Morris, of 
Mandel Bros., Inc., Chicago; S. H. Block, 
of the S. H. Block Co., Columbus, O.; Mr. 
Brownstein, of Brown & Gold, Philadelphia; 
Miss Birkenbuhl, of Marshall Field & Co,, 
Chicago; Mr. Eastbury, of the Goldsmith’s 
Co. of Canada, of Toronto: Mr. Samstag, 
of Samstag & Hilder Bros., New York city. 
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Mr. and Mrs. Edward L. Gowen spent the 
last week-end with friends at Oak Bluffs, 

Mr. and Mrs. Harold E. Sweet spent the 
last week-end at their Summer home in 
North Falmouth. 

Mr. and Mrs. Samuel M. Stone enjoyed 
the past week-end with friends at the latter's 
cottage at Oak Bluffs. 

At the monthly meeting of the Chamber 
of Commerce last Thursday Representative 
Eliot Wadsworth was the speaker. 

Mr. and Mrs. Lawrence P. Keeler were 
at the Ackerman House, at New Found 
Lake, N. H., over the last week-end. 

Mr. and Mrs. Donald McRae of Sher- 
brooke, Que., were guests over last week-end 
of the former’s parents, Mr. and Mrs. Ar- 
thur A. McRae, at their home here. 

Mr. and Mrs. Frank W. Middleton cele- 
brated their 25th wedding anniversary the 
past week at their home, 24 Leroy St. The 
couple is well known here, Mr. Middleton 
having been employed in local factories since 
they came here at the time of their marriage. 

Dolor J. Marcoullier, who is engaged in 
the jewelry business at North Attleboro, was 
married to Miss Malvina Pelletier at a nup- 
tial mass at St. John’s Church last Saturday 
morning, conducted by Rev. David F. 
Sheedy, pastor. The bride was night super- 
visor at the local telephone exchange tor 4 
number of years. They left immediately 
after the wedding ceremony on a honeymoon 
trip by automobile to New Hampshire, and 
upon their return will reside at 5 County St. 

Work has been started for the L. G. Bal- 
ford Co. on a modern brick and steel one- 
story addition to its present factory on 
County St. The new building will be 65 x 
30 feet, and the additional floor space which 
thus gained will be used in accommodating 
and increasing force of employes and tor the 
housing of additional machinery to be in- 
stalled as a result of the need for greater 
production in several departments. The 
foundations are now being rushed so that the 
building may be completed at a early date. 
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Merton S. Lovell, of the Smith-Patterson 
Co., has purchased a new home. It is a sin- 
gle dwelling and is located at 566 Fellsway, 
East, Malden. 

Myran J. Beylick, diamond setter, has 
changed his place in the Washington build- 
ing. He was formerly in room 717 and at 
present is in room 612. 

A charter of incorporation has been grant- 
ed to Stewart & Heney, Clinton. The capi- 
tal is $25,000 and the incorporators are Ned 
F. Stewart, Nimie H. Stewart and C. Ray- 
mond Heney, all of Clinton. 

The E. Howard Clock Co. has recently 

lost by death Ludwig F. Stickel, foreman 
of the tower clock department, and Walter 
H. Stanley, hardware man in the same de- 
partment. These men had been 41 and 46 
years, respectively, with the organization. 
" The death is announced of George F. 
Fletcher, of Brockton, one of the old-time 
watchmakers and opticians of that city. He 
was operated upon at the hospital and ap- 
parently was recovering, when a relapse set 
in and he passed away. In the trade he was 
well known in Boston, where he was a fre- 
quent visitor. 

Arthur M. Horne, treasurer, Shreve, 
Crump & Low, Inc., was among the directors 
elected at the annual meeting of the Boston 
Better Business Bureau last week. Other 
officers elected were: President, John R. 
Richardson; vice-president, George B. John- 
son: treasurer, Thomas P. Beal; secretary, 
Kenneth R. Backman. 

Homer’s new store, larger and finer than 
ever, was formally. opened May 7. The 
opening marked great strides taken by this 
firm since its establishment by George °F. 
Homer and his brother, Joseph, 50 years 
ago. The beginnings of the firm were con- 
fined to a showcase, about three feet long, in 
a store occupied by another firm. A steady 
growth carried this business to an elaborate 
store and the firm’s own building. The per- 
sonality of the Homer store is evidenced by 
the character and long affiliation of many of 
its employes. ‘Henry Hudson, in the dia- 
mond department, has been with the concern 
33 years, and Mrs. Mary E. South, who pre- 
sides over the sterling silver department, is a 
veteran of 32 years’ service. Others who 
have filled long terms of service are Daniel 
J. McCarthy, supervisor of clocks, silver- 
ware, cameras and gift cards; Chester W. 
Ludwig. of the watch department; Leslie A. 
Black, Ralph W. Carbone and Arthur A. 
Gregor. The new store contains the most 
modern arrangements and features in jewel- 
ty shop construction. Its windows and store 
equipment and fixtures are the last word in 
such shops. And the general plan and deco- 
rative scheme are recognized as outstanding. 
The design in decorations were supervised 
by W. M. Bourne, a leader in such work. 
Homer’s policy of selling diamonds, jewelry, 
watches and silverware in large volume and 
denending upon a greater number of sales 
with small profit on each, is continued in the 
new store, which, with its 9,000 feet of floor 
space, offers a display and assortment of 
merchandise many times greater than in the 
other store. One of the striking features of 
the new store is the window display, con- 
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ceived, designed and arranged so that on 
either side of the large entrance there are 
four distinct windows. Each is a complete 
window and each is about as large as the 
usual store window display. The windows 
are apportioned for the showing of diamonds, 
bridal gifts, costume jewelry and lamps, 
china, glass, cameras, gift cards, bridge 
lamps and overnight cases. The members 
cf the company received many floral trib- 
utes and the congratulations of a host of 
friends in the trade and customers to mark 
the occasion. 











Among jewelers of Washington who are 
assisting in the $50,000 United Palestine Ap- 
peal now under way, are H. Kur, president 
of Kur Jewelry Co., and S. Levinson. 

Stephen H. Talkes, secretary of the Credit 
Men’s Association of Washington, gave a 
talk to students in salesmanship classes, of 
the Eastern High School on the subject, 
“Character in Salesmanship,” recently. 

The new store of Castelberg’s on F St. is 
about ready for occupancy. The building is 
very handsome and modernly equipped, with 
an attractive sign on the front. Some de- 
lay in removal from the Pennsylvania Ave. 
site has been experienced, and it will now be 
zbout June 1 before the transfer of stock is 
made. 

Charles J. Buxbaum, trading under the 
name of Charles & Co., now in bankruptcy, 
has closed his store, having turned it over 
to creditors, and it will not be reopened for 
some time, according to present plans. Mr. 
3uxbaum has made no permanent business 
connection as yet, but is engaged in doing 
some repair work for customers. 

After being located in the Homer building 
some years, A. Burnstine has moved his 
whole stock to 927 G St., a very convenient 
and promising downtown site. The quarters 
have been thoroughly remodeled, with appro- 
priate fixtures, and an elaborate supply of 
goods has been added. New employes have 
been installed throughout the store, two of 
whom are A. Luka, watchmaker, and Dr. 
A. R. Cohen, optometrist, formerly with 
Charles & Co., on Pennsylvania Ave. 

G. B. Colgan, jeweler, who came here from 
Charlotteville, Va., late last year, having 
removed his stock of goods to Washington 
from that place, announces that his entire 
stock of jewelry will be sold within two 
weeks at cost practically, in order that he 
may make of his store an exclusive optical 
place in the future. Dr. Charles Foright, 
registered optometrist, is associated with Mr. 
Colgan at their location at 907 G St., and 
will also be with him in the new undertaking, 
it is learned. 

Cameron A. Sharpe, a native of Monterey, 
N. Y., but having moved to Washington in 
1918, has connected with the jewelry estab- 
lishment of Charles E. Tribby as a master 
watchmaker. For the past 20 years Mr. 
Sharpe has been engaged in the repairing of 
watches, clocks and chimes. He comes of 


a family of experienced watchmakers, hav- 
ing three older brothers who are engaged in 
a similar line of work, and for the last five 
generations the men of the Sharpe family 
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have been directly affiliated with the watch- 
making industry. 

Roy Richard Ruland, who, on Feb. 19, 
boldly attempted to rob the jewelry estab- 
lishment of Charles E. Tribby at 615-15th 
St., with numerous theater-goers passing by 
the shop, and then engaged in a gun battle 
with Mr. Tribby, was sentenced to five years 
in the penitentiary last week. Ruland 
entered the shop just as the matinee crowd 
poured out of Keith’s Theater, two doors 
away. He walked behind a counter, started 
to step in the front window, grabbed a 
handful of diamonds and ran away. He was 
pursued and captured by police one block 
away. 

Several thousand representatives of about 
1,500 chambers of commerce and trade asso- 
ciations in every State in the Union attended 
the 15th annual meeting of the United 
States Chamber of Commerce in Washington 
recently. Current economic problems, affect- 
ing all classes of business enterprises, were 
discussed in relation to the central theme, 
“The New Business Era.” It was stated 
that the economic changes in the business 
life of the nation are manifesting themselves 
in the rapid growth of new industries and 
the decline of old, established lines, the 
new competition among industries, the war- 
fare going on among materials for new 
markets and other new activities. Special 
sessions were held by each of the main divi- 
sions of American business, in order that 
each division might have an opportunity to 
fully discuss its particular problems. At 
the convention, President Conrad J. 
Brotherly, of the American National Retail 
Jewelers’ Association, represented his body as 
substitute counsellor; T. Edgar Willson, 
Editor of THE JEWELERS’ CIRCULAR, was a 
delegate for the National Jewelers’ Board 
of Trade, and Sol Reichgott was a delegate 
of the Chamber of Commerce of New York. 
Many other members of the trade were also 
present. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ending May 7, 1927 

The U. S. Assay Office reports: 





Gold bars exchanged for gold coin.... $692,746.71 
Gold bars paid depositors............ 54,267.17 
TRQUE™ dcsradiein dar ecae wade wave, eee $747,013.88 


Of this, gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
TURNS Ee Siiliah uc thes ands eo iu Reo weet ser eee $272,048.16 
ee TS ak arcacsalioc a Go,ST ameiat dais sah ia arto aaa aa 97,840.11 
Oe Legere dpaiend Supmemandew ees 102,764.06 

= etree cranes etc o aad 4-5 0 wenaerdd 86,148.76 
 GeSwas shes bechnewneeins 98.318.95 

° Pdainwiw sak ctwewwewwedoatval 35,626.67 
SO a cilindk dicta as Hates hee $692,746.71 








Ned E. Hirst, a jeweler, diamond and 
watch expert; has opened a new store on 
the second floor of the Colorado building 
at Pueblo, Colo. Mr. Hirst who was for- 
merly in business at Pueblo with his father, 
Sam Hirst, in the 200 Block on North Main 
St., returned to Pueblo recently after a 15 
years’ absence. He has been engaged in the 
jewelry business during his absence prin- 
cipally in California and Wyoming, having 
trroved to Pueblo from Casper, Wyo., where 
he was established for five years. 
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“Treasure” Hollow-ware in the William and Mary Style. Compote, 7 inches high, $45.00. 
Water pitcher, 4 pints, $85.00 Tray, 1134 inches diameter, $65.00. Goblet, 6 inches 
high, $20.00. (Retail Prices.) 


Artistry Combined With Selling-Sense 


HE extraordinary success of the William and Mary and Mary II 

patterns no doubt is greatly due to their supreme artistry and 

charming beauty. But important too are the sound underlying 
principles upon which these designs were founded. 


These patterns were thoughtfully designed on what the public wants: 
permanency of design and appropriateness of style. There is no better 
assurance of the lasting good taste of these patterns than the fact that 
they are designed on an authentic period style. And what could be more 
appropriate than patterns which are specially designed to fit into the decora- 
tive schemes of modern fine homes? 


Alert to the preference for dining rooms furnished in the English and 
American Colonial styles, the William and Mary and Mary II designs 
were created to fit in perfect harmony. 


Quick to appreciate these added values in Sterling Silver Tableware, dis- 
criminating hostesses, young matrons, and brides-to-be are showing en- 
thusiastic favor for these designs. And Jewelers who enjoy the reputa- 
tion of always carrying the most correct and choicest things, speak of the 
William and Mary and the Mary II patterns as the most valuable lines in 
their store. 


Prominent Spring Weddings will soon be calling for these popular 
patterns. Check over your stock to-day. We will supply you promptly. 


ROGERS, LUNT & BOWLEN COMPANY 


Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD ™\ MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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‘Creasure’ 
‘Solid Silver 


—— 


STERLING 925/1000 FINE 


The Yilliam 
and. Vary Style 


The Mary I 





-more can not be said 


of 1S Merling 
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Diamond Syndicate’s HE news as 
Control Is contained in 
cables received 


ieescn by our diamond im- 
porters recently to the effect that 
the South African Parliament is going 
to control.and regulate the diamond 
output confirm in detail the report 
of the American Trade Commissioner 
of Johannesburg published in another 
column. These have caused distinct 
satisfaction, not so much _ because 
there was any fear of an upset in the 
market, but because this will serve to 
stop the wild newspaper stories about 
“unlimited production” every time a 
new alluvial field was opened to the 
public. 

The cables sent by the Diamond 
Syndicate in London to their custom- 
ers in New York, have distinctly 
stated that the South African Parlia- 
ment had unanimously passed on sec- 
ond reading, the so called Diamond 
Bill and also that the Parliament had 
taken prompt steps to regulate the 
total output of the country. But the 
cable contained the further interesting 
information that the London Syndi- 
cate had entered into arrangements 
with outside buyers concerning the 
producing and showing of all dia- 
monds coming from South Africa. 

The cables are taken to indicate 
that the Syndicate has absolute con- 
trol of the situation as far as the 
African output of diamonds is con- 
cerned and will handle practically all 
the gems produced whether through 
the alluvial fields or the mines which 
already market through this organi- 
zation. It looks as if the control of 
the diamond output of the world in 
the hands of the Syndicate was never 
stronger than at present, which means 
at least a stable market for the fu- 
ture, if not higher prices. 





Report on HE report on 
od “Platinum and 
Platinum Metals AN; 
i Allied Metals 
in 1926 


in 1926,” published 
in full in another page of this issue, is 
the annual statement issued by the 
United States Bureau of Mines of the 
Department of Commerce, and _ this 
year it is devoted almost entirely to 
statistical tables covering new platinum 
metals recovered by refiners; second- 
ary metals recovered by the same; the 
platinum metals imported for consump- 
tion in the United States; the amount 
consumed by the different industries 
and the stocks of the different plati- 
num metals on hand, Dec. 31, in the 
vears running from 1918 to 1926. In 


former days, this was published as a 
special report that was part of ‘“Min- 
eral Resources: of the United States” 
and went much more into detail as to 
production and mining conditions. It 
was usually reported in THE JEWEL- 
ERS’ CIRCULAR in installments running 
over several weeks. The report, this 
year, is much more condensed in form 
and can be completed in one issue. 

The statistics for 1926 show that the 
jewelry trade consumed 97,081 Troy 
ounces or 57 per cent of all the metal 
reported by refiners as going to the va- 
rious industries, whereas in 1925 it 
consumed 109,363 Troy ounces or 62 
per cent. The chemical industry con- 
sumed 6 per cent as compared with 8 
per cent the year before; the electrical, 
13 per cent, the same as previously, 
and the dental, 11 per cent as against 
14 per cent in 1926. The big increase 
was shown in the miscellaneous indus- 
tries which consumed 13 per cent of 
the total in 1926 as against 3 per cent 
in 1925. 

The report in dealing with prices 
shows that platinum metals dropped in 
price throughout the year to a large 
extent, platinum proper, from about 
$120 to $112; palladium from $82 to 
$66; and iridium from $390 to about 
$120. The average selling price of 
osmium was about $78, of rhodium, 
$77 and ruthenium, $69. The report 
also shows increases in the amount of 
platinum on hand in 1926, particularly 
of platinum proper and _ palladium 
with slight increases in the amount of 
iridium and the other metals. 


HE news from 
T Washington, 

last week, that 
the Department of 
Justice had settled both the criminal 
and civil actions brought by the gov- 
ernment against a large number of 
California jewelers (principally mem- 
bers of the so-called 18 Karat Club), 
again calls attention to the danger 
which reputable merchants may run in 
attempting to stop, by concerted ac- 
tion, what they consider to be trade 
evils, particularly when this action 
savors in any way of a boycott or re- 
fusal to buy or sell the products of 
any particular manufacturers. For the 
Anti-Trust Laws are very drastic in 
covering what might be termed a 
conspiracy to affect trade or commerce 
or divert merchandise from its ordi- 
nary channels in the normal flow of 
business. In the case in question, the 
government alleged that a large num- 
ber of prominent jewelry houses (of 





Danger in the 
Federal Anti- 
Trust Laws 
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Los Angeles and San Francisco, par- 
ticularly ) had combined and agreed to- 


gether to refuse to purchase merchan- 
dise from manufacturers who sold to 
the so-called “upstairs” jewelers and 


to those firms on the Coast who cut 


prices at retail. Indictments were 
found under the Anti-Trust Laws 
against a large number of firms and 


individuals who were members of the 

: ° ° 18-Karat Club, under Section 1. of the 

10% Ligne—15 Jewel—Luminous Dials Sherman Anti-Trust Law and civil 

actions were also commenced against 

the club and its members for an in- 

junction to prevent continuance of the 
ILLINOIS TIVOLI CASES practices complained of. 

The actions have now been settled, 
it is understood, the defendants having 
pleaded nolo contendere to the criminal 
charges and having been fined various 
amounts from $100 to $3,000 each; 
while a decree has been entered against 
the club and its members enjoining 
the activities complained of and pro- 
hibiting the organization from continu- 
ing its work. 

We gravely doubt if any of the de- 
fendants committed any act which 
they did not feel they were legally and 
morally justified to do or any act 
which, individually, they would not 
have had a perfect right to do. But 
here is the point tc be borne in mind 
by all merchants: Though a merchant 
or a manufacturer is absolutely within 
his rights in choosing the customers 
to whom he sells or the people from 
whom he buys, when acting alone, he 
may transgress the law if he does the 
same thing in concert with others, 
either through a group or in and 
through an organization or organized : 
movement. In other words, the act as 
an individual may be lawful but an ; 
agreement with others to commit the 


See 
act may be construed as a conspiracy 


( 

No. 352 in restraint of trade. ¢ 
a 
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P rice $27.00 Each Business Troubles : 


N. J. Silverstein, Spokane, Wash., has as- 
signed for the benefit of creditors. 

Norman Keighley, Haverhill, Mass., has 
made an assignment to A. Anshen. 





Subject to Jewelers’ Circular Key 


Put Up in Attractive Display Box The Blue Lantern Gift Shop, Columbus, : 
° 2 Ga., is reported to be in bankruptcy. - 
with Resale Price The Primrose-Joliffee Corp., Inc., Salt 
Lake City, Utah, has assigned for the benefit \ 
of creditors. - ‘ M 
° ° ° . The Kaniss Jewelry & Gift Shop, 5t- 
--Material carried in stock at all times for Petersburg, Fla., is reported to be in bank- M 
Crobeg Watch ruptcy. The assets are given as about $500 ‘ 
robeg Watches and the liabilities about $5,000. ' 
The Lauderdale Loan Office, Ft. Lauder- ‘ 
dale, Fla., is offering 20 cents in full settle- : 
sf ment to creditors. The assets are placed at r 


$4,000 and the liabilities at $17,000. 


& R O S S & B EB G UE LI N J. E. Pearcy, who was connected with a tc 
Sparks, Nev., jewelry establishment for 

15-17-19 MAIDEN LANE NEW YORK, N. Y. some time is making preparations to open a h 
jewelry repair shop in Sparks and 1s ex- 


pected to be ready for business early in May. 
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Attle- 


Rioux, Bliss Bros. Co., 
is in New York calling on the 


Joseph F. 
boro, Mass., 
trade. 

Irving Baum, 48 W. 48th St., left: recently 
to visit the European diamond markets going 
abroad on the Leviathan. 

Charles Schnurmacher, platinum polisher 
and colorer, has started in business on his 
own account and is now located in Room 707 
at 36 W. 47th St. 

A. Ball, importer of pearls and precious 
stones, 48 W. 48th St., sailed for Europe 
last Tuesday on the Aquitania, going abroad 
on a purchasing trip. 

Leo Hartfield, who was in the jewelry 
business on the Coast for 13 years, is now 
associated with Hoffman Bros., importers of 
watches, 565 Fifth Ave. 

James-L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, has completed reduction sales 
for Charles L. Bryant, Danbury, Conn., and 
Leon Rubin, of East Liverpool, O. 

D. V. Verschuur, diamond setter and 
dealer in diamonds, has moved from the 
fifth floor at 65 Nassau St., to the seventh 
floor in the same building where he is 
located in Room 75. 

Ricnard M. Krause, who supplies many 
concerns in the jewelry trade with labels 
has removed his business from 130 W. 32nd 
St., to the Marbridge building, at the corner 
of 34th St. and Broadway. 

Lawrence May of Lawrence C. May & 
Bro., Inc., diamond importers, 20 W. 47th 
St. is in Europe visiting the diamond mar- 
kets at Amsterdam and Antwerp and is ex- 
pected to return to this city about May 15. 

Henry Tannenbaum, formerly of H. A. 
Groen & Bro., is now engaged in business 
on his own account at 783 Broad St., New- 
ark, At that address, Mr. Tannenbaum will 
conduct a retail novelty jewelry and ladies’ 
handbag establishment. 

N. Anusewitz, 37 Clinton St., this city, 
who has been established there for many 
years, moved his place of business on May 
1 to 5906 Fifth Ave., Brooklyn. This con- 
cern will be conducted under the style of 
Nathan’s Jewelry Shop. 

J. W. Johnson, dealer in silverware, 14 
Maiden Lane, will open an uptown branch 
of its business on the sixth floor in the 
building at 1 W. 47th St. The date on 
which this uptown sales room will be opened 
will be announced later. 

James J. Loeb of James J. Loeb & Bro., 
Inc., importers of diamonds and_ precious 
stones, 22 W. 48th St., sailed for Europe 
last Saturday on the Olympic, and when 
abroad will visit Antwerp, London and Paris 
in the interest of his concern. He expects 
to be gone for the entire Summer. 

The many friends of David Kaiser, will 
be delighted to learn that he is regaining 
his health aftet an attack of pneumonia. 
“Uncle Dave,” as he is affectionately known 
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in the trade, lost a great deal of weight 
during his illness but reports that he is now 
only slightly over 15 pounds under “par.” 

The Stephen Varni Co., importer and cut- 
ter of gems, 15 Maiden Lane, has taken 
larger space on the 19th floor (Suite 1904) 
in the same building. In the new quarters, 
the Varni concern has three private offices 
which will make it possible to give customers 
uninterrupted attention and service and also 
afford ample space to show stock. 

Frank G. Mildeberger, representing the 
William J. Ward Co., Inc., 15 Maiden Lane, 
attended the convention of the Connecticut 
Retail Jewelers Association, held last Thurs- 
day at the Shuttle Meadow Club, in New 
Britain, Conn. Mr. Mildeberger was there 
to greet his friends and after the conven- 
tion adjourned, he resumed his trip through 
New England. 

The creditors of M. Seiger & Son, were 
notified last week that the trustee in bank- 
ruptcy in this proceeding has filed his final 
account in the office of Oscar W. Ehrhorn, 
referee in bankruptcy, Room 515 at 280 
Broadway, where it may be inspected by 
creditors. A final meeting of creditors will 
be held at Mr Ehrhorn’s office on May 19, 
at 11:50 a. M. 

Edward Kittay & Co., diamond cutters, 87 
Nassau St., announced last week that they 
have renewed their lease at the above ad- 
dress and that their cutting works will re- 
main at 106 Fulton St. It was also an- 
nounced at the same time that Max Kittay, 
who is connected with the concern, is in 
no way associated with any other firm bear- 
ing the same name. 

According to an announcement made re- 
cently Michael Quintana, ‘who conducts a 
retail jewelry store at 207 E. Fordham Road, 
Bronx, was to be married yesterday (Tues- 
day), May 10, after THE JEweELErS’ CrRCULAR 
had gone to press. He marries Miss Esther 
Burgos and following the ceremony the 
couple will leave on a two weeks’ honey- 
moon trip by automobile going through the 
New England States and Canada. 

It was announced last week that Louis 
I. Herman, was recently added to the sale 
force of the Bulova Watch Co., Fifth Ave. 
at 36th St. Mr. Herman will cover territory 
in New York State and Pennsylvania, and 
has taken over some of the trade relinquished 
by William O. Sibert, Samuel P. Epstein 
and Alfred O. Bald. These men are now 
covering smaller territories giving them a 
better opportunity to serve their customers. 

Elie Kreindel, 36 W. 47th St., has com- 
bined with Kreindel & Co., Inc., formerly of 
108 Fulton St., and now at 36 W. 47th St., 
and will continue the manufacture of plati- 
num jewelry. The new joint venture will be 
conducted under the firm name of Kreindel & 
Co., Inc., with offices and factory in 36 W. 
47th St. J. Kreindel, who has been con- 
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ducting his business as Kreindel & Co., Inc., 
formerly was associated with his- brother 
Elie and Mr. Sherman and conducted their 
business as Kreindel & Sherman, Inc. This 
firm dissolved in February, 1923, and each 
member went in business for himself. Since 
1923 both brothers have been conducting their 
own business. 

Emil W. Kohn, president of the Retail 
Jewelers Association of Greater New York, 
is in receipt of a letter from Walter T. 
Grideaur, in response to congratulations 
which Mr. Kohn, on behalf of the Retail 
Jewelers Association of Greater New York, 
sent to the Goldsmiths Co., of London, on 
the occasion of the 600th anniversary of 
the granting of the charter to that guild. 
Mr. Grideaur on behalf of the prime warden 
and wardens of the Goldsmiths Co., ex- 
presses his thanks for the kind letter of 
congratulations and says that the wardens 
are glad to receive such a message from an 
association which is endeavoring to uphold 
the old traditions and standards in the United 
States of America. 

The Brooklyn Purchasing Syndicate, 
Frank Walker, proprietor, will sell at auc- 
tion the entire stock of mounted and un- 
mounted diamond jewelry of L. Stern & 
Co. in liquidation. The sale will begin at 
10:30 a. M., on Tuesday, May 17, and will 
be held on the premises of the concern, 48 
W. 48th St. The stock consists of an un- 
usually large assortment of platinum dia- 
mond jewelry and will be offered in suitable 
trade lots with a descriptive catalog fur- 
nished. Those desiring may inspect the goods. 
to be offered for sale on Monday, May 16, 
from 10 a. M., until 4 v. m., at 48 W. 
48th St. L. Stern & Co., has been in busi- 
ness for over 40 years. Mr. Walker will 
act as the auctioneer at the sale. 

A reorganization in the personnel of the 
cfficers of Handy & Harman, 57 William 
St., took place recently. At a meeting of 
the stockholders held on April 20, the fol- 
lowing directors were elected: John F. Har- 
man, Parker D. Handy, Harry H. DeLoss, 
William B. Sewell, Walter H. Bennett, Cort- 
landt W. Handy and Gustav H. Niemeyer. 
Mr. Niemeyer is a new director on the 
board. On April 25, the directors met and 
elected officers, Cortlandt W. Handy being 
chosen as the new president. _ The officers 
elected include: Chairman of the board, 
Parker D. Handy; vice-chairman of the 
board, John F. Harman; president, Cortlandt 
W. Handy; vice-presidents, Gustav H. Nie- 
meyer and George C. Gerrish; secretary, H. 
W. Spaulding; treasurer, J. L. Brush, and 
assistant treasurer, H. W. Boynton. 

It was announced to the trade last week 
that Jacob Wax, manufacturing jeweler, 106 
Fulton St., and Louis E. Berger, formerly 
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of Berger & Kronstat, have consolidated un- 
der the firm style of Berger & Wax, Inc. 
The new concern will be located at 83 Canal 
St., where it will manufacture rings. 

C. M. Fuller, president of the Greenleaf & 
Crosby Co., Jacksonville, Fla., is in this city, 
and while here is making his headquarters 
at the Hotel Commodore. 

The Indestructible Pearl Bead Makers, 
Inc., manufacturers of pearl necklaces and 
novelties, have moved their factory from 24 
New Chambers St. to 12 W. 17th St. Their 
office and showroom is at 15 W. 47th St. 

Joseph Leudan of the Jos. Leudan Co.. 
importer of diamonds and manufacturing 
jeweler, has removed from 12 John St., to 
9 Maiden Lane, where he is now con- 
ducting business under the style of Joseph 
Lendan. 

The firm of Balter & Montalto, Inc., 9 
W. 45th St., was dissolved April 30. Wil- 
liam Balter announces that he will continue 
the manufacturing of platinum diamond 
jewelry under the firm name of William 
Balter & Co., Inc., at the same address. 

Ernest Schafroth, formerly United States 
representative of the Elem Watch Co., has 
just returned to this country, after spending 
nine months at the watch factories in Bienne, 
Switzerland. Mr. Schafroth is at present 
making his headquarters with the G. J. 
Knapp Co., 142 Fulton St. 

William S. Manheimer, president of Louis. 
Manheimer & Bros., Inc., 20 W. 47th St. 
has returned from a six weeks’ trip abroad, 
where he combined business with pleasure, 
visiting the factories in Switzerland in the 
interest of the Federal Watch Corporation, 
whose products are distributed exclusively 
in this country by Louis Manheimer & 
Bros., Inc. 

The Federal Silver Co., 106 Fifth .\ve.. 
manufacturer of a medium-priced line of 
sterling silver hollowware, announces a re- 
organization of the corporation. At a meet- 
ing of the board of directors the following 
officers were elected: Abraham Slotnick was 
re-elected president; Simon Zisk, for many 
years a member of Rifkin Bros.,  silver- 
smiths, was elected secretary and treasurer ; 
L. Zeeman was elected vice-president. 

The Jewelry Arts School, Inc., 103 E. 
123th St., was petitioned into bankruptcy in 
the United States District Court, this city, 
last Thursday by Myron IL... Manche, who 
has a claim amounting to more than $4,600. 
The following day, Judge Henry W. God- 
dard appointed George W. Elkins as tem- 
porary receiver under bond of $1,000. The 
school, it is claimed, has assets of about 
$2,000 while the liabilities are estimated at 
$5,000. 

Joseph D. Little, in charge of the Sterling 
Silver Galleries of the International Silver 
Co., will deliver an address at a meeting of 
the Westchester County Retail Jewelers’ 
Association to be held in the Elks Club, at 
Mount Vernon, N. Y.. on Thursday evening. 
May 19. Mr. Little will talk on the “His- 


tory and Romance of Silver,” and his lec- 
ture will be illustrated with lantern slides. 
It was announced last Monday that the 
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lirm of Leikind & Pearlman, manufacturing 
jewelers, 78 Canal St., has been dissolved. 
Mr. Pearlman has taken over the business 
and will continue at the same address under 
the style of R. Pearlman. The concern has 
engaged two new representatives, Max Green 
and FE. Birenbaum, who will call on the trade. 
Mr. Green will cover New York State while 
Mr. Birenbaum will call on the trade in New 
Jersey and Connecticut. Philip Pearlman 
will visit the city trade. 

G. .\lbert Pelloth, who for 45 years had 
been employed by George M. Welsh’s Sons, 
213 Broadway dropped dead recently in the’ 
jewelry store. He was buried on April 29 
from his home in Jersey City, N. J. In- 
terment was made in Rahway, N. J., 
cemetery. Mr, Pelloth was about 60 years 
old and had been with the Welsh concern 
since boyhood. When he died he was a 
salesman for the concern. Death was due 
to heart failure. Deceased is survived by 
his widow and one daughter. 

J. Louis Bennett, of the tirm of Bennett 
Bros., 175 Broadway and 429 Fifth Ave., 
sailed April 30 on the Carmania, accompa- 
nied by his wife and daughter, for an ex- 
tended trip through Europe. They will tour 
France and Switzerland as well as other 
places of interest, combining business with 
pleasure. They will visit Amsterdam and 
Antwerp and will purchase diamonds and 
Swiss watches for the firm’s requirements 
for the coming season. Before returning 
home they anticipate a short visit with 
friends in London. 

The jury which for almost a week heard 
testimony presented at the trial of Benjamin 
Mintz, who was accused of taking part in 
the murder of Aaron B. Rodack, jeweler at 
3630 Broadway, this city, on July 22, 1926, 
failed to reach an agreement and after it 
seemed unlikely that they would arrive at 
a verdict, were discharged by Judge Otto 
A. Rosalsky in the court of General Sessions. 
It is understocd the jury stood eight for 
acquittal and four for conviction. Mintz 
was arrested some months ago and was 
indicted with several others on a charge 
of participating in the hold-up and murder. 

Michael Chochrum, who was arrested re- 
cently while planning to rob a jewelry 
store in this city, was sentenced last Friday 
to serve five years in Elmira. Judge Knox 
in Part 1, Court of General Sessions, im- 
posed sentence after the prisoner had pleaded 
guilty to burglary in the first degree. Henry 
Wagner, a “coke” fiend, arrested after Coch- 
rum was taken into custody, was sentenced 
at the same time by Judge Knox to serve 
10 years in Elmira. This prisoner had pre- 
viously pleaded guilty to possessing burglar 
tools as a fourth offender. A quantity of 
new jewelry, probably stolen’ from some 
concern in the trade, was found in Wagner's 
room. The arrest of both these men was 
accomplished through information received 
by Richard C. Murphy, counsel for the 
Jewelers’ National Crime Committee. 

Tickets for the annual field day of the 
Maiden Lane Outing Club which is to be 
held this year on Saturday, June 4, at the 
Flks Club, at Oakwood Heights, S.1.. can 
now be secured from any member of the 
committee in charge of the affair. This 
committee consists of Wm. G. Lenhart. 
chairman, Leo P. Leddy, Irving Broder, A. 


H. Betz, John J. Schneider and H. EF. 
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Cashion. The tickets sell for $5.50 and re- 
quests for reservations should be made as 
soon as possible. The committee is planning 
an interesting program of field sports which, 
of course, will include the usual baseball 
game. The luncheon of “hot dogs,” sand- 
wiches and liquid refreshments will, of 
course, be the main attraction on the field 
and in the evening the members will retire 
to the dining room of the Elks Club where 
they will be served the usual dinner. 


The 38th regular meeting of the Jewelers’ 
Square Club was held Monday evening, May 
2, at Millers’ Restaurant, 118 Nassau St., 
with 68 members present. State Vice- 
president Ben Summergrade, of the Trans- 
portation Club, and State Vice-president Au- 
gust Meyer Milk, of the Industry Club, at- 
tended the meeting. The following were 
reported favorably by the membership com- 
mittee and were duly elected: Benjamin 
Yeblon, George B. Mahler, Bert Sidel, 
Samuel Alper. Harry Booth reported Past 
President Hilsinger very ill at his hotel. He 
is reported improving. It was voted that 
$25 be donated to the Salvation Army to be 
used for the Relief of the Flood Sufferers. 
President Biffar called upon George Klinick 
to say a few words as to how, when and 
where the Jewelers’ Square Club originated 
and Mr. Klinick traced the history of the 
club from its inception to the present date. 
The secretary then read the minutes of the 
first annual meeting. It was decided to 
celebrate the fifth anniversary, which will 
occur March, 1928, in a befitting manner. 
President Biffar appointed Isidor Lassner as 
chairman and Louis Leopold as secretary of 
the committee to handle the affair. The 
chairman was given the power to select the 
balance of the committee. The meeting was 
then turned over to Messrs. Silverberg and 
Theise, who staged an unusually fine show. 

A Broadway jeweler was found guilty last 
Thursday in the Court of Special Sessions by 
Judges Herbert Direnzo and Caldwell of 
violating the anti-policy law. The defend- 
ant after conviction was released in $500 
hail to await sentence on May 13. The 
jeweler’s lawyer refused to put in a defense 
claiming that the court’s conviction of his 
client conflicted with a decision handed down 
several years ago. After séntence is im- 
posed, it is understood that the’ jeweler’s 
lawyer will take an appeal to the Appellate 
Division. Detective William Shelly, the 
complaining witness against the jeweler, tes- 
tified that on April 18 he had purchased a 
watch from the defendant in the latter’s 
store for $39. He paid $1 and was to pay 
the remainder in weekly instalments. <A 
paper bearing a number was given to him, 
he alleged, and he was told that if the last 
five figures of the total of the New York 
Stock Exchange for any week in the interim 
of full payment for the watch corresponded 
with the ticket he would be entitled to $500 
or a diamond ring of that value. This offer, 
Assistant District Attorney Dalton con- 
tended, violated the law. In their decision 
the Justices held that the case cited by the 
jeweler’s lawyer in arguing for a dismissal 
dealt with prizes offered by newspapers for 
circulating purposes and did not come under 
the anti-policy law. The Court held that 
any merchant offering prizes or money to 
customers in the manner charged to the 
jeweler is subject to prosecution. 
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The annual trade trip of the Pittsburgh 
Chamber of Commerce will be made through 
Ohio, May 24 to 28. The only two jewelry 
concerns thus far signing up for the trip 
include the Heeren Bros. Co., which will be 
represented by W. H. Hofmann on the tour, 
and the house of Sam F. Sipe, with C. Glenn 
Sipe as the representative. 

Henry Terheyden, of the Terheyden Co., 
who loves outdoor life, left last week by 
automobile for South Dakota, being accom- 
panied by some of his friends. He expects 
to spend about a month in the open in this 
manner and was greeted the first few days 
with excellent weather. Mr. Terheyden will 
make the entire distance by automobile. 

J. Loughrey Roberts of the John M. Rob- 
erts & Son Co., has been elected a member 
of the executive committee of the Mer- 
chants’ Council of the Chamber of Com- 
merce. This body which includes represen- 
tatives of department and all leading stores, 
meets each Thursday at 12:30 in the Cham- 
ber of Commerce dining room and discusses 
matters of interest to business men. 

H. H. Hofmann of the Heeren Bros, Co., 
will attend the convention of the National 
Wholesale Jewelers’ Association to be held 
in Providence next month. He will take 
the place of his father, who, for many years, 
never missed attending these functions. 
George Best, secretary of the Heeren house, 
will attend the convention of the National 
Association of Credit Men to be held in 
Louisville, next month. 

Attorney A, H. Kaufman, Union Trust 
Co. bldg., representing the petitioning credi- 
tors, last week filed an involuntary petition 
in bankruptcy against the Glenn Thrift Co. 
of 301 Fulton bldg., 6th St. and Duquesne 
Way. The petitioning creditors were Sam- 
uel Ackerman, $608; M. Hepner, $525, and 
Morris Goldstein, $225. It is alleged in the 
petition filed here, that the company paid 
the Pennsylvania Trust Co. $100 to prefer 
that concern over other creditors. Some- 
time ago, several highwaymen walked into 
this place around noon one day and _ held 
up the proprietor and got away with a tray 
of diamonds. .\ large part of the stolen loot 
was recovered at that time by the police. 

An estate of $300,000, the value estimated 
when the will was filed not being the rea! 
worth, was disposed of by the late William 
F. Hofmann, former president of the Heeren 
Bros. Co., filed for probate here last week 
with the Registrar of Wills. The will di- 
rects that $40,000 be placed in trust for Mr. 
Hofmann’s daughter, Marie. It also directs 
that $5,000 each be given to his four grand- 
sons, William F., William H. and Robert C. 
Hofmann and David C. Rinald. The inter- 
est from the principal is to go to these boys, 
only children at the present time, help 
educate them, they to receive the principal 
when they reach the age of 30. To Mr. 
Hofmann’s three children, Herman, William 
H. and Edna, he left 100 shares of the stock 
of the Heeren Bros. Co, He also bequeathed 
to the German Protestant Orphans’ home 
of West Liberty and the German Protestant 
Home for the Aged, each $5,000. The bal- 


ance of the estate was bequeathed to his 
wife, Olga H. Hofmann. 


In addition to the 
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estate Mrs. Hofmann has considerable 
property in her own right, including their 
home, ete. 











TRADE CONDITIONS 


Owing to brisk trade in iron and_ steel and 
Birmingham being one of the greatest iron and steel 
centers of America, business here is better than in 
almost any other section of the south, according 
to reports. Traveling jewelry salesmen say they 
find business conditions in Birmingham better at 
this time than in almost any other city in the entire 
country. This is due to the activity in the iron and 
steel market, they say. During the past few days 
cotton has taken a sudden rise in price, due largely 
to the big flLods in the Mississippi valley it is said, 
and this has had a tendency to increase trade in 
the farming sections of Alabama, owing to the fact 
that tarmers who have been holding coiton for better 
prices than had prevailed betore have been rushing 
their cotton to market. Judged from reports of 
business conditions in other sections ot the United 
States, it might be said that business in Birmingham 
is good. 





The Birmingham Loan Co. has recently 
added a retail jewelry department and a 
watch repair business. Mr. Wiggins, a 
jeweler and watchmaker of Hartselle, is in 
charge of this department, and they are doing 
a good business in this line. 

The North Birmingham Merchants’ Asso- 
ciation, whose membership is made up of 
jewelers and all classes of retail merchants, 
have adopted unanimously a resolution ask- 
ing the city commission of Birmingham to 
eliminate carnivals and street shows from 
that section of the city. Carnival companies 
were flayed by the merchants, who stated 
that the shows were a “detriment to the com- 
munity.” 

Mrs. A. E. Tyler, 68, mother of P. H. 
Tyler, president of the Tyler Jewelry Co. at 
Insley, Birmingham suburb, died suddenly 
at the home of her son in Ensley, Sunday 
night. The funeral was held from the resi- 
dence Tuesday afternoon at 3 o'clock. The 
Rev. J. A. Bryan, assisted by the Rev. L. E. 
Brubaker, officiated. Mrs. Tyler had re- 
sided in Ensley for the past 26 years and 
was widely known. A son, A. W. Tyler, 
died at his home in Rosedale less than a 
month ago. She is survived by two sons, 
P. H. and C. E. Tyler, and three daughters, 
Miss May Tyler, Mrs. R. H. Goff and Mrs. 
G. D. Wallwork. P. H. Tyler has the sym- 
pathy of all the jewelers of Ensley, Birming- 
ham, and all over the State of Alabama, in 
the loss of his venerable mother, and also 
the recent death of his brother. Mr. Tyler 
is one of the best known retail jewelers in 
the State, being a past president of the Ala- 
bama Retail Jewelers’ Association. 

A novel plan for amending the State bad 
check law, which is said to be supported by 
the Retail Merchants’ Association of the 
State, is being considered by the legislative 
recess committee on banking and insurance, 
according to Representative Wallace Mc- 
Adory. The bill was drafted by Attorney 
Duggan of Mobile, who represents the Retail 
Credit Association of Mobile. The bill pro- 
vides that when a person presents a check: 
in payment of a debt, and it is found that he 
has not sufficient funds to meet the complete 
payment, the banks will be authorized to pay 
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the full amount of the deposit of the giver 
of the check. “The proposition is that if a 
man issues a check for $50, for instance, and 
has only $47 in the bank, the bank is required 
to convey to the bearer of the check the $47,” 
said Mr. McAdory. The Merchants’ Asso- 
ciation also presented a bill to relieve persons 
holding bad checks from liability in damage 
suits in cases where they have preferred 
charges against the person who signed the 
check, when a non-conviction results. Ac- 
cording to Mr. Duggan the entire retail 
credit mens’ organizations of the State are 
supporting these two proposed bills, believ- 
ing it will save them thousands of dollars. 











Alleged to have obtained two diamond 
rings valued at $880 from Isaac Berman, 
jewelry broker, 600 block W. Baltimore St., 
Nathan A. Tavansky, 46 years old, has been 
released in $1,500 bail for grand jury action 
after being arraigned before Magistrate 
James R. Cadden in Central Police Court. 
Tavansky was arrested in a hotel by De- 


tective Lieut. Charles A. Kahler, of the 
special squad. Detective Sergt. William 


trail when 
a jewelry 


Milholland was on Tavansky’s 
Kahler learned that the man, 


salesman, had registered at a downtown 
hotel. Tavansky was charged with obtain- 


ing the jewelry from Berman through al- 
leged misrepresentation. According to Lieu- 
tenant Kahler, Tavansky, after obtaining 
possession of the jewelry, went to a pawn- 
shop and pawned one of the rings for $300. 
A second ring identified by Berman was 
taken from Tavansky’s hand by the detec- 
tive. Recovery of the ring which had been 
pawned was effected when detectives found 
a pawnticket in Tavansky’s pocket. Tavan- 
sky, according to Lieut. Kahler, has visited 
jewelers in several cities. An investigation 
concerning his movements is being made, 
Lieutenant Kahler said. 

Vigilance by police here has resulted in 
the capture of a second window-smasher 
who, early Monday, broke a $150 plate glass 
window of S.*& N. Katz, 105-107 N. Charles 
St., and fled with silverware valued at $40. 
The prisoner, who gave his name as Joseph 
B. Dunn, 40 years old, was held in $2,500 
bail for the grand jury by Magistrate 
James R. Cadden in Central Police Court. 
The night before Dunn was captured Cap- 
tain J. H. Mintiens, Central Police Station, 
warned his officers and policemen to be on 
guard against jewelry store attacks. Shortly 
after 3 a. M. Lieutenant Sigmund Himmel- 
man and Patrolman John C. Helfrich were 
walking on Fayette St., near Charles, when 
they heard the crash of glass. At first the 
policemen thought it was an automobile 
collision. Running to Charles St., they saw 
a man leaning in the window of the Katz 
store. The window-smasher saw the police- 
men and fled with a number of pieces of 
silverware. After a chase of three blocks 
Lieut. Himmelman and Helfrich captured 
the prisoner and recovered the silverware. 
Dunn was photographed and finger-printed 
in the bureau of identification. Questioned 
by the police he declared that it was his 
first attack on a Baltimore jewelry store. 











: wholesale 
jeweler, has received the sympathy of the 
trade in the death of his mother. 


Harry Gordon, Sansom St., 


Nathan Halpert, Sansom St., diamond 
dealer, has returned from a_ satisfactory 
selling trip to Baltimore and Washington. 

Among the callers on the wholesale trade 
here recently were Mr. Rioux, Bliss Bros. 
Co., Providence; Frank Rydstrom, R. F. 
Simmons Co., Attleboro, and Leo Henle, 
Sussfield, Lorsch & Schimmel, New York. 

Ralph Seaman, well known Frankford 
jeweler and one of the most active workers 
in the State retailers’ association, is recov- 
eding slowly from a severe attack of kidney 
trouble, from which he has been suffering 
for several months. 

Samuel N. Halpert, formerly a diamond 
dealer on Sansom St., but for the last three 
years in business in Florida, where he went 
at the height of the land boom in that 
State, has returned and will resume business 
here when he secures an office on San- 
som St. 

John D. Enright, well known Kensington 
retail jeweler, with a store also in the Ger- 
mantown section, was toastmaster at the 
annual dinner of the Greater Kensington 
Business Men’s Association. He is first 
vice president of the association and one 
of its most active workers. 

Window smashers who broke a bulk win- 
dow in the loan office of Joseph Bush, 1228 
West Columbia Ave., ignored some jewelry 
in the window but took several revolvers 
and shotguns. Three men were concerned 
in the break and they were frightened away 
by arrival of several pedestrians who heard 
the crash of the glass. 

Charles J. Maxwell, well known retail 
jeweler, has been reelected president of the 
Walnut Street Business Men’s Association 
for 1927 in recognition of his active work to 
make the street, one of the most important 
shopping thoroughfares in the city, a better 
place for the merchants. 

Charles H. Wright, for some time man- 

ager of the watch department of Aisenstein 
& Gordon, has gone into the retail business, 
having opened a store in Moorestown, N. J. 
The opening day was marked by a fine dis- 
play of floral emblems of good will from 
his many friends in the wholesale and retail 
trade in this city and vicinity. 
' Detectives assigned to the mysterious 
$15,000 robbery last week of the car of 
Harry Rubenstein, salesman for a Buffalo 
wholesale jewelry house, on Lehigh Ave.. 
have been unable to get a trace of a clue. 
The fact that the windows were found 
locked as Rubenstein left them when he 
went into a restaurant for lunch, puzzles 
the police. 

R. Wallace & Sons Mfg. Co., silversmith, 
has announced the appointment of Thomas 
H. McCready as district manager in charge 
of its offices at 1204 Chestnut St., serving 
Pennsylvania and the cities of Washington, 
Baltimore and Wilmington. Mr. McCready, 
for a number of years, was associated with 
the Pacific Coast branch of R. Wallace & 
Sons Mfg. Co., and is thoroughly familiar 
with all the Wallace lines. 
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J. J. Cohen, diamond dealer in the Victory 
building, will leave in July for his annual 
buying trip to Holland and Paris and will 
not return until Labor Day. mr. Conen 
states he already has a number of important 
commissions to execute in the diamond 
centers and will also spend some time in 
Paris looking for novelties in general 
jewelry which will appeal to his clientele. 
He has received word this week from 
Amsterdam that the best stones are scarce 
and the price higher than ever. 

Interest of the diamond trade here was 
aroused for a time by announcement of the 
coming sale at an auction to settle an estate 
of what was described as an “important 
bronze diamond”’ but several of those in the 
trade decided the stone is nothing but a 
canary somewhat darker than ordinary. One 
dealer of prominence has a number of large 
canaries, one handsome specimen being fully 
five carats and beautifully cut but it has 
been on his hands for several years. There 
was a time when canary and other colored 
diamonds were popular here. 

While the general jewelry trade thus far 
this month locally has not been up to the 
mark expected, retailers and wholesalers 
alike are hopeful of a change for the better 
before the end of the month. Meantime 
diamond dealers are finding that prices for 
high grade stones, ranging from one-eighth 
of a carat up to tive carats are radically 
higher and such stones scarcer. There are 
indications that the Fall demand will be 
good and some dealers are seeking to stock 
up on the large sizes and to seek something 
new in mountings. A new mesh for watch 
bracelets is attracting considerable atten- 
tion in the trade here, but thus far novel- 
ties are reported scarce. 

All the good fellows of the Philadelphia 
Jewelers’ Club will get together again on 
Wednesday evening, May 23, at the Cafe 
Riviera on the Kast Drive in Fairmount 
Park for the annual shad dinner, which 
takes place of the annual outing which 
for many years was a famous event in local 
jewelry circles. As usual L. P. White and 
Robert L. Coates will look after the enter- 
tainment, which always is of a high order 
and the “delegation from Washington” is 
expected again this year. Shad are reported 
running well and there will be no lack of 
that toothsome fish. One beauty of these 
events, members agree, is that there is no 
formal speaking, “good eats,” a sparkling 
entertainment and plenty of fun being the 
menu. 

Dayton W Laubach, a retail jeweler at 
7038 Woodland Ave., West Philadelphia, 
is in the limelight again as the result of 
the arrest of three nen, armed with pistols, 
silencers, hunting knives, two blackjacks 
and a piece of lead pipe, found in their 
auto with which they trailed Laubach and 
he says attempted to run him down on one 
occasion while a little later they attempted 
to ram his car with their heavier machine. 
The prisoners have been held in $1,000 bail 
each by Magistrate Dugan for a further 
hearing. Laubach told the Magistrate that 
since he and another man filed suit against 
a secret organization, his life has been 
threatened and that recently a bullet was 
fired through the bulk window of his store. 
He added that he has received a number 
of letters threatening his life unless he 
withdrew the suit and he and his wife have 
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been called to their telephone on several 
occasions to receive similar warnings. As 
a result of his complaints to the potice de- 
tectives have been guarding his home, where 
Mrs. Laubach has been almost terrorized 
by the threats. Five men, who Laubach 
asserts were in a car that tried to run him 
down while he was crossing the street in 
front of his store and later attempted to 
crash their machine into his car, were said 
by the police to have been acting suspicious- 
ly in the vicinity of Laubach’s store but two 
escaped. The weapons were found in the 
automobile. 

Following several weeks of unremitting 
work by City Hall detectives, one arrest 
has been made in the robbery of a satchel 
containing diamonds and mountings valued 
at $25,000 from the automobile of Philip 
Marenstien, New York, on April 14. The 
prisoner is known to the police as Robert 
Fawcett, 13th St. and Columbia Ave., and 
in certain circles as “Little Bobby.” He is 
accused of being the man who hurled a 
brick through the window of Marenstein’s 
car, parked in front of a retail jewelry 
store near South and 8th Sts., while his 
three companions took the satchel from the 
sedan. Marenstein had taken the precaution 
to carefully lock his car when leaving it to 
call on a customer and supposed it was 
safe. The police say he had been trailed 
on his trip around the city by four men 
in a truck, afterwards found to have been 
stolen. They charge that Fawcett was the 
man who broke the sedan window and 
although he protested he could prove he was 
at Atlantic City at the time the robbery 
was committed, Magistrate Holland in City 
Hall police court held him in $5,000 bail 
for a hearing later this week. The truck 
in which the men fled was found the day 
after the robbery in Lawndale, a suburb, 
where it had been driven into a vacant lot 
and set ahre. Through Fawcett, the detec- 
tives expect to learn the identity of others 
concerned in the theft and possibly to learn 
how it is the autos of jewelry salesmen 
are trailed throughout this city. 











With the approach of warm weather busi- 
ness in Louisville appears to be slightly im- 
proved. 

Judge A. T. Burgevin, in the Criminal 
Court, has set June 20 as the date for the 
second trial of Fred FE. Stevens, Jr., of the 
Dixie Jewelry Co., indicted on charges of 
complicity in engineering two large diamond 
robberies in Louisville, one in March ot 
last year, when Herman Hamburger was 
robbed of around $90,000, and another i 
January of this year, when Sam Newman 
was relieved of about the same amount, 
after they had called at the store with their 
merchandise. In the first trial last week 
the jury disagreed. There appeared to be 
but little doubt but that there will be another 
long drawn out trial. Stevens has merely 
been tried on the Hamburger robbery, for 
which one man, John Cardin, is now serving 
seven years, having been convicted. There 
are five others yet to be tried. 
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Chicago Notes 





S. M. Sandfelder, of the D. F. Briggs Co., 
just completed a short business trip through 
the northwest. 

Louis S. Shoen, representing S. Bruner, 
Inc., New York, spent the past week in Chi- 
cago calling on the trade. 

Al Lindroth, of Lindroth & Co., North 
Attleboro, Mass., visited the wholesale trade 
during the past week. He left here for 
cities in the middle west. 

Miss Ada Hill, novelty jewelry buyer for 
Mande! Bros., is spending a couple of weeks 
in New York and other eastern points look- 
ing over new merchandise. 

Edward Lehman, of the Edward Lehman 
Jewelry Co., Inc., Denver, Colo., spent the 
past week in Chicago looking over new lines 
and renewing old acquaintances. 

Frank Newburger, manufacturers’ repre- 
sentative, returned from a 10 days’ business 
trip through the northwest. He reports hav- 
ing had fair business on this trip. 


Percy Marshall, manufacturers’ repre- 
sentative with offices at the Columbus Me- 
morial Vaults, left last Sunday night on a 
business trip through the northwest. 

George Kissick, of the H. W. K. Co., 
Attleboro, Mass., is visiting the wholesale 
trade in Chicago for about 10 days. Mr. 
Kissick is on his way to the northwest. 

Fred Klopfer, retail jeweler, 310 E. 61st 
St., is spending a couple of weeks at New 
Orleans with the Commandery enjoying a 
pleasant time and renewing acquaintances. 

Wilder C. Harris, vice-president of the 
Norris, Alister-Ball-Bridges Co., returned re- 
cently from Hot Springs, where he enjoyed 
a month resting. He was accompanied on 
this trip by his wife. 

Mrs. Edward: E. Weldy, wife of Edward 
E. Weldy, retail jeweler at 1924 Irving Park 
Blvd., returned last week from a motor trip 
through Wisconsin, She was accompanied 
on this trip by her son. 

Irving Golden, representing Silbermann, 
Kohn & Wallenstein, Inc., New York, manu- 
facturing jewelers, is spending some time in 
Chicago calling on his trade and visiting 
with many of his friends. 

Fred Gilbert, of Freeman & Co., North 
Attleboro, Mass., was a caller on the whole- 
sale trade in Chicago last week. Mr. Gil- 
bert is making the middle west territory in 
the interests of his firm. 

Don V. Santee, buyer for A. I. Hall & 
Son, Inc., San Francisco, Cal., stopped off 
in Chicago last week for a few days en route 
home from the east, where he spent some 
time looking over the markets. 


Robert Wilkes, formerly representing the 
Herschede Hall Clock Co., of Cincinnati, in 
New York and eastern territory, but who 
now travels from the factory, was in Chi- 
cago calling on the trade, recently. 

Alvin Markham, buyer for Frank C. Hyde 
& Co., Appleton, Wis., accompanied by Mrs. 
Markham, spent several days of the past 
week in Chicago calling on his favorite 
wholesale houses in search of new goods. 

“Bill” Peach, representing ‘Carter, Qvarn- 
strom & Remington, Attleboro, Mass., ar- 
rived in Chicago recently and spent a week 
here calling on the wholesale trade. Mr. 
Peach is en route to other cities in the mid- 
dle west. 


O. Karsted, vice-president of the Fort 
Dearborn Watch & Clock Co., 37 S. Wabash 
Ave., accompanied by his wife and family, 
returned last week from French Lick, where 
he spent 10 days, enjoying a rest and visit- 
ing with friends. 

Joseph P. Frenzer, retail jeweler, at 
Omaha, Nebr., accompanied by Mrs. Frenzer, 
stopped off in Chicago last week for a day 
on his way home, after spending several 
weeks resting and visiting places in New 
Orleans and Havana. 

Frank Dunn, of Dunn Bros., Providence, 
R. I., left Chicago last Wednesday night for 
Detroit. Mr. Dunn spent 10 days here call- 
ing on the trade. He is en route home and 
expects to arrive at Providence some time 
the end of this week. 

The Belle Jewelry Co., New York city, 
designers and manufacturers of platinum 
jewelry, has established an office in Chicago 
and is located in suite 1306 Columbus Me- 
morial building. The Chicago office is being 
managed by E. E. Strauss. 

Ed Moore, representing the R. F. Sim- 
mons Co., and with Chicago headquarters 
on the fourth floor of the Silversmith build- 
ing, left last week for the Pacific Coast, 
where he will spend six weeks in calling on 
the wholesale jewelry trade. 


David Helfer, representing the Block- 
Weinfeld Co., wholesale jewelers on the 
eighth floor of the Heyworth building, left 
recently on a business trip through Illinois 
and Wisconsin. Mr. Helfer will be away 
for at least six weeks, calling on the retail 
jewelry trade. 

Members in the trade will be pleased to 
learn that Robert Prochnow, president of the 
Fort Dearborn Watch & Clock Co., has re- 
cuperated sufficiently from his recent illness 
to be able to visit the office occasionally. 
Mr. Prochnow made his first venture last 
week and remained at his desk for a few 
hours. 


H. B. O’Brien, W. H. Race and Robert 
Craig, of the International Silver Co., Meri- 
den, Conn., were visitors at the Chicago of- 
fice of this company last week. While here 
they called on friends in the trade. They 
left Chicago last Friday night and stopped 
off at St. Louis for a few days before re- 
turning east. 

The retail jewelry business of Frank E. 
Sandberg, 4048 Milwaukee Ave., has been 
taken over by Phillip Sandberg, his brother. 
Phillip Sandberg has been associated with 
his brother for a number of years and is 
well known to the Chicago jewelry industry. 
Frank Sandberg, accompanied by his wife, 
will leave shortly on a three months’ motor 
tour through the country. 

A cable was received at the offices of 
the Block-Weinfeld Co. last Thursday from 
Gus Weinfeld that he and Mrs. Weinfeld 
landed safely in Germany. Thev sailed on 
the S.S. Columbus about 10 days ago and 
will be away for three months. They plan 
on visiting all of the countries of Europe 
and arranged their trip in such a way that 
the last two weeks of their stay can be spent 
in Paris. 

Richard A. Engelmann, of Anton Engel- 
mann, 1908 Ogden Ave., returned this week, 
accompanied by his bride, from a 10-day 
honeymoon trip to Detroit, where they visited 
with friends and relatives. Mrs. Engelmain 
is the former Miss Betty Burt, of Chicago. 
The couple were married on April 30 and 
left immediately after the reception for their 
honeymoon trip. They are making their 
home at 1908 Ogden Ave. 

Julius Drach, formerly of N. Shure & Co. 
and father of Bernard Drach of the Block- 
Weinfeld Co., passed away at his home on 
Saturday of last week. Mr. Drach had been 
ill for more than four years: and death was 
caused from heart trouble. He was in his 
late 60s, and up to about five years ago held 
a responsible position with N. Shure & Co. 
Funeral services were held on Tuesday from 
Furth’s Chapel, and interment was at Rose- 
hill ‘Cemetery. Deceased was a brother-in- 
law of the late Joseph Block, of the Block- 
Weinfeld Co. 

Nathan Pinkus, who for the past 10 years 
has been associated with the shop of the 
Bouer-Goldstein Co., manufacturing jeweler 
on the 14th floor of the Stevens building, 17 
N. State St., as a designer, setter, engraver 
and platinum worker, has now accepted a 
position with this firm on the sales force. 
Mr. Pinkus will represent the house through- 
out the middle west territory and left on his 
initial trip last week. He will be gone for 
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two weeks. During the years he served in 
the shop for this firm, Mr. Pinkus made 
many friends throughout the country. He 
has their well wishes in this new venture. 

Howard Seebeck, representing Barnett 
Daniel & Co., and the Armbrust Chain Co., 
left Sunday night on a week’s business trip 
through the northwest. 

Hugo A. Wolff, importer and wholesaler 
at Brooklyn, N. Y., spent several days of 
the past week in Chicago visiting members 
of the trade and looking over new lines. 

W. H. Clements is again associated with 
the sales force of the Norris, Alister-Ball- 
Bridges Co. He will represent the house in 
his old territory, Michigan and Indiana, and 
will leave for a business trip this week. 

Among the retail jewelers visiting the 
markets in Chicago during the past week 
were: Robert P. Kiep, of Robt. P. Kiep 
& Son, Joliet, Ill.; J. R. Brushert, of J. R. 
Brushert Co., Wausau, Wis.; William E. 
Trein, Dixon, Ill.; E. E. Chady, of Chady’s 
Jewelry Store, White Water, Wis. 

The Golden Roosters of the jewelry trade 
in Chicago, held their first luncheon meeting 
of the year last Tuesday noon at Mandel 
Bros. The regular routine of business was 
transacted and candidates selected for mem- 
bership. Arrangements were also made for 
the big frolic on Tuesday night, May 17, in 
the Red Lacquer Room of the Palmer 
House. 

Several of New York’s large diamond 
houses were represented in Chicago during 
the past week and in each case a member of 
the firm represented them. The following 
were here: Arthur Silberfeld, of Arthur 
Silberfield, Inc.; Oscar Heymann, of Oscar 
Heymann & Bro.; “Billy” Staiger, of Staiger 
& Sons, and David Schwab, of Davidson & 
Schwab. 

Herman C. Stern, who has been located 
at 229 E. Garfield Blvd., for a great many 
years, removed his business last Monday into 
desirable quarters in the Southmoor Hotel, 
at 6654 Stony Island Ave. The location is 
very desirable and meets his requirement 
fully. Mr. Stern is secretary of both the 
Illinois Retail Jewelers’ Association and the 
Greater Chicago Retail Jewelers’ Association. 

Charles H. Fuller, of the George H. 
Fuller & Son Co., Pawtucket, R. I., accom- 
panied by Mrs. Fuller and Mrs. Fred G. 
Perry, arrived in Chicago last Saturday 
morning via the automobile trail. Mr. 
Fuller makes this trip a couple of times each 
year and en route to Chicago stops off at 
some of the principal cities to visit the trade. 
He expects to remain here for about two 
weeks visiting their local offices and friends. 

The Phillip-Simons Mfg. Co., Inc., mail 
erder house at 317 W. Adams St., has ap- 
plied to the Manufacturing Jewelers’ Board 
of Trade through their local attorneys, Gold- 
man, Allshouse & Healy, for assistance in 
straightening out its affairs. A creditors 
committee consisting of Donald LeStage, of 
O. M. Draper Co., North Attleboro, Mass. ; 
James L. Wiggmore, H. W. K. Co., Attle- 
boro, Mass.; and Edward Lederer, of S. & 
B. Lederer Co., Providence, R. I., has been 
appointed. An audit is being prepared and 
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an investigation made and committee will 
endeavor to effect the best solution for the 
creditors’ interest. The debtors, it is said, 
seek a general extension. 

Members in the trade will be pleased to 
learn that Frank Barton, representing the 
Stein & Ellbogen Co., is recovering slowly 
in his rooms at the Elks Club, this city. 
Mr. Barton was stricken, while making a 
trip through his territory a few weeks ago. 

R. M. Johnson, of 25 E. Washington St., 
was the victim of sneak thieves one day last 
week. Two men entered the establishment 
and asked to be shown a diamond to be 
mounted in a scarf pin. They were taken 
into the diamond room and shown a couple 
of stones. These did not seem to please so 
they left. As soon as they were gone it was 
discovered that two stones were missing. 
The loss is estimated at a few hundred 
dollars. 

Samuel Sperber has opened _ enlarged 
quarters in suite 407 Mallers building, and 
is doing a general wholesale jewelry 
business. Mr. Sperber formerly was located 
cn the 10th floor of this building and did an 
exclusive diamond business. He has _ in- 
stalled all new counter and wall cases in 
mahogany finish and has put in a complete 
stock of general jewelry, watches, etc. The 
front part of the quarters is divided into 
two small private offices, one to be used as 
a diamond room and the other for repair pur- 
poses. 

The marriage of Miss Loretta Lambrecht, 
daughter of Mr. and Mrs. Wm. Lambrecht, 
to George E. Traub, of New York city, is 
to take place this morning (May 11) at 
St. Timothy’s Church, Devon and Washtenaw 
Aves. A wedding breakfast served at the 
Edgewater Beach Hotel, is followed by a 
reception at the home of the bride’s parents, 
at 3253 LeMoyne Ave. The couple will 
leave for a wedding trip through the east 
and will make their home in New York. 
Miss Lambrecht is well known to the 
jewelry and optical trade of Chicago. She 
is an optometrist and has been associated 
with her father and brother in the business 
of Wm. Lambrecht & Son, 1956 Milwaukee 
Ave., for a number of years. 

John A. Herschede, who for the past 30 
years has been prominently identified with 
the manufacture and distribution of quality 
clocks, is now associated with the well 
known firm of A. C. Becken Co., special 
representative of the clock department. Mr. 
Herschede is favorably known to the jewelry 
trade from coast to coast and his association 
with the Becken concern is a decided credit 
to the comprehensive clock department of 
this concern. Mr. Herschede disposed of his 
interests in the Herschede Hall Clock Co., 
of Cincinnati, and resigned his official posi- 
tions on Jan. 1. During the past four 
months he has been taking a vacation and de- 
voting time to personal business affairs. The 
many friends of John will be pleased to 
know that he is again in the clock business. 

Maurice Krause, of the firm of M. Krause 
& Co., wholesale jewelers, on the 6th floor 
of the Kesner building, 5 N. Wabash Ave., 
was robbed last Saturday morning of dia- 
monds and jewelry valued at several thousand 
dollars. Mr. Krause was on his way to the 
office from home where he took his samples 
for the night after spending a week in call- 
ing on his trade through Illinois. As he 
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halted his automobile for a boulevard stop 
light at 3lst St. and South Parkway, three 
men leaped on the runhing-board of his car, 
all armed with revolvers. One of them 
climbed into the seat beside Krause and under 
a threat of death commanded him to be quiet 
and obey orders. He was told to drive north 
when the lights changed. At 29th St. Krause 
was ordered to drive west and drove in 29th 
St. to the alley between Michigan and 
Wabash Ave., and then turned south, halting 
at the rear of 2951 S. Wabash Ave. The 
bandits fled on foot with the two jewelry 
cases, first warning Krause to make no out- 
cry or he would be shot. When the bandits 
departed Mr. Krause telephoned the Pekin 
Inn police station. 











An auction sale is being conducted by 
Douglas & Johnson, W. 35th St. 

Charles E. Sorin, ‘Cincinnati, manufacturer 
of belts, was a visitor to the Cleveland retail 
trade last week. 

Gordon Lang, director of sales develop- 
ment of the Gorham Co., was in Cleveland 
over the week-end. 

Richard D, Fleek, representing the Juer- 
gens & Andersen Co., Chicago, was a Cleve- 
land visitor last week. 

David Glasser, of the Merit Co., is taking 
a business trip to Canton and other towns 
of northern Ohio this week. 

Charles F. Keim, treasurer of the Scribner 
& Loehr Co., has resigned from the company, 
his resignation being effective April 30. 

Jack Art, of Art & Rubin, Inc., Canton, 
has bought the interest of Herman Rubin 
and is now sole owner of the business. 

Among out-of-town jewelers in Cleveland 
last week were: E. A. Rowlands, Lodi; 
Charles Jellife, Mansfield, and Sidney High, 
Medina. 

A new jewelry store has been opened at 
E. 83rd St. and Carnegie Ave. by Joseph 
Nathan under the name of the “Safety Cross 
Jewelry Shoppe.” 

R. J. Franz, Willoughby, has moved into 
larger quarters on Erie St. The new store 
has been beautifully fitted and is in a very 
good business location. 

Only a few jewelers made a special drive 
for business for Mother’s Day. The credit 
stores did some special advertising for the 
event. Flowers and candy, however, seemed 
to be the most popular gifts. 

J. A. Conn, auctioneer, left for a month’s 
stay in Florida last week. He will conduct 
a sale while there and upon his return to 
Cleveland will bring his family from Clare- 
mont for the Summer months. 

A. H. Manchester has started out on his 
initial trip for the Merit Co. and reports in- 
dicate satisfactory business. He was for- 
merly with the Sigler Bros. Co. until they 
discontinued their material department. 

The 'Cowell & Hubbard Co. is having the 
front of its store redecorated this week. Mr. 
Pecoy, of the diamond department of the 
company, who has been on the sick list for 
the past couple of weeks, is back again at 
the store. 

Leonard Berger is conducting an auction 
at his Woodland Ave. store for the purpose 











SS ee ae ee 








May 11, 1927 


of closing it out. Benjamin Glickman is the 
auctioneer. Mr. Berger recently opened a 
very attractive store on E. 105th St., near 
Parkgate Ave. 

John Burbridge, who was arrested last 
week in a dragnet put out by police and 
charged with the murder of John Compton, 
clockmaker for the Webb C. Ball Co., was 
indicted on May 3 by the Grand Jury for 
second degree murder. No date has yet been 
set for his trial. 

The Cowell & Hubbard Co. has designated 
the week of May 9 as Silver Week and are 
making a number of very unusual displays 
of single pieces, services, etc., and all the 
newest patterns. Silver Week is always a 
big event with the store and attracts the 
elite of the city. 

Samuel Deutch, well-known retail jeweler, 
is chairman of the executive committee in 
charge of arrangements for a soccer match 
between the World’s Champions, the H. A. 
K. O. A. K. of Vienna, who are to play a 
picked team at the Cleveland Public Audi- 
torium on May 14. 

The jewelers’ division of the Jewish Edu- 
cational Drive has been very successful in 
raising funds. Samual Deutch is chairman 
and the other members of the committee are 
Ralph Harburger, vice-chairman; Benjamin 
Glasser and Allan Klivans. The purpose of 
the drive is to secure funds to educate Jewish 
children who are unable to pay. 

Mr. Nock, Towle Mfg. Co. was in 
Cleveland last week assisting retail jewelers 
by giving sales and merchandising ideas to 
groups of salespeople who are interested in 
this work. Arrangements have been made 
by President H. Bruce McCague, of the 
24-Karat Club, to have Mr. Nock address 
the club at one of their meetings in the Fall. 

Jerry Fraiberg, jeweler and optometrist 
who was in business on E. 55th St., near 
Broadway until a couple of months ago, filed 
a voluntary petition in bankruptcy in United 
States Court, May 4. Liabilities are $1,670 
and assets $583.25. The largest creditors 
were Adler & Heine, $532, and the Para- 
mount Watch Co., $144.50. Several Cleve- 
land concerns are creditors for small 
amounts. 

Roy Hall, formerly of 3731 Scovill Ave., 
operating as the Fraternal Jewelry Co., was 
sentenced from seven to 20 years’ imprison- 
ment in the Ohio penitentiary on May 4 by 
Judge John McMahon in Criminal Court for 
shooting William McMillan. Hall saw Mc- 
Millan riding in a taxi with Mrs. Hall and 
shot him. The jury returned a verdict of 
manslaughter. Hall’s effects have been sold 
and his store closed. 

The Wednesday luncheon-meetings of the 
24-Karat Club continue to be as popular as 
ever and there was a fine attendance on 
May 4. A letter was received from Pitts- 
burgh jewelers regarding information wanted 
on a man connected with the trade. This is 
just one phase of the many different things 
that come up at these meetings. Discussions 
of other matters of trade interest took up 
the remainder of the time. 

The Cowell & Hubbard Co. furnished all 
the gold, silver and bronze medals, to the 
number of 200, for the Cleveland Athletic 
Club’s fourth indoor meet. The medals were 
designed by H. Bruce McCague, of the com- 
pany, and bore the corporate seal of the 
city of Cleveland, monogram of the club, the 
winged foot of Mercury and date of the 
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club’s founding. On the reverse side was 
the laurel wreath of victory. 

Frank B. Guyon, connected with the Lewis 
Jewelry Co. died at his home on Sunday, 
May 1. Mr. Guyon underwent several op- 
erations abcut a year ago and since then had 
apparently regained his health. He was for- 
merly in business in the Colonial Arcade and 
finally sold out to the Lewis Jewelry Co. and 
became associated with that concern. He 
was well known in the trade. He is sur- 
vived by his widow, a son and two daughters. 

The Webb C, Ball Sales Club held a very 
enjoyable dinner-dance at the Allerton Hotel 
last Monday evening. There was an attend- 
ance of 45. Tables were prettily decorated 
and during the dinner there were several in- 
strumental and vocal numbers rendered. 
Dancing to a snappy orchestra filled-in the 
rest of the evening. This will be the last 
social affair until Fall. The club, however, 
will continue its business meetings and on 
Tuesday night go to Twinsburg by automo- 
bile to the home of a member, where the 
regular business session will be held. 


The annual meeting of the Cleveland Re- 
tail Credit Stores Association was held on 
Tuesday evening, May 3, in the main dining 
room of the Hotel Cleveland. All members 
of the association were present and the total 
attendance was 175. The banquet was served 
at 7 p. M. and the principal address of the 
evening was made by J. W. Raper, of the 
Cleveland Press and the creator of “Josh 
Wise,” and known to all Clevelanders as the 
“Most Anything Man.” His talk was en- 
titled ““Not at Home” and lasted for 35 min- 
utes. It was a piece of droll satire on the 
frailties of the public who dodge the col- 
lector and created a great deal of laughter. 
There were also brief addresses by the in- 
coming and outgoing presidents of the asso- 
ciation. The new officers are: President, 
Joseph Amster; first vice-president, John 
Heller; second vice-president, E. J. Rose- 
water; treasurer, Philip Robbins, and secre- 
tary, Lawrence Newman. Following the 
dinner and speechmaking, the floor was 


cleared for dancing and those who did not 
care for this pastime played pinochle and 
The ladies were given a very nice 
leather 


bridge. 
favor, consisting of hand-painted 
coin purses. 
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Ralph L. Hinds, legal counsel for the local 
branch of the National Jewelers Board of 
Trade, left Cincinnati Wednesday to attend 
a meeting of the Board at New York city. 

George J. Gruen and E. C. Brunst, of the 
Gruen Watch Co., and Arno Dorst, president 
of the Dorst Co., attended the State con- 
ference of the National Association of Credit 
Men at Youngstown, O., last week. 

David Sachs, who formerly was connected 
with the Mayor Jewelry Co. and the Allen 
Jewelry Co., has started on a jewelry enter- 
prise of his own by opening a store on Mont- 
gomery road in the business section of Nor- 
wood, O. Mr. Sachs formerly was a sales- 
man with the two firms. He obtained a 
large bill of goods from the D. Jacob’s Sons’ 
Co. 

The annual Summer outing of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
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turers’ Association will be held during the 
first two weeks of June, probably Tuesday, 
June 7. It will be staged as usual some- 
where in the Commonwealth of Kentucky 
but the exact location has not been decided 
upon by the entertainment committee as yet. 
This committee, consisting of Clarence Loeb, 
Chairman; Eli Gutmann, Arno Dorst, 
Arthur C. Jacobs and Edgar Noterman, 
started getting matters in shape immediately 
after the monthly meeting of the wholesale 
association at the Hotel Gibson, Tuesday 
night. 

All of the wholesale jewelry houses in 
Cincinnati are distributing folders that were 
printed by the School of Watch Repairing 
of the Ohio Mechanics Institute. The 
folders are being distributed in an effort to 
obtain more students for the school, the aim 
of which is to produce reliable watchmakers 
aml repairers. The school has a full time 
course and also a special Summer course of 
three months which will open soon. Omar 
Allaire came from Humboldt, Kans., for the 
course and will complete his term June 1. 
Allaire paid for his tuition in the school by 
working in wholesale houses after school 
hours. He came to Cincinnati at the instiga- 
tion of Clarence Loeb, of L. Loeb & Sons. 
Wholesalers are interesting themselves in 
the school in order to maintain: the claim 
that Cincinnati is the center of large watch 
and jewelry industry. 

All of the jewelers who took part in the 
successful campaign conducted by Cincin- 
nati for the Community Chest drive, feel 
elated over the total achieved by workers 
in the drive. The total this year was set 
at $2,015,000, the highest amount yet set for 
charitable work in the “Queen City.” When 
the campaign started there were a great 
many misgivings about the ultimate outcome 
and the drive was watched all over the 
United States because of the failures that 
had been experienced by other municipalities 
in similar drives. When the final reports 
were read by William Cooper Procter, chair- 
man of the drive at the Hotel Gibson, Mon- 
day night, it was shown that the drive ran 
$25,000 above the quota set for the city. 

The adjustment committee of the Cincin- 
nati branch of the National Jewelers Board 
of Trade has taken charge of the business of 
the Duhme Bros., jewelers, at 528 Madi- 
son Ave., Covington, Ky., through an ap- 
plication submitted to the Board by the 
brothers, J. Herman and Edward Duhme. 
They applied for administration by the 
Board because of pressure brought by 
creditors. At the office of Burch & Peters, 
legal counsel of the Board of Trade, it was 
said that efforts are being made to keep the 
business going in order to protect the credi- 
tors. It was also stated that Mrs. J. Her- 
man Duhme is willing to transfer property 
in Kenton County to the Board to help swell 
the assets of the firm. The property along 
with stock and fixtures would create a fund 
large enough to pay off fifty cents on the 
dollar to creditors but one of them is 
threatening forced liquidation and bank- 
ruptcy through court proceedings. If suit is 
brought against the firm, the attorneys de- 
clared, the property will not be transferred, 
which would greatly reduce the total of assets 
of the jewelry firm. The property in ques- 
tion is in the name of Mrs. Duhme, who 
would turn it over to the Board on the basis 
of an amicable settlement. 











Milwaukee jewelers were shocked to hear 
of the death of A. J. Ness, retail jeweler at 
La Crosse. 

The sympathy of the jewelry fraternity 
has been extended to Henry Stecher, retail 
jeweler here, because of the death of his 
mother-in-law. 

P. A. Brunstad, E. W. Behn and T. A. 
Mehls, jewelers at Chippewa Falls, Wis., 
recently took part in the annual Market 
Day celebrations held in that city. 

C. E. Lugviel, who formerly owned a 
jewelry store at Oconomowoc, Wis., which 
he discontinued some time ago, is now em- 
ployed with William Notbohm, Oconomo- 
woc, as a watchmaker, 

A. C. Hentschel has been re-elected presi- 
dent of the Milwaukee District Jewelers’ 
Club. Other officers are: Ervin Fuchs, re- 
elected vice-president ; Sam Dalin, secretary, 
and Thomas Platzer, treasurer. 

Sam Dalin, retail jeweler at West Allis, 
Wis., has returned from the organization 
meeting of the National Association of 
Credit Jewelers at Detroit. Mr. Dalin also 
visited in Windsor while in Michigan. 

The retail jewelry store of Mrs. M. Dol- 
gin, located at 343 Grove St., has been sold 
to Frank Gerstenberg of Milwaukee. Mr. 
Gerstenberg is also the owner of a retail 
jewelry business at 34th St. and North Ave. 

Mrs. Fred J. Theleman, wife of Fred J. 
Theleman, manufacturing jeweler, was taken 
ill suddenly, and had to be removed to St. 
Joseph’s hospital for an operation. Latest 
reports were that she was getting along 
nicely. 

John Schilz, treasurer of the O. H. Bin- 
genheimer Co., has bought a new automo- 
bile. Mr. Schilz is giving the car its 
initial try-out. He drove to Fond du Lac 
this week to attend the Wisconsin Retail 
Jewelers’ convention. 

John R. Montgomery of the Reliance Sil- 
ver Co. has returned from a trip through 
Michigan. Jewelers up in that section of the 
country are complaining, according to Mr. 
Montgomery. Business, however, seems to 
be about as usual, he states. 

Retail jewelers are well pleased with the 
service which they are receiving from Nels 
Jensen, who is now “delivery man” for the 
O. H. Bingenheimer Co., in the city. Mr. 
Jensen is the successor of Gene Tillotson, 
who recently opened a lunchroom across 
from the ball park here. ' 

J. E. Evans, Platteville, and A. C. Possin 
of the Bozhardt Possin Jewelry Co., Mil- 
waukee, recently made a trip to Fond du 
Lac to make final arrangements for the Wis- 
consin State Retail Jewelers’ convention. On 
their return they visited at Waupun, Fox 
Lake, Beaver Dam and Hartford. 

Included among visitors at wholesale 
houses during the past week are Mr. and 
Mrs. A. M. Lang, Kaukauna; Albert We- 
ber, Fennimore; A. Miller, Monroe; J. O. 
Cox, Fort Atkinson; F. E. Kiehl, Wauke- 
sha; E. A. Ejichstedt, Random Lake; Paul 
Krumenacher, Whitewater; O. R. Pelzer, 
Waupun; Adolph Michael, Green Bay; Mrs. 
R. Hille, Menomonee Falls, and W. R.. Ami- 
don, Hartford. 

More than a dozen large diamonds have 
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been taken from glacial drifts in various 
parts of Wisconsin within the past several 
years. One of the largest was the Theresa 
diamond, found years ago, and which has 
never since been heard of. The Theresa 
diamond was found near the village of The- 
resa on Rock River in Dodge County, Wis. 
It weighed, at the time it was found, 23 
carats. As taken from the soil it was a 
round stone, suited to cleavage. Louis W. 
Bunde, of Bunde & Upmeyer, who has made 
a study of previous stones found in Wiscon- 
sin, saw the Theresa diamond once. He has 
never heard what became of it. The second 
largest diamond found in Wisconsin was 
discovered near the village of Eagle in 
Waukesha county. The Eagle diamond 
weighed 16% carats. Instead of being white, 
like the Theresa diamond, it is a warm, 
sunny yellow. It is now in the American 
Museum of Natural History in New York. 
The two other diamonds of size which 
were found in Wisconsin are the property 
of the Bunde & Upmeyer Co. One is a 
pear-shaped jewel of a pure white color and 
weighs 2 1/16 carats. The second weighs 
634 carats, and was found on a farm near 
Saukville. The latter stone especially, ac- 
cording to Mr. Bunde, is of exceptionally 
fine quality. Both of the stones are quite 
clear. 

Some interesting facts concerning the sil- 
verware and clock business in Milwaukee 
were recently brought out in the consumer 
analysis of Milwaukee markets, which is 
compiled by the Milwaukee Journal. It was 
found, for instance, that most of the silver- 
ware in Milwaukee is purchased in depart- 
ment stores. These stores seem to have sold 
54.43 per cent of the total silverware owned 
by Milwaukee families. Jewelry stores rank 
only second with 34 per cent; furniture 
stores follow with 3.50 per cent; hardware 
stores rank 2 per cent; while miscellaneous 
places, such as mail order, wholesale and 
out-of-town houses, rank 6 per cent. The 
analysis showed that 97 per cent of all fami- 
lies in Milwaukee owned silverware; that 
79.83 per cent of the total who own silver- 
ware own the plated type; that 33.67 per 
cent own sterling, and that about 12 per cent 
own both types. It was discovered that 
knives, forks and teaspoons are the most 
popular items. These are followed in order 
by tablespoons, butter spreaders, salad forks 
and a great variety of miscellaneous pieces. 
The majority of mantel clocks bought in 
Milwaukee were purchased in jewelry stores 
instead of in department stores, and this was 
also the -cdsé with alarm clocks. The dif- 
ference between jewelry and department 
stores, however, proved to be very small, the 
percentage of jewelry store sales being 45 
per cent, while that of department stores 
was 44 per cent. In analyzing the percent- 
age of clocks purchased at jewelry stores, it 
was found that the Archie Tegtmeyer store 
led with 13.41 per cent of the total. 








F. C. Heaton, Canton, N. Y., has been 
displaying in the window of his jewelry store 
a shot gun and rifle made years ago for 
Thomas S. Clarkson, Potsdam, N. Y., a 
member of the well known Clarkson family. 
The gun was made by J. L. Simons, who 
a long time ago operated a gun shop at 
Potsdam. The old piece is upward of 75 
years old. 
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Ed H. Humpel has engaged in the jewelry 
business at Julesberg, Colo. He was formerly 
a watchmaker for F. M. Smith, at Holyoke, 
Colo. 

H. N. Damm has bought a jewelry store in 
the north part of Omaha at the junction of 


Sherman Ave. and Locust St. Mr. Damm 
had previously been a watchmaker for 
Brodegaard Bros. 

Among the out-of-town jewelers in Omaha 
recently were: W. H. Pohle, Hartington, 
Neb.; Grover Spangler, Fremont, Neb.; 
L. §S. Robinson, Glenwood, Ia.; L. H, 
Tureen, Pender, Neb., and Ed _ Fanske, 
Pierce, Neb. 

With the rains letting up to some extent 
and the roads drying off here and there a 
little more activity is being shown in the 
trade, and a few more retail jewelers are 
venturing out and driving to Omaha to select 
stock from the wholesalers. 

Albert Edholm, Omaha jeweler, has been 
engaged for several days on the work of 
making an appraisal for the court of a large 
estate here. He spent nearly a week on the 
work, as among the effects of the estate was 
an entire trunk and a packing case full of 
jewelry and silverware. Mr. Edholm, Oscar 
Homan and Charles Duff, all of Omaha, 
were also busy recently on another appraisal 
of a bankrupt stock here. 

Ed Fanske, Pierce, Nebr., secretary of 
the Nebraska Retail Jewelers’ Association, 
stopped off at Omaha to visit the retailers 
and wholesalers en route home, after attend- 
ing the State convention at Topeka, Kans., 
where he made an address. Mr. Fanske was 
very enthusiastic over the outlook for crops 
in Nebraska, and also over the consequent 
outlok for the jewelry business. He also 
said that at the convention at Topeka much 
favorable comment was heard about the work 
of the Jewelers’ Guild of Omaha and Coun- 
cil Bluffs in bringing about better harmony 
and co-operation. 








Pacific Northwest 


Harry L. Wise, Basin, Wyo., has an- 
nounced that he will move to Torrington 
and that he has arranged for space in the 
First National Bank building, in which to 
open a jewelry store. Mr. Wise, who is also 
an optician, has been in Basin for many 
years but recently sold his business there 
and went to the North Platte Valley to find 
another location. He became interested in 
Torrington, however, and changed his plans. 

With the retirement from the jewelry 
business of Isaac E. Staples, Portland, Ore., 
a new shop comes into existence. Four of 
Mr. Staples’ former employes have opened 
this establishment for jewelry manufactur- 
ing, diamond setting and watch and clock re- 
pairing. Henry Kahn and Karl! Klein are the 
jeweler and diamond setters, E. S. Bargelt 
and W. K. Martin are the watchmakers. 
They have been employed at the Staples 
store from five to 25 years. The new firm 
will be known as Kahn & Klein, and Bargelt 
& Martin and will be located at 410 
Maegly-Tichner building. 
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J. W. King has just returned from a busi- 
ness trip to Los Angeles. 

Fred Lee and Fred Lee, Jr., have both 
returned from visiting the south, on a joint 
business trip. 

Miss Marcella Fox was in Los Angeles 
early in May calling on the trade as the 
representative of William J. Fulton. 

Edward V. Saunders, Coast manager of 
the International Silver Co., is on a visit to 
the New York offices of the company. 

Keith G. Nauman, engraver and jewelry 
designer, has moved his office to Room 710, 
at 704 Market St. In his new location he has 
light and cheerful surroundings. 

Some of the retail jewelers visiting the 


trade from other sections of the State in- 


clude: L. A. Peck, Merced; William 
Dupen, Jr., Sacramento; J. G. Heermance, 
Modesto. 

Harry Jones, Coast representative of the 
Wadsworth Watch Case Co., has moved his 
offices from the third to the sixth floor of 
the Jewelers’ building. He is now at 605 
Jewelers’ building. 

Esterlin & Manning are now at rooms 
101, 192, Shreve building on Post St. The 
firm is in the business of cutting, re-cutting, 
polishing and mounting precious and semi- 
precious stones and also manufactures de- 
signs in precious metals. 

Members of the San Francisco trade 
heard, with much regret of the death of 
R. L. Wells, which occurred in Berkeley, 
Cal., late in April. Mr. Wells was for 
years with Mayer Bros., Seattle, but for a 
time he traveled for J. H. Spiro of this 
city. 

Announcements have been sent out to the 
trade that “The Viking” is coming with a 
full cargo of good news. The visitor will 
take the form of William E. Mumler of 
M. S. Co. Another visitor en route here 
is R. E. Kehl, who represents the F. H. 
Noble & Co. 

Robert Myers, of the R. & L. Myers Co., 
and Bert Nordman, of Nordman & Aurich, 
have returned from attending the Material 
Dealers Association meeting, held in Los 
Angeles, April 22 and 23. Matters of con- 
siderable interest to the trade were dis- 
cussed, but, as usual, nothing was given out 
immediately for publication. 

Gordon Otto, manufacturers’ representa- 
tive, has left for Los Angeles and expects 
to remain in the south till about May 20. 
Mr. Otto is meeting with considerable sup- 
port from the San Francisco trade in the 
movement to establish a golf association of 
jewelers for the Bay region. A preliminary 
organization meeting was held on April 29. 

Walter Marble, representing Bughee, 
& Niles Co., is calling on the San Fran- 
cisco trade and reports that things have 
livened up in the south. Other manufac- 
turers’ representatives calling on the San 
Francisco trade include: H. F. Tourtellot, 
Waite, Thresher Co.; Milt Sandfelder, 


D. F. Briggs Co., Chicago; R. H. King, 
Ostby & Barton Co.; Michael Peyser, Shi- 
man Mfg. Co.; Oscar Heyman, Oscar Hey- 
man & Bros. 

Ivan L. Smith, Coast manager for the 
Oneida Community, Ltd., spent the last 





THE JEWELERS’ CIRCULAR 


week in April in Los Angeles, where the 
Community had a room at the Alexandria 
Hotel, showing the full lines of Oneida 
products. Mr. Smith went south, imme- 
diately following the two days he gave to 
the convention of the California Gold and 
Silversmiths’ Association. He had an 
Oneida display in the St. Francis Hotel, 
where the convention was held. 

A little vacation in the Yosemite Valley 
is being taken by A. W. Huggins, president 
of A. I. Hall & Son, who is accompanied 
by Mrs. Huggins on the Spring time trip 
to the Valley. Jewelers, in common with 
other visitors, are taking much interest in 
the new fireproof hotel which is being built 
under the shadow of Half Dome, which 
towers a mile above it. It is nearing com- 
pletion and is built almost entirely of stone 
and timber, indigenous to the Valley. Even 
when on business trips, Mr. Huggins is al- 
ways keenly alive to everything new and 
interesting in the way of development that 
he meets on his travels. 

Alphonse Jeddis returned home on April 
30, apparently no worse for his experience 
in being robbed of two wallets containing 
diamonds when in Los Angeles. Mr. Jeddis 
was busy with the assistance of Frank 
Jeddis, following his arrival, checking up 
the exact amount of the loss. He had not 
been informed that two suspects had been 
arrested in Los Angeles on the charge of 
committing two major jewel robberies. 
One a hold-up in a Los Angeles home and 
the other the Alphonse Jeddis diamond rob- 
bery. One of the prisoners was arrested en 
route to San Francisco by train and re- 
turned to Los Angeles. According to Los 
Angeles dispatches, the train was searched 
and he was found to have hidden $30,000 
worth of jewels in the washroom of one of 
the Pullman cars. When arrested, he had 
an automatic pistol in his hand-bag. These 
are believed to have been the gems taken at 
a society tea in Los Angeles. The Jeddis 
diamonds are believed to have been brought 
north and a San Francisco jewelry sales- 
man is now under surveillance, it is stated. 











TRADE CONDITIONS 


Trade with the retail jewelers of Evansville and 
other towns in southern Indiana has been only fair 
during the past week or 10 days. Weather condi- 
tions have been more or less unsettled for the 
past month or more and this of course has affected 
the various lines of business and the jewelry trade 
has been no exception to the rule. That there 
will be a marked improvement in business with 
the coming of more settled weather, is generally 


predicted. Reports from the rural communities in 
southern Indiana, southern Illinois and western 
and northern Kentucky are to the effect that 


farmers are late in the planting of their corn and 
other crops and that many of the farmers are a 
little discouraged at the outlook. In industrial 
centers like Evansville most of the manufacturing 
plants are being operated on steady time and some 
of them are running over-tirre. 





Curtis T. Mushlitz, secretary of the 
Evansville Retail Jewelers’ Association, has 
recovered from his recent illness. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., was in Evansville a few 
days ago on business and reported trade con- 
ditions in his town holding up quite well. 
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Fred Heinzle, retail jeweler at Tell City, 
Ind., will assist the Chamber of Commerce 
of Tell City in a short time arranging a pro- 
gram for a banquet and “get-together” 
meeting. 

Retail jewelers in southern Indiana towns 
report they have done a very good business 
this Spring and early Summer on commence- 
ment class rings for both the grade and high 
school and that this class of work is increas- 
ing each year. 

William B, Carleton, local correspondent 
for THe JEWELERS’ CirCULAR, delivered the 
high school commencement address at the 
high school at Ireland, Ind., on Friday eve- 
ning, April 29, and was greeted by a large 
attendance. Mr. Carleton’s subject was 
“Life’s Aim.” 

Dr. J. R. White, Morganfield, Ky., has 
announced that he will open a new retail 
jewelry store at Sturgis, Ky., in a short 
time. He will keep a full line of jewelry 
and clocks and also do repair work. The 
store will be located in a part of the Lindle 
Bros,’ grocery store. 

Mrs. Gans, wife of Mose Gans, formerly 
vice-president and general manager of the 
I. Gans Co., wholesale and retail jewelers 
of Upper Ist St., now operated by Raphael 
Bros., underwent an operation for appendi- 
citis at a local hospital a few days ago and 
is reported to be getting along all right. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers, 204 Main St., was among 
those from Evansville who went to New 
Albany, Ind., on Wednesday, May 4, to at- 
tend the district Kiwanis Club meeting. Mr. 
Bitterman is a charter member of the Evans- 
ville Kiwaris Club and takes great interest 
in the affairs of the club. 

Evansville retail jewelers will in most in- 
stances have special window displays for 
Memorial Day on May 30 of this year. They 
take great pride in their show windows and 
one jeweler said the other day he did not 
believe there is a city the size of Evansville 
anywhere in the United States where the 
show windows of the jewelers look more 
attractive. 

J. M. Boner, of the J. M. Boner Jewelry 
Co., Main St., reports he has been unable to 
get a line on the robbers who several weeks 
ago smashed one of his show windows at 
night and got away with several hundred 
dollars’ worth of jewelry. He offered a re- 
ward for the arrest and conviction of the 
robbers shortly after the robbery took place. 
He says the local police department for some 
reason or other has shown but little interest 
in the case. 

Schlomer Bros., retail jewelers at Mt. 
Vernon, Ind., have in their north show win- 
dow on Main St., in that city, a novel dis- 
play of the senior class of the Mt. Vernon 
high school. The display is a clock, with 
photos of the 56 graduates around the outer 
portion of the dial, which is about 24 inches 
in diameter. In addition to the pictures of 
the graduates, their names also are printed 
as a part of the introduction. To make the 
display even more attractive, the clock is 
running and keeps perfect time. 








The Warren Jewelry Co., Inc., Paris, 
Tenn., has applied for a charter. The capital 
is $50,000 with T. T. Warren, Jr., J. M. 
Ing, W. S. Duval, John Province and J. 
F. Jones, incorporators. 











J. Ehrlich, formerly located on Larch- 
mont Ave., has removed to his new store 
at 735 South Alvarado St. This is a loca- 
tion that promises to be one of the finest in 
the city and Mr. Ehrlich is making a par- 
ticular bid for residence trade in the West- 
lake district. 

R. L. Hause, well-known jeweler, has 
opened a new establishment at 1710 N. 
Highland Ave., in Hollywood. He reports 
business as being particularly brisk and is 
in accord with the idea that this Summer 
will perhaps eclipse all others in the volume 
of trade done. 

Wayne Decker, of the Decker Jewelry 
Co., Salt Lake City, is spending a two 
weeks’ vacation at Santa Monica. He is 
accompanied by Mrs. Decker, who is en- 
thusiastic over the wonderful weather at 
the seaside. They will return to Salt Lake 
City this coming week and they report busi- 
ness there as “particularly good.” 

Miss Margarete Kringle, who has been 
away from Los Angeles visiting friends for 
some time, has taken a position in the sil- 
verware department of the E. W. Reynolds 
Co. Miss Kringle has had considerable ex- 
perience in the trade and is capable and 
trustworthy, having established herself with 
the local trade during her former sojourn 
in this city. 

J. J. Jacobson, formerly located at 357 
N. Western Ave., has purchased the jewelry 
business of C. W. Humphreys at 5174 W. 
Adams St. He is now prepared to enlarge 
his stock and is establishing a business that 
promises to be one of the finest in the line 
here in Los Angeles. Mr. Jacobson is well 
and favorably known to the trade and has 
a host of friends. 

Mrs. W. D. Smith, 5508 ‘Hollywood 
Boulevard, well known to the jewelry trade 
in the west, has left for a visit of several 
weeks in the east. She will spend 10 days 
in New York and then will go for a week’s 
visit to friends in Washington. Mrs. Smith 
is a delegate to the national convention of 
the White Shrine to be held in Buffalo, 
N. Y. She is Worthy High Priestess of 
Manetho Shrine No. 1 and will attend the 
White Shrine convention, also to be held 
‘in New York city. 

Fred Reeves, E. W. Reynolds Co., will 
not take his vacation until late in August, 
even if then, as he states that business con- 
ditions are such that he must remain “on 
the job” every minute this Summer. This 
is an innovation, as the jewelers are facing 
a peculiar situation that has not existed for 
the past several years. Owing to the late 
rains business has improved 50 per cent. 
over any other Summer. Just as the jewel- 
ers are planning to take their vacations the 
question of adequate help has become most 
acute. 

The local jewelers are most sympathetic 
regarding the flood conditions in the Mis- 
sissippi Valley and are contributing liberally 
through the local fund being raised here 
for the sufferers. They argue that owing 


to the wonderful conditions that exist here 
it is only right that we should “give of our 
abundance” to those who are much less 
fortunate. 


The Red Cross will receive the 
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contributions that are being made by the 
local jewelers each of whom has declared 
himself as being more than willing to re- 
spond to the call for aid. 


R. E. Church, formerly located at 555 S. 
Western Ave., has moved to his new estab- 
lishment at 539 S. Western Ave. The new 
store has been entirely remodeled and a 
handsome tile front has been installed, giv- 
ing it a most attractive appearance. 
Equipped with gum wood window sashes 
and with the interior finished in mahogany 
it is one of the show places of Los Angeles. 
Dr. Douglas Weller, formerly at 3998 S. 
Vermont Ave., will be associated with Mr. 
Church in the optical department at the 
new shop where he will install a complete 
line of goods in keeping with the Church 
jewelry store’s equipment. 

Alfred Nathan, sales manager for the 
Star Ring Mfg. Co., Buffalo, N. Y., is in 
‘Los Angeles calling on the trade. He is 
handicapped because of injuries received in 
an automobile accident while motoring from 
San Francisco. He was confined to his bed 
for two weeks and now is hobbling around 
on crutches receiving the congratulations of 
his friends because of his remarkable escape 
from what might have been an untimely 
death. Mr. Nathan has recently opened a 
Star ring branch office in San Francisco 
at 150 Post St., for the accommodation of 
the western trade. He stated that it was 
necessary to do this because of the increased 
business, which has demanded additional 
facilities for quick deliveries. 











Many of the Portland jewelers are taking 
advantage of Mothers’ Day to urge the giv- 


ing of worth-while, lasting gifts. Some of 
them, like Felix Bloch, suggest that the 
whole family unite in the gift, and make it a 
wrist watch or a set of silver ware. Some 
excellent window displays have been noted. 


The public speaking division of the Uni- 
versity of Oregon extension course held its 
annual dinner recently, and among the 
speakers was Carl Greve, Portland jeweler. 
His subject was “Greetings.” Mr. Greve 
has for several years been taking courses in 
English and public speaking, feeling that it 
is essential for the successful business man 
to be on the alert to improve himself in 
every way, and to attain an all-around cul- 
ture. 

A man was recently landed in jail at’ 
Salem when he was recognized by H. E. 
Thomas, jewelry salesman for Burnett Bros., 
as the man who had passed a fictitious check 
at their Portland store. He was returned 
to Portland, and confessed he had broken 
into a paint shop, obtained several checks, 
and cashed four at Portland stores. A 
charge of obtaining money on false pretences 
was lodged against him. 

Ben Cohn, Seattle jeweler, who last year 
attended the State jewelers’ convention at 
Longview, has returned to his home with a 
story of having been kidnaped by a Chinese 
ricksha coolie in Shanghai, and rescued from 
a mob by a British officer just as he was 
about to make a break for liberty. He had 
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left his hotel at eight o'clock at night to 
board his steamer, which was to depart early 
the next morning. His coolie took a road 
leading into the Chinese quarter, and ignored 
Mr. Cohn’s instructions to go to the steamer. 
When they were well into the Chinese quar- 
ter, the coolie demanded his passenger’s 
money and clothing, and, when surrounded 
by a mob and almost defeated, the British 
officer appeared. 


Frank Neldon, Oregon City jeweler, may 
become a millionaire in a short time if a big 
estate in England, to which he and his only 
sister, Mrs. Rachel Blue of Mt. Vernon, 
O., are the sole heirs, is settled by then. 
Mr. Neldon has been advised by an attorney 
that he may soon receive his share of the 
legacy, amounting to $3,000,000 in cash, be- 
sides land near London. According to the 
jeweler, his mother’s parents, Mr. and Mrs. 
Dawes, of Coshocton, O., separated. One 
of their daughters, Elizabeth, two years old, 
was adopted by Lord Gibson and his wife 
about 65 years ago. They owned a large 
estate in England, but had no children. Upon 
their deaths the estate went to the adopted 
daughter. This not only included a large 
estate, upon which were many buildings, 
but also bonds and money, which the adopted 
daughter deposited in a London bank. She 
died 40 years ago, and the money has drawn 
interest ever since, and the land grown more 
valuable. The estate must first go through’ 
the court of chancery, and later the houses 
of Parliament, 


Frederick L. Miller, Portland jeweler, 
under indictment for manslaughter, recently 
made a desperate attempt to have a re-hear- 
ing by the State supreme court, but the court 
denied the request, confirming conviction, 
and directing authorities to take Miller into 
custody. Circuit Judge Tucker then was ap- 
proached with a petition for parole for Miller, 
who is under sentence to the penitentiary. He 
has confirmed the action of the court, but di- 
rected that matters be held up until May 3. 
The mandate for arrest came last week from 
the State supreme court, following a deci- 
sion from the United States Supreme Court, 
upholding the lower courts. Judge Tucker 
is not the judge who would normally hear 
the case, but Judge Phelps of Pendleton, 
who previously heard the case, so now a 
hearing before Judge Phelps is being ar- 
ranged. If this fails to result in a rehearing 
before the State supreme court, the mandate 
will be filed, and Miller will at once be sent 
to the State penitentiary to serve his 15 
months’ sentence. Pardon from the Gover- 
nor will probably be the last device tried to 
save Miller from prison. The case has been 
hard fought for three years, ever since Mil- 
ler killed a woman with his automobile. 








Pacific Coast Notes 





The Oregon Retail Jewelers’ Association 
held its annual convention in Corvallis at the 


Benton Hotel, May 2 and 3. 


When Dr. Bishop opened his new jewelry 
store in Glendora, Cal., a short time ago, he 
gave souvenirs to all visitors who called on 
the opening day. 

William Ryder, of George W. Ryder & 
Son, San Jose, was recently operated on 
for appendicitis. Following the operation 
he was reported to be in a serious condition. 
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Minneapolis and St. Paul 





O. Krageland, retail jeweler, Fargo, N. 
Dak., drove to Minneapolis during the lat- 
ter part of April. 

C. A. Sherdahl, retail jeweler, Fargo, 
N. Dak., and Mrs. Sherdahl have been visit- 
ing friends in Montevideo, Minn., their for- 
mer home. 

‘DD. Sharp, retail jeweler, Brookings, 
S. Dak., was in St. Paul, May 5, on a buy- 
ing trip. Mr. Sharp has been a retail jewel- 
er in Brookings many years. 

Fred Von Fischer, retail jeweler, Spring- 
field, Minn., was in Minneapolis the latter 
part of April, and, said that prospects for 
business in Springfield were improving. 

Louis C.’ Gaus, Louis C. Gaus & Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, left May 3 on a business trip of about 
three weeks through Minnesota and northern 
Wisconsin. 


H. L. Winters, retail jeweler, Minot, 
N. Dak., was in Minneapolis, May 5. He 
represented the Rotary Club of Minot at the 
recent St. Cloud Rotary meeting, and came 
on to Minneapolis for a day. 

J. G. Chapley, representing the New 
Haven Clock Co., returned recently from a 
trip of about four weeks through central 
Wisconsin, the upper peninsula of Michigan 
and the iron range country of Minnesota. 

Henry Lind, representing the Charles 
Beard Co., 512 Ryan building, St. Paul, left 
May 2 on a selling trip through the south- 
ern part of Minnesota. Mr. Lind expected 
to be away from St. Paul about two weeks. 

G. E. Carlson, retail jeweler, Ashland, 
Wis., has something favorable to say about 
business conditions in his part of the north- 
west. He reports better business now than 
there has been at this time of the year for a 
number of years. 

Nathan FE. Young, retail jeweler, Dickin- 
son, N. Dak., made a recent trip to Minne- 
sota. He was in St. Paul, May 3, calling 
on the wholesale trade and attending to some 
business. Mr. Young was accompanied by 
his watchmaker, C. E. Elmquist. 

Elmer L. Johnson, Louis C. Gaus & Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, has been on a business trip in the 
interest of the firm, covering territory in 
southern Minnesota. He left May 3, and 
expected to be gone about 10 days. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St., Minneapolis, returned the morning of 
May 7 from a trip through South Dakota. 
He was gone about a week, and reported 
that he had found a good business, 

Wylie Bullard, associated with Bullard 
Bros. Co., retail jewelers, 95 E. 6th St., 
St. Paul, took a vacation trip to Chicago 
during the past week. Mr. Bullard’s sister 
lives in Chicago, and he motored there. He 
was accompanied by his wife and two chil- 
dren, 

J. N. Milnes, manager of retail sales for 
Oneida Community, Ltd., Oneida, N. Y., met 
Fred L. Hartwig, retail man of the north- 
west office, Ryan building, St. Paul, in Wi- 
nona, Minn., and spent two days with him 
on his recent trip, ending the latter part of 
last week. 

M. O. Stevens, traveling representative for 
Albert L. Haman, dealer at wholesale in 
watches, 283 Endicott building, St. Paul, left 
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May 3 on a trip which would take him 
through southern Minnesota and as far west 
as Milbank, S. Dak. He expected to be 
away a week. 

Leo Cahn, traveling for Henry Boden- 
heimer & Co., New York, stopped in St. 
Paul on his return from a trip to the Pa- 
cific Coast. ‘He reached St. Paul the morn- 
ing of May 6, and as to business conditions 
in the northwest, he said “The prospects are 
good for Fall.” 

Rolf Rye, son of T. O. Rye, retail jeweler, 
Blooming Prairie, Minn., was certified this 
Spring as a junior in the Horological Insti- 
tute of America. T. O. Rye is believed to 
be the first man in Minnesota to have been 
certified as a senior in the Horological In- 
stitute. 

E, Thornberg, retail jeweler, Humboldt, 
Sask., Canada, made a recent trip to Minne- 
sota. He was in Minneapolis May 7 attend- 
ing to some buying, and from Minneapolis 
he expected to visit Red Wing, Minn., his 
former home, where he spent the early part 
of his life. 

H. E. Nock, Towle Mfg. Co., Newbury- 
port, Mass., and A. B. Sutherland, Allsopp- 
Bliss Co., were recently in Minneapolis call- 
ing on the retail trade. Mr. Nock, the fac- 
tory superintendent of his firm, conducted a 
tour of lectures for the benefit of retail 
store employes. 

Judson <A. Beard, traveling for the 
Charles Beard Co., wholesale jewelers, 512 
Ryan bldg., St. Paul, left May 4 on a trip 
which would keep him away from St. Paul 
about three weeks. Mr. Beard expected to 
call on the retail trade through the western 
part of Minnesota. 

Associated Eastern Exhibitors, under the 
management of George F. Little, New York, 
had a display of gift and art wares at the 
Radisson Hotel, Minneapolis, during the 
week ending April 30. During the last few 
days of that week quite a number of coun- 
try jewelers were in town. 

Roy Beard, representing Esslinger & Co., 
wholesale dealers in jewelers’ supplies, 510 
Ryan bldg., St. Paul, has been on a northern 
trip in the interest of his firm. He left 
May 2, and before returning expected to 
cover sections in the northern part of Min- 
nesota and northern Wisconsin. 

William J. McKay on May 1 left the em- 
ploy of J. B. Hudson & Son, retail jewelers, 
33 S. 7th St., Minneapolis, where he held 
a position in the gold department. His in- 
tention was to enter business in his own be- 
half as a manufacturer and distributor of 
German silver and gold-filled specialties. 

Miss Anna McElvany, Albert L. Haman, 
wholesaler of watches, 283 Endicott bldg., 
St. Paul, expected to leave Saturday, May 
7, on a vacation trip to the northern part 
of Minnesota. It was her plan to be away 
about two weeks, and to spend the greater 
part of this time with friends in Duluth, 
Minn. 

James H. Snyder, traveling representative, 
Albert L. Haman, wholesaler of watches, 
283 Endicott bldg., St. Paul., expected to 
leave sometime this week on a trip through 
northern territory. Mr. Snyder expected to 
be away from St. Paul several weeks, and 
to spend much of this time in the northern 
part of Minnesota. 

Harold W. Peterson, manufacturing 
jeweler, 6J2 Ryan bldg., St. Paul, and Mrs. 
Peterson, celebrated their first wedding an- 
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niversary April 28 by attending the annual 
jewelers’ banquet at the New Nicollet hotel, 
Minneapolis, held that evening as a feature 
of the convention. This banquet was at- 
tended by retail jewelers from various sec- 
tions of Minnesota and South Dakota. 

Jetson & Clauson, retail jewelers, Spring 
Grove, Minn., has installed some new elec- 
trical equipment at their store this Spring. 
This firm is the successor to Ove Hoegh, 
former retail jeweler in Spring Grove. Mr. 
Jetson was with Mr. Hoegh about five years 
before he sold out, and Mr. Clauson was 
formerly in the mercantile business in 
Spring Grove, and has lived there 20 years. 

Ted Madsen, traveling representative of 
Rettig, Hess & Madsen and C. M. Thomsen 
Co., wholesale jewelry firms, 100 N. 7th St., 
Minneapolis, returned May 6 from a trip 
which took him through territory north of 
Minneapolis. He stopped in Duluth, visited 
the iron range country of Minnesota, cov- 
ered part of Wisconsin, and went through 
northern Michigan. Mr. Madsen said that 
the opening of some new mines near Vir- 
ginia, Minn., this Summer was expected to 
improve business conditions near there. 

Victor Monson, retail jeweler, Grafton, 
N. Dak., was able to save a large part of 
his stock when it was threatened by fire 
about the middle of April. Through quick 
action on his part, the stock of Mr. Mon- 
son was removed from the store. In order 
to prevent loss from theft and other causes, 
care was exercised to guard the stock dur- 
ing the period that it was in the street, and 
to assist in this work the local company of 
the nationai guard was called out. The fix- 
tures were damaged by smoke and water. 

Thorvald V. Thomsen, retail jeweler, 275 
Cedar Ave., Minneapolis, reports his pur- 
chase within the past few weeks of an old 
watch which has the name, L. Epine, and 
the words, Echappement A. Cylindre Quatre 
Trous Enjoyaux on the outside of the sec- 
ond back cover. The figure, 22, is stamped 
on the inside of this same cover, and Mr. 
Thomsen points to this as an indication that 
that this was one of the first watches made 
by L. Epine. This watch is one of the 
latest additions to quite an extensive col- 
lection which Mr. Thomsen has. 

Max Rabinovich, Grand Forks, N. Dak., 
president of the North Dakota Retail 
Jewelers’ Association, under date of April 
29, 1927, wrote to the representative of THE 
JeweEters’ CircuLar, “We will hold our 
convention in the city of Fargo, Aug. 1 and 
2.” At that time Mr. Rabinovich did not 
know what program they would have. Dur- 
ing the past few weeks, he has been under 
a doctor’s care, on account of an attack of 
influenza, and this has interferred with his 
usual activity both in association work and 
in his private retail jewelry business. 








Frank J. Marvin, a jeweler at Findlay, 
O., since 1892 and a life long resident of 
that city, died May 3 of complications fol- 
lowing an illness of one year. Funeral 
services were held at the home and burial 
was in the Maple Grove Cemetery. Mr. 
Marvin was born in Findlay, March 20, 
1870. He is survived by his widow and 
one daughter, Martha, and by one brother, 
O. B. Marvin, with whom he has been 
associated in the jewelry business, and one 
sister, Mrs. J. N. Fellers. 
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Seen in The Market 


Alphabet and Numeral Designs in Vogue 


That there is quite a run on alphabet and 
numeral designs at the present time is the 
report of MHerpers Bros., 18 Crawford 
St., Newark, N. J. The letters and numer- 
als are in block, Japanese and old English 
styles. The trade is evidently using them 
for class rings, bracelets and cigarette cases. 

* * * 
Pearl Wrist Watch Bracelets Shown by 
Main Jewelry Co., New York 


The pearl wrist watch bracelet is the 
latest novelty put out by the Main Jewelry 
Co., manufacturing jewelers, of 243 W. 55th 
St., New York. They are made in many 
designs so that the retailer has a varied 
assortment from which to make a selection. 
They are easily attached, carrying a guaran- 
tee of the manufacturer, and are made in 
standard and special sizes with sterling and 
14 karat ends. They are strung on chains 
and are proving a quick seller. This is an 
addition to a general line of novelties. 

x k * 
Baer & Wilde Co., Attleboro, Mass., show: 


ing New Line of Dress Sets 


The Baer & Wilde Co., maker of the 
famous Kum-A-Part cuff buttons, is show- 











NEW UINE OF DRESS SETS 


ing a complete new line of dress sets fea- 
turing the new patented “Slip-in-stud.” This 
new set fills a long felt want for a stud 


that is easy to insert. These studs are sold 
separately or boxed in complete sets. 
a 


A. Jaffe & Son, New York, Add Line of 
White Gold Rings 


Ralph Krakower and Milton L. Braun, 
on the road for A. Jaffe & Son, 10 West 
47th St., New York, are, according to Mr. 
Jaffe, the head of the firm, adding a sur- 
prising number of new and desirable ac- 
counts, both finding conditions rather better 
than expected. The firm, which for over 
35 years specialized in fine platinum jewelry, 
has added to its already quite comprehensive 
stock of platinum and diamond jewelry and 
loose diamonds a complete line of white 
gold rings, mounted and semi-mounted. Mil- 
ton L. Braun, formerly of O. J. Somers 
Co., became associated with the firm at the 
beginning of the present year and many of 
his old customers continue to look to him 
for the same class of merchandise that he 
had been carrying heretofore. Since it is 
the desire of A. Jaffe & Son to give the 
trade the services which it demands a 
white gold line was added. Ralph Krakow- 
er, who has been connected with the firm 
for a number of years, will also carry 
a similar new line in addition to his regular 
line. 

* * * 
The Complete Railroad Watch 


The announcement by the Waltham 
Watch Co., of the distribution of the com- 
plete railroad watch, which took place May 
1, has created great interest in the trade. 
The advantages incorporated in the two com- 
plete models, the “Vanguard” and “Crescent 
Street,” are accentuated by the exclusive 
Waltham features. The “Vanguard” is a 
23-jewel, open face, with winding indicator ; 
has a Lossier inner-terminal hair spring (ex- 
ciusive Waltham feature), a double roller 
and steel escape wheel, lever set, and is ad- 
justed io temperatures and six positions. The 
“Crescent Street” is a 2l-jewel, open face, 
with escape double roller and steel escape 
wheel, lever set, and is adjusted tc tem- 
peratures and five positions. These models 
are being offered in five styles of cases and 
in 10-K or 14-K gold. 





Trade Gossip 





M. S. Page & Co., Boston, Mass., Sending 
Out Bulletin to Customers 

M. S. Page & Co., Boston, Mass., are 
sending out a compact bulletin to its many 
customers. It is entitled “One Page Only” 
and is full of snappy witticisms and selling 
points for the benefit of customers. As a 
matter of fact the title is somewhat mislead- 


ing, as there are really two Pages in the 
company, Harold and Ed. “One Page Only” 
is neither of the two. It is simply what the 
name implies: “one page only of reading 
matter that is coming to you regularly—brief 
and snappy—to take but a few minutes of 
your time to read and yet to tell you how 
to make business better for yourself and for 


” 


us. 
xk * * 


Reversible Romany Rings 


Stern & Stern, Inc., 131 Liberty St., New 
York, announce another addition to their 
popular line of Reversible Romany Rings, 
a new line of Romany graduation rings. 
These rings are being made with a raised 
white gold 1927 on genuine black onyx 
while the other side is being mounted with 
Cornelian Cameos and the various semi- 
precious birthstones. These rings have the 
advantage of being both a graduation and 
birthstone ring and are being sold through 


the jobbers only. 
x ok x 


Walter P. McTeigue, New York, Tells of 
New Braclet Designs on Return from 
Abroad 
Bracelets are worn more than ever in 
Paris and the new designs are broader and 
not so compact, according to Walter P. 
McTeigue, of Walter P. McTeigue, Inc., 
manufacturers of fine diamond jewelry at 
36 West 47th St., New York, on his re- 
turn from a trip to Paris and London. He 
says that a showier effect is achieved by 
employing large mélées. These bracelets 
recall the slave link bracelet of a few years 
back but are more beautiful, having the ap- 
pearance of a bracelet costing twice as much. 
Earrings are also much worn in Paris, es- 
pecially at night and the long loose chain 
effect of large sized diamonds makes a lovely 
addition. There is no doubt that the large 
sized mélées help to influence the buyer, 
as the effect is more brilliant for practically 

little more expense. 
*x* * * 
Victor Hagerstrom Purchases Interest of 
Vernon S. Chapman in Newark, 
N. J., Firm 

Victor Hagerstrom, son of the senior mem- 
ber of Hagerstrom & Chapman, 9 Orchard 
St., Newark, N. J., has purchased the in- 
terest of Vernon S. Chapman and is now 
the junior member of the firm. He will 
represent the firm on the road. 








L. C. Tallman, jeweler at Ames, Ia., has 
announced the opening of a branch in Cam- 
pustown, May 18. The new store will be at 
2532 Lincoln Way, and will be in charge 
of L. R. White. 
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Helping the Jewelers Get 


Orders for the Country 
Club Trophies 


THE prize sup shown is_ illustrated 
in a new brochure now being sent out 
by the R. Wallace & Sons Mfg. Co., Wal- 
lingford, Conn, The purpose of this cam- 
paign is to obtain the country club trophy 
business by co-operating with local jewelers. 
Here is a progressive step in a rather un- 
explored field. 

lilustrated in this eight-page circular is an 
assortment of trophies suitable for every 
conceivable occasion. Everything featured is 
silver plated on white metal (Britannia) 
base, and the well-known line of Wallace 
Cups and Trophies, of course, guarantees the 
quality. There are smaller trophies of mod- 








ONE OF A LINE OF PRIZE CUPS 


erate cost for the less important events; 
somewhat larger ones at medium prices for 
the more important occasions, and still larger 
and more beautiful ones for the season tour- 
naments and really bit tilts. 

There are individual trophies; a hole-in- 
one trophy very cleverly designed; golf and 
tennis trophies; hollow-ware trophies of a 
practical nature, such as vases and beverage 
sets; in fact, it is an all-inclusive brochure. 

And there is the bakelite pedestal, a new 
feature now furnished with these cups and 
trophies and attached to the cup or trophy 
when ordered along with the latter. Quot- 
ing from the brochure, “the new pedestals 
will not dent, chip or break when dropped 
and will not blister when displayed in the 
hottest sun.” The finish also is commented 
en as being a bright, rich finish obtainable 
only on bakelite pedestals. Such features 
should be very favorably received by the 
jeweler as well as by the ultimate owner. 

This “Wallace Trophies for Country 
Clubs” brochure, while being a very interest- 
ing and profitable-to-use unit in itself, by no 
means covers the entire line. The firm’s 
P-27 catalog of 68 pages is the trade’s 
“bible” for prize cups and trophies in gen- 
eral. 








A. V. Austin, Woodstock, Wis., has opened 
a watch and jewelry repair shop at 111 3rd 
St. He was formerly employed at Harry 
Prudames jewelry store at Delavan, Wis., 
for several Summers. 
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returned from a visit of several weeks in 
California. 

William Sheldon, Adrian, was in Detroit 
last week calling on friends and also visiting 
the wholesale jewelry establishments. 

H. S. Owens, Romeo, was a caller on the 
wholesale houses in Detroit last week, mak- 
ing new purchases for the Spring trade. 

L. Blake, of Northville, paid a visit to 
the wholesale houses in Detroit last week, 
buying new merchandise for his Spring trade. 

H. J. Luths, of the Luths, Dorweld, Haller 
Co., wholesaler, has taken up his residence 
again at his Summer cottage on Walled 
Lake. 

Jacob Segal, diamond importer, will pay 
a visit to the convention of the Michigan 
Retail Jewelers’ Association at Grand Rapids 
on May 9. 

W. J. Jones, traveler for the H. W. Bur- 
dick Co., Cleveland, was in Detroit for the 
week-end. He still is making his permanent 
home in Detroit. 

C. E. Wallace is making a tour of the 
southern Michigan peninsula. He _ finds 
Spring business is opening up quite satisfac- 
torily in that territory. 

The L. J. Will Jewelry Co. was a recent 
sufferer from a fire at Iron Mountain, Mich. 
The building it occupied was quite badly 
damaged, it is reported. 

A. B. Milkins, Wyandotte, is anticipating 
a good Spring and Summer trade. He was 
in Detroit last week getting ready for it by 
purchasing new merchandise. 

Stewart Green, of the M. L. Green Co., 
retail jewelers at Mt. Clemens, was in De- 
troit last week buying new merchandise for 
his Spring and Summer trade. 

The Schaefer Jewelry Co., Pontiac, Mich., 
was host to a class of high school students 
last week at an exhibition of diamond cutting 


given by T. De Graeve, of the Jacob Segal - 


CO. 

Traubs, retail jewelers on Woodward 
Ave., have completed exterior decorations, 
and now are making some attractive window 
displays. The store presents an exceedingly 
attractive appearance. 

Friends of Harry Ehrlich will be pleased 
to learn that he is recuperating from a 
recent major operation, although it will be 
several weeks before he can resume his activ- 
ity in business. 

Jacob Segal, diamond importer in the 
Metropolitan building, announces he will sail 
for Europe on June 11. He will be accom- 
panied by Mrs. Segal and expects to be 
away for several weeks. 

Congratulations are being extended to 
Horace A. Gore, Hugh Connolly & Son, 
as the result of his marriage to Miss Marie 
Lynch, also a member of the Connolly staff. 
After the wedding they left for New York 
and other eastern cities. 

J. Rassner, of the Maiden Lane Jewelry 
Co., is making a trip through Michigan. He 
arranged things so he could be in Grand 
Rapids on May 9 to make a special display 
of merchandise during the convention of the 
Michigan Retail Jewelers’ Association. 

I. Fredland, who has occupied quarters on 
the ninth floor of the Metropolitan building 
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ever since it was first opened for business, 
has recently found it necessary to expand and 
has acquired the adjoining store. He now 
has more than twice the floor space he had 
before. New fixtures have been installed 
and merchandise increased. Mr. Fredland 
is still busy getting settled but expects in a 
short time to have everything arranged to 
his satisfaction. 

Morris Friedberg, retail jeweler, 1254 
Griswold St., kept the sidewalk in front of 
his store packed during most of last week. 
He had on exhibition a crown supposed 
once to have been the property of the czar 
of Russia. On the sidewalk in front of 
the window were two men attired in Cossack 
garb. The interest was intense throughout 
most of each day. The exhibition proved to 
be one of the most successful window at- 
tractions that has been witnessed in down- 
town Detroit in a long time. 

James Garlick, who has occupied a store 
in the old Whitney Opera House building on 
Griswold St., for a quarter of a century or 
more expects before the end of many more 
months to have to fold up his tent, figura- 
tively speaking, and move to newer quarters. 
The old Whitney Opera House building is 
to be demolished before long to make room 
for another modern structure. The Gar- 
lick jewelry store is only a short distance 
from that of Hugh Connolly & Son, who also 
are about to move because the store they 
occupy is about to be torn down to make 
room for another skyscraper. The Con- 
nollys and the Garlicks have been so long 
in that particular section that they have be- 
come landmarks for persons visiting the west- 
side shopping district of Detroit. 








Canada Notes 





I. Cantin Reg, jeweler and watchmaker, 
has registered at Quebec. 

Schwob Bros., Ltd. of Montreal, have 
obtained a Federal charter to manufacture 
and deal in watches, clocks and jewelry 
with a capital of $100,000. 

The jewelry store of A. T. Pommier, 
Timmins, Ont., was broken into one morn- 
ing recently. The robber smashed the plate 
glass window and took watches, brooches 
and pearls to the value of about $600 and 
made his escape. 

For the second time within a month the 
jewelry store of John Sewell, Cobalt, Ont., 
has been robbed. It was entered early on 
the morning of May 2 by the front window 
and a number of rings and other articles 
to the value of $250 were carried off. There 
is no clue to the thieves. 

One night recently the jewelry store of 
T. H. Johnston, 264 Main St., Winnipeg, 
Man., was robbed by burglars who gained 
entrance by breaking open the back door. 
Watches, rings and fountain pen sets to the 
value of $400 were taken. The robbery was 
discovered by the constable on the beat who 
notified Mr. Johnston. He supplied the 
police with an estimate and description of 
the stolen goods. 








Louis Durso, a jeweler, living at 916 S. 
4th St., Camden, N. J., was slightly burned 
one morning recently when an oil heater 
“backfired” in the cellar of his home. The 
house was slightly damaged by the blaze 
that followed. 
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New and original designs in Ring Displays. at 
Increase your diamond sales with attrac- eee hi 
tive windows. 


Salesman with complete line is on your 
territory. Ask to have him call. 


ROY MFG. COMPANY 


22 & 24 W. Austin Ave. vs Chicago, II. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 

















Playing Up to the Bridge Table 


Written Expressly for The Jewelers’ Circular by Minerva Johns 

















UCTION BRIDGE, “the youngest and 

most popular member of the Whist fam- 
ily,” continues to delight the hearts, and oc- 
cupy the hours, of countless thousands. Among 
its devotees, the bridge table numbers not only 
the plain folk of the village and hamlet, but 
the smart dweller of the residence, apartment 
building, and hotel that make of certain terri- 
tories, towered cities, both here and abroad. 

In a measure, the game has made inroads 
into the business world, and the bargain- 
counter, which, at one time, was the pre- 
dominant inclination of woman, is deserted, 
and more and more, the store-owner is be- 
ginning to miss certain faces that made busi- 
ness hours a pleasure and profit for him. 

And so, Auction Bridge is now become a 
power with which he must, sooner or later, 
reckon. 

In more than one way, Mr. Jeweler felt the 
inroads of bridge. His wife had ceased to be 
his ornament in his happier hours. At one 
time, he had read that woman “Should be his 
stay and solace when smitten with sudden 
calamity ; winding herself into the rugged re- 
cesses of his nature, tenderly supporting the 
drooping head, and binding up the broken 
heart.” Now, when smitten with the sudden 
calamity of a loss in business, she, his wife, 
had joined forces with the enemy, and was 
unconcernedly playing the grand old game in 
an expert way with the members of the 
Better Bridge club. 

Of course, Mr. Jeweler realized that the 
game of bridge was the brightest lamp to 
the evening of life, and that to the youth of 
the land it aiso served its purpose, but where, 
oh where, were the customers of yester- 
year? Surely not under the hay-stack, fast 
asleep. No, indeed. They were at the 
bridge-table, very much awake and alert, and 
each striving for the prize. 

As time went on, and these things were 
turned over and over again in his mind, Mr. 
Jeweler, having tired of baker’s bread and 
with a longing for the taste of good, old- 
fashioned, Konigsberger Klopse and a revival 
of brisk business, began thus, one morning, 
with his wife: 

“No bridge-game today, is there, dear ?” 

His wife eyed him, coldly. 


“There certainly is, and I’m going. We're 
going to have Mr. Littlemore Play lecture to 
us today. He’s the bridge expert. Suppose 
you don’t even know that!” 

And Mr. Jeweler really didn’t know that. 
He had not been paying much attention to 
the men behind the bridge-game. Now, he 
plainly regarded Mr. Littlemore Play as his 
greatest enemy. He—he was responsible for 
luring these women on. He took them out of 
their homes and out of the stores. Yes, Mr. 
Littlemore Play was his own particular 
enemy. 


Now, Mrs. Jeweler was a woman of only 
a few thousand words, but it was her last six 
words that turned the trick, and brought 
great, undreamed-of results to Mr. Jeweler. 

“If the ladies won’t come to you,” she 
stormed, as she pulled on her glove, “why 
don’t you go to them?” And in another 
minute the door closed upon her slippered 
heel. 

Why, indeed, didn’t he go to them? He 
had never thought of that angle before. Why 
didn’t he go to them? 


That afternoon, Mr. Jeweler made plans 
for the future, and they were along strange, 
unfamiliar lines, but they were big with 
promise, and all afternoon, there came from 
Mr. Jeweler’s lips, merry-whistled tunes. 
Arguments, like charity, usually begin at 
home, and sometimes, lead to good result, as 
they awaken in one a desire to do and to dare, 
and the fighting spirit exhilarates and re- 
freshes as nothing else will—provided it is 
put to a good, laudable purpose. IlI-directed, 
it is just as runious as it can be good, but in 
this particular case, it proved of great bene- 
fit, as Mr. Jeweler certainly needed just this 
impetus to help him gain a foothold in the 
ladder of success. 

Fortunately, that very afternoon, a sales- 
man dropped in to see him, and immediately, 
that old adage, “Two heads are better than 
one, even if one is a—a—salesman’s,” proved 
good, again. For suggestions were made and 
discarded, until, at last, one was made that 
seemed just the right one, and the salesman 
went away, promising to communicate within 
a day or two, giving Mr. Jeweler the result 


of his dealings with his superior at the © 


factory. 

A week later, Mrs. Trump. the President of 
the Better Bridge club, had a caller in the 
person of Mr. Jeweler. She had just a few 
minutes to give him, she explained, as she 
was due at a game in half an hour, but she 
listened quite intently to what he had to say. 

In the Better Bridge Club, there were two 
hundred women, who met on Wednesday of 
each week, from two to four-thirty. Some- 
times, more than 50 tables were occupied, as 
members on occasion brought guests. There 
was another bridge club in that section, Mrs. 
Trump stated, that boasted of one thousand 
members, but her club, the more exclusive 
organization, was considered “the” club. And 
there were still other bridge clubs—too 
numerous to mention. 

Under the weight of this astounding in- 
formation, Mr. Jeweler fairly staggered. He 
knew there were in operation quite a few 
clubs, judging merely by the activities of his 
wife, but he had no idea of the enormity of 
the “bridge” idea in his community. No 
wonder, no wonder business suffered. 

Yes, as a prize, her club gave to each table 
a brand new deck of cards, gilt-edged, in a 
neat leather cover. No one had ever offered 
prizes to them, so this had become a regular 
package, and now that Mr. Jeweler offered 
something a little different, it certainly would 
be accepted and appreciated, with the distinct 
understanding that she mention to the mem- 
bers, before the game started, the name of 
the donor, and that Mr. Jeweler had at his 
store an additional supply of the article 
given each table at a certain figure, which 
would hold good for that day only. 

The particular prize Mr. Jeweler had 
given to each table for the game the follow- 
ing Wednesday, was a novelty called the 
three-in-one scissors. Scissors, in three 
sizes, neatly and attractively packed in a case 
of soft, red leather. 

Needless to say, the winners were de- 
lighted, and before going to their homes, the 
rest of the ladies, less fortunate than their 
sisters who had been given the package, 
hurried over to Mr. Jeweler’s store to pur- 
chase the article at the special figure given 
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to the president of the club, Mrs. Trump. 

Needless to say, while the great bridge 
game was in process, Mr. Jeweler had as- 
sembled his clerks, and plans were made to 
receive the ladies on their way home from 
the Better Bridge Club. Tables, with other 
attractive novelties, were placed in the aisles 
of the store, and all articles were plainly 
priced. Everything in the store was spic and 
span, and all lights were turned on, and the 
clerks were in a jovial mood, having been 
“let in” on the secret. An air of festivity 
pervaded the store, and when the ladies 
dropped in in twos and threes, busy clerks 
gave the impression that here was a jeweler 
who knew his business and certainly got the 
people, while other stores that they passed 
stood quite empty. The scissors stock, long 
since exhausted, the ladies turned their at- 
tention in other directions. Some bought 
clocks, some scarf-pins, some left orders for 
scissors, like the ones they had at the club, 
to be delivered as soon as they came in. 
Other women thought of repairs needed on 
their purses and rings and watches, and took 
them off their person to leave them, while 
they were in the store. 

Well, the nearest experience to this, Mr. 
Jeweler reflected, as he closed the doors after 
a busy two-hours, was the annual Christmas 
rush. Then, he thought, he might go after 
other clubs, using the same means. Yes, his 
wife was right, even though she perhaps 
never dreamed he got his inspiration from 
her remarks, “Why don’t you go to them?” 

But when he reached home, that night, his 
wife was there, quite unmindful of what had 
taken place at the store. She had gone home. 
His words that morning concerning his un- 
satisfactory meals, had hurt her, and she had 
made an effort to please him. Steaming 
dishes were on the table, and bright smiles in 
her eyes. And she had baked a cake—the 
best one he ever ate, he told her, later. 

In the enjoyment of his food, even the 
bridge-game had lost its sting, and its 
sponsors now loomed less inglorious. Per- 
haps, he reasoned, his food tasted so good, 
because business had been so lively. 

“And when,” asked Mr. Jeweler, passing 
his plate for a second helping of cake, “is 
Mr. Littlemore Play coming to the club, I 
should like to hear him.” 

“T’'ll tell you,” bargained his wife, “if you 
will give me one of those darling scissor sets 
that you gave out at the club today.” 

“Scissor sets,’ laughed Mr. Jeweler, 
heartily, “why they went like the proverbial 
hot-cakes. Got to order more of them. When 
they come in, my dear, you shall have two.” 

In amazement, Mrs. Jeweler put down her 
cup, and looked at her husband, perplexedly. 

“Yes,” went on Mr. Jeweler, “I took your 
advice, and went to the ladies at their bridge- 
tables, and so they, polite beings that they 
are, returned my call, with the result that 
my stock is all shot to pieces, and I haven't 
a scissor set or other novelty, left. But there 
are many pretty things to be had, and to- 
night I’m going to use my order-book.” 

And so, quite unwittingly, Mrs. Jeweler 
had tenderly supported the drooping head of 
business, and bound up the heart that was 
not broken, but badly bent by the absorbing 
game of auction bridge. 
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Selling More Gifts for the June Bride 








Written Expressly for The Jewelers’ Circular 

















UNE weddings are the source of a great 
deal of the business done by the jeweler 

in that month. They afford the jeweler 
many opportunities for additional business. 
The aggressive jeweler gets the bulk of the 
business because he is willing to go after it. 
With a season that is second only to Christ- 
mas in importance to the jeweler it stands to 
reason that he will take advantage of every 
chance to further his interests by advertis- 
ing his merchandise and its appropriateness 
for wedding gifts. 

A business that is worth anything is worth 
advertising. The jeweler who fails to sug- 
gest that the people buy their wedding gifts 
from him makes it easier for the jeweler 
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who does to get the business. The sale of 
wedding gifts begins with the engagement 
ring, for there is a great probability that the 
man who buys an engagement ring from a 
certain jeweler will return for the wedding 
ring, and for his gifts to the bride and the 
wedding attendants—unless some _ other 
jeweler is more alive to the possibilities of 
the wedding season, and through advertising 
attracts more attention to his selection of 
gifts. 

Jewelers do not only compete with each 
other for the wedding gift business. Depart- 
ment stores, hardware stores and many 
others handle gift merchandise and advertise 
the fact. As a matter of fact it will be very 
profitable for the jewelers of any com- 
munity to get together and do some co- 
operative advertising. The advertisements of 
the trade should be for the purpose of show- 
ing the superiority of the merchandise han- 
dled by jewelers as gifts, and the reasons 
why wedding gifts should be pufchased in 


the jewelry store. Co-operative advertising 
of this nature makes the individual adver- 
tising of the jeweler more efficient and ef- 
fective. Co-operative advertising of the 
jewelers of any community at this period 
may well tie-up with the advertising of the 
manufacturers in national magazines. 

It may also be suggested that jewelers 
tie-up with the manufacturers by planning 
their sales events in such a way as to pre- 
sent the particular goods advertised in the 
window and interior displays in an attractive 
manner. Take silver as an example. 
Around the wedding period the manufactur- 
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ers always pave the way to silver sales 
through their national advertising. _ The 
jeweler can cash in on this advertising by 
advertising the same lines himself, and by 
informing the customers who come to buy of 
the fact that “these are the patterns the 
manufacturers are advertising in ‘such and 
such’ a magazine.” 

All weddings, as well as June weddings, 
open the way for the jeweler to do business. 
Beginning with the engagement ring, there 
is a constant string of events taking place 
that calls for his merchandise that does not 
end until the last anniversary of the wedding 
is celebrated. 

Bridal showers have lately been added to 
the business opportunities of the wedding 
business. The jeweler has only awakened 
to the fact that there are possibilities in this 
growing custom. Where formerly the bridal 
shower has been more often confined to linens 
and kitchen wares it has lately been extended 
to include many of the little things the 
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jeweler handles in his range of stocks. Sta- 
tionery showers, boudoir and toilet articles, 
personal utility articles for the prospective 
bride, small articles of silver and many others 
offer the jeweler an opportunity to increase 
his business, and he should see to it that 
these are suggested to a susceptible public. 

The stationery business of the jeweler 
may be increased largely through personal 
and direct-mail solicitation. All progressive 
jewelers now follow closely the social col- 
umns of the newspapers for tips that will 
mean business in jewelry and allied lines. 
Every announcement of an engagement 
means much to the jeweler. It means that 
he may have the opportunity to supply the 
wedding stationery, the invitations, the an- 
nouncements, the acknowledgment cards of 
the bride, and her visiting cards. This is 
worth special attention by the jeweler. It is 
not enough to merely make formal announce- 
ments of his readiness to supply these 
through newspaper announcements. He 
should make a direct appeal to those most 
interested for this business, at the same time 
telling of his preparedness to fill these wants 
to the advantage of the bride. 

The introduction of the decorated wedding 
ring in place of the plain gold band has 
opened a wide avenue of revenue to the 
jeweler. Where formerly the wedding ring 
sold for only a few dollars, now they may 
run into the hundreds of dollars for those 
desiring original designs and more appropri- 
ate metals and jewels. The jeweler should 
see that the prospective groom is directly 
solicited for this business. Nothing should 
be left to chance. If business is worth any- 
thing it is worth asking for. 

The gifts of the groom to the bride and 
the attendants is a personal matter, and it is 
not out of place that the jeweler make a 
personal solicitation for this business. 

It is a little different with the wedding 
gifts of friends and relatives, but even the 
closer relatives may be personally solicited 
for this business. 

The jeweler does not always learn in time 
to plan a personal solicitation campaign, 
hence the newspaper advertisements should 
be made as personal as possible. It is not 
very good advertising to merely say, “Gifts 
for the Bride may be found in countless 
variety at Brown’s jewelry store,” and that 
is what the majority of jewelers’ advertise- 
ments do say. 

If the jeweler wants to be a real help in 
serving his prospective customers he should 
make suggestions, specific suggestions. He 
should educate the public to the point where 
all who read the newspapers will have a 
knowledge of the latest lines offered as gifts 
for the bride. He is, or should be, in the best 
position to make these suggestions; why, 
then, should he not make them through the 
newspaper advertising, as well as by direct- 
mail advertising? 

The jeweler who tells the public what they 
ought to give as gifts, and at the same time 
proves his ability to supply these gifts, will 
find his business growing profitably. One 
of the best ways of doing this is to plan an 
advertising campaign that will enlighten the 
people as to the extent of his stocks, but at 
the same time making specific suggestions, 
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rather than general suggestions. Let him 
offer silver in one advertisement, objets d’art 
and home decorative pieces in another, clocks 
in another, and so on throughout the extent 
of his stocks. By doing this he gives the 
public a choice of .gifts, while each adver- 
tisement has a chance to claim the attention 
to a particular line of merchandise without 
having other lines competing with it for at- 
tention. 

A few suggestions for advertising silver 
for wedding gifts are contained in the fol- 
lowing paragraphs taken from jewelers’ ad- 
vertisements : 

“For generations the traditional bridal gift 
has been silver, for silver never grows old.” 

“Silverware on the table symbolizes one’s 
desire to make one’s home attractive and 
honor the guest. 

“You see it at the afternoon tea in Lon- 
don; dinner in New York; tiffin in Bom- 
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bay; dejeuner in Paris—and wherever home 
life is lived, or hospitality extended to the 
visitor. What more appropriate gift for the 
June Bride?” 

“For the past twenty years discriminating 
wedding gift seekers have confined their 
selections of silverware to this house. 

“For two reasons—the recognition of the 
importance and character of our stock, and 
the prestige that invariably attaches to a gift 
from 

“ silver will endure for generations. 
When other gifts are gone and forgotten, 
it will continue to be used and treasured.” 

“The proper wedding gift is one that will 
never cease to be of service, or cease to give 
pleasure to the receiver.” 

“The gift that reaches the very topmost pin- 
nacle of gift perfection is sterling silver.” 

The advertisement is all important, but the 
window display is its running mate. Dis- 
plays should feature the merchandise offered, 
but at the same time should contain some 
human note to attract and hold attention 
to the merchandise displayed. 

Naturally the most human note of all 
connected with the wedding is the bride. 
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The jeweler who visualizes a bride in his 
window will receive the attention of al] 
passersby. Even a picture of a bride wil] 
stop the public at the display window. A 
miniature representation is better, of course, 
Beautiful and attractive dolls dressed jn 
bridal array may be prepared at small ex. 
pense, and will serve as a window attrac. 
tion at future dates, as well as at the 
present time. The people will show their 
appreciation in a substantial manner to the 
jeweler who displays “An American Bride.” 
Patriotism, as well as an emotional sym. 
pathy for brides in general, will help to 
make such a showing resultful in business, 

The window display is not complete with- 
out the window card. The showcard makes 
an inarticulate window display talk to the 
people. They are the salesman’s voice in 
the dumb window display. They convey 
the jeweler’s message in a manner that is 
not to be overlooked. While plain cards 
will deliver the message to many the addi- 
tion of symbolic decorations add materially 
to their effectiveness in putting the audience 
in rapport. Several suggestions for decorat- 
ing showcards are reproduced herewith, 
Fig. 1 makes use of a decoration that is 
always appropriate, a picture of the article 
advertised. These pictures may be cut from 
magazine advertisements and used freely on 
showcards. If the articles pictured are the 
subject of the display the tie-up is more 
effective, but when it is not, the suggestion 
is there that the jeweler has them and is 
willing to show them. 

Pictures of brides are always in order 
on wedding gift showcards. That illus- 
trated in Fig. 2 is one of this type. Here 
the jeweler may use his originality in its 
widest range. Pictures of brides are easily 
procured from magazine illustrations and 
advertisements. They may be pasted on 
the card with office paste. 

The third illustration, Fig. 3, is of a 
more formal type still. The bride’s bou- 
quet is indicated and the ribbons form the 
border of the card. 

These are merely suggestions. They may 
be used as reproduced, or they may be 
adapted as desired. 

A few suggestions for showcard mes- 
sages are given herewith: 

Silverware will please the Bride. 

Sterling Silver—the Bride’s Best Gift. 

New Ideas in Silverware for the Bride. 

The Gift that Surpasses All Others. 

* * * 

Choose the Bride’s Favorite Gem for Her 
Gift. 

Platinum Jewelry for the Modern Bride. 

The Road to Matrimony is Paved with 
Diamonds. 

* * * 

A Smile of Satisfaction follows a Gift 
Purchased Here. 

Let us help make your selection. 

A Gift from the Jeweler’s is a Joy For- 
ever. 

x ok Ox 

Choose Your Gift for the Bride in a 
Jewelry Store. 

What to give the Bride? You'll find 
the answer here. 

x * x 

Gifts for the Bride’s New Home. 

Not one divorce in a hundred with these 
rings. 

Don’t forget the Bride of Other Years. 
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Making *Em Buy at Your Store 








Some Suégégestions by a Display Man 

















séMMHE VALUE OF MERCHANDISE 
DISPLAY” was the title of an in- 
teresting address delivered recently by L. A. 
Rogers, Secretary and Educational Director 
of the I A. D. M. in Beaumont, Tex. 
Among other things, Mr. Rogers said: 

In retailing, it is the public who suggests 
both the buying and selling of merchandise. 
You buy what they need. They buy where 
they please. To nominate and elect this 
“where” is your job, and it is a man-sized 
job if ever there was one. It calls for in- 
telligent effort, much patience, steady ap- 
plication, constant study and organization of 
all the energy you possess. There is no such 
thing as “Alladin” results in retailing. It’s 
a sowing, a cultivation, a growth and a 
steady, sure and profitable reaping. 

The success of others should be your en- 
couragement. There is an “acre of dia- 
monds” on your own farm; hunt for it, dis- 
cover it and enjoy the fruits of your labor. 
Opportunity’s door is open before you. It is 
what you bring to the opportunity that makes 
it a turning point to success or failure. Pay 
the price in enthusiastic, unbeatable effort, 
and there is no such thing as defeat. 

Open up your mind and let this vision 
take possession of you. Make your adver- 
tising honest and: human, a bid for public 
approval. Display the merchandise with a 
human appeal, a living, breathing, screen of 
your story—interesting, instructive, sugges- 
tive, inviting and persuasive, a badge of your 
progressiveness and a basis of your claim 
for attention and patronage. Make the dis- 
plays so new and so compelling and continu- 
ous that even your friends will wonder 
what’s happened to Jones. 

Thus you will see wonder grow into con- 
fidence. Confidence will grow into patron- 
age. Patronage will grow into profit and 
profit will grow into power. Put into your 
advertising and show-windows the imprint 
and the delicate touch of your own personal- 
ity. What your smile is to your selling abil- 
ity, your window display is to the character 
of your store, and when news items and ad- 
vertising in print are all laid aside for the 
day, when the mind of the public is free from 
the daily worries and cares, when thousands 
stroll along your business streets, and the 
thoughts of the home and the heart are up- 
permost in mind, when lovers confide and 
husbands and wives talk over the real things 
in life, between the hours of six and 11 Pp. o., 
your window displays still work for you, as 
they shine into the receptive minds of these 
passing thousands. 

The grandeur of the display’s simplicity 
will awaken the public’s thoughts, hopes, 
memories and actions. A silent reminder of 
the things they need, a compelling suggestion 
of plans for a brighter and better dawn, a 
vision that may transform many of these 
and through them transform your business 
and you. 

A good display staff will enable the ad- 


vertising department to realize as nearly 100 
per cent. on its appropriation as is humanly 
possible ; an efficient advertising organization 
will assure the display man of a “full house” 
to view his carefully thought-out creation. 
Why debate the ranking importance of these 
two professions? Both are vitally necessary 
and with existing conditions, business needs 
the very best that both can give. 

This space which usually governs store 
rentals, for such rentals are valued on a 
square foot, frontage basis, varies in the 
charges made by progressive retailers to the 
store departments from 25 per cent. to 50 
per cent. of a store’s rental price. As an ex- 
ample, the store of Chas. A. Steven & Bros., 
Chicago, located on State St., charge $100 
a day to the selling department using their 
large island show window. Rather a large 
charge, I will say, but it works and pays. 

A certain retail druggist in the east, anx- 
ious to determine the value of his window 
display space, hung inexpensive draperies in 
his windows and removed all merchandise 
for a period of 21 days, just to see what 
would happen. He wanted to prove by prac- 
tical experiment what his windows were 
worth as a sales medium, with the idea of 
increasing his budget in this direction as a 
means of obtaining a bigger turnover. 

At the end of 21 days, here is what hap- 
pened: 


Candy sales dropped......... 32% 
Te MONE os cvacdccwieens 14% 
Prescription business ........ 2% 
EE hie c eewsenadenws 41% 
BOO BONES onic ie cccccces 22% 
TE NED Ki xsiewoscctvesces 18% 
Stationery sales ............. 10% 


The main lines that were commonly dis- 
played, 

Gross sales dropped nearly $3,000 during 
this period, showing this amount of loss. It 
took some courage for this retailer to be the 
goat, but the true value of his window dis- 
play space was settled for all time and the 
show windows took on a new meaning to 
this merchant. After the experiment was 
completed and the display went back to nor- 
mal, an enlarged budget for window display 
installations was provided and since then the 
gross sales for this store have reached 


around $7,500 a month. 








It happened at a college restaurant. He 
was sitting at a table, gazing at the amazing 
amount of hosiery to be seen displayed under 
the various tables nearby. The waiter came 
to take his order. 

“Do I understand,” he said, “that a cus- 
tomer is permitted to remain until he has 
eaten what he orders?” 

“Why, certainly,” said the astonished 
waiter. 

“Then bring me a package of chewing 


gum.” 
—Kansas Sour Owl. 
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The Jewel Shop 


¢ (*ATCHING the crumbs that fall from 

the rich man’s table” is the idea behind 
the Jewel Shop, retail and manufacturing 
jeweler, on fashionable Connecticut Ave., 
Washington, D. C. 

The home of the Marmon, the Packard, 
the Locomobile and the Rolls Royce—the 
site of the Mayflower Hotel, the largest 
south of New York—the exclusive setting 
for fashionable women’s shops catering to 
society, the home of antique shops rich and 
rare, of art and gift shops de luxe, of pic- 
ture and art galleries, within sight of Du- 
pont Circle, the million dollar circle of 
Washington, a street which is the haven of 
facial aesthetics for the idle rich—such is 
the location and the prestige which Connec- 
ticut Ave. lends to its stores, and the Jewel 
Shop has its favorite setting near the 
Mayflower Hotel. 

“We specialize in designing and the mak- 
ing of platinum and gold jewelry,” said F. 
M. Leitheiser. “We are diamond setters, 
watch, clock and jewelry repairers, and 
dealers in pearls, diamonds and other pre- 
cious stones. We also feature stationery 
engraving for our fashionable patrons. 

“We probably make more jewelry to or- 
der than any other jeweler in town. We 
work night and day getting out our orders, 
mostly in platinum diamonds, and we keep 
eight men working all the time. 

“We get all the Connecticut Ave. trade 
and the work we turn out gives us that most 
valuable of all advertisements—word of 
mouth advertising. One customer recom- 
mends another. We get away from the 
commonplace and into the extraordinary in 
designing jewelry, and this exclusiveness 
makes a hit with the trade. 

“We are members of the Chamber of 
Commerce and in the industrial show in 
March we are the only qualified jewelers 
to exhibit. 

We make up special attractive pieces and 
show them in the auditorium for this 
occasion. 

“We make both large and small pieces, 
and repair them. We do all of our de- 
signing, make the article complete right in 
our own shop, set it and deliver it right 
from the premises. 

“We handle quite a few watches, mostly 
in the diamond watch trade. We also carry 
Oriental pearls, emeralds and diamond 
bracelets, but our specialty is on diamonds, 
and we use nothing but ten per cent iridium 
platinum. 

“We do a tremendous amount of special 
work. For instance, here is a ring which 
is all set around with small diamonds. This 
is an engagement ring, with a one-carat 
perfect stone in the center, platinum finish. 

“We distribute our business cards on top 
of the show cases by means of small silver 
platters containing them, which is the only 
advertising we do at all. We don’t use 
direct mail. The work just naturally 
comes to us.” 

From this jeweler’s experience we might 
surmise that the location is 90 percent of 
the advertising, when coupled with the 
show window, and once you get the fash- 
ionable trade coming your way. Selling to 
the 400 of Washington is an ideal business. 

Frep E, KunKEt. 
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Attention 
Cash Buyers 


We are closing out our Diamond 
Jewelry, also our Gold and Gold 
Filled Jewelry. We are therefore 
offering this merchandise at great- 
ly reduced prices until all is sold. 
We intend to confine ourselves to 
the Watch Material Business as 
heretofore with the same policy of 
handling genuine factory mate- 
rials. 








Mail orders solicited 


J. H. Mednikow & Co. 


The Largest Genuine Watch Material 
House in the South 


83 South 2nd Street, Memphis, Tenn. 
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And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw YorK CITY 
Dealers in and Refiners of Precious Metals. 
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Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 














MESH BAGS 


AND 


‘SILVERWARE 


Repaired — Replated 


And Completely Restored Like New 


by experts whose skill and experience aided by 
the newest equipment assures satisfaction 


SWARTZ & CO. 


“Plating That Lasts” 
10 S. Wabash Ave. 








Chicago 
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Gold, Silver 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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James Ferguson Cole 


Written expressly for THE JeEwELers’ CircuLaR by Major Paut M. CHAMBERLAIN 

















O anyone reading the early files of the 
British Horological Journal, 


and the 


Revue Chronometrique, it is evident that 
James Ferguson Cole was a commanding 




















JAMES FERGUSON COLE, 1798-1880, CELEBR ATED ENGLISH WATCHMAKER AND ARTIST 


figure in his time. In the summer of 1924, 
during a year’s residence in Clerkenwell, it 
came to my knowledge that the eminent 
springer and adjuster, his son and namesake, 
was living in Bexley Heath in Kent, not far 
from London. I had long admired this fear- 
less inventor and artist, and it was the hope 
of acquiring more knowledge of him which 
prompted a journey to Tower House, Bexley 
Heath. 


This visit and subsequent ones proved to 
be among my happiest excursions; not only 
in the lore they developed, but in the charm- 
ing personalities they brought me in con- 
tact with. Tower House is a dignified, early 
Victorian dwelling, set back among great 
shading trees. I felt some trepidation in 
making myself known without letters of in- 
troduction, but overcame misgivings and sent 
up my card with the message that I desired 
some information regarding the life and in- 
ventions of Mr. Cole’s father. Awaiting his 
approach, I admired the fine culture exhibited 
in paintings, furniture and other beautiful 
objects, which does not develop in one 
generation of a family. 


I heard sprightly footsteps and a moment 
later was greeted by a white-bearded man 
whose ruddy complexion and vigor disputed 
his fourscore years and more. He was 
interested and astonished that a layman from 
across the seas should have so inquiring an 
admiration for his father as to make the 
visit. I would that I could convey to my 
readers the exquisite cordiality, both on this 
and subsequent calls; the putting me at ease 
when I would discover that I had over- 
stayed a suitable period and was trespassing 
on the dinner hour; his insistence on my 
coming to his board which always brings 
numbers of his family, nieces, grandnieces 
and nephews. (He never married but was 
mutually fortunate with his family adopted 
after the loss of his brother.) There was 
the jolly game of bowls on his excellent 
green at the rear of his garden, his gracious 
organ improvising, the discussion of the 
masterpieces which adorn his walls, some 
beautiful oils by his sister, many anecdotes 
of his father and contemporaries. His 
recollections of Charles Mairet, son of the 
celebrated Sylvan, of le Locle, who desired 
that’ Charles should be taken apprentice by 
James Ferguson Cole, but who, in the in- 
convenience of this arrangement, was 
nevertheless much in his family circle and 
became famous for his exquisite detents (one 
of which Mr. Cole gave me), the days 
related by his mother when in front of their 
house in Queen’s Square was a carriage- 
line of beaumonde waiting to place orders 
with her husband, and he locked away 





ee 





A RS ence 


122 THE JEWELERS’ CIRCULAR May 11, 1927 


| REPAIRING REPAIRING REPAIRING 
| JEWELRY-SILVERWARE-SPECIAL ORDERS 


EVERYTHING REPAIRED FOR EXCELLENT WORK AND WE ONLY AIM 
THE JEWELRY STORE PLEASING SERVICE 























TO SATISFY YOU 








Jewelry repairing and special order work. Combs, Brushes, mirrors, files, etc. in silver toilet articles. 
Silverware. All kinds straightened, repaired and plated. Mirrors in vanities and powder boxes. 
Cigarette cases, new springs. _ ; Fine engraving and enameling on jewelry and silverware. 
New blades and steel polished in pocket knives. Estimates furnished for seal cutting on gold or stone rings. 
E. A. SOLKY’S SONS 142 FULTON STREET 
* 7 
ESTABLISHED 27 YEARS New York City N. Y. 

















FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 








Works: General Office 
NEWARK, N. J. 62-72 West 47th Street, New York City 


THOMAS r—D ) > ) > ae On 0 
REFINERS 


ASK ANY OLD TIME JEWELER 


— ev er 


Sales Office Refining Plant 
5 South Wabash Ave. CHICAGO 317-319 East Ontario St. 

































Do Your Own Refining £ 


—Recover Iridium ( 





J THE BUYERS’ DIRECTORY 


You may be rich but you are not rich enough y/ Price $1.00 
to throw away iridium. Follow the HOKE The fom’ Chutes, © Pte &. tee Tod 


directions and recover this metal. 


—Recover Palladium 


It’s worth four times as much as fine gold. 
Are YOU one of the many that are throw- 
ing it down the sewer? Some of our cus- 
tomers have recovered enough palladium the 
first time they refined to pay fer cur in- 
structions and all equipment. 


Recover Platinum, Gold, Silver, and do it 
right! 








the Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


[SaMW. “MGR. po) ENELERS TECHNICALADVICE Cl] | pe an my, 191720 W. 22nd St, New York Pat. says, 1 





Ask for free circular C. R. 
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working on some new watch escapement. 

Mr. Cole disclaims being a watchmaker 
(in the sense that his father was) saying 
that he never could afford it, being com- 
pelled to confine himself to the more lucra- 
tive branch of springing and adjusting. I 
regret that I cannot give the astonishing 
figures of the monopoly he had in the Kew 
trials, which I have seen somewhere or 
heard. 

To return to my first visit. He regretted 
that he had no watch made by his father 
but retired to his studio to see what he 
could find and came back with two blanks 
(ébauches) of his father’s design, several 
little drawings of calipers and escapements, 
and a daguerreotype of his father. These 
with his comments and reminiscences, I 
found very interesting and instructive. So 
much so that I made bold to ask him if he 
would permit me to have them photographed. 
I was not prepared for the overwhelming 
reply, a gesture which for kindliness and 
confidence was superlative. “Take them and 
keep them, study at your leisure; when I 
pass the way of human flesh there is little 
likelihood of their falling into more appre- 
ciative hands.” 

At a later date, when Mr. Cole called on 
me in my quarters in Middleton Square to 
see Josiah Emery’s chronometer No. 4, which 
competed in the Board of Longitude trials in 
1796, he brought more drawings, letters to 
his father from Charles Frodsham, written 
from the Paris Exposition in 1867, and 
several photographs of Mr. Frodsham. I 
regret that I cannot reproduce these draw- 
ings in the scope of this article, but will 
enumerate them and at a future time present 
particular ones. They will form a feature of 
my collection which some day will be avail- 
able for all earnest students of horology. 


The daguerreotype is herewith reproduced 
and shows the great horologist very vividly 
in his calm forceful concentration of purpose, 
mien and figure. The drawings and mis- 
cellany, are: 1—“Double Rotary Detached 
Chronometer Escapement by James F. Cole, 
Invt., for Caliper No. 2, Sept. ’49”; 2— 
“For Early Graham,-Oct. 1, 1844” (a bridge 
model); 3—‘Design for a_ self-winding 
watch”; 4—“Chronometer Escapement” ; 
5—“Pivoted Detent Escapement”; 6—“Pen- 
dulum Suspension”; 7—“Caliper of Watch” ; 
8—“Regulator Escapement of the Graham 
Type”; 9—“Escapement to be used either as 
a detached or friction roller escapement” ; 
10—“Caliper for centre seconds, Dec., ’44”; 
11—“Dial for Calendar and equation watch” 
(this is on the back of a business card— 
“James Ferguson Cole, Inventor and Manu- 
facturer of Marine and Pocket Chronometers, 
improved Repeating and other watches, 3 
New Bond St. James Ferguson Cole en- 
‘gages to repair in a perfect manner the 
genuine watches of Mons. Breguet however 
complex or delicate”) ; 12—“Spring Detent 
Escapement”; 13—“Design of a watch for 
Lady Lavaine, 28 Lower Brush St.”; 14— 
“Dial for a Calendar watch No. 5 adapted 
to No. 6’; 15—“Caliper for very small 
spring detent eight-day watch”; 16—“Pivoted 
Detent Escapemeyt for No. 8 movement”; 
17—“Constant force double escape wheel 
Detent Escapement” (dated 1825); 18— 


“Design for decentered minute and seconds 
‘dial moving hour chronoscope”; 19—‘“De- 
‘sign of mills for cutting resilient escape 
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wheel teeth with two cuts”; 20—“Pivoted 
Detent Escapement”; 21—‘Caliper of re- 
verse fusee eight-day watch”; 22—“Caliper 
of watch with decentered and chronoscope 
dial” (escapement showing through dial) ; 
23—“Design for remontoire or constant force 
escapement” ; 24—“Caliper for pocket chron- 
ometer” ; 25—“Caliper for three wheel train 
detent movement with going barrel”; 26— 
“Caliper for going barrel, three-wheel train 
chronometer”; 27—‘Caliper for three-wheel 
train going barrel cylinder” ; 28—“Eight-day 
two-barrel pocket chronometer’; 29— 
“Caliper and chronoscope dial, going barrel, 
small watch’; 30-31-32-33—Calipers of “a 
watch of new construction” with the follow- 
ing notations: 

No balance pivots. 

No jewel holes. 

No pivot friction. 

No oil or effects of change in the oil. 

No pendulum spring. 

No stud or collet. 

No difference of vibration in any of the 
positions, hanging or lying. 

No No compensation balance as com- 
pensation for temperature is the natural 
property of this new principle and con- 
struction. 


34—“Brass plate with caliper of the fore- 
going”; 35—“Caliper of small oval watch” ; 
36—Larger caliper of the latter’; 37— 
“Caliper of Detent Escapement with balance 
at centre of the movement”; 38—“Caliper 
of three-wheel train” ; 39—“‘Caliper of watch 
with only two pinions’; 40—Uncompleted 
drawing of peculiar escapement; 41— 
“Caliper of oval watch”; 42—‘Caliper and 
decentered dial”; 43—“Caliper of watch”; 
44—“Split centre seconds, lever caliper”; 
45—“Caliper of watch in which seconds hand 
is carried by third wheel and moving back- 
wards”; 46—‘“Caliper of double rotary 
escapement”; 47—“Caliper for three-wheel 
train with seconds hand traversing a four- 
minute circle’; 48—“Caliper for fusee 
watch’; 49—Detent Escapement with balance 
at centre of movement”; 50—“Caliper for 
two-pinion watch” ; 52—“Numbers for a two- 
pinion movement with sixty teeth escape 
wheel to revolve once in three minutes”; 
53—“Centre balance chronometer”; 54— 
“Caliper and numbers for stock parts to be 
used with either spring detent or double 
rotary escapement”; 55—Photograph of 
astronomical clock for Observatory at Lima 
Peru; 56-57—Photographs of Charles 
Frodsham; 5&8—Letter from Charles 
Frodsham from Paris Exposition of 1867; 
59—Letter from Charles Frodsham dated 
Feb. 18, 1868; 60—Preface to work on 
horology in James Ferguson Cole’s hand- 
writing; 61—Another draft of the same; 
62—List of exhibits Mr. Cole proposed 
making for the great Exhibition of 1862; 
63—“Remarks on a Pendulum Escapement” ; 
64—Daguerreotype of James Ferguson Cole. 

There hangs about the origin of Mr. 
Cole’s father’s name, the beauty and 
glamous of a period of intensive creativeness. 
In 1798, Samuel Taylor Coleridge, eminent 
divine and poet, was living at Nether 
Stowey in Somersetshire, where he per- 
suaded his new-found friend, Wordsworth, 
to come and make his home at the neighbor- 
ing mansion of Alfoxden. This was the 
year in which they published “Lyrical 
Ballads,” and began their collaboration, line 
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by line, of the “Rhyme of the Ancient 
Mariner”; and which, as the theme unfolded, 
fell eventually to Colerdidge. Long walks 
on the Quantitock Downs filled the days 
with wonderful inspiration for both poets, 
and to their intimacy they took another 
neighbor of Nether Stowey, James Cole. I 
do not know what Cole’s cast of mind was, 
but suspect the natural sciences interested 
him from the fact that when he ‘announced 
at their meeting place—the tavern—the birth 
of a son, Coleridge asked, “And what name?” 
to which Wordsworth immediately replied, 
“Why, James Ferguson Cole, to be sure.” 
And the baby was so named; for both his 
father and James Ferguson, the Scotch-born 
astronomer, artist and mechanist, who had 
been dead some twenty years, but his 
“Select Mechanical Exercises and Lectures 
on Select Subjects in Mechanics, Hydro- 
statics, Pneumatic, Optics,” etc., were then 
popular and still are. Ferguson’s paradox 
in gear-work will preserve his name as long 
as civilization continues to use gearing. 

I am not informed as to who gave James 
Ferguson Cole his first introduction to watch 
work, but we find him coming to London at 
an early age to open a watch establishment, 
and at the same time his brother Thomas, 
who became famous for his portable clocks, 
excellent in their mechanical details, and 
exceptional for their taste in design. 
(Thomas died in 1863.) 

We find Mr. Cole’s locations at various 
periods, Hans Place, Chelsea; Park St., 
Grosvenor Square; 3 New Bond St.; 9 Mot- 
combe St., Belgrave Square; 29 Devonshire 
St., Queens Square, Bloomsbury—1859; 11 
Great James St., Bedford Row—1861; and 
Tower House, Bexley Heath, where he died, 
18th of Jan., 1880, in his eighty-second year. 

The British Horological Institute, founded 
in 1859, received in its early days much 
assistance and encouragement from Mr. 
Cole, in giving of his great store of 
knowledge. He was one of the early vice- 
presidents, but became dissatisfied with its 
management and refused to occupy office at 
a meeting of June 24, 1863, on which occa- 
sion E. D. Johnson, a leading maker, per- 
sisted in proposing his name, and at which 
time Mr. D. Glasgow paid him the tribute 
of being “the greatest man in the trade.” 
Mr. Klaftenberger, the London representa- 
tive of the House of Breguet, remarked 
that there was no man whom he respected 
more than Mr. Cole, having known him be- 
fore he (Klaftenberger) could speak a word 
of English, and that Mr. Cole, although a 
good natured man, however, had his 
peculiarities of temperament. Where do we 
find a great artist who has not his peculiari- 


ties of temperament 
(To be continued) 








A crowd of visitors, who had just finished 
a sight-seeing trip through a mid-western 
penitentiary were waiting to be counted out 
the gate, when a convict came running up 
to them with a pocketbook. 

“Hey,” he panted, “did any o’youse drop 
dis poke?” 

“Oh, thank you!” exclaimed one of the 
ladies in the party, her face beaming with 
pleasure. “That’s mine!” 

“Well,” replied the prisoner, handing her 
the purse, “I wish yoused be a little more 
careful. Things like dis give the joint a 
bad name.”—Goblin. 
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The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 








Hard Maple Top 
Work Benches 


Metal bottom pans and drawers, filing pin 
and arm rest, one and two-seat sections 
with detachable iron legs. 


LEIMAN BROS. 


Reversible Work Bench 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work 
bench that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 








Drop us a card 
for particulars 


LEES & SANDERS. 


LTD. 


Detroit customer writes: “We are greatly pleased that 


LEIMAN BROS. (B527) WALKER ST. Makers of Good Machinery 











our confidence in you has been so well repaid.” 


SWEEP SMEIJ TERS, 
BIRMINGHAM, enc. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 





Issue of May 3, 1927 





1,626,988. HANDLESS CLOCK. Manuver A. 
Vinas, New York. Filed Aug. 29, 1925. Se- 
rial 53,268, and in the Dominican Reupblic 
April 18, 1925. 2 Claims. 

In dial indicator mechanism for converting clocks 
of the hand type, a support member engageable 
with the clockwork frame, a tens minutes dial, a 
units minutes dial, an hours dial, dial drive gear- 
ing connecting said dials and timing relative move- 
ments thereof, said drive gearing including intermit- 
tently engaging gears and a main drive gear engag- 





ing the hour hand shaft of the hand clockwork 
mechanism, said support member provided with 
journal and arbor bearings whereon said dials 
and dial drive gearing may be assembled and ap- 
plied as a unit to said clockwork to convert the 
same to a dial indicator clock. 


1,627,001. SYSTEM OF UNIFYING A GROUP 
OF CLOCKS. Masayst Yokoyama, Setagaya- 
Cho, Japan. Filed May 25, 1926. Serial 
111,480, and in Japan May 28, 1925. 6 Claims. 


A device for unifying the face time of a plurality 
of clocks, comprising switching means associated 
with a rotating member of an arbitrary one of 
the clocks chosen as the leader clock, the part of 
the device incorporated with any one of the re- 
maining clocks comprising a cam rod attached to 




















the shaft of the minute hand, two pinions of equal 
diameter meshing with each other and each pro- 
vided with a guide member to come into a sliding 
contact simultaneously with the said cam rod from 
opposite sides thereof, switching means connected 
mechanically in operating relation to one of the 
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said pinions, and an electric motor for driving the 
said pinions, the said pinions being sufficiently re- 
moved from the axis of the cam rod so that nor- 
mally the guide members will not interfere with 
the operation of the clock mechanism. 


1,627,397. MESH MACHINE. Frep Harris 
Lynps, North Attleboro, Mass., assignor to 
Whiting & Davis Co. Filed July 2, 1925. 
Serial 41,111. 28 Claims. 

A machine for uniting pieces of mesh fabric 
consisting of rings connected by spiders, which com- 
prises a support for holding two pieces of mesh to 
be united with their edges parallel but separated, 
means for holding a supply of spider material, tools 
operable to form spiders, insert their legs through 
a plurality of rings at the edges of the pieces of 

















mesh, and turn the legs inwardly to secure the 
rings, and power-driven devices for giving the tools 
and the pieces of mesh a relative movement during 
which the pieces of mesh are maintained in a plane 
at all times, and for operating the tools. 


1,627,460. CUFF LINK. Wirtram ELtswortH 
Roserts, Kenosha, Wis. Filed July 21, 1926. 

Serial 124,003. 2 Claims. 

A cuff link of the character described compris- 
ing separable parts each including a head, a shank 
extending from the head, a flange formed on the 
shank and co-operating with the head for receiv- 
ing a cuff, a link for each part and being provided 
with an enlarged portion secured between said head 





and shank, a restricted portion formed on each link 
adjacent its enlarged end and being bent away 
from the head to accommodate a fold of the cuff, 
means for securing the links in pivoted association 
and additional means for detachably clamping said 
parts together. 





UNITED STATES TRADE MARKS 





Issue of May 3, 1927 

The following trade-marks are published in com- 
pliance with Secticn 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 242,040. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE). E. & J. Bass, 
Inc., New York. Filed Dec. 28, 1926. 

The word “Silver” is disclaimed apart from the 
mark shown. 

Particular description of goods.—Silver-Plated 
Candlesticks, Jeweled Articles Consisting of Silver- 
Plated Fruit Bowls, Silver-Plated Salt and Pepper 
Shakers, Silver-Plated Cocktail Sets, Silver-Plated 
Flasks, Silver-Plated Pitchers, Silver-Plated Candy 
Dishes, Silver-Plated Mayonnaise Dishes, Silver- 
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Plated Ice Tubs, Silver-Plated Brush and Mirror 
Sets, Silver-Plated Puff Boxes, Silver-Plated Co- 
logne Bottles, Silver-Plated Atomizers, Silver- 
Plated Ash Trays, Silver-Plated Perfume Trays, 
Silver-Plated Cigarette Boxes, Silver-Plated Jewel 
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Cases, Silver-Plated Candy Boxes, Silver-Plated 
Compacts, Silver-Plated Toilet Ware, Silver-Plated 
Hollow Ware, and Silver-Plated Flatware. 

Claims use since February, 1904. 


Ser. 242,041. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) E. & J. Bass, 
Inc., New York. Filed Dec. 28, 1926. 

The world ‘‘Gold” is disclaimed apart from the 
mark shown. 


—— 
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Particular description of goods.—Gold-Plated 
Candlesticks, Jeweled Articles Consisting of Gold- 
Plated Fruit Bowls, Gold-Plated Salt and Pepper 
Shakers, Gold-Plated Cocktail Sets, Gold-Plated 
Flasks, Gold-Plated Pitchers, Gold-Plated Candy. 
Dishes, Gold-Plated Mayonnaise Dishes, Gold- 
Plated Ice Tubs, Gold-Plated Brush and Mirror 
Sets, Gold-Plated Puff Boxes, Gold-Plated Cologne 
Bottles, Gold-Plated Atomizers, Gold-Plated Ash 
Trays, Gold-Plated Perfume Trays, Gold-Plated 
Cigarette Boxes, Gold-Plated Jewel Cases, Gold- 
Plated Candy Boxes, Gold-Plated Compacts, Gold- 
Plated Toilet Ware, Gold-Plated Hollow Ware, 
and Gold-Plated Flatware. 

Claims use since February, 1904. 


Ser. 242,583. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) GENERAL Em- 
BROIDERY & Miuitary Suppry Co., Inc., New 
York. Filed Jan. 10, 1927. 


PARamMoUN | 


Particular description of goods.—Insignias and 
Emblems Consisting of Badges, Medallions, Buttons 
Plated with Precious Metal as Used by Military 
and Civilian Organizations. 

Claims use since August, 1926, 


Ser. 245,092. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Max S. GREENWALD, New 
York. Filed March 2, 1927. 


GRENAD 


Particular description of goods.—Watches, Clocks, 
Watch Movements, Clock Movements and Watch 


Dials. 
Claims use since December, 1926. 
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Act of March 11, 1920, Sec. 1 (b) 
These Registrations Are Not Subject to 
Opposition 
May 3, 1927 
227,462. (CLASS 28. JEWELRY AND PRE- 

CIOUS-METAL WARE.) Tue WEIDLICH 


Bros. Mrc. Co., Bridgeport, Conn. Filed Feb. 
9, 1926. Serial 227,096. 


AVON 


Particular description of goods.—Gold and Sil- 
ver Plated Metal Novelties—Namely, Ash Trays, 
Candlesticks, Puff Boxes, Trinket Boxes, Salt and 
Pepper Sets, Vases, Dresser Articles, Jewel Cabi- 
nets and Cigarette Boxes. 

Claims use since Jan. 30, 1926. 


227,467. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Cuartes Bernstein & Co., New 
York. Filed Feb. 21, 1927. Serial 244,650. 


CHARLTON 


Particular description of goods.—Watches, Clocks 
and Their Movements. 
Claims use since Jan. 1, 


Trade-Marks Registered May 3, 1927 





1924, 


227,181. WEDDING RINGS. Atrrep HuMBERT 
& Son, Philadelphia, Pa. 
Filed Dec. 10, 1926. Serial 241,283. PUB- 
LISHED FEB. 15, 1927. 


227,182. WATCHES. Tue Dveser-HaMppEN 
Watcu Co., Canton, O. 
Filed Dec. 11, 1926. Serial 241,330. 


LISHED FEB. 15, 1927. 


227,266. PINS FOR ADORNMENT, NECK- 
LACES, BRACELETS, BROOCHES, BAR 
PINS FINGER RINGS, EARRINGS, PEN- 
DANTS, HAT ORNAMENTS, DRESS OR- 
NAMENTS, SHOE BUCKLES, POWDER- 
COMPACT CASES, VAITY CASES, MESH 
BAGS, ALL MADE OF OR PLATED WITH 
PRECIOU METAL. Coun & ROSENBERGER, 
Inc., New York. 

Filed July 2, 1926. 

LISHED FEB. 15, 1927. 


227,313. HOROLOGICAL INSTRUMENTS CON- 
SISTING OF WATCHES. Frankiin SIMON 
& Co., Inc., New York. 
Filed Nov. 18, 1926. Serial 
LISHED FEB. 15, 1927. 


227,314. FANCY JEWELRY CONSISTING OF 
NECKLACES, PENDANTS, BRACELETS, 
PINS, FINGER RINGS, STRINGS AND 
NECKLACES OF PEARLS, AND EAR- 


PUB- 


Serial 234,025. PUB- 


240,245. PUB- 


RINGS. Frankiin Simon & Co., Inc., New 
York, 
Filed Nov. 18, 1926. Serial 240,248. PUB- 


LISHED FEB. 15, 1927. 








Certain French savants, among them the 
well known professor of mineralogy, M. 
Lacroix, have just returned from a voyage 
in the Far East. He brought back a few 
objects in jadeite for the Paris museum, 
and he explained to his colleagues that jade- 
ite, often mistaken for jade, was much rarer 
and more precious. The objects collected 
in the course of his voyage showed a series 
of graded colorations and transparencies in 
this substance composed of silicate of alu- 
mina and soda. The professor complained 
of the tricks of the natives out East in 
trying to impose upon him and getting him 
to buy imitation jadeite as the genuine arti- 
cle. These objects will fill an important 
place in the museum which lacked this type 
of curio hitherto. 
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John Frey is confined to his home in 
Richards Ave. by illness. 

Mr. and Mrs. Elton I. Franklin spent the 
last week-end in South Yarmouth, Mass. 

Harold Waite, western representative of 
the Webster Co., is still in the Massachu- 
setts General Hospital, Boston. 

Charles Joslin and Lester Wall attended 
the jewelers’ banquet at the University Club 
in Boston last Wednesday evening. 

Andrew Morris entertained a party of six 


guests informally at an Italian dinner at 
Pini’s, on the Boston road, last Thursday 
evening. 


Edmund R. Tweedy, son of Mr. and Mrs. 
John E. Tweedy of this town, was married 
a few days ago at St. Bartholomew’s Church 
in New York to Miss Janet Booth of Troy, 
N. Y. 

The Helpalot Club, composed of girls of 
the Webster Co. factory, held its annual 
dance last Wednesday evening in Red Men’s 
Hall. The club entertained a large gather- 
ing in its usual hospitable manner, and the 
party included guests from Attleboro, Provi- 
dence, Pawtucket and Mansfield. 











Louis Goldberg, in 
Genesee St. 


business at 59 E. 
for the past two years, 
concluded his sale and closed his store. 

The next meeting of the Buffalo Retail 


Jewelers’ Association will be held on the 
evening of May 19 in the Hotel Statler at 
8.30 P. M. 

Among the jewelers from out-of-town who 
visited the wholesale trade last week were: 
A. E. Edmonds, Middleport, and Aaron 
Aronson, Dunkirk. 

Mr. and Mrs. Henry Nise, the former a 
well-known William St. jeweler, left Sunday 
night by automobile trip to Baltimore and 
Washington. They expect to be away about 
two weeks. 

Charles T. Evans, of Brayton’s, Inc., took 
advantage of a business trip to Detroit to 
attend the convention of the Michigan State 
Retail Jewelers’ Association, Monday and 
Tuesday of this week at Grand Rapids. 

Both Frisch Bros., and Harry Gamler, 
Inc., are now engaged in remodeling buildings 
at Main and Genesee Sts., preparatory to 
removing from their present locations. It 
will probably be June 1 before they occupy 
their new quarters. 

The house of James K. Thompson & Son 
Co., wholesale jewelers, is moving from its 
present suite of offices, No. 560 Gerrans 
building, into No. 500, a daylight location 
on the same floor. This building was 
formerly known as the Bramson building. 

Carl Walz, who has been in the retail 
jewelry business for about three years at 828 
Tonawanda St., has moved across the street 
to 853 Tonawanda St. The new store is 
about the same size of the former location 
but has a more modern and attractive front. 

A burglar alarm accidentally set off in T. 
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& E. Dickinson’s jewelry store at 618 Main 
St., at 1 o’clock on the afternoon of May 3, 
brought a squad of detectives to the store, 
as well as a crowd of noon-day shoppers who 
heard the siren on the police car. It was 
found that a clerk had accidentally set off 
the alarm. 

As usual, Fred. J. Dorn, pioneer Genesee 
St. jeweler, is the first of the jewelers’ 
colony to leave the city for his Summer 
home at Crystal Beach, Ont., William F, 
Ehmann, Frank Ehrenfried and the Striker 
brothers, Frank and Louis, are expected to 
close up their city homes as soon as the boat 
service starts, probably about the middle of 
this month. 








Atlanta, Ga. 





S. J. Higgins, Canton, Ga., was in Atlanta 
during the week. 

Al Fish, manager of the Birmingham 
branch of Ewing Bros., well-known whole- 
sale jeweler of Atlanta, spent several days 
in the city this week. 

Friends of Charles Pass, with Ewing 
Bros., wholesale jewelers, will be glad to 
learn that his wife has recovered sufficiently 
to leave the hospital and is recuperating 
nicely. She was in St. Joseph’s Infirmary 
for a period of 10 weeks, following a serious 
double operation. 

E. D. Langston, who has been with 
Schneider & Son at 107 Peachtree St. for 
several years as a salesman, has bought out 
the jewelry shop of Apsey & Co., Greens- 
boro, Ala., and will take immediate charge 
of it. His many friends regret to see him 
leave Atlanta, but wish him every success in 
his new venture. 

B. Maier, of the Maier & Edelman Jewelry 
Co. at 4 N. Broad St., is planning to turn 
over his share of the business to his part- 
ner, Mr. Edelman, and retire from the 
jewelry business at once. He has been in 
business in Atlanta for 38 consecutive years, 
and is one of the city’s oldest and best 
known retail jewelers. Starting in with his 
father at 8 Marietta St., Mr. Maier for 22 
years had a shop at 34 Marietta St., and has 
been in his present location for a period of 
five years. 

Fred Harman, who for many years has 
been proprietor of the Gift Shop on White- 
hall St. has closed his store there and 
opened a new jewelry store and gift shop 
at the corner of Peachtree and 10th Sts., in 
what is known as the “Tenth Street Com- 
munity Center.” Mr. Harman is the second 
prominent Atlanta jeweler to leave the con- 
gested downtown district and establish his 
store in an outlying community center, Mr. 
Nagle having established a similar store on 
Euclid Ave., in what is known as the “Little 
Five Points” center several years ago with 
great success. The trade is watching this 
“decentralization” of the retail jewelry in- 
dustry with considerable interest. 








R. B. Swenson, Ottumwa, Ia., jeweler, has 
been elected president of the Ottumwa Mer- 
chants’ Exchange for the ensuing year. The 
group includes all the business firms in the 
downtown district, and is the dominating 
organization in the mercantile field here. Mr. 
Swenson succeeds J. H. Anderson. 





